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THE NEW BEAVER ‘‘55’’ . . UNIVERSAL NIPPLE CHUCK—'% TO 2” 


Simplest and best 

for use with Pipe 
Machines, Power 
Drives or Bench Vises! 





Finger-tip Control ! 
NIPPLES EASILY REMOVED BY HAND 
—no wrench required ! 


The Beaver ‘’55’’ Universal Nipple Chuck is the last word in simplicity. 
Just three parts—a polished steel body—a sliding plunger—and a hardened 
steel threaded shank. Adapters are available for all sizes from Ye up to 
| 42-inch pipe—no adapter is needed for 2-inch pipe. An inserted pin retains 
the sliding plunger in working position— it can’t fall out 


Finger-tip control—nipples easily removed by hand. No wrench required! 
All parts polished—and rust proofed. Comes packed in a handy compact 
heavy-gauge sheet-metal kit box—as shown below—but may be purchased 
without kit box if desired 


A Beaver “55” will soon pay for itself by converting your short lengths of 
pipe into useful all-thread, close-thread or average nipples 
Order today—very saleable—your salesman will like this item 
Net 
Ordering Specifications Weaght. 

BEAVER “55” UNIVERSAL NIPPLE CHUCK, 2 to 2°’ complete with metal kit box 12 
Same e to 2 in metal kit box 14 
Same y o 2 inch less kit box 
Same—Ye to 2 inch less kit box 
Adapters only, specify size, each 


ALL-THREAD CLOSE AVERAGE 


Heavy gauge sheet metal 
kit box for chuck and full You can cut any size nipple you want with the Beaver 
range of adapters. “S5"° Universal Nipple Chuck. 





Write for our Catalog and Data Book 


BEAVER PIPE TQDLS 


216-300 DANA STREET N. E. WARREN, OHIO, U.S.A. 
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SCHOOL DAYS — with 
teachers on the receiving 
end—are the latest dis- 
tributor-sponsored innova- 
tion. To find out how 
this trend is sweeping the 
country from the east to 
the west coast, turn to 


page 82. 


COOPERATION again 
proves to be the answer. 
Here, textually and picto- 
tially, you will see how a 
telephone salesman in In- 
dianapolis does a “better 
than good” job because 
of assistance rendered by 
the rest of the staff. Page 
88. 


KEEP HIM SOLD — 
That’s a Philadelphia 
sales manager's feeling 
about a customer, For his 
method of establishing 
and maintaining a dis- 
tributor-customer relation- 


NEW KINKS in old 
methods are developed by 
the manager of a factory 
serviced by a Brooklyn 


ship, see page 90. 


ON THE ROAD-A 
series of “one-night stand” 
tool shows has proved to 
be_a very profitable sales 
device for a Pittsburgh 
supply house. You can 
r all about this phase 
of show business on page 
94. 


salesman. Page 92 gives 
the whole story. 


IT TAKES A MAN for 
a job like this. “This” 
being the engineering of 
a complete power trans 
mission plant for a float- 
ing grain elevator. Here's 
how a Newark salesman 
accomplished the _ task. 
Page 100. 





OTHER FEATURES IN THIS ISSUE 


National Statistics on Savings. . . Supply Sales Trends 


Talk of the Trade 
Editorial 


Price Index 


110 =Selling Is My Business 


The Outlook for Business 112 On the Market Today 





OPERATION METALWORKING 


Our annual September Sales Guide Issue will con- 
cern itself with markets in the metalworking field. 
The objectives of this special section are twofold: 


(1) To outline briefly the nature of each 
operation and its components 

(2) To list the products used in each opera- 
tion that distributors sell. 


To achieve this end, our editors have gone into 
the field of metalworking, visited plants and talked to 


the men who “make the wheels go ’round”. Here are 
some of the members of the metalworking “family” 
whose operations will be covered: casting, forging, 
pressing and forming, machining, assembly, cleaning 
and finishing, bench, inspecting, measuring and test- 
ing, general production and planning. 

All of this information will add up on the plus 
side for you, Mr. Distributor and Mr. Salesman. 
You'll find the “proof positive” in the September 


issue. 
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PERE E REESE 


Guaranteed Unfailing Performance 


Industrial Distributors like the Holo-Krome 100% 
Distributor Sales Policy. Your territory may be open. 
Interested? Write for details! 


HOLO-KROME 
SOCKET SCREWS 


THE HOLO-KROME SCREW CORP., HARTFORD 10, CONN, U.S.A. 
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(Adve rhisement) 


unn@eeet A TTLDUIUH NEW 


P.L. V. Gives Positive 
Selection of Speeds 


In an ever-growing number of proc- 
esses, there’s seldom one speed that 
fully meets today’s high production 
demands. That's why more and more 
industries are putting Link-Belt’s P.LV. 
Variable Speed control to work. 

With the P.LV., Link-Bele distrib- 
utors can offer both infinitely variable 
stepless speed changing plus positive 
chain-drive power transmission. The 
required speed is obtained quickly with 
manual or automatic control, and main- 
tained accurately through continuous 
or intermittent operation. Book 2274 
gives complete information. 











VM ( Vertical-Motorized ) 
P.I.V. Gear Drive 











H (Horizontal) P.I.V. controlling speed 
of punch press—working in conjunction 
with three Link-Belt silent chain drives. 


On a Link-Belt universal crescent flat-top chain conveyor, jars take 
this irregular path. Each always rides separately on its own plate. 


Flat-Top Chains Cut Cost of 


Conveying Cans, Jars, or Bottles 


Link-Belt distributors can offer 
customers six kinds of flat-top 
chain. This wide range of choice 
is the best assurance possible 
of the right type to match the 
exact requirements of a given 
application. And the broad materials- 
handling experience of Link-Belt is 
always available to the distributor. 
Whether jars, bottles, cans or packages 
must be moved, Link-Belt engineers 


*% SALES 
MEETING 
IN PRINT 


can recommend the ome chain 
that will give the best service at 
the lowest cost. Take advantage 
of this service. It’s added insur- 
ance for your customers for an 
efficient, long-life, mechanized 
handling system. Link-Belt also makes 
a complete line of chains for conveyors 
handling cartons or cases of full or 
empty containers. A wide selection of 
matching sprocket wheels is available. 














LINK-BELT COMPANY 
Plants in: Indianapolis - Philadelphia 
Chicago - Atlanta - Houston - Minne- 
apolis San Francisco Los Angeles 
Seattle. Offices in Principal Cities 








Choose from these Link-Belt Flat-Top Conveyor Chains 


Ewart detachable flat-top 
chain—+suitable for low-speed 
handling of light cans, small 
packages, etc. 


Class 400 flat-top pintle chain 

—<closed joint and heavier 
frame allow handling heavier 
objects smoothly. 


ea 


S-815 ae 


easy to ~_conomical h and k 
Several widths nd Keep clean 





| Class RC flat-top chain—pre- 
cision made 


for smoothest 
eit -free carrying and 





service. 





Class RC crescent flat-top 
chain—travels in rizontal 
lanes, around corners; ideal 
‘or bottles and cans. 
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Class RC universal crescent 
flat-top chain—travels in mul- 





Threadwell 
Tools do 


many jobs | 


THREADWELL TAP & DIE CO. GreeNFieltd. MASS 
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The Cover 


Slates seem to be quite the order of 
the day. Politically speaking, they 
were decided upon last month. Scho- 
lastically speaking, they'll be very 
much in evidence next month. Our 
cover spans the two and presents 
our slate of articles in the current 
issue that will be of special inter- 
est and profit to you as a reader. 
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MORE EFFICIENT MILLING 


OF SMALL PRECISION PARTS 


MILLING MACHINE 


Tie In Your Selling 
With This Special 


Summer Promotion | 


Direct mailings to selected lists ... and ads 
in many of the industrial publications reach- 
ing production men and purchasing agents 
. +. are working for you now to prepare the 
way for Atlas milling machine sales this 
July and August. 





Make the most of this special promotion. 
Cash in by instructing your men to point out 
Atlas economies to every plant in your ter- 
ritory. 


Atlas is the lowest cost precision miller 
on the market. It handles everything within 
its capacity more efficiently than large ma- 
chines—it's easier to set up than larger ma- 
chines, uses less power. And it's low in cost 

OPERATING —less than $400. Delivery is prompt. If you 


CAPACITIES need new literature, write at once. 
10° Longitudinal table travel 
3%" Cross table travel 
6" Vertical table travel 
8 Spindle speeds 62 to 

2870 RPM 
186" to 11.250" Feed range 
per minute 





ATLAS PRESS COMPANY 


828 N. PITCHER STREET, KALAMAZOO, MICHIGAN 


et DEPENDABLE QUALITY TOOLS SINCE 1911 
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First 
in 
POWER 
TRANSMISSION 
MACHINERY 











( Advertisement) 


DOD 


Mishawaka, Indiana 





FOR DODGE 
TRANSMISSIONEERS 

















ADS BUILD DISTRIBUTOR SALES 


DODGE CAMPAIGNS 
DIRECT PROSPECTS 
» TO TRANSMISSIONEERS 


Month-in and month-out, year after 
Year, Distributors get a place of em- 
phasis in Dodge advertisements 
Appearing in a long list of industrial 
publications, covering the markets for 
Dodge power transmission machinery. 
The Transmissioneer’s insignia and 
copy high-lighting the Distributor’s 
Bervice have become standard elements 
in Dodge ads which appear as invari- 
bly as the Dodge logotype itself 
> This consistent promotion is further 
Bvidence of the recognition by Dodge 
of the Distributor’s importance in the 
@ndustrial machinery business. See the 
ds reproduced at the right — just a few 
Out of this year’s campaign—for evi- 
dence of the emphasis on the Dodge 
Transmissioneer as the source of sales 
information on Dodge products 
Establishment of the School of 
Transmissioneering was in itself an in- 
@ication of the importance which 
Dodge attaches to the Industrial Dis- 
fributor. Graduates of the sehool now 
Humber more than a thousand—and 
their ranks are to be joined by many 
more the of the fall term. 
Dodge advertising will continue to 
earry the story of the Transmissioneer’s 
service, and will continue to emphasize 
the Dodge Distributor as the source for 
modern power transmission machinery 


as result 





FALL SCHOOL TERM 
DATES ANNOUNCED 


Autumn classes in the Dodge School of 
Transmissioneering have been advanced 
this vear to September. The term con- 
sists of three classes, each covering a 
full week, to be held in succeeding weeks 
kn 


rollment is at capacity for all classes 


beginning Monday, September 8 
with Distributors’ representatives com 


ing from all parts of the country 








The increased sales opportunities pro- 
vided by the Dodge line of Torque- 
Arm speed reducers and the newly 
announced Tri-Matic overload release, 
are winning enthusiastic response from 
Distributors. 

The 


capacity 


recent addition of the larger 
No. 7-43 hp for output 
speeds from 12 to 110 rpm—- brings the 
number of sizes in the Dodge Torque- 
Arm line to 11 and further expands the 
sales opportunities for these shaft- 
mounted reducers. The line is divided 
in two series, single and double redue- 
tion, with capacities from 1 hp to 43 
hp, output speeds from 12 to 330 rpm 

The Tri-Matie overload release, 
which may be used with any size, pro- 
vides instant and positive protection to 
driven machines, motors and the speed 
reducer itself. This new product is 











proving an additional spur to sales of 
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EXPANDED TORQUE-ARM LINE WINS ACCLAIM 














NEW DODGE TRI-MATIC OVERLOAD RELEASE 
Dodge reducers. These Torque-Arm 
reducers are shaft-mounted and each 
is anchored with a torque-arm which 
fastens to any fixed object. There is no 
foundation to provide; no flexible 
couplings are needed. Under pressure 
of any excessive load the Tri-Matic 
overload release automatically loosens 
the belts, cuts off the current, and 
gives a warning — instantly. 





industrial 
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NATIONAL STATISTICS ON SAVINGS— 
WHAT THEY MEAN, HOW TO USE THEM 


By The Economics Department 
McGraw-Hill Publishing Company 


CO’ late, savings have been widely 
credited with paying a particularly 
important part in the course of busi 
ness in the U.S. In recent months 
there has been much ado about the 
high rate of personal income without 
a corresponding high rate of con- 
sumer spending. Instead, consumers 
have been saving a large share of 
their income, in one form or another. 
lhe recent high ratio of savings to in- 
come is one reason why retailers, 
wholesalers and manufacturers are 
worried about current sales figures. 


Liquid Asset Problem 


But one of the most important 
inflationary pressures, aside from high 
incomes, is a large amount of liquid 
assets in the hands of consumers. 
This is the situation today. The 
Commerce Department has estimated 
personal savings at $16.7 billion in 
the first quarter of 1952. And per 
sonal savings rose from an annual 
rate of $4.6 billion in the third quar 
ter of 1950 to $20.8 billion in the 
third quarter of 1951. However, 
many businessmen have been under 
the impression that Commerce’s sav- 
ings figures indicate the amount of 
cash and money in checking accounts 
that can be quickly turned into pur- 
chasing power by consumers. 

So here is an explanation of what 
four of these much-quoted sets of 
statistics on savings (see panel at 
right) are designed to represent, a 
collection of helpful hints on how 
to use the figures and a few sug- 
gestions on how not to use them. 


1. Personal Saving—Department of 
Commerce 

This is the most widely used 
measure of saving, chiefly because of 
the timeliness of its publication. Pre 
liminary estimates are available quar 
terly, just a week or two after the 
end of each quarter. 





Personal Saving (Commerce)... 3.9 
Liquid Saving by Individual 
(SEC) 
Personal Holdings of Liquid 
Assets (FRB) 
Consumer Savings (University 
of Michigan) » oes etic a 
e—estimated n.a.—not available 





Four Statistical Series on Savings 
1947 


1948 1949 1950 1950 
(Billions of Dollars) 


10.5 6.3 10.7 17.2 


2.8 2.9 1.5 13.0 


2.2 2.2 5.4 8.8e 


11.0 9.0 n. a. 








The trouble with the Commerce 
series is that it is just a statistical 
guess. The Commerce Department 
does not go out and count any bank 
deposits or savings bond purchases 
To the Commerce Department, 
“personal saving” is everything that 
is left out of personal income (an 
estimated figure) after deducting 
taxes and spending for goods and 
services (also estimated). Saving is 
thus what the statisticians call a 
“residual.” And residuals have an 
unfortunate tendency to be inaccu- 
rate—because every error made in an 
entire calculation is reflected in the 
residual. But fortunately for statisti- 
cians, errors often tend to offset one 
another. 

Even so, it is clear that this tend 
ency affects the Commerce figures 
on saving. They practically always 
need to be revised. The first quar- 
terly estimates are revised, on the 
average, by about 45% within two 
years after they are first issued. Prac 
tically all the revisions are downward, 
which indicates a strong tendency 
toward either over-estimating saving 
or underestimating personal income 
or the amount consumers spend for 
goods and services. 

The Commerce estimate of per- 
sonal saving covers a lot that might 
not seem like personal saving to the 
average citizen. It includes cash 
saved up by individuals—money put 
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away in banks, socks or mattresses. 
But it also includes saving by un- 
incorporated business, some of which 
is tied up in capital investment and 
inventories. And it includes money 
paid into private welfare funds, pen- 
sion funds, private trust funds and 
certain non-profit institutions. 

Two other types of a 
covered by the Commerce 
One is 
housing,” which is the total amount 
people spend buying houses, minus 
depreciation and the increase in mort- 
gage debt. The other is “net liquida- 
tion of consumer debt””—the amount of 
debt that consumers pay off, less the 
amount of new debt they take on. 

Because of the way the figures are 
put together, the Commerce Depart- 
ment doesn’t take account of spend- 
ing by individuals out of sources of 
funds other than current personal in 
come. But both spending and sav- 
ings patterns depend upon changes in 
the availability of other sources of in- 
come, such as accumulated holdings 
of liquid assets from past years. Also 
easier credit terms and better credit 
facilities have a definite effect on the 
spending and saving habits of indi- 
viduals. 

Thus the Department of Com- 
merce statistics on personal saving Cer- 
tainly do not conform with the popu- 
lar idea of what savings are. In fact, 

(Continued on page 10) 


are 
gures. 


“net a of non-farm 








Here’s how to take full advantage 
OF YOUR NEW BRONZE NEEDLE VALVE LINE 


This new, simplified line of Needle 
Valves is your Opportunity to increase 
your volume of Lunkenheimer busi- 
ness Needle valves are widely used 
for instrumentation and for the close 
regulation of flow in practically every 
industry. You will find volume sales 


in the original equipment field. 


Needle Valves are also used for feed- 
ing small quantities of fluid into other 
lines — such as odorants into gas lines 
and oil into steam lines. They are 
installed for close regulation of flow 
to oil burners, bearings and many 
similar applications. 


Advertising covering this new line of 
valves, as illustrated on the opposite 
page, is being placed in leading trade 
papers. Reprints and literature explain- 
ing the valve’s features are available. 
You will find these excellent sales 
tools in helping you sell your pros- 
pects. Send for a supply of literature 
and use it to point out the features of 
the new line in terms of benefits to 
the user. 


This new line of Bronze Needle Valves 
is designed compactly and includes a 
gland follower that compresses the 


packing firmly around the stem, creat- 
ing a perfect seal. Result: tightness 
at the stuffing box. This Extra Value 
makes your selling job easier — espe- 
cially since the new line is competitive 
in price with non-gland valves. 


Both bronze stem and steel stem 
designs are available. Steel stem valves 
have a smaller seat opening than 
bronze stem valves, and are especially 
suited for extremely fine regulation. 


In instrumentation work, they assure 
tight shut-off, even after the valve has 
been in the open position for a long 
period of time. 


Valves are also available with indi- 
cator dial, which permits resetting the 
valve to the exact regulation required 
each time the valve is operated. 


For long, efficient service and pre- 
cision control of flow, there’s nothing 
to equal the new Lunkenheimer Bronze 
Needle Valve with Gland. Your cus- 
tomers’ valve problems are your sales 
opportunity, so start cashing in on this 
new addition to your Lunkenheimer 
Line — today. 


PREPARED BY LUNKENHEIMER 


ESPECIALLY 


FOR 


LUNKENHEIMER OFSTRIBUTORS 
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LUNKENHEIMER 
GLANO -TYPE 
BRONZE NEEDLE VALVES 


with fine thread-pitch 
for precision throttling 


@ WHAT'S NEW ABOUT THEM? 


They have a new gland follower . . . they're 
redesigned from handwheel to seat opening 

. and yet they’re competitive in price with 
non-gland valves. 


®@ HOW ARE THEY FOR INSTRUMENTATION? 


Perfect. The handwheels lend themselves to 
delicate fingertip control. Fig. 1565 has a 
special indicator handwheel with numbered 
graduations and a spring lock, if you prefer. 
They're compact, to fit behind instrument 
boards, and they have a very fine thread-pitch 
for close regulation. The seat angle is 30°. 
They handle 200 Ibs. Steam; 400 Ibs. W.0.G. 

















+ 


‘ VUVYVYTIV VV IVY * ‘ 


@ HOW ABOUT THE STEMS? 


Your customers can take their choice of 
“Stemalloy”* or steel in the globe design. 
“Stemalloy’’* is Lunkenheimer’s exclusive 
wear-resisting bronze alloy, tested at more 
than 300,000 openings and closings. Steel stems 
are cadmium-plated to resist rusting. Steel 
stem valves have smaller diameter seat openings 
for even finer regulation. 





@ IS MORE INFORMATION AVAILABLE? 


Yes! . . . Copies of Lunkenheimer’s new 

Needle Valve Bulletin 568 are available for 

you to pass out to your prospects. Order them 

from: The Lunkenheimer Company, Box 360U, BRONZE* IRON STEEL 
Cincinnati 14, Ohio. 


*Patented alloy 


LW WN ENHEIME R 
Vtbart 


NAME IN VALVES 
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You'll make the 
profit sparks fly=selling 


DUMORE 


® 


‘Hand Grinders 


DENTIFY yourself with the line of hand grinders that every shop 
I man wants ... Dumore .. . and watch your sales soar. Be head- 
quarters for a complete line of precision shop tools that pack power, 
perfect balance and mechanical stamina. More than 100,000 industrial 
users have job-proved Dumore Hand Grinders. They know they'll 
get powerful grinding with a light touch every time they pick up one 
of these quality-made tools, That's one of the reasons why there's a 
continuously growing demand for Dumore Hand Grinders. Hard- 
hitting national advertising and expert factory selling help fatten 
this demand. A winning combination that will ring the bell on your 
cash registers 


There’s a DUMORE for every job 





Series 3 jes 4 
Series 9 es “Series 8 1/14hp; 17,000 RPM. 1/40 hp; 28,000 RPM 
Vg hp; 15,500 RPM. 1/10 hp; 22,000RPM. 1/20hp;18,000RPM. For all sizes mtd. For Ye” and 3/32” 
Yq" to 2," wheels, Ve" to Ye” wheels. Ve" to /e” wheels. accessories. mtd. occessories. 
Lightweight, compact and balanced to minimize vibration. Ample power for con- 
tinuous, high-production duty. Five sizes—1/40 to 1/4 hp. Largest permits wide 


range of heavy-duty grinding. Smallest recommended for light industrial applications. 


THE DUMORE COMPANY 


1321 Seventeenth Street * Racine, Wisconsin 
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National Statistics 
On Savings 


(Starts on page 7) 





it is possible to imagine “personal 
saving” of $17.2 billion (the figure for 
last year) without a single dollar being 
added to personal reserves of cash, 
bank deposits or securities, And it is 
even easier to imagine the $17.2 bil 
lion estimated for last year being re 
vised downward by $4-$5 billion. 

But the Commerce figures are still 
useful, as quick indicators of what is 
happening to saving habits. They 
generally move in the right direction, 
going up when people start saving 
more and dropping when people save 
less. And when the Commerce figure 
is very high, cash saving by consum 
ers is probably very high, too. 


2. Liquid Saving By Individuals- 
Securities and Exchange Commission 

“Liquid Saving by Individuals” has 
two distinct advantages over the Com 
merce series. It answers the question 
of where people are keeping their 
money, by Coane down saving into 
different types and it is more accurate, 
since it is partially compiled from esti- 
mates based on study of records of 
banks and other savings institutions. 

But this series also includes much 
more than just personal cash saving 
In addition to saving in the form of 
cash and bank deposits, deposits in 
savings and loan associations, insur 
ance reserves and securities held by 
individuals, it includes private and 
public pension fund reserves, repay- 
ment of mortgage debt (but only on 
one to four family houses) and repay- 
ment of debt due on purchases of con 
sumer durable goods. 

Many of the savings covered by the 
SEC figures actually are made by 
unincorporated business rather than 
by private individuals. And money 
paid into most public and private pen- 
sion funds is not the same kind of 
saving as cash put in a bank—it’s gen- 
erally much harder to withdraw. 

The series also fails to show who 
owns the new savings. It makes a lot 
of difference to a businessman whether 
saving is being done by farmers, in 
dustrial workers or rich men. 

“Liquid Saving by Individuals’ has 
the added disadvantage of being very 
much out of date by the time figures 
are made public. The figure for 1951 
was not released until mid-April. By 
contrast, preliminary figures for the 
first quarter of 1952 have been avail- 
able from the Department of Com- 

(Continued on page 14) 





QUESTION: What is the Durkee- 
Atwood policy on OEM accounts? 


os B 
[ Hendied by [] Only home 
|__} distributors office sales 


ANSWER: You're in business on OEM sales as a 
Durkee-Atwood distributor. In addition to your 
efforts, our regular territorial salesman will help you 
work on OEM accounts—and you'll get 100% home 
office and engineering cooperation in landing them. 


QUESTION: What kind of story does Durkee- 
Atwood have regarding quality of product? 


A B Cc 
[] Tep-grade Guaranteed Case 
_| materials performance histories 


ANSWER: If all three get your nod, you're the win- 
ner. D-A Industrial V-Belts are made from finest 
rubber and pre-treated rayon cords. They're guar- 
anteed unreservedly to satisfy your customers on any 
drive. And they've proved themselves in the field, by 
use as OEM on drives from steak tenderizers to 
rock crushers. 


FILL IN AND CLIP THIS COUPON TO YOUR LETTERHEAD! 


DURKEE-ATWOOD COMPANY, Department Aé-8 


Gentlemen: Without obligotion, send me the complete story on your written Industrial 


V-Belt Soles Policy 
Nome 

Title___ 

Company —__ 

City 


for INDUSTRIAL 


DISTRIBUTORS 


FRANKLY -THIS 
/S A TRAP. 

TO GET you 

TO SEND IN 

A COUPON / 


QUESTION: Do | know where | stand when I sign 
a Durkee-Atwood franchise? 


2 YES! = NO! 


ANSWER: Your rights, privileges and obligations 
are clearly set down in black and white when you 
take on the Durkee-Atwood franchise—and it's a 
good deal for you, believe us. 


WE OFFER YOU THE MOST LIBERAL 
V-BELT PROGRAM IN AMERICA 


If you're looking for opportunity, 
loyal home office support, and a 
chance to make money, we offer you 
the most liberal V-belt program 
available. It covers every type of 
resale account—user, dealer, OEM. / 
It embraces a complete line of / 
fractional horsepower belts and 
industrial belts for single and 
multiple drives, widths A thru 

E. Fill in the coupon below “ 

and get the details. 


DURKEE 
ATWOOD 


JP 
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FEDERATED 
GARDINER BRAND 
SOLDERS...THEY SELL? 


Federated Gardiner brand Acid Core and Solid Wire Solders are in demand every- 
where because they are nationally advertised . . . they are known . . . they are liked! 


Customers return to buy over and over again because they know Federated Solders 
make soldering easier and faster. 


Every step in the production of Federated Gardiner Solders is scientifically con- 
trolled to produce a high quality product that is unequalled for consistency and for 
the permanence of the bond it produces. 


For display purposes, Acid Core Solder is packed in a bright blue and white package; 
Selid Wire in neat black and gray. The analysis of the solder is prominently dis- 
played on each carton. Available in all commercial sizes and compositions. Listed 
by Underwriters’ Laboratories Inc. 


owl, 
eo. ¢ e ae the 
ott 
Stdiuidul Milas win Tro 
AMERICAN SMELTING AND REFINING COMPANY « 120 BROADWAY, NEW YORK 5, N.Y. 
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This Haul Beats All 
of Madame’s Jewels...’cause 


PROTO means 
P RO fessional 
T Gols! 








Sit ‘proto Y TOOLS 


LOS ANGELES 
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National Statistics 
On Savings 


¢ BALANCED DESIGN * STURDY CONSTRUCTION (Starts on page 7 


WFHKIN PRECISION TOOLS 





merce since early April. The SEC 
® GIVE YOUR CUSTOMERS MANY YEARS OF levine om Prem Ho to major re 


vision after they are first published 


DURABILITY — ACCURACY — SERVICE 3. Personal Holdings Of Liquid As- 
sets—Federal Reserve Board 

his series tells a businessman onc 

of the things he most wants to know 

Machinists who know good tools buy how aa cash people have been 

saving. It covers the basic forms of 

cash: currency and bank deposits. It 

also includes time deposits, shares in 

savings and loan associations and U.S 

Government securities, all of which 

are readily converted into cash. And 

it is limited to saving done by indi 

viduals 
Thus the FRB series is one measure 
of how much more money the public 


Lufkin. That's why it is always good 
business for you to push — and to profit 
from—the Lufkin line @ Lufkin tools 
have the good balance, the sturdy con- 
struction and the long life that help you 


maintain a reputation of handling the could spend if it wanted to—unlike 
the two previously discussed series. 


finest products available to machinists which includes money that has al 
ready been spent for housing or other 

anywhere. purposes. But it does not show who 
is doing the savings. 

Chief disadvantage of the FRB 
series is its publication date, it is com 
piled semi-annually, and is not avail 
able until months after it would have 
the most news value. Only preliminary 
estimates for 1951 are available now 
Final figures will be ready in mid-52 


+. Consumer Savings— University of 
Michigan 
This measure of personal saving 
shows who does the saving, as well as 
how much has been saved. Statistics 
are built up from the results of a sur- 
vev of a scientific sample of about 
3,400 spending units, taken at the 
beginning of every year. The Survey 
is made by the Survey Research Cen 
ter at the University of Michigan, 
working in cooperation with the Fed 
eral Reserve Board. 
a The Survey shows which occupa 
VERNIER HEIGHT GAGES 3 ; ; tion groups, mcome g-oups and age 
, groups are doing the most saving, and 
what forms of saving they are using 
The University of Michigan figures 
MICROMETERS are subject to the possibility of con 
pablus GAGES I siderable error, since they are based 
on only a small sample of the popula 
et tion. But considering the errors that 
can be made in the field of consumers’ 
savings, this may not be a major 
objection. 


And the Michigan Survey people 
SELL UFKIN TAPES © RULES © PRECISION TOOLS can point to some impressive argu 
SOLD ONLY THROUGH DISTRIBUTORS ments for the accuracy of their figures 
This is the same Survey that has su 
(Continued on page 18) 





THE LUFKIN RULE CO., SAGINAW, MICH. * 132-138 Lafayette St., New York City * Barrie, Ont. 
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» to sella Plant Ma Me 
Y ERICA TION SYSTEM ? 





You sell them easier... Sell them faster with this new 
barrel-to-bearing “Tote-A-Hose” system of power lubrication! 


A fist full of power! 


The simple Alemite “Tote-A- 
Hose” assembly eliminates 
hand methods—brings power 
lubrication to every machine 
in the plant. Lubricant is 
pumped just like water from 
a central high pressure pump 
to multiple outlets. It’s ready 
where you want it—when you 
want if. 


It's The Mightiest Lubrication Story Ever Told! 


It's the largest Alemite advertising campaign ever! About 
you ... and the role you play in industry as an Alemite 
“Friction Fighter.” Presented to 15,000,000 Post and Col 
lier’s readers—every 2 weeks throughout the year—Alemite 
advertising keeps you in the picture as the man backed by 
the largest manufacturer of lubrication equipment. Spot 
lights you as the man to see, to listen to, to send for first! 


ALEMITE 


Modern Lubrication Methods That Cut Production Costs 





Simple! Quick! Easy! 


That's Alemite’s new “Tote-A- 
Hose” system. It ends waste, 
mess and the risk of contami- 
nated lubricant. To operate, 
the lubrication man merely 
snaps the hose assembly to 
the nearest outlet, opens the 
control valve and is ready for 
efficient, power lubrication 
of nearby machines. 


Alemite “Sales Power.” Shows where to look for 
more Alemite sales . . . how to move in and 
clinch them fast! Send for your copy now. Fill 
out and mail coupon today. 


Alemite, Dept. H-82 
1850 Diversey Parkway, Chicago 14, Ill. 


Nome 
Company 
City 
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When Does a achine Tool? 


There are basic requirements of accuracy and proficiency 
that separate a “machine tool” from other power tools 

. characteristics such as those which distinguish a 
tool maker's screw-cutting precision lathe from the wood- 
working lathes used in grade school manual training 
classes. Among metal-cutting band saws, only the 
MARVEL No. 8 Series Band Saws can qualify as machine 
tools, for only MARVEL Band Saws have the following 
capabilities and features: 


1 Angular cutting from 0° to 45° right or left with- 
out moving the work. Built-in protractor. 


Vertical blade power-fed into material — permits 
re-entrant cuts. notching. mitering, keyway saw- 
ing. etc. 


Automatic power or manual feeds at the flick of 
a finger. 

Feed pressure adjustable even when machine is 
running. Indicated in actual pounds of pressure. 


Work clamped to table of machine. Working area 
more than 835 square inches. 


Tee-slotted table facilitating clamping down of 
odd and irregular shaped pieces; easily sup- 
ports heavy work or large and long structural 
shapes. Standard vise chucks work on either 
side of blade. 


Automatic blade tensioning device. Every blade 
at uniform tension regardless of operator effi- 
clency. 

Adjustable upper guide roller holder insuring 
minimum section of unsupported blade on all 
sizes of material. Quick acting. 





Built-in coolant system with delivery at blade 
entry point. Pump driven without belt or gears. 

Replaceable vise ratchet and table wear strips 
of tool steel. New saw performance at all 
times. 

LARGE CAPACITY. Standard: 19'2" x 18%". 
High column: 25'2" x 18%". Handles 99% 
of all work. 


Before buying any metal-cutting band saw, be sure to see 
the versatile MARVEL No. 8. Your local MARVEL Field 
Engineer will demonstrate its significant “machine tool” 
characteristics and their application to your work, with 
costs, savings, cutting speeds and methods. This techni- 
cal service is provided, without obligation, in the i 

of better metal sawing. 





If you prefer to “study it out for yourself”, 
write for the MARVEL C-49 Catalog. 


ARMSTRONG-BLUM MFG. CO. 
5700 BLOOMINGDALE AVE. CHICAGO, U. S. A 


16 INDUSTRIAL DISTRIBUTION * AUGUST, 1952 








Score Another “Assist” for the G.T.M. 








ou Get His Technical Sales Hel 
With Your Goodyear Franchise 


> Not; 
— vert). 
tribute 
. hice 
Feate pro "© that he; 
fit . > 
5 Techn PP Ortun i, rig 
‘Cal « | le 
G.T mM "Gles hej 
> Pp 
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< 
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ang 0 


Of the 


Technj, ra 


NE Goodyear franchised distributor had 
QO never been able to “break in” with conveyor 
belts in a southern paper mill where belts were 
used to handle pine wood chips. Invited to call 
on a replacement belt order, he called in the 
G.T.M.—Goodyear Technical Man—for tech- 
nical sales help. 


Here’s what happened 


Together they visited the plant —inspected the 
belts — found the pine oils in the chips were 
attacking belt covers throughout the mill. The 
G.T.M. recommended Goodyear’s CHEMIGUM 
Oil-Resistant Belt construction to solve this 
problem. He and the distributor together 


figured every drive in the mill, working well 
after hours with the master mechanic — and 
ended up with an order three times the size of 
the originally planned one, covering every 
drive. 


Tripling orders with the technical sales help of 
the G.T. M. won’t always happen—but his help 
is one of the reasons why the Goodyear fran- 
chise has been one of the top money-makers in 
the industrial supply field year after year after 
year. 


As a Goodyear franchise holder, you can call 
on the G.T. M. for help. 


Chemigum-T. M. The Goodyear Tire & Rubber Company, Akron, Oblo 


GO0O0D, YEAR 


THE GREATEST NAME IN RUBBER 
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sect Positive-Locking 
ves 
Draned | 


-Belt 


Ever 


“SLEEVELOCK” V-BELT SHEAVES 


SIMPLE DESIGN Only 4 pieces 
—topered bore sheave, |-piece 
split bushing, 2 cap screws. 

EASY INSTALLATION ‘Slip 
sheave and bushing on shaft; 
tighten screws. 

QUICK DE-MOUNTING Just 
loosen the 2 screws! 

UNIFORM SHAFT CONTACT 
Bushing, split for full length with 
2 milled slots for screw heads, 
gives full contact on oversize, 
undersize or standard shafts. 

NO KEYS Cap screw heads oct 
os keys between sheave and 
bushing. 

NO PROJECTIONS Bushing fits 
flush with sheave hub, both sides; 
no flanges. 

LONGER SERVICE Made of 
Medart special hi-test cast iron 
that means longer groove wear, 
longer belt life. 


THE MEDART CO. 
Most Complete Source For 
Mechanical Power 
Transmission Equipment 


3535 DE KALB STREET 
ST. LOUIS 18, MO 


@ Easier, quicker mounting and 
de-mounting! 

© Positive, uniform Locked-On-The- 
Shaft grip! 

@ Makes V-Belts last longer! 


The basic “Sleevelock” principle of the 
split bushing in a tapered bore has 
proved its superiority in thousands of 
installations in over 16 years of satis- 
factory performance. 





TYPICAL 
CROSS SECTION 
OF “SL” 
SHEAVES 


Sheave With 
Taper Bore 








One-Piece Bushing 
Fits Taper Bore in 
Sheave 











Cap Screws Pull 
Sheave Up On 
Bushing To Positive, 
Uniform Fit To Shaft 














Wak Coupon How! 


ATTACH TO COMPANY LETTERHEAD 
MEDART COMPANY, 
3535 DeKalb St., St. Lovis 18, Mo. 


Send information on “SLEEVELOCK™ 
V-BELT SHEAVES 


Also send the following catalogs: 
Power Transmission Equipment 
V-Belt Drives 
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National Statistics 
On Savings 


(Starts on page 7) 





| cessfully foreseen almost every change 


in consumer purchases of durable 
goods ever since the war. The Sur 
vey has been right in the field of con- 
sumer expenditures even when the 
weight of opinion of the expert fore- 
casters was against it 

The sample of respondents estimate 
changes from a year ago in each of 
20-odd saving series. The figures are 
then blown up to the national level. 
Separate figures are available for each 
of these components. They cover the 
amount owed by consumers, life in- 
surance payments, liquid asset hold- 
ings, special savings plans, payments 
to retirement funds, real estate (in 
cluding home improvements), secur- 
ities transactions (excluding federal). 
farm equipment purchases and profits 
or losses, investment or withdrawals 
of investment of unincorporated busi- 
ness. 

The aggregate savings figure is 
actually obtained by summing up all 
of the changes aside from capital gains 
or losses. 

The main shortcoming of the Sur 
vey, from the standpoint of usefulness, 
is its publication date. Figures for 
1951 will probably not be released 
until late this summer. Much of the 
Survey's news value and usefulness to 
businessmen is lost because of the late 
publication date 


How to Use the Statistics 


All these statistics can be useful— 
provided the chief shortcomings and 
virtues of each series are kept in mind 

1. The Commerce figures are quick 
indicators of trends in saving. They 
show you whether people generally are 
saving less or saving more. But don't 
take the exact figure too seriously. 

2. The SEC figures show more ac 
curately how much total savings were 
in the past year. They also show the 
form in which savings were made— 
cash, deposits, retirement of mortgage 
debt, etc. But remember that some of 
this saving was done by unincorporated 
business. 

3. The Federal Reserve Board 
series gives the best estimate of cash 
saving. And it includes only saving 
done by individuals. 

4. The Michigan Survey answers 
the last big question: Who is doing 
the saving—rich men, poor men, busi- 
nessmen, farmers or workers? Unfor- 
tunately, this data is not available un- 
til late in the summer after the year 
in which the saving took place. 
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to ‘2 million potential customers every month! 


Look in almost any top trade journal covering your markets. 
There's a colorful, fact-full invitation to buy W-S Forged 
Steel Fittings ... 


THROUGH LOCAL DISTRIBUTORS! 
There’s the W-S story of product quality tied directly to 
YQUR story of service. 
; 


And this story goes on month after month, reaching over 
¥2 million users with each issue. Add a wealth of technical 
literature, direct mail promotion helps, a complete product 
line and a big modern plant going full blast to meet your 
delivery commitments and you have: 


A SURE-FIRE COMBINATION TO MAKE PROFITS— 
AND SHARE THEM—WITH YOU! 


WAISON-STULMAN 


ESTABLISHED 1848 


+20 


DISTRIBUTOR PRODUCTS DIVISION 


ROSELLE, NEW JERSEY 


Designers and Manufacturers of Forged Steel Fittings + Jacks + Pumps + Pipe Benders + Wire Rope Shears and Hydraulic Equipment. 





To Norton distributors salesmen: 





What a sales story! Lighter and easier to 

Sh handle than cup wheels! Longer lasting than 

Ow your customers coated abrasive discs. More versatilé than 

either! That’s the handiest pair in portable 

grinding . . . the time-tested Norton BD rigid 

how th ese 2 Norton hub wheel and the sensational new Norton BFR 
semi-flexible hub wheel. 


What a difference they'll make in your cus- 


~ tomers’ shops. Tell them the new Norton BFR 
YQ, semi-flexible hub wheel can’t be beat for av- 
erage weld grinding and miscellaneous smooth- 


ing. The way it hugs the work on corners and 
contours will convince them. Tell them how it 


will cut and notch. Recommend the Norton 
ey WwW @ p 5 BD rigid wheel for heavier stock removal. 

What speed! Their sharp, durable aluminum 

oxide abrasive in a special resinoid bond cuts 


fast and cool. 





* 

grind faster eee hold them together even if accidentally cracked 
until the machine can be 

i d 

easier...an Show them the job chart in 
Bulletin 225 and leave the 
a sale or not. Give them some- 

thing to remember you by. 


What safety! Their molded-in nylon webs 
stopped and the wheel changed. 
can’t fly apart! bulletin . . . whether you make 


NORTON COMPANY 


Abrasives - Grinding Wheels . Grinding and 
Worcester 6, Mass. 


Lapping Machines . Refractories - Porous Mediums 
Non-Slip Floors - Boron Carbide Products 
re 
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Just a few of the jobs your customers can do with the handiest, 
safest pair for portable grinding. Where both types of wheels 
ore indicated choice is dependent on the nature of the job. 


What versatility! 


THE JOB 


Removing rust and scale, scarfing and beveling before welding 
Cutting away, smoothing and blending welds on fabricated work 
Making V cut to remove old weld materials for salvaging steel parts 
Removing burrs and sharp edges from steel sheets and plates 
Roughing off excess weld material before smoothing with abrasive discs 
Cutting off gates and risers on brass, bronze and aluminum castings 
Notching large gates and risers on all kinds of castings 

Cleaning between teeth of large marine and industrial gears 
Removing mold marks and smoothing castings before painting 
Smoothing flame-cut edges on heavy steel sheets and plates 
Smoothing stainless steel welds 


Smoothing and blending copper, bronze, aluminum and stainless steel 
surfaces 


*A24-K BFR is considered a good all around specification but for jobs where finish is not important 16 grit will give 


somewhat longer wheel life. 


Cutting down @ heavy weld is a quick, 
easy job for your customers with a Norton 
BD rigid wheel. 


Blending in « welded corner is « job 
your customers can do faster and better with 
@ Norton BFR semi-flexible wheel. 


Smoothing « flame-cut edge comes 
ra neturally to an extra-strong, extro-safe BD 
‘eo ~—sétigid wheel. 


Cleaning out fins of a compressor casting 
is a tough job made easy by a BD rigid 
el. 


G. % 


Making better products to make other products better 
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A24-014BD 
A36-014BD 
A24-R14BD 
A36-R1 4BD 
A24-01 4BD 


A24-R14BD 
A36-014BD 


A24-R14BD 
A24-O14BD 


A24-014BD 


3 Smoothing rade 
calls for a work-hugging BFR sem-flexible 
° wheel. 


SEMI-FLEXIBLE 


A24-K BFR 
A24-K BFR 


A24-K BFR 
A24-K BFR 
A24-K BFR 
A24-K BFR 


A24-K BFR 


A24-K BFR 


A24-K BFR 


ABRASIVES 


ei at we fe te OORT ey RAE De 





@ tron Age 

@ Steel 

@ American Machinist 

®@ Machinery 

® Automotive Industries 

@ Purchasing 

® Purchasing News 

® Industrial Equipment News 


@ New Equipment Digest 








enbly liollen;? 


Use Black & Decker Screw Drivers 
for faster work, tighter assemblies, 
fewer rejects, less operator strain! 


HATEVER- your assembly 
problem . . . pick the tool with 
the correct power, speed and capaci- 
ty to solve it . . . from the big, é : 
diversified Black & Decker Screw ’ aetna 
Driver Line! Choose from 21 models , : 
for driving everything from No. 4 4 
screws to 54" diam. nuts. . . models 
with positive clutches for ‘‘free- 
hand” driving . . . with adjustable 
clutches for driving to uniform, pre- 
determined tightness . . . with 90° 
angle heads for working in close 
quarters or around corners. 


Heft a B&D Screw Driver and see 
why its balance, compactness and 
light weight mean easy handling. 
Pull its trigger switch and feel the 
surge of power that spells top-speed 
performance. Check its quality- 
built features and get the reasons 
why it turns out accurate, uniform «- - « ¥s them to 
work. See your nearby Black & save time, trouble, 
Decker Distributor for a demon- were 
stration, for expert help on any 
assembly problem. Write for free 
catalog to: THE BLack & DECKER 


Mrc. Co., 617 Pennsylvania Ave., 
Towson 4, Maryland. 


*Trade Mark Reg. U. 8. Pat. Of. 
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“COST CONSCIOUS OPERATORS UNHESITATINGLY 
serectL772CO/f LUBRICATING EQUIPMENT” 


Charles H. Wait 
Wait Motor Supply Co 


go” San Francisco, California 
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@ PIONEER BUILDERS 


LUBRICATING EQUIPMENT e@ « - - 
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This message, seen by 
thousands of your customers 
in leading trade magazines, 

helps you to sell. 


op forged (dips 


Heavy, Steel U-bolt; 
hot galvanized after 


threading to prevent - a Y et | Gli NM & £ ae £ D 


weakening from rust 


or corrosion. é ; ae te] *4 Ay Vise 


Clip bases drop- 
forged under 
close supervision 
in accurately 
made dies. Bases 
made of high 
grade forging 
' steel and hot 
galvanized. 


American Standard 
heavy hex nut... ‘ ; PSON -WALTON drop-forged steel clips 
hee aciventaed fer , are made to the — standards of 
er Garvemsce ve ane quality for tough, heavy-duty 
long life. ss bx service and engineered for 
safety. See your nearby dis- 
tributor for quick and eff- 
cient service from stock. 
Write for free catalog on 
wire rope fittings. 








Manufacturers of 74Ul Three: 
FITTINGS © WIRE — * TACKLE BLOCKS THE UPSON-WALTON COMPANY 


12500 ELMWOOD AVENUE «+ CLEVELAND 11, OHIO 
New York ° Chicago ° Pittsburgh 


YOU CAN DEPEND ON UPSON-WALTON’'S 81 YEARS OF EXPERIENCE 
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DUTCH BRAND 


| TRADE ACCEPTANCE 


a QUALITY PRODUCTS 
"“ 


"“ 


*"DB” WIRE CONNECT 


eSolderless © Vibration-proof « Weather 
® Long Skirt © Available in the four stance 


*"DB” Wire Connectors are a new addition 
to the DUTCH BRAND line making it 
possible to buy all your electrical tape 
requirements along with wire connectors on 
one order . .. through one source of supply. 


“DB” Wire Connectors are carefully mage 





DUTCH AND ELECTRICAL PES 


DUTCH BRAND PLASTIC 
ELECTRICAL TAPE DUTCH BRAND 


PLASTIC Tape is super thin, : aw a FRICTION TAPE 


hos up to 200% stretch, hos 

high Gated strength and ccaat j DUTCH BRAND Friction Tape is the 

it conforms readily to irreg- ff j , quality product which enjoys an envi- 

ular shaped surfaces. Per: \ - able reputation for performance. It is 

fect for application where , ¢ long lasting, sticks tight, tears straight, 

space is limited. It resists \ wrege asetly, dese act revel end hes 

daclies, wate: Gk wae . = tensile strength to exceed requirements 

ond corrosive chemicals. It 

is available in regulor 

007" thickness and heavy 

duty .010” thickness for 

winding heavy cables, heavy 

electrical horness and for 

use with power driven tape winding i, 7 

machines. It is packaged in master j 

shop packages, in counter disploys g . - DUTCH BRAND 
and Jr shop packages for “Tool Kit” a “_ al RUBBER 


size rolls INSULATING TAPE 


DUTCH BRAND Rubber Tape 
fuses instantly without heat and 
has the strength and stretch for 
good joints. It resists up to 18,000 
volts through a single thickness 
and contains no corrosive chemi- 
cals. It is durable and easy to use. 








VAN CLEEF BROS.[NC. 


Menutecturers of Bubb 


pivisiow of Johns-Manville 
7800 WOODLAWN AVE. . CHICAGO 19, ILLINOIS 


ORDER FROM YOUR JOBBER 
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MILWAUKEE .. The Way to Re-orders 
QUALITY 


FLOOR BRUSHES 
BENCH BRUSHES 


WIRE PUSH BROOMS 





w& BENCH BRUSHES: Types for brushing metal 


chips, filings, shavings, etc. General shop brushes for 
light and rough brushing work—also one designed for 
use around shop benches, lathes, cutting machines, etc. 


Hw WIRE PUSH BROOMS: For road repairing and 


building construction work—for pushing heavy sweep- 
ings such as scrap, trimmings, steel shavings, etc.— 
for rough sweeping around foundries, lumber yards, 


railroad shops, shipyards, etc.—for general rough 
sweeping. 


H% FLOOR BRUSHES: For tight sweeping such as 


smooth cement, composition or finished wood floors— 
for medium duty such as all general sweeping—for 
factory, office, or warehouse floor surfaces—for heavy 
sweeping such as removing grime or grease from rough 
floors—for pushing heavy sweepings on rough floor 
surfaces. 





: 
TYPES FOR ALL INDUSTRIAL USES 


Power Driven Wire Wheel Brushes Fibre Wheel Brushes 


Whether your customers order a few or quantities of 
“Mono-Bilt” Wire Scratch Brushes 
“Steel-Clad” Boiler & Furnace Brushes 


| 
| 
| any type, the quality throughout the lot is of the same 
agora nce eg high standard . . . this is so on repeat orders too. 

| 

| 

| 

| 

| 

| 





Peerless’ Bench Brushes When you need custom-made industrial brushes to 
“Twis-Tutt” Floor S Brush oa 
an: ea 2 aie ge your customers’ specific needs, MILWAUKEE coopera- 


| 

| 

| Fine Wire Polishing Wheel Push Brooms—wire and fibre 

Brushes Miscellaneous Maintenance tion and quality makes permanent customers for you. 


"Sturdi-Bilt” Wire Cup Brushes Brushes 








The MILWAUKEE BRUSH MANUFACTURING Co. 


2212-2236 North 30th Street Milwaukee 45, Wisc. 


Send for a copy of Catalog 
No. 36-R7—shows the com- 
plete line of brushes pic- 
tured here. Also shows the 
complete line of wire, bristle, 
and fibre Brushes and 
Brooms. 
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“THERE’S 
NEVER BEEN 
A PRICE TAG 

ON OIC 

INTEGRITY 


--. not in all the 24 years 


we've done business 


with them!” 


“OIC are the fairest people 


we've ever done business with 
Whatever the job calls for... whatever the need ... their word is just as good 


...an OIC valve fills the bill for the OIC distrib- as the fine valves they make.” 
utor who stocks this famous LONG line! Steel, 

brass, iron...in every style and in every size... and Joun Hi. Fasscumoan, Ja, 
every one engineered to do a better job through Joha H. Frischkora, Je Inc. 

a LONGer life! We'll be glad to discuss with you Richmond, Virginia 

the possibility of an OIC Franchise. 


THE OHIO INJECTOR COMPANY 
WADSWORTH, OHIO 


THE LONG LINE OF VALVES 


VALVES 


FORGED AND CAST STEEL + IRON + BRONZE 
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reasons why YOU should handle 


CINCINNATI is the most complete line 
of grinders available anywhere. There's 
no match for their 50-year record of 
satisfactory service. They're backed by 
a quality story, told month after month 
to your customers in top industrial 
magazines. This picture spells profits. 
Write today for Catalog 52-XE 


6-INCH GRINDERS 

Here's a practical answer to the 
grinding needs of small shops and 
tool rooms. Ball bearings in dust- 
proof housings, locked to the 
shaft to provide end thrust and 
eliminate wear. Dependable ‘4 
and 4% HP. motors. Toggle switch 
in motor base. Complete with 
grinding wheels, guards and rests. 


7 and 8-INCH GRINDERS 


Your customers can count on these 
grinders for ample production capacity and increased efficiency. Dust-proof 
housings for ball bearings and enclosed switches insure trouble-free opera- 
tion. Furnished with grinding wheels, guards and rests. 4 and % HP. 
motors for 7” size; 34 H.P. for 8” models. 
Sond 10-INCH GRINDERS 


for heavy-duty grinding of all 

Kinds, plus buffing and polishing, 

GNCINNAT! has the answer in 

Mggedly built 8” and 10” models. 

Gest-proof ball bearing housings, oS 

Heavy nickel steel spindle, safety- es 

type adjustable wheel guards. Or ’ General purpose grinding of 

for dependable duty on lighter all kinds calls for CINCINNATI 

jobs, there's an exceptional value 12” and 14” models with 

in the 10” Economy model, com- , : phasis utility. Wheel 

plete with wheels, safety-type pe 4 wh losed wh binned end rk 

guards and adjustable tool rests. guerds ore fully onc safety-type with hinged ond covers, spe 

. breakers and exhaust connections—adjustable for wheel wear. Ball 
bearings are mounted in dust-proof housings; magnetic starter is 
standard equipment. Furnished with wheels, guards and grinding rests. 
ALL GRINDERS FURNISHED FOR 


BENCH OR PEDESTAL MOUNTING 


ae i ee ee ee Pee ek ee 
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WYTEFACE* Steel Tapes 


‘They're Easier to SE 
Because They’re Easier to (REAL 


Favorite,® Boss,* Handy*— 
All Feature WYTEFACE Tape 


There's nothing like a genuine WY TEFACE* steel tape 
—with its jet black markings on a clear white surface— 
for easy, instant reading in any light. 

This means faster measurements, fewer errors... 
for your customers. It means less sales resistance... 
for you! Remember too the Wyteface tapes are 
extremely durable, full strength and rust-proof! 


More and more people are being told, through 
KaE's consumer and trade advertising, that this 
superior tape is now available in the BOSS, as well 
as the FAVORITE and the HANDY. 

@ GOSS WYTEFACE: Rugged, “he-man,” aluminum 
case, with non-slip finger grips. Wide-sweep winding 
handle. Foot markings in red. Priced for volume sales. 
In 50’ and 100’ lengths. 

@ FAVORITE WYTEFACE: For your customers who want 
the best. Foot markings in red. Available in 25’, 50’, 
75’ and 100’ lengths. 

@ HANDY WYTEFACE Tape Rule is available in 6’, 8’ 
and 10’ lengths. 


“Trade Mark 


KEUFFEL & ESSER CO. 


EST 1867 


NEW YORK « HOBOKEN, N. J. 


CHICAGO « ST.LOUIS « DETROIT « SAN FRANCISCO « LOS ANGELES « MONTREAL 
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YOU are the Pattern pie 


- Sy 

~~. fo B-RIGHT-ON es rod 
< ———* SOCKET SCREW ona 
ia SERVICE 


ge 
z D4, 





An pl distributor does not live on a one-way 
et. . . with all traffic flowing to his customers. To back 
him up he must hove his supplier giving the same 


ae 
> ae 


“prompt service and assistance to him that his customers 

2 expect from him. 
Brighton gives this service to its dealers, the kind of 
~ cooperation that simplifies your sales job. A compact, 
: fast-on-its-feet organization devoted exclusively to 





manufacture and sale of top quality socket 
screw products, Brighton is behind you all the way. 


me Get the service 
Neem yOu like to give... 
koa with B-RIGHT-ON! 


@ Socket Set Screws 

e@ Socket Head Cap Screws 
@ Socket Pipe Plugs 

e@ Socket Head Stripper Bolts 
e@ Socket Screw Specials 

@ Socket Screw Key Kits 















This valuable little booklet can be a real passport for you to bigger sales 
of chains and sprockets. It’s devoted to installation, lubrication, operation, repair 
and storage of chains. It’s non-technical . . . it’s easy to read... 
it’s filled with interesting sketches, charts and graphs. 


Anyone who is concerned with the purchase, operation or mainyenance 
of chain drives and conveyors will want this book. It should be an excellent “door 
opener” for you . . . will give you plenty of material for opening a conversation. 
It will also give you a perfect opportunity to see some of the men out in the plant 
... the ones who really know their chain and best appreciate chain quality. 


This book will also help you put yourself “in solid” with your present 
customers. You may want to mail out copies to a selected list or perhaps 


send one along with every shipment. In any case, you may have all you can use 
absolutely free. Just send us the coupon. 


JUST USE THE COUPON 








CHAIN BELT COMPANY 
4622 W. Greenfield Ave. 
Milwaukee 1, Wis. 
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} Please send me 
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Chain Belts COMPANY 


OF MILWAUKEE 


Atlanta @ Baltimore © Birmingham @ Boston @ Buffalo @ Chicago @ Cincinnati 
Clevelond @ Dallas ¢ Denver @ Detroit @ El Paso @ Houston © Indianapolis © Jackson- 
ville @ Kansas City © Los Angeles © Lovisville © Midland, Texas © Milwaukee 
Minneapolis © New York © Philadelphic © Pittsburgh © Portland, Oregon © Spring- 
field, Mass. © St. Louis ¢ Salt Lake City ¢ San Francisco @ Seattie © Tulsa © Worcester 
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Electro 


There’s an 


Machinists’ Tools 

Cutters 

Permanent Magnet Chucks 
Johansson Gage Blocks 
nic Measuring Equipment 
Pumps 

Arbors and Collets 
Machine Tool Accessories 





“ENTERING WEDGE”’ 


for Sales to 


Any Plant 


...1n the 
diversified 


Brown & Sharpe 


Line 


Many plants not even on your present prospect list may be 
signed up as profitable customers, when you handle the com- 
plete Brown & Sharpe Line. This line is so diversified that it 
provides items of needed equipment for nearly any manufac- 
turing plant! 


As well as complete lines of machinists’ tools, cutters and 
other regular distributor items, Brown & Sharpe offers the 
Distributor screw machine tools, permanent magnet chucks 
and Johansson gage blocks. Also a wide range of pumps and 
electronic measuring equipment marketable both within and 
without the metal-working industry. 


Add to this the solid sales support of year-round advertising 
in 35 leading business and industrial magazines, and you get 
the reason why it pays to handle and push the Brown & Sharpe 
line. Brown & Sharpe Mfg. Co., Providence 1, R. L., U.S. A. 


WE URGE BUYING THROUGH THE DISTRIBUTOR 


Brown & Sharpe ("5 
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From all over the world S. S. Pierce Company imports the very 
finest of foods to please America’s most discriminating buyers. 
So, naturally, S. S. Pierce has a quality-minded management—a 
management well aware that the best product is a/ways cheaper 
in the long run. 

In their new, big warehouse at Newton, Mass., for instance, 
S. S. Pierce selected materials with extra care ... used Spang CW 
Steel Pipe extensively. 

There’s a good reason why Spang pipe has such acceptance 
with careful owners, contractors, builders—/rom steel skelp to 
finished pipe it’s a quality-controlled pipe. Each piece starts with 
steels selected for very special characteristics . . . continues with 
the strictest metallurgical control during forming . . . concludes 
with final inspection and reinspection. 

Which explains why Spang Steel Pipe has just the right temper 
for easy cutting, easy forming, easy threading . . . features that 
speed installation and reduce installation costs. 

Don’t just order pipe . . . order the better pipe from your Spang 
distributor. 


mpany, Bostor 
W. H. Porter 
Viking Automot Sor ‘ m any, | Bosto 


Atlantic Pipe & Supply mpany, Boston, Mass 


® 


CW STEEL PIPE 


SPANG-CHALFANT 


DIVISION OF THE NATIONAL SUPPLY COMPANY 


General Sales Office: Pittsburgh 30, Pa. District 
Sales Offices; Atlanta, Boston, Detroit, Houston, 
Los Angeles, New York, Philadelphia, Pittsburgh, 
St. Lovis 


INDUSTRIAL DISTRIBUTION © AUGUST, 1952 


5 
; 
: 
. 
: 





A Case Where it Pays To Be “Sticky” 


MANUFACTURER of brass and copper 
products was having trouble with the 
lubricant used on open gears of draw benches. 
The compound did not stick to the gear teeth 
but flew off, and large quantities accumulated 


in the pits under the machines. 


Then one day the maintenance men “cleaned 
house” and applied Keystone No. 122 Heavy. 
. This was back in 1939 and they've been 


using No. 122 ever since. 


As the foreman pointed out: “No. 122 spreads 
evenly over the gear faces and doesn't fly off.” 
Furthermore, it resists acid and alkali; needs 
no heating; is waterproof, and is free from 


hydro-carbon tars and residues. Not only does 





v"™ SPECHEALIZED 


this Keystone grease afford better lubrication 
but it also eliminates the costly job of cleaning 
spent grease from the pits. 


Previously, as much as 8 drums were required 
to do the same work now accomplished by 
1 drum of No. 122. 


Performance and savings like these are natural 
with Keystone Specialized Lubricants... so, 
we urge you, Mr. Distributor, to have your 
prospects run a trial test—for it’s a good entry 
to new sales...and to repeat business. 
KEYSTONE LUBRICAT- 
ING COMPANY, 21st & 
Lippincott Streets, Phila- 
delphia 32, Pa., Est. 1884. 


SPECIALIZED 
LUBRICANTS 


No. 122 


~ 2 


CVUBRICAN 
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NEW/ 


SIMONDS 


‘‘WELD-EDGE’’ 
Power Hacksaw 


Blade 


ore 
te sl LY. 


\ TWIST IT... 


DROP IT... 


IT’S TOUGH... 
AND LONG-LASTING! 


Here’s a Power Blade 

especially designed to 

meet all plant safety and performance 

requirements. A blade so tough it will 

not snap in operation regardless of 

abuse, neglect, worn machine condition 

or improper adjustment. A blade that 

has a high speed steel cutting edge that 

resists wear and is adaptable for all 
types of cutting. 


With “Weld-Edge” there will be fewer 
blade-changes, longer blade life. This 
means more cuts per blade, higher out- 


put per machine and a definite reduction 
in production costs. 


So to give your customers safety, de- 
pendability and increased output at 
lower cost, sell them SIMONDS “Weld- dj 
Edge” Blades. All standard sizes avail- HAMMER IT 
able from stock. 


SIMONDS 


| SAW AND STEEL CO. 


Factory Branches in Boston, Chicago, San Francisco and Portland, Oregon. Canadian Factory in Montreal, Que. 
Simonds Divisions: Simonds Steel Mill, Lockport, N. Y., Simonds Abrasive Co., Phila., Pa. 
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24 ACRES 
wor the 


>». 


... With TOP QUALITY ape as ve LOUISVILLE, KY. 


DROP FORGED STEEL 


VALVES, FITTINGS 
and FLANGES 


Vost 


Air View of 
Henry Vogt Machine Co. 


This 24 acre Vogt plant supplies the 
most comprehensive line of top quality 
drop forged steel piping materials 
anywhere available to industry. That’s 
why they’re the choice of leading 
refineries, power plants, chemical 
plants, etc., the world around! 


Flanged, Screwed and Socket Weld End 
Globe, Gate and Check Valves @ Ells, Tees 
and Crosses * Couplings * Bushings 


Plugs * Unions © Flanges and Flange 
Unions ¢ Welding Heads 


HENRY VOGT MACHINE CO. LOUISVILLE 10, KY. 


Branch Offices: New York, Philadelphia, Chicago, Cleveland, 
St. Louis, Dailas, Charleston, W. Va. 
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ow many blocks did 


all these ads 
€ is tock? sell? 


If you don’t know 
... read this! 


Here is one ad in a series on safety. And 

the safety story these ads fe// has made 

American CROSBY Wire Rope Blocks the 

easiest, fastest line to se//. Last year, sparked 

by these ads, sales of American CROSBY 

Blocks were way above sales for the pre- 7” 

vious year. And they’re stil] going up, ast 

more and more of America’s leading mill 

a4 supply salesmen are finding it easier and 

A. 1 more profitable to sell American CROSBY 
if you dont know. | iat dont use at! Wire Rope Blocks exclusively. 

ng. Imagine the damage Use this safety story in CROSBY adver- 


_work in wire rope lifts _ and this Pe y 
There's n0 goed fos A ys — Mtraightened ot @ Pil a oe you're tising to help you sell American CROSBY 
and expense } And there's BO quess-wor rican : — 
car suddenly dropped! Wire Rope blocks. — fin the side Blocks. Let their unusual merchandising 


block 1 ee Seston --aorance Be nase ame features sell for you, too. Tell your cus- 
pate. That moons I ps! ee aravis hd —— tomers how American CROSBY Blocks, 
sturdy re ad ; ne CROSBY Clips -- packed in neat, clean, numbered cartons, 
or supply house re ick Company, al simplify bookkeeping, and save space and 
American Hoist 2 labor. And you can order CROSBY Blocks 
when you send in an order for CROSBY 

Clips. 
These ads are for you. Use them... and 
you'll soon discover how many American 


CROSBY Blocks they'll help you sell. 





American Hoist 


This advertisement appears & Derrick Company 


in leading national magazines ST. PAUL 1, MINNESOTA 
reaching construction and 


industrial markets. 
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CLOSE THE SALE... 
SPS CAN 


A good salesman is a hard-headed logician who plans 
every step in his campaign to sell a prospect. And 
when he has sold him, he closes by asking for an order. 
We believe that if all UNBRAKO salesmen would ask 
for an order, UNBRAKO sales would climb far beyond 
our wildest dreams. To make your sales effort easier, 
we can deliver UNBRAKO screws in good time. You in 
turn can please your customer by supplying him from 
your shelves. STANDARD PRESSED STEEL Co., 
Jenkintown 13, Pennsylvania. 


UNBRAKO SOCKET SCREW DIVISION 


JENKINTOWN PENNSYLVANIA 


? t 


fel]! 


Knurled Head Self-Locking Flat Head Shoulder Dowel 
Cap Screw Set Screw Cap Screw Screw Pin 
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ASK FOR THE ORDER 
DELIVER UNBRAKO SCREWS 
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Millers Falls 
versatile No. 52 


COSTS 
| 64% 


on a job that “couldn't be done” 
with a power screw driver 


Driving tiny optical screws (.045” diam., 90 
threads per inch) in delicate eye glasses - for 
years this operation has been considered impos- 
sible for a power driver. 

Yet today a Millers Falls No. 52 is doing the 
job - quickly, accurately, safely - and saving 
64% in labor costs for one of the nation’s lead- 
ing optical manufacturers. 

The secrets: 1) Millers Falls patented, super- 
sensitive ‘“Adjustomatic’’® Clutch, which is ca- 
pable of controlling torque to inch-ounces. 
2) Ingenious special fixtures developed as a 


MILLERS FALLS 
TOOLS 


SINCE 


1868 ° 


She Mark of Superioty 


result of Millers Falls wide experience in solv- 
ing similar problems. 


Delicate or High Torque Driving 
— No Job Too Tough for Millers Falls 
Electric Screw Drivers 


Again and again, manufacturers have found the 
answer to faster, more economical assembly in 
Millers Falls Electric Screw Drivers. Whatever 
a customer’s requirements may be — for deli- 
cate, feather-light torque control or powerful, 
heavy-duty driving — you're in an ideal position 
to go after and get his business when you stock 
and push Millers Falls high-speed drivers. 

Let us send you full information on the excep- 
tional sales and profit opportunities offered by 
Millers Falls Screw Drivers and the whole wide 
line of Millers Falls portable electric, production 
and maintenance tools. 


MILLERS FALLS COMPANY, GREENFIELD, MASS. 
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jobs Ment 


KING OF THE MONTH 


For dependable 
performance 

where manhole, , 
handhole and tube plate gaskets are used 


Where to sell them: Most industrial, large resi- How furnished: 
dential and small public utility boiler plants are Style 116 —KEARSARGE MANHOLE and HAND- 
Kearsarge Gaskets. These plants usu- HOLE GASKETS: Both the handhole and manhole 
ally gener temperatures tO gaskets are furnished in all the standard shapes. 
450°F and their handhole and tube plates Other shapes can be supplied to order. Minimum 
perfectly machined. Consequently, to flange width is 3/8”. Thickness is approximately 
rfect seal, their gaskets must have the 1/16” per ply of fabric. (Best results are obtained 
combin nd resiliency, plus dura- = by using gaskets 3 or 4 plies thick.) 
bility and heat-resistance for which Kearsarge has Style 1 1 8—KEARSARGE TUBE PLATE GASKETS: 
long been noted. Made seamless, of the same asbesto-metallic fabric 
What their selling points are: Kearsarge #5 No. 116, Kearsarge Tube Plate Gaskets are fur- 
Gaskets are carefully made by folding and forming nished in the sizes and shapes required for certain 
plies of strong,durable, wire-inserted asbesto-metal- popular boiler tube caps. 
lic cloth that has been treated with a special heat- Backed by National advertising: Kearsarge 
resisting compound. The finished gaskets are formed and other Johns-Manville Packings are advertised 
with the edges of the fold on the inner side, leaving regularly in publications read by packing users in 
an unbroken rounded shoulder on the outer side every major industry. This advertising refers these 
where the gasket 15 exposed to pressure. The result readers to their local J-M Distributor as the place to 
is a gasket that has an extremely long life in the buy. Your selling job is easier when you push 
service for which it is intended. Johns-Manville Packings! 


ee 


Note to Salesmanagers: For copies of this advertisement for distribution to 
your sales organization, write Jo ns-Manville, Box 60, New York 16, N.Y: 
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he Sales Policy that Works 


. ») 
ee 


MILFORD BLADES 


are sold Exclusively through our regular 


Industrial Distributors. .. 


The entire profitable market for MILFORD Saw Blades is reserved for the Industrial Distributors who 


regularly stock and sell MILFORD products. Nothing is sold through agents, brokers or other non- 
stocking accounts. 


All direct orders received at the MILFORD plant — and all National consumer, chain store and simi- 
lar accounts — are referred to or invoiced through our Distributors. 


This provision — just one of many in our overall Sales Policy — illustrates the manner in which The 
Henry G. Thompson & Son Company works for closer manufacturer-distributor relationships and the 
greatest possible benefits for MILFORD DISTRIBUTORS. 


i. 


{ NR} 6F€CuTHE HENRY G. THOMPSON & SON CO. 
ey pp meh | SAW BLADE SPECIALISTS FOR OVER ZH YEARS 

ILEL eit NEW HAVEN 5, CONNECTICUT 

8 RTE 

MILFORD 


PROFILE AND BAND SAW BLADES HAND AND POWER HACK SAW BLADES 
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HEATING AND 
INDUSTRIAL Ue Ks 


ae 





Rugged dependability that comes only with 
infinite care at every step . . . selection of 
materials . . . final testing. They have the 
quality that comes from 80 years’ experience 
. . expert craftsmen .. . the finest precision 
machines. 
All plugs individually ground in for perfect 
fit . . . specially lubricated for easy turning 
. extra grade castings . . . every stop 
hydrostatically tested at a pressure greatly 
in excess of its rated capacity. 








A complete line of brass and iron products 
for water, gas, steam, plumbing and indus- 
try is available at a single source—HAYS. 


Folders 103-9 and 107 illustrate 
Hays Heating and Industrial 
Products. 

Illustrated folders are also 
available describing the follow- 
ing products: Hays Copper Tube 
Fittings, Water Works Material, 
Marine, Gas Service, Plumbing 
Products. 


HAYS MANUFACTURING COMPANY 


12TH & LIBERTY STREETS, ERIE, PENNA., U.S.A. 
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A complete line of 


V-Belts and V-Belt Drives, 
Flat Belts and Belting 


@ Whatever your customer's belt drive requirement, 
“U.S.” can supply it. With “U.S.” warehouses stra- 
tegically located across the country, you are assured 
of immediate shipment. 

To increase your sales, “U.S.” gives you sales 
engineering assistance, product training, proven sell- 
ing aids including catalogs, envelope stuffers and dis- 
plays. For more information write to address below. 


U. S. Rainbow Multiple and 
F.H.P. V-Belts 


U. S. Rainbow Multiple and 
F.H.P. Sheaves 


Flat Belts and Belting 
Special Purpose Belts 





U.S. Rainbow Q.D. Sheaves 
in a complete line 


Quick-demountable sheaves bring 
many advantages. ..simplicity... inter- 
changeability ... reduced maintenance 
time... lowest cost for flexible inven- 
tory. Sheaves and V-belts from the one 
source guarantee your getting the right 
sheave with the right belt—plus a com- 
plete engineering service. 


PRODUCTS OF 











UNITED STATES RUBBER COMPANY 


MECHANICAL GOODS DIVISION - ROCKEFELLER CENTER, NEW YORK 20, N. Y. 
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Gh 


Morse Morflex Flexible Covu- 
plings in capacities from 08 
hp per 100 rpm to 13.80 hp 
per 100 rpm 


186 


Type A Type B Type C 


Morse Stock Roller Chain 
Sprockets in Types A, B, C. 
Pitch sizes from %” to 2”. 


. 


Morse DSC Flexible Chain Cou- 
plings, capacities from 2.70 hp at 
100 rpm to 119 hp at 2000 rpm. 


Morse -Rockford Over-Center 
Friction Clutches, 4 basic types, 
hp ranges from 57 to 1.7 per 
100 rpm 





Morse DRC Flexible Chain Cou- 
plings, capacities from 2.70 hp at 
100 rpm to 286 hp at 1800 rpm. 
Morse Stock Roller Chains, 
4" to 2'2" pitch 





Morse Stock Silent Chains and 
Sprockets, capacities up to 50 hp. 





Morse Morflex Radial Couplings in 
capacities from 3 hp per 100 rpm to 
262 hp per 100 rpm. 


Letting the ready-made 
Morse market shoot right past you? 


If you want power transmission products 
to play a more profitable part in your 
business, check into the Morse line and 
the Morse market. 


You'll find a ready-made market of engi- 
neers, maintenance men, purchasing 
agents, and other key plant men who 
accept Morse products on the basis of : 
1) firsthand knowledge; 2) reputation; 
3) benefits shown in Morse’s industry- 
wide programs of case-history adver- 


tising 
You'll find the Morse line of 


power 


transmission products a complete one. 
It includes not only the stock products 
shown above, but also such custom- 
ordered products as Morse-Rockford 
Pullmore Clutches, Morse-Formsprag 
Over-Running Clutches, Morflex Drive 
Shafts, and the sensational Morse Hy-Vo 
Drive—all sold through you, of course. 


From the Hy-Vo Drive to the smallest 
Morse Morflex Coupling, the Morse line 
gives you exclusive sales-making design 
and performance features plus a range 
of capacities and sizes to meet every 


M=PT; Morse means Power Transmission 


MORSE CHAIN COMPANY 


Dept. 365 


48 


7601 Central Avenve ° 


Detroit 10, Michigan 
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customer's power transmission needs. 
And it almost goes without saying that 
the Morse line is the standard of quality 
in its field. 

Let us give you complete details on 
Morse Power Transmission Products 
and Morse Power Transmission profits. 
Write today. 


ee eh 


MORSE 


MECHANICAL 


: 
| 
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WAVY 
TEETH 


WITH A NUCUT YOU FILE MORE, The fine teeth leave the surface smooth. Just 
FASTER. BETTER WITH LESS EFFORT as if two files were working at every stroke, 


See your distributor. He knows Nucuts, and 


will help you in selecting the right sizes, 
Nucut files are different. You can see the shapes and cuts. 


difference. Just hold the file at an angle— 


and you'll spot the exclusive wavy pattern HELLER BROTHERS 


made by Nucut’s two sets of teeth. It’s this 


patented wavy construction that gives you COMPANY 


superior cutting power. A New Jersey Corporation 





The teeth do two jobs at every stroke. The America's Oldest File Manufacturer 


coarse teeth cut fast, clean, without skidding. NEWCOMERSTOWN, OHIO 





Select right file for job. Files come in many different sizes, shapes, cats 
and types. So, make sure you select the right file for the job. 








WRONG: Don’t use a WRONG: Don’t use a 
coarse file on fine work. fine file on coarse, 
heavy work. 














Cash in : 2 
on the file RIGHT: Fine work re- RIGHT: Coarse work 
with the quires a fine file. should be handled with 


a coarse file, 
WHITE TANG 





























MR. DISTRIBUTOR: This NUCUT advertising is appearing in publications that reach every 
worthwhile prospect in your territory. Since it directs the file buyer to you, you may think of 
it as your advertising. Aré you cashing in on it? 
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Count up the Profit Advantages in 





other 1 Save time and money. 2 Get practical answers 
Simplified stock control and te every technical question. 
reduced paper work are Continuous counsel from an 


e se aarher X 
ie SS Se 
advantages 


supply on a// abrasive lines. 


Only CARBO 


*Carborundum” is a registered trademark of 
The Carborundum Company, Niagara Falls, N.Y 
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4 Be well received by every 
prospect. CARBORUNDUM's 
pin-pointed sales promotion 
and saturation advertising 
reach every key buying factor. 


TRAODE 





the CARBORUNDUM Franchise... 


You take an already top-flight distributor's salesman. You put a high “finish” on him by | 
bringing him to the CARBORUNDUM plant for intensive training on how to render the | 
most effective service to your abrasive customers. The result: You've got a welcome | 
entree to your customer on the sound basis of providing the unbiased technical 
advice—not just “prompt deliveries” alone—that bring you the business. The 

Sa CARBORUNDUM program operates on a planned basis the 

year around—for outside and inside salesmen—for | 

beginners and veterans. Thus CARBORUNDUM 

prospers, and helps its distributors prosper, } 

by showing salesmen the easier, faster, 7 

more effective way to serve. 





os Enjoy complete -line 
selling. Not two or three 
abrasive product lines from 
two or three different 
sources, but a// lines from 
one source. 


5 attract other top-quality 
lines. CARBORUNDUM is an 
honored name among all 
manufacturers who sell to 


industry through distributors. 


6 Keep posted on the 
latest ive techniques. 
CARBORUNDUM broadcasts 
every new development, 
whether from its laboratory 
or a customer's shop floor. 


7 Represent the world’s 
best known brand name 
in abrasives. Customer 
acceptance for the brand 
name CARBORUNDUM is so 
widespread that it amounts 








almost to demand. 


MARK 


DISTRIBUTORS 
supply ALL abrasive products under ONE brand name 
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No. 1250—9” High Speed 
Heavy Duty Sander 


No. 1267—7” High Speed 
Heavy Duty Sander 

No. 1265—7” Special 
Electric Sander 


Electric Polisher 





























PRECISION 
ENGINEERED MECHANISM 


No. 1256 ! 
7” Lightweight 
Electric Sander 


Designed 

to Meet 
Every 

Requirement newest 


No. 1202 
Lightweight 






































SIOUX QUALITY oe 
is BETTER QUALITY 5" Portable Grinder 


No. 1195 


es \s 6” Portable Grinder 
Sold only through authorized SIOUX Distributors 


STANDARD 
THE WORLD 
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When buying gauges ask for USG ... where a most diversified 


stock awaits your selection. USG Gauges are stocked 
for your convenience. You can order any of a wide variety 
of instruments—233 types, dial sizes, and size ranges— 
without delay. Many of these gauges are obtainable 
immediately from the local stock of distributors of USG Gauges 


in principal cities throughout the United States. Or they 
may be ordered through your USG distributor directly from Three of the many types and sizes of 
a Be USG Quality Gauges now carried in stock 
factory stock at Sellersville, Pa. Take advantage of this fast 


delivery service. Call the distributor of USG Gauges 


in your locality today for information on gauges. 
United States Gauge, Division of American Machine UN S S GE 
.. Sellersville, Pa. 


and Metals, In 


ae tuldl Tanges Cnyinerta (fw Cnilaninng Soruny 


Absolute Pressure Gauges * Aircraft instruments * Air Volume Controls + Altitude Gauges * Boiler Gauges 


PRODUCTS OF UNITED STATES GAUGE 
Chemical Gauges * Mercury, Gas, and Vapor Dial Thermometers + Glass Tube and Industrial Thermometers * Flow Meters * Inspectors’ Test Gauges 
Marine, Ship and Air-Brake Gauges * Voltmeters * Ammeters * Welding Gouges. 


Precision Laboratory Test Gouges * 
OTHER DIVISIONS OF AMERICAN MACHINE AND METALS, INC. AT SELLERSVILLE, PA: GOTHAM INSTRUMENTS, AND AUTOBAR SYSTEMS 
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The new Thermoid line of molded hose cuts 
handling time and storage costs 70% or 
more in a wide variety of industrial and 
commercial uses! Thermoid’s “‘Basic Five’’: 
Versaflex . . . Versicon . . . Aquair. . . Utility 


VERSAFLEX VERSICON AQUAIR UTILITY POWERFLEX 
tht u 


Multi-purpose hose A true all-purpose hose Rugged, dependable Most practical hose ig P 
built to withstand for virtually every hose for handling air, for air, water and illu- for super heated steam 


... Powerflex ... now combine simplifica- 
tion and versatility with Thermoid top 
quality construction. And Thermoid’s new 
standard color identification eliminates con- 
fusion in storage and handling. 





J 


higher pressures. type of air, gas or water, welding gases. minating gases at at pressures from 100 


Recommended for liquid. Color code: Color code: 


butane, propane, in- Brown. 
secticides, etc. Color 
code: Red. 








Green*. pressures from 75 to to 200 psi. Color 
125 psi. Color code: code: Black. 
Black. 








You can definitely simplify your buying, inventory, storage with Thermoid’s “Basic Five” — 
the easiest hose for you to handle—the best hose for you to sell. Your Thermoid representa- 
tive has complete information—or write for Hose Catalog No. 3680. It’s yours for the asking! 


*Also furnished with Red Cover for acetylene 
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| 
Ries 


— 


Do you 
recognize these 


famous 
movie stars 7? 


r} 


exact Meas ments of H 


ywood stars 


When a star wants a new gown, she 


calls her shop—and it's measured right 


on her model! 


Then its only a matter of hours 


before the gown is in Hollywood. For 


56 


} 


| 


| 
| 


se style centers ship their tashi 


e world’s fastest way—via Air Express! 
Getting new fashions f is im 
portant to Hollywood stars. But it’s even 
more important to fashion buyers in 

where 
mean the difference be 
tween profit and loss 


stores all over the country 


few days can 


That's why stores (as well as stars) 
get their fashions Air Express! 

Whether your business is fashions or 
you can profit from regular 
se of Air Express. Here's why: 


factories 
IT’S FASTEST 
rity of 


rvices 


Air Express gets top 
all commercial shipping 
gives the fastest, most com 
plete door-to-door pickup and delivery 
service in all cities and principal towns 
il extra cost 


IT’S DEPENDABLE — Air Express pro 
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vides one-carrier responsibility all the 
way and gets a receipt upon de 
IT’S PROFITABLE 
osts less than you think gives you 
lany profit-making opportunities 
Call your local agent of Air Express 
Division, Railway Express Agency 


‘very 


Air Express service 


1952 — OUR 25TH YEAR 


“SAP ORES 


GETS THERE FIRST 





Army Type 
WRIGHT SAFEWAY 


@ A steel hand hoist with compact, ad 
justable suspension and trolley to fit 
variaus width I-beams. Designed for low 
overhead. Easily converted to 2-wheel 
geared trolley unit. 


Longer-life features include: steel in 





all load-supporting parts, load sheaves 
with five formed pockets, automatic 
load chain lubricator, alloy steel load 
chain, swiveling drop-forged load hook; 
alloy steel, machine-cut gears; fully en- ASSEMBLY 
closed, self-oiling gear case. 

Write for Bulletin DH-269 so you can 
tell your customers about this new 
WRIGHT SAFEWAY. 


WRIGHT 


me Hoists 
WRIGHT HOIST DIVISION Trolleys 
AMERICAN CHAIN & CABLE : pS 


York, Pa., Chicago, Denver, Detroit, New York, Philadelphia, 
Pittsburgh, San Francisco, Bridgeport, Conn. 
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Industrial Supply Men you know tell why... 


TUE) mT: 


for 


P-K Distributors 


You know these men. You know that they 
know what it takes to make any supply item 
rate best when the orders are counted. It’s 
teamwork... day in and day out. 
~. Here they tell what features of P-K team- 
work impress them most. Here also, the 
Camera records how this carefully planned 
cooperation helps the Distributor’s staff save 
time and score sales. 

This series of ads will illustrate the team- 


work of Parker-Kalon and P-K Distributors 
serving the important industrial areas 
throughout the nation. Read what they say. 
You'll see why P-K regards its “family” of 
Distributors—the nation’s ablest supply spe- 
cialists—as one of its greatest assets. You'll 
see, also, why the P-K franchise is so highly 
valued every where—for prestige, for steady 
sales, for profits. Parker-Kalon Corporation, 
200 Varick Street, New York 14, 
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At Ducommon Metals & Supply Co. 
WAYNE RISING, Gen. Mgr., says: 


“Many of our customers produce highly complex 
precision equipment in the assembly of which 
fastener quality is of paramount importance. We 
have found that we can recommend P-K Screws 
with complete confidence that they will perform as 
planned. This, in turn, builds customer confidence 
that makes our selling job easier.” 

Fred Schell, P-K Field Representative, ond Kenny Mattson, Asst 


Mgr. of Ducommon's industric! Supply Dept., conduct @ lab test of 
the driving quolities of P-K Type A 





At J. E. Haseltine & Co. Portland, Ore. 
BILL HASELTINE, President, says: 


“Year after year, we find tangible evidence of 
Parker-Kalon’s progressive advertising and sales 
promotion in our local contacts. Practically all 
buyers and prospects know Parker-Kalon originated 
Self-tapping Screws, and remains the leader in sub- 
sequent development. This saves time for our men, 
who can get right down to discussion of the par- 
ticular assembly in question.” 


Henry Ernstrom, Haseltine Sales Mgr., (right) discusses coordination 
of sales and purchasing of P-K products with Harold Coke, P. A. 





At Machinery Sales & Supply Co., Dallas 
T. W. PATTON, President, says: 


“We have always appreciated the high quality of 
P-K sales and service literature, their strong, steady 
advertising, and other assistance in building sales. 
We especially like the P-K Price-Data Book. It’s 
an excellent example of what the manufacturer can 
do to make the Distributor’s job easier, and more 
productive.” 

Calling on a local customer of Machinery Sales & Supply Co., D. L. 


Estes, salesman, (right), and F. W. McCann, P-K Field Representative, 
(left), pose with B. J. Corr, P. A. for Falcon Mfg. Co., Dallas. 





At Albany Steel & Brass Co., Chicago 
A. O. Elting, President, says: 


“Although we have salesmen who are specialists in 
various lines, there are always some customers who 





need expert advice. When it is a question of assem- 
bly. we know we can depend on the prompt coopera- 
tion of the P-K Assembly Engineer. He helps a lot, 
too, by advising us on keeping our stocks in balance. 
He’s a great guy to have on our team.” 

Haworth Amsden, Albony Stee! & Bross Co. Soles Manager, looks 


over shelf stocks of P-K products with Normon Schiee, P-K Field 
Representative 





Tro Ouiginel Si 5-TAPPING SCREWS 


Gold- fry” SOCKET SCREWS 


AND OTHER FASTENING DEVICES 
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Now You can sell 


Universal. 
BRONZE 


ge 


HIS greater range of sizes of bronze 


bars can mean greater sales for you. Over fifty 


new sizes are now available . bringing 
the number of cored and solid bars to over 400. It also 


means more convenience and labor savings because 
Cast Bronze 


, ” P . . T —— , No 
Graphited now you can furnish Johnson Universal Bronze in more Se ae PN 


- up-to-date list of 
bearing sizes. Your customers need not buy diameters that Johnson Universal 
‘ Bronze sizes— 
. require machining to required sizes. Thus, lower write for catalog 


metal cost lower cost per finished bearing 
Sell-tubricating JOHNSON BRONZE COMPANY "Rone 
535 South Mill St., New Castle, Pa 


seceisse 


; JOHNSO EARINGS * ce 
Sleeve. 


General Purpose 
Cast Bronze 
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Here’s wha 
t your customers are reading about 


the Diek line... 


Prime your plant for 
CONTINUOUS PRODUCTIVITY 


.. with DEPENDABLE 
POWER TRANSMISSION and 
CONVEYING EQUIPMENT 


E Xx P E Ri E N CE has proven that Dick's Conveyor Pulleys, 


Steel Split Pulleys, V-Belt Drives and Balata Belting have the 
fortitude to give and take more. They offer you long, efficient, 
economical service - - - have the rugged ability to absorb your 
repeated peak operating demands. 


That's why manufacturers who wanted to prime their plants 
uctivity years og° turned to the depend- 
thousands of others, under 
are doing the very some 
thing. 

Whenever YOU need power transmission ond conveying 
equipment, be sure to ask your local distributor for the Dick 

line. It’s the best by test! 


passaic, N- j. 
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Special-purpose motors. There are models in the Hoover line that 
will meet most of your customer's specifications ‘‘as is’ —including 
models for pumps, oil burners, fans and blowers 


General-purpose motors. A widely varied selection of Capacitor- 
Wart, and Poly-Phase Motors give discributors and dealers a line that 
is complete—a line that means business, 


A motor that gets ‘hot’ under pressure can make users “‘hot” 
under the collar, too. So, you want to be sure that any motor 
you sell is going to run cool. 

And if it’s a Hoover, it will. 


Generous air passages over and around the windings force 
the big ventilating system to draw off all excess heat and carry 
it into the surrounding atmosphere. Engineered to do away 
with friction and drag, Hoover Motors not only run cool, 
they stay cool. 

They're quiet too. And easy on electric current. Each watt 


of electricity gives its most in usable power 
On heavy-duty jobs, Aigh starting torque spins hard-to-start 


machinery into action without strain or vibration. High run- 
ning torque catties even a varying load smoothly. And on all 


kinds of jobs, Hoover Motors pile up records for staying 
young and vigorous through a long, full lite 


And service? When it’s needed, where it's needed. Hoover's 
service facilities are world-wide—always ready to protect you 
customers and to guard your good name. 


THE HOOVER COMPANY 
Kingston-Conley Division 
80 Brook Avenue North Plainfield, New Jersey 


HOOVER. 
electric motors 


since 1934 
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“Quit shovin’. .. 


theres enough 
Thor drills for 
everybody- 


[Teor crise |. 


The best portable electric drill? Ask the 
operators — they prefer Thor ‘Silver 
Lines"’.. . for power . . . compact size... 
light weight . . . longer service. See 
Thor's full range — 50 models from %” 
to 1%” — write for free catalog. 


Independent Pneumatic Tool Co., 
Aurora, Ill. 


DRILLS @ IMPACT WRENCHES @ SCREWDRIVERS e@ TAPPERS 

NUT SETTERS @ GRINDERS @ SANDERS e@ BENCH GRINDERS evY ir 
POLISHERS @ SAWS e HAMMERS e NIBBLERS as 
BALANCERS e@ BELT SANDERS @ VALVE SHOPS e ACCESSORIES 


your 


DISTRIBUTOR) 
PACTORY SERVICE BRANCHES IN 20 PRINCIPAL CITIES 
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press or preform 


to your designs in 








ATTENTION 
INDUSTRIAL 
DISTRIBUTORS: 


Ask us about handling 
CARMET standard 
tools and blanks in 
your area. Some terri- 
tories are open. Write, 


phone, or wire. 


ADDRESS DEPT, !D-32 








When the exact shape and size of 
Tip you need is not to be found 
in carbide producers’ catalogs, 
what should you do?—(1) order 
the Tips that seem to be adapt- 
able, and then go to the expense 
of grinding them down to suit— 
or (2) ask CARMET to build 
you a die that presses the Tips 
to your designs? The answer 
is obvious! Save costly grinding. 


to save you expensive grinding! 


Each one of the designs pictured 
above was pressed or preformed 
by us in quantity to the specific 
requirements of some individual 
customer. No excess metal re- 
mained for costly removal. 

For suggestions, call or write 
your nearest A-L representatiw: 
today. @ Allegheny Ludlum Steel 
Corporation, Carmet Div., Wanda 
& Jarvis Aves., Detroit 20, Mich. 


For complete MODERN Tooling, call 





Allegheny Ludlum 


FINE Too. stee 
Since 1854 


wed 3900 
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Stop-action photo- 
graphs were posed 
after careful strobo 
scopic study of the ac- 
tion of the back plate 
while the loom was in 
operation. Top plate 
was removed for better 
visibility. 


BOXMASTER Hairitan Leathers 
provide all the qualities needed 
for perfect Boxing and Throwing 


... because they give with the punch and go into aclinch. The 
punch is shown in Photo 1 where the shuttle strikes the shoulder 
of the binder, forcing it back away from the shuttle. In 
Photo 2 the shuttle moves further into the box while the 
binder returns. The clinch is shown in Photo 3 where the 
binder applies braking action which will bring the shuttle 
to a smooth stop with its nose in the picker at the end of 
the lay. 
The exclusive G&K Hairitan tannage and finish give 
Boxmaster leathers tough body resiliency and deep 
velvety frictional surface needed for perfect boxing. 
Edges are smooth and catch-free; no waxes or fillers 
are needed. 
Put G&K Hairitan Boxmaster Leathers on CUT SHUTTLE COST 
your looms. You'll profit through better No hot spurs 


boxing and lower replacement cost. STOP KINKY FILLING 
line of Textile Leathers for weav- 4 


No shuttle-bounce 
e-ctee oprons and tapes for 


REDUCE BANG-OFF 
woolen and worsted industry. 


Perfect boxing 
Ask for a copy on your letterhead. 


INCREASE PROFITS 


and 7 ° , 
second centu Orange Line Textile Leathers 


KNIGHT 5 


GRATON & KNIGHT COMPANY, Worcester 4, Mass. DIXIE LEATHER CORPORATION, Affiliate, Albany, Ga. 


CATALOG presents the complete 
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RBsw 
COMPANY 
ARD BOLT AND NUT 
gSELL, BURDSALL & W oe. tech tl, tn Asi 
RUSSELL, 


elt, Chicoge. —_ 
from coast to <008 


NG 
RICA sTRO 
MAKE AME 

STRONG THE THINGS THAT 

MAKING 
107 YEARS 


WE’RE LINING UP JOBS FOR YOU! 
You are an efficiency expert contribut- 
ing valuable services to industry. 


PURCHASING, IRON AGE and STEEL. 

It’s part of RB&W’s extensive national 
advertising stressing the importance to 
industry of the industrial distributor . . 
a theme benefiting both of us. 


RUSSELL, BURDSALL & WARD BOLT AND NUT COMPANY 


RBaw he tombe guibldy line 


107 Years Making Strong the Things That Make America Strong 
Plants at: Port Chester, N.Y., Coraopolis, Pa 


We are telling this attention-getting 
story to your customers in the full-page 
ad above. It’s in MILL & FACTORY, FACTORY, 


Rock Falls, Ill., Los Angeles, Calif. Additional sales offices at: Philadelphia, Detroit, Chicago, Dallas, Oakland. 
Sales agents at: Portland, Seattle. Distributors from coast to coast. 
66 
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these St. Louis factories turn out rugged, 
dependable (222 motors.... 


Century's St. Louis factories and general offices occupy about 30 acres of 
floor space. These buildings are equipped with the most modern machine tools, 
production equipment and testing devices. Castings are made in Century's 
own foundry to assure control over quality. 





Rigid inspection procedures make sure that specifications are followed exactly. 
Everything within reason is done to guarantee that you get a motor that will 
give your customer a long life of satisfactory service. This helps build your 
reputation as supplier of dependable, high quality merchandise. 


You are invited to come to St. Louis and visit our plants; visit with us; see what 
kind of people we are; and talk to the people who make Century motors. 


If you can’t come to St. Louis, ask to borrow a print of our 16 mm. color 
sound movie, ‘Century Motors In The Making.” Write for it 


ELECTRIC COMPANY ~ 1806 PINE ST., ST. LOUIS 3, MO. 


OFFICES AND STOCK Ff NT N PRIN PA TIES 
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“Whodunits 


Like 


Many Engineers Have 
Solved the Mystery 
, of Early Conveyor Belt 
Failure — 


They Specify 


DIAGRAMMATIC SKETCH OF EXCLUSIVE ROTOCURE PROCESS 


CONTINUOUS 
UNIFORM CURE 


CUREO BELT 


ool 


CONTINUOUS 
UNIFORM STRETCH 





Early failure of many conveyor belts 
is no “mystery” when you realize the 
limitations of conventional flat press 
curing compared to BWH Rotocur- 
ing. Flat press belts “carry the seeds 
of their own destruction” because they 
are cured by a process of press over- 
laps which weaken the structure. Each 
cured section in this process advances 
less than a full press length, hence seg- 
ments receive a double curing. 

BWH ROTOCURED BELTS can- 
not come to you with these weakened 


sections because they are made by an 
entirely different process. We call it 
“ROTOCURE” — you'll call it “a defi- 
nite cost saver”! Actually it’s a proc- 
ess of continuous, endless, constant 
motion curing. Because there are no 
press overlaps, there are no weak 
segments. 

Users with the toughest conveying 
problems who have switched to BWH 
Rotocured Belts are getting more 
service and performance for their 
money in: 


*Overcured Sections seqments 


4 wide present every 30 to 
n all belts mode by the flat press 


method 


. Stepped-up belt flex life (up to 40%) 
. Elimination of mechanical distortion 
at the press ends 


. Constant, uniform stretch 
. Uniform, abrasion-resistant covers 
If you're handling BWH Rotocured 


Belts now — more power to you. If 
not, put them to work for you! 





Another Quality Product of 


Boston Woven Host & russer comPANy 


Warehouse Stock: 111 N. Canal St., Chicago, Illinois 


PLANT: 


CAMBRIDGE, MASS. + 
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Distributors in all Principal Cities 


P.O. BOX 1071, BOSTON 3, MASS., U.S.A. 





increase your 
profit-per-call 


SELL CAMPBELL CHAIN! 


:] 


In your area, the potential customers for Campbell Chain 
can be counted by the hundreds. Chances are, every one 
of your customers uses chain. In oil fields, logging camps 
...0n railways, farms and waterways. . . in mines, 

mills and manufacturing plants, nothing takes the place 
of chain in the thousands of jobs of hauling, holding 

and hoisting. 


Campbell makes chain for every purpose, to meet every 
requirement, to any desired specification. Every link is 
inspected before it leaves the Campbell factory —your 
assurance of chain that's safe and sure. 


On every call, check the uses your customer has for chain 
and sell him Campbell Chain. Whenever you come across 
unusual applications, your Campbell representative will 
be glad to work with you. 


Take advantage of the acceptance that Campbell has 
built and maintained by superior product performance, 
supported by strong advertising in national and sectional 
business papers. Write for your copy of the new, 
well-illustrated Campbell Chain Catalog. Do it now! 


Chain for every need... INDUSTRIAL... FARM MARINE... AUTOMOTIVE 


CAMPBELL CHAIN Company —éanrori, 


MAIN OFFICE —YORK, PA. « Factories —York, Pa., and West Burlington, lowa 


MAKERS OF THE FAMOUS CAMPBELL LUG-REINFORCED TIRE CHAINS 
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ATKINS 


For money-saving metal-cutting Lege 


sell them Atkins 


ATKINS 
pus t bficd 
® 


ATKINS 
@ You're doing your customers a real service when SAWS 
you set up Atkins Silver Steel on just one operation. 
And you save them money—big money—on every 
operation when you get them to standardize. 

Atkins gives vou a complete line of Silver Steel 
segmental cold saws, solid tooth circulars, band saws, 
hacksaw blades, files—everything you need to cover 

iwing of ferrous, non-ferrous and composition ma- 
terials and for maintenance work, More important, 

Atkins gives you the money-saving line—tools that 
increase produc tion, require fewer changeovers, less 
power and attention in operation—tools that save 
time on every shift, save money on every cut. 

Demonstrate Silver Steel on difficult cutting jobs. 
Show how you can trim costs throughout the plant 


with Atkins—your one dependable source for all 


standard metal-cutting tools. 


ATKINS 
) ALWAYS AHEAD 7 


WHS 


America’s Quality Line of 


Cutting Equipment Since 1857 
Saws, machine knives, files, power and 
hand hacksaw blades—for produc- 
tion, maintenance and other opera- 
tions—for metals, woods and plastics. 


E. C. ATKINS AND COMPANY ~ INDIANAPOLIS 9, INDIANA 
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Acco 


product 


RUGGED... 


@ That’s the best way to describe 
R-PacC Bar Stock Valves. These 
fine throttling valves provide pre- 
cise, positive flow control. Long, 
low-cost, trouble-free service makes 
them ideal for meter, gauge, test, 
and general purpose use. Precision 
turned .:. from carefully tested 
metals ...and suitable for a wide 
range of pressures and temper- 
atures. 

You should carry a stock of 
R-PaC Bar Stock Valves to give 
your customers quick service. 
Write the nearest R-PaC dis- 
trict office for information. 


R-P&C VALVE DIVISION 
AMERICAN CHAIN & CABLE 


Reading, Pa., Atlanta, Baltimore, Boston, Chicago, Denver, Detroit, Houston, 
New York, Philadelphia, Pittsburgh, San Francisco, Bridgeport, Conn. 
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No. 1050 R-P&C Stainless Steel 
Bar Stock Valve 


R-PaC 
valves 





Designed to give 
Walker-Turner Distributors 
a BIGGER share of ‘52's 
BIG Orill Press Market 


cS 


| EVERYWHERE YOU GO, you run into it. Industry expanding. Ga 
| Defense orders mounting. Changes in your customers’ 
Operations. 


: This is the year of the production drill! And in this new 15” 
model, Walker-Turner Distributors have the drill press 
of the year. 





MORE SALES FOR YOU Even in a photograph, there's se// in those 
: clean, modern lines. Here’s a drill that has speed and operat- 

ing efficiency stamped all over it! But it’s when your sales- 

man ticks off the specifications . . . talks machine flexibility 
“that prospects see the new Walker-Turner 15” Drill Press 
‘for the production tool it is. 


172 DIFFERENT MODELS Such flexibility would swing a sizable 
share of the drill press sales in "52 your way if Walker- 
Turner designers had stopped right there. But they didn’t! 
You can offer this machine in 72 different models (with 
drill heads adaptable to hundreds of diversified uses). The 


drill press market is a volume market for the Walker- 
Turner Distributor. 





7 “TALKING POINTS” in the Walker-Turner Drill Press Head 
(right) that give you a greater sales advantage. Ta/k them! 





SOLD ONLY THROUGH AUTHORIZED DISTRIBUTORS 





* TATING ARBOR SAWS * BELT ond DISC SURFACERS © METAL-CUTTING BAND SAWS °* SPINDLE SHAPERS © JOINTERS 
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"We are mighty happy to be- 


Mr. Bird is a new Dayton V-Belt Distributor, who 
recently took on the Dayton line after thorough 
investigation. Here are his reasons for deciding on 
Dayton; 

“We took on the Dayton V-Belt line because of 
excellent quality and their assortment of products 
to meet every drive requirement. Dayton has a fine 
Distributor plan, including engineering help, sales 
promotion and advertising which will help us do a 
bigger and better job. 

“Dayton also offers the famous Cog-Belt which is 


a Dayton exclusive. Adding up all these advantages 
we are mighty happy to be a Dayton Distributor.” 

Mr. Bird’s reasons for becoming a Dayton Dis- 
tributor are worth considering by any jobber who 
wants a bigger share of the profitable V-Belt busi- 
ness! One of our representatives will be glad to talk 
facts and figures about our franchise with you. Just 


write, wire or phone. © D.R. 1952 


DAYTON ‘‘TWINS’’ CUT V-BELT costs} 


Merchandising plays a big part in the 
success of The Cincinnati Supply Company. 


Dayton Thorobred, with pot- 
ented three prime section de- 
sign, is the universal belt for all 
normal applications. It has set 
completely new standards for 
long-life and trouble-free serv- 
ice at minimum cost. 


Dayton Cog-Belt*— for un- 
usually tough drive problems! 
Delivers 40% more power, size 
for size, than any other belt. 
Operates over smaller pulleys, 
becouse it's scientifically de- 
signed to bend as easily as 
your finger. 


DAYTON RUBBER COMPANY, DAYTON 1, OHIO 


Jayton Rubbex 


Since /905 
WORLD'S LARGEST MANUFACTURER OF V-BELTS 
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REPUBLIC UPSON 
BOLTS AND NUTS 


Clean threads that mate properly, 

run on smoothly ... 

Accurate threads that give you the designed 
amount of engaged-thread area for 
full-strength bolting-up. 

You get both these benefits when you specify 
“Republic Upson Bolts and Nuts.” 

Over 20,000 sizes and shapes give complete 
coverage of your fastener requirements. 


REPUBLIC STEEL CORPORATION 


Bolt and Nut Division 
CLEVELAND 13, OHIO + GADSDEN, ALABAMA 
Expert Department: Chrysler Building, New York 17, N.Y, 
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You Can Always Supply the Right Jack 


és SIMPLEX. 


Simplex LEVER Jacks 


Simplex Lever Jacks are available in a 
broad range of types and capacities, in 
cluding single or double acting models 
with malleable or aluminum housings. 
Ratchet Lowering types raise,and lower 
the load notch-by-notch and cannot be 
tripped. Trip or track jacks drop the load 
upon release and are recommended for 
track work only for reason of safety. All 
include construction features, long life and 
dependability for which Simplex is noted. 








— 


For each job there is a jack that will work better, faster, more 
efficiently. The Simplex line is complete—each jack designed 
and engineered for definite purposes and applications. Be- 
cause of this, the Simplex Distributor can recommend, without 
prejudice, the Jack that best suits his customer's needs, whether 
a lever, screw, hydraulic or special jack is required. This un- 


biased service results in satisfied customers . 


repeat sales. 


Simplex SCREW Jacks 


Reliable Simplex Screw Jacks feature dur- 
able construction, malleable bases and the 
single, large chrome-moly steel pivotal ball 
that reduces friction 88%. Built for heavy 
duty work and resistance to abuse, Sim- 
plex Screw Jacks are the safest, easiest- 
acting Screw Jacks to be had! 


. . good will and 


Simplex HYDRAULIC Jacks 


Rugged, powerful Simplex Hydraulic Jacks 
are available in four types: the fast-acting, 
standard Hydraulic Jacks in single and 
double pump models, the famous Simplex- 
Jenny Center-Hole Hydraulic Puller, the 
versatile Re-Mo-Trol remote controlled hy- 
draulic Jack and Puller with solid and 
Center-Hole rams, and the new Rol-Toe with 
equal toe lift and cap capacity. 


*....and Simplex makes the SPECIALS, too! 


Many jobs cre done better with modi- 
fications of the types above. Simplex 
has developed a number of stock mod- 


Jocks, Pole Pulling or Straightening 
Jocks, Planer Jocks, Pipe Jacks, 


LEVER - SCREW . HYDRAULIC 


Jacks 


TEMPLETON, KENLY & COMPANY 
1036 South Central Avenue, Chicago 44, Illinois 


Railroad Equipment, etc., thet perform 
with top efficiency and economy in 
their particular job 


els of special jocks such as Trench 
Braces, Mine Roof Jocks, Cable Ree! 








Simplex Jacks are sold through Industrial Distributors only 
—no direct-from-factory, automotive or mail order sales! 
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If you are looking for the fastest growing line 
of drills and reamers in the country, you should 
mS write to our nearest sales office. There are sev- 





ra eral very desirable territories still open and 
RE PI BLIC j a your territory may be one of these. 
Every month we are adding new industrial distributors 


because they find that Republic drills lick one tough job after 
another and because they like our distributor policy. 


On an overall country-wide basis, 81% of our civilian 
business is being done through industrial supply distributors. 


OUR DISTRIBUTOR POLICY 


] We advise our Authorized Distributors of all inquiries 
| and orders received directly from consumers in their 
territories and suggest to such prospects and customers that 
they order our products through our local Authorized Dis- 
tributor. 


2) We do not sell directly to consumers except in those 

| few cases where the consumer insists upon buying 
directly from tool manufacturers. In all such instances, we 
co-operate with our local Authorized Distributor in his 
effort to obtain such business. 


[3] We do not authorize more than one Republic Dis- 
_Y | tributor in any given market unless more than one 
Distributor is required to adequately serve the consumers 
in the area. Furthermore, we will not add a new Republic 
Distributor without consulting with the established Author- 
ized Distributor in the area. 


rree =e) 


ttt | 


FACTORIES AND OFFICES AT: 
CHICAGO — 322 South Green Street 
NEW YORK — 96 Lafayette Street 
LOS ANGELES — 1320 Santa Fe Avenue 

STOCKROOMS AND ENGINEERING OFFICES AT 
DETROIT — 2832 East Grand Bivd. 
CLEVELAND — 4416 Euclid Avenue 





REPUBLIC DRILL AND TOOL COMPANY 


Talk of the Trade 





IN THE PAST: Did you know that Charlie Jordan 
Parker Vise} started his business career in the movie 

Yep, Charlie was quite a cameraman—he shot 
Rudolph Valentino in “The Sheik” .. . If you don’t 
remember that, just ask vour dad about it 


RIBBING: Brownie Jalbert (Bay State Tap) took quite 
1 ribbing when, as chairman of the Hardware Trade As 
sociation’s golf committee, he won a prize . . . It was 
legitimate, though—I know, I played with him and he 
beat me 





IN THE FUTURE: E. C. Sullivan (Sullivan Tool & 
Supply, Hartford) doesn’t put much stock in talk that 
golf is a tough game to learn . . . Sully is taking a 
series of ten lessons after which, he says, he'll be willing 
to put dough on the barrelhead that he'll break 100. . . 
Any takers? 


LONG RANGE: Judging from the inquiries Gene 
Drody (Frank T. Budge Co., Miami) has been receiv 
ing from distributors and manufacturers, the Triple 
Convention in Miami next April will be a howling suc 
cess .. . There are quite a few, it seems, who are plan- 
ning to make a little side trip to Havana before or after 
the meeting . . . Speaking of Florida reminds us that Ted 
Kenny (S. B. Hubbard, Jacksonville) was unable to 
attend the Atlantic City meeting because of a hardware 
meeting in Florida at the same time . . . Ted had to 
serve as a host. 


WEATHER: Most every spot in the country has had 
its share of hot weather this summer Howard Wil- 
liams (Mau-Sherwood, Cleveland) thinks, though, that he 
has had more than his share . Howard took an NPA 
post for six months and arrived in Washington just in 
time for record shattering heat 





RECOVERING: Eddie Butts (Butts & Ordway, Cam 
bridge, Mass.) is looking forward to the day when he 
can get a heavy cast off his right arm and hand so he can 
go fishing . . . Eddie, shortly before the ‘Triple Con 
vention, gashed his wrist while working around the house 
... Even though he went to the hospital, it wasn’t dis 
covered until after the convention that he had severed a 
tendon . . . As a result he had to go back to the hos 
pital, have a piece of tendon removed from a leg and 
transplanted in his wrist . . . Everything’s working out 
fine now except Eddie can’t go fishing 


AT PRESENT: Don McQuillan (Spartan Saw) is set 
to take off for a real vacation—he’s taking his family 
with him and going to Alaska . . . Don plans to drive to 
Canada, go by train to the west coast and then by 
boat . . . Sounds like a beaut of a trip—happy landing 





THOUGHT FOR THE MONTH: Vacation. 
R. W. B. 
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have guide disc nuts. One, at 


extreme right, is fitted with a 


throttling nut. 








5 DISTRIBU 


Jenkins is the only manufacturer of both valves and discs, 
and is the originator of renewable composition disc 
valves. That’s an important advantage for the Jenkins 
Distributor. He can offer discs of time-proved design and 
composition for top performance, plus authoritative disc 
information. 


The market for dises is everywhere he sells. A big per- 

centage of the valves in use throughout industry are disc 

equipped. Periodic replacement, to protect valves from 

premature wear, is standard practice. 
He can demonstrate that any valve is a better valve 

with a Jenkins Disc. He can also offer plenty of proof that 

a still better assurance of dependable valve efficiency is 

a Jenkins Valve with a Jenkins Disc. - 
Any way you look at it, dise business is good business 

for Jenkins Distributors. It’s another of the many reasons 


why Jenkins is the preferred franchise of the nation’s top- J EK N Kl | 
rated industrial supply specialists. Jenkins Bros., 100 ‘ 


Park Ave., New York 17. Jenkins Bros., Ltd., Montreal. Looe roe re sramons 


Complete information on Jenkins Renewable Composi- 
tion Discs is contained in the 12-page folder, “A Guide 
to Correct Disc Selection”. The “Jenkins Disc Selector” 
is. a handy, 812" x 11” wall chart listing recommended 
dises for all. common services, temperatures, and pres- 
sures. Both ore supplied to Jenkins Distributors on re- 
quest, imprinted with name and address. 
Jenkins Discs are made for practically all types of 
» | service conditions — for steam, water, air, oil, gas, and 
’ © chemicals. A variety of rubber composition discs are 
Made for ordinary services, and various special com- 
position and metal discs for such services as super- 
heated steam under high pressure, severe oil service, 
and other special operating conditions. 
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VOTE OF APPROVAL From You! 


Republic Rubber wishes to thank the National Industrial Distributors 
Association and the Southern Industrial Distributors Association for the 
honors conferred upon us at the annual Triple Industrial Supply 
Convention. It is indeed gratifying to know that our efforts to back up and 
promote the success of Republic Distributors meets with the 
approval of Industrial Distributors everywhere. Republic pledges its 
continued support in the years ahead. As the first manufacturer 
of Industrial Rubber Products to formulate a written sales policy, we are 
fully aware of the benefits of cooperative efforts in all phases of 
production, selling and servicing. 


REPUBLIC’S 5-POINT SALES POLICY 


*# A LINE of rubber #A QUALITY of *%A PRICE basis in- *w FREEDOM from * SELLING helps of 
items sufficiently product uniformly ducing and making competition from his reasonable amounts so 
complete to permit good and capable of possible aggressive source of supply, that his sales force 
supplying delivering service re- competition with rea- either direct or indi- may be given the ad- 
requirements of sults that should rea- sonable profit return rect, among the trade vantage of specialized 
the trade solicited sonably be expected covered by his day to training and a knowl- 


day solicitations. edge of the product 


sold. 


REPUBLIC RUBBER DIVISION 


LEE RUBBER & TIRE CORPORATION, YOUNGSTOWN !, OHIO 


INDUSTRIAL RUBBER PRODUCTS 
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Cross Currents 


round the country and talk to dis 
u come up with many different 
the question, “How’s business?”. In one 
ire going exceptionally well—sales sub 
ve last year. In another, perhaps only 
iles away, the picture is far from rosy 
look at the over-all measure of distributor 
106) we see that for the first 5 months 
2, dollar volume was only 4 percent below that 
ymparable period last year—and last year 
( record for the industry. On ave 
ge then, business remains very good—about 50 per 
ent more than pre-Korea. Distributor sales in the 
various regions, however, show a marked dispersion 
But that’s the way it is with averages. 
We sav the average height of a man in the United 
5’8”. That’s the average. But we know that 


in all time 


going to make up this average var 
from jockeys to basketball players, with 
extremes in the circus class he 
f men, however, fall in the middl 
out of a clothing store 
iverages thus concea 
the height of man 


I came \ interesting 
howed the patter: he disper 
tion marked up by 1 s indust 
dustry performance which may be 
erage. But more mificantly, 
ble explanation of the difference 
made by distributors 
entage changes shown in the following 
ire based on the component indexes com 
the Federal Reserve Board. The figures 
hange in phy i] volume of production 
six months befor 
t} 


ction, through the 
the steel strike 


yercent or 


Percent change 
Ist half ’50 to 
Industry Ist quarter "52 
nsportation Equipment 
ther than automobiles +110 
Machine 145 


Petroleum refining 

Iron & Steel 

Smelting & refining (non 
ferrous 

Rubber products 

Pulp 


Composite F.R.B. Index 


+ 


Meat packing 
Coal 

Clay products 
Malt liquor 
Glass products 
Paper 

Lumber 

Cotton consumption 
Furniture 
Automobiles 
Rayon production 
Whiskey 

Wool textil 


Here is a picture of substantial adjustment, cor 


Tet pet ee 
PD— = 


+ 


4- + + + 
_ 


twnwe 


+ 
A ee | 


rection and expansion induced by the defens« 
buildup since Korea. The chances are, howevet 


iny reading of the average gain (17 percent) is of 
mall comfort to the manufacturers of automobiles, 
ravons or wool textiles 


Effect on Distributors 


the same token, distributors who count among 

major customers those manufacturing con 
erns falling in the lower half of the array, can ap 
praise their own sales records with feelings short of 
ecstasy. The point is, when an industry is depressed, 
the individual plants making it up cease to be active 
buyers for distributor products. On the other hand, 
distributors in industrial centers specializing in the« 
pl duction of tr insportation equipment, machinery, 
petroleum refining, etc., will probably find their 

les records most gratifying 

either case, the sales figures of distributor 
need to be carefully analyzed in terms of whether the 
predominant industries served in the area are boom 
ing or depressed. The marked cross currents in the 
present production picture definitely affect vou 


Good selling requires that you keep ibreast of them 


Welt: Theil 
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IN SEATTLE, John Campbell, vice president, Campbell 
explains objectives and policy on 
from 


Industrial Supply Co., 


displaving tools to guests, teachers 


schools 


Seattle's high Campbell Co 


This was part of an all-day Business-Education 
Day program in which 20 


teachers were guests of th 


They Came, They Saw And They Learned 


Distributors participating in Chamber of Commerce sponsored 


Business-Education Day enthusiastic over chance to “‘sell” services 


las 


nerce 


YOUR Chamber of Com 
ipproached you yet with an in 
itation to participate in a Business 
Industry-Education Day program? 

If the 


who 


LOCAI 


idvice of several distribu 
have participated in such 
is to “grab it’. It takes a 
ork planning, some expense; 
vell worth it That's the 

of th sc who did 

the program gives \ 
hance to tell vour storv, to 
your service 
with 
place in the 
It is \ 
ibout 


yu your 
sell” 
1 responsible 
functions and vour 
industrial community 
our chance to dispel loose talk 
middlemen 
Generally speaking, — the 
States Chamber of 
posed the 


to impres 


group your 


United 
Commerce pro 
Business-Industry-Educa 
tion Day program to its local units 
The way the local program is carried 
out depends on local conditions and 
The local Chamber dis 
the program with the local 
of education and a day is se! 


. 
plannine 
voard 


82 


to permit all teachers to become guests 
of local business and industry for a day 
lhe Chamber assigns so many teacher 


guests to each participating comp ny 


ud, from there on, the rest of t'i« 
rogram is in the hands of the par 
ipating company which serves as 
st to its assigned teacher-group 
Industrial distributors who hav 
irticipated in the program all r 
yorted that arranging a day’s program 
ithin their plant took considerable 
nd careful planning but the entire 
thing was “well worth the effort’ 
lke a few typical comments 
Wallace Campbell, president, 
Campbell Industrial Supply Co., 
Seattle, Wash.; “Judging from the 
many enthusiastic letters of thanks 
nd commendation we have received, 
we feel we can verv well sav that B-} 
Day tremendous su that 
it has great value, and that it should 
be continued as an annual event.” 
M. C. Wilcox, advertising manager, 
R. C. Neal Co., Inc., Buffalo: “We 


was a ess, 
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had a very successtul program, and 
the teachers were really very much 
impressed with the operation of an 
industrial supply distributor, not hay 
ing previously realized the complexit 
of our operations. We had some ver 
fine comments from these people, and 
feel that we did a lot of good, not 
only in acquainting educators of this 
city with our own business, but also 
in bringing out the importance of 
the industrial supply distributor as 
a major factor in economies.” 

J. Tavlor Frazier, vice president, 
Bluefield Supply Co., Bluefield, W. 
Va.: “The surprise shown at the 
mention of our company’s contribu 
tion to the community as well as to 
industry convinced me that here was 
an unparalleled method of doing our- 
selves and the business world in gen- 
eral a lot of good.” 

C. F. Brook, \ 
perior-Sterling Co., 
“The Ietters of 
comments by our 


president, Su 
Bluefield. W. Va: 
thanks and other 
guests convinced 





STOCK INSPECTION brought lots of surprises to Seattle 
teachers at the Campbell Industrial Supply Co. where they 
are shown looking over grinding wheels 
back to prevent wheels from rolling out caused comment 


me that we had done a good job 
explaining our business and that the 
whole program was well worth work 
ing for.” 

The basic program put on by dis 
tributors included: (1) assembly of 
guests and management with welcome 
and introduction; (2) explanation of 
distributor's functions and_ responsi- 
bilities; (3) lunch; (4) tour of distribu 
tor’s offices, counter sales, warehouse, 
stockrooms. 

Not all distributors who partici 
pated in the program followed that 
sequence but all included the items 
mentioned The ingenuity in pre 
paring, arranging and carrying out 
individual programs indicates that par 
ticipating distributors were keenly 
aware of the importance of making 
1 good impression, of getting their 
story across simply and _ effectively 
Hence considerable time was spent 
on making such arrangements -as 
cleaning up; timing the schedule; 
preparing talks; assembling material 
and making an impressive presenta 
tion of it; transportation; luncheon 
arrangements at hotels, restaurants or 
in their own place with the aid of a 
caterer; obtaining films, 
etc 

In Buffalo, N. Y., where Beals, Mc 
Carthy & Rogers, H. D. Tavlor Co., 
and Weed & Co., also participated 


projectors, 


Shelves tilted 





Student Inspection 


Strong, Carlisle & Ham 
mond Co., Cleveland, wel 
comes inspection tours of its 
plants by students of colleges 
in the area 

“Student inspection tours,” 
savs FE. E. Stvan, manager of 
the industrial supply depart- 
ment, “are giving us a real 
opportunity to tell the story 
of the industrial supplier to 
an important audience of fu 
ture potential customers.” 

The most recent visitors 
were 30 junior class students 
in enginecring administration 
from Case Institute of Tech 
nology. 











in the Business-Education program, 
the R. C. Neal Co. program gives 
an idea of how the day was arranged 
R. C. Neal & Co. was assigned 12 
teachers as guests: seven men (not 
all from vocational schools) and five 
women, including two Sisters from 
one of the parochial schools. 

Prior to the program day, the com 
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VARIETY OF STOCK at R. C. Neal Co., amazed William 
Braun, Technical High School; Lloyd I 
ley Vocational High School and Miss Ethel M 
Kensington High School, during tour 


Brassow . Mc Kin 
Quinn, 


pany got a bit of publicity in the 
local paper due to the fact that one 
of the salesmen, Albert C. Pitzonka, 
had been assigned to teach two of 
his former teachers the mysteries of 
the industtial supply business. 

The program ran: 9 a.m.—Assem 
bly and registration; 9:15 a.m.—Wel- 
come and introductions by Ray C 
Neal, president; 9:35 a.m.—Tour of 
warehouse and_ stockrooms, _ store, 
shipping and receiving departments 
conducted by Mr. Pitzonka and Don- 
ald A. Schmidt, assistant purchasing 
agent; tour of office departments con 
ducted by C. H. Russow, assistant 
treasurer and Merrill C. Wilcox, ad- 
vertising manager (there was a rest 
period as guests switched from one 
tour to the other). 12:30 p.m. 
Lunch at the Hotel Sheraton; 2 p.m. 

Talk on Company Finances by F. J. 
Zierk, treas.; 2:15 p.m.—Talk on Sales 
by H. J. Lock, general sales manager; 
2:30 p.m.—Talk on Industrial Distr 
bution and Education by Mr. Pit 
zonka; 2:45 p.m.—Discussion and 
question and answer period; 3:15 
p.m.—Rest period; 3:30 p.m.—Movie 
Everyday Miracles; 4:00 p.m.—Strip 
Film—Partner in Productivity and 
Progress; 4:15 p.m.—Summary — by 
Rav C. Neal 

Out in Seattle, the Campbell In 

(Next page please ) 
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They Came, They Saw And They Learned (Cont'd) 


2 


q 


GOOD FELLOWSHIP was promot d at lunch in ¢ amp 
t Supply Co.'s p nth Jomime the teacher 


teacher ts of two other firms im 
the vicinitv—Washington Iron Works 
md Puget Sound Sheet Metal Works 
joined in. ‘The luncheon period was 
me of relaxation ' for bet 


gu 


ind m 
icquaintanceship 


Facts & Figures Given 


Following luncheon, Mr. Campbell 
presented facts and figures pertaming 
to the present-day operation of an in 

istrial supply house to the Campbell 


ts his was followed by 
] 


a ques 
inswer period which devel 
ome profound subjects for dis 


in 


Che program ended at 3 p.m 


business group here were groups from Washington Iron 
Works and Puget Sound Sheet Metal Works 


when the guests were transported back 
to town by special bus. 

(hree industrial supply firms par 
ticipated in the Business-Education 
Dav at Bluefield, W. Va.—Bluefield 
Supply Co., Bluefield Hardware Co. 
ind Superior Sterling Co., imsuring 
1 good coverage for the industry in a 
relatively small town. The Bluefield 
Supply Co. had (high 
school) and ministers as guests; The 
Bluefield Hardware Co. had five teach- 
ers and a Superior- 
Sterling had two professors from Blue 
ficld College (one of economics and 
one of accounting and bookkeeping), 


teachers 


minister, and 





Business 


DETAILS « hd SERIOUS PLANNING for Education Day at the Superior-Sterling Co., 

it B veld Hard ‘ sluchield, W. Va., engaged A. H. Brook, manager, mechanical dept.; J. M. Stude 
inged }. 1 Inan ’ d t ker, manager, plumbing & heating; ¢ F. Brook, vice 
" te a t th ts w , whhn, Jr. manager, electrical; H. L. Miller 


merchandise 


president, industrial sales; 
treasurer, and J. ‘T. Harvey, 
Sales 
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IN BLUEFIELD, W. Va., Lon M. Rish, president, Blue 
welcomes a group of 26 high school, 


field Supply Co., 


\ principal of a senior high school and 
1 lady music teacher. 

Effective use of sales statistics, tax 
figures and school budget figures was 
made by J. ‘Taylor Frazier, vice presi 
dent of Bluefield Supply, in his talk 


to the guests. One of the high points 
of his presentation was giving the 
total tax paid by the company and 
showing it to be three-fourths of the 


entire teacher 


County. 


payroll for Mercer 
A catered lunch was served 

An unusually dramatic presentation 
was made by officials of the Superior 
Sterling Co. to its guests. A ton of 
stecl was followed up from its crea 


DISTRIBUTOR’S FUNCTIONS and 
advantages of buying from distributors 
were explained to Bluefield Supply 
Co.'s guests by J. Taylor Frazier, vice 


tion to its end use including the di 

tributor’s share of handling _ bars, 
sheets, plates. C. E. Lilley, president, 
welcomed the guests and each was 
handed a 50-year brochure put out by 
the company on the anniversary. A 
U.S. Steel book was also 
presented to the guests. C. I’. Brook, 
vice president in charge of industrial 
was chairman of a meeting 
which explained the ton of steel from 
creation to final use. Other depart 
ment heads explained how their 
departments operated from order to in 
voice. Mr. Brook issued mimeo 
graphed literature on “Basic Reasons 


SU-VCal 


sales, 


IN BUFFALO, N. Y., Harry J 
Kensington High; Marie A. Wendling, 


Neal Co., host; Sister Mary Maximia, 


Zierck, treasurer, enjoyed lunch together 


Lock, secretary-sales manager; J. J 
East High; Ray Neal, president, R. C. 


Queen 


ollege teachers and gives a brief history of his firm and 
its services, before the guests were shown operations 


Why Buyers Profit From Quality Dis- 
tribution”. 

J. D. Rodrian at the Bluefield Hard- 
ware Co., had a simple but highly 
effective presentation to make to his 
company’s guests by originating a 
dummy” with quite a few 
items on it. The process of handling 
the order was then followed by the 
guests through office, warehouse, 
stockrooms, billing, invoicing, ship- 
ping, accounts receivable, collection. 
Company figures on sales, expenses, 
purchasing, etc., were also given and 
explained. Guests were treated to 
luncheon at local restaurant also. 


order 


McMahon, 


of Martvrs School and Fred J 
During lunch, guests asked many ques 


president tions to clarify some of their impressions of the business 
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re Distributors 
ecoming 
onsulting Engineers ? 


Taking a friendly swing at some well- 


known faults of salesmen, an Easton, 


Pa. distributor takes a look at the not-so- 


well-known future 





L HERE'S A TIME COMING when a lot of distributor sales 
men will have to learn to sell. Kenneth E. Sandt, sales 
nanager of W. A. Tydeman Co., Easton, Pa., means this 

+} 


1 the most literal sense. ‘““Most young salesmen in the 


ink now,” he say can't sell in a real buyer's 


Sandt hastens to point out he doesn’t subscribe 
nodern-vouth-isn’t-worth-a<lamn school. A genial, 
wofessional engineer who twinkles when he talks 
dav's problems, Mr. Sandt beli rn 
\ pi Cis, oan schieves young men 
: the industrial distribution sales field are as good 
The only trouble,” he says, “is that they're 
uit under the disadvantages of abnormally good 
Phey don’t need sales techniques like they used 
when he say ilesmen are soon going to need 
hniques, Mr. Sandt isn’t predicting a king-sized 
m, either. Rather, he’s talking about the trend 
ndustrial distnbution towards more specialized 
But,” he says, “this trend won’t mean anything 
) ) 
salesmen are equipped and trained to give the 


Three Shortcomings 


ites three shortcomings of many a voung salesman 
unl they are his lack of attention to three funda- 
reading, writing, and demonstrating 
Let's take reading Too manv salesmen,” savs Mr 
Sandt, “refuse to read to keep informed. The result is 
they end up not onlv ignorant on general matters, but 
ilso woefully misinformed on their own product lines.” 
Mr. Sandt doesn’t think much of the “initial-and-pass 
on” system of circulating reading matter. “Even in our 
own office,” he savs, “we'll get instances of salesmen just 
initialling the, stuff to get it off their hands. What the 
irticle or booklet said, they wouldn't know.” 
When it comes to writing, savs Mr. Sandt, well, some 
salesmen fall flat on their notebooks. “Why don’t thev 


Kenneth E. Sandt 


get in the habit of writing things down? They trust their 
memories, then have to bother the customer with needless 
phone calls afterwards asking for information given to 
them on their first call.” 

Demonstrating equipment is something else many 
salesmen avoid. Perhaps, Mr. Sandt says, it’s because 
they don’t like carting the equipment around with them. 

Hand-in-hand with this is a certain resistance to hand- 
ing out literature. Mr. Sandt tells of one salesman who 
called on a prospect. It so happened the prospect was 
ripe for a sale, but because he wanted to check on some 
specifications he asked to see literature on the equip- 
ment. The salesman said, sorry, but his car was parked a 
few blocks awav. “But I tell you what I'll do,” he said 
expansively, “I'll drop the stuff in the mail as soon as 
I get back.” 

Yes, vou’re right. The moment this salesman left, the 
prospect phoned to another town and placed the order 
(a big one) with another company. And, oh yes, he 
never did receive the catalogs the salesman had prom 
ised. 

In the case of his own firm, Mr. Sandt has now defi- 
nitely decided to hire only graduate engineers for sales 
work. “In the first place,” he says, “these fellows have 
been trained to read. Second, I’ve found most of them 
trv to take an interest in customers and prospects. Third. 
they know their way around plants, processes, and 
equipment.” 


Foretelling the Future 


It's Mr. Sandt’s firm belief that sooner or later most 
industrial distributors will soon specialize to the point 
of becoming virtually “consulting engineers” to industrv. 

In this capacity, the distributor's salesman will have 
to know products, applications, and how to sell them 
effectively. “We'll be in the field of selling service as well 
1s products.” declares Mr. Sandt. “And you know ver 
well that selling service is a lot harder than selling tangi- 
ble products.” 
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M. W. Mund devised Triplex’s drill form . . . 





Maybe 


can't always get through 


your salesmen 


to the tool engineer; 


Triplex Supply uses this 


wn 


SECTION 


MATERIAL DRULED 
@LIND HOLE 
THROUGH HOLE 


DIMENSIONS NOT SHOWN TO BE CHICAGO-LATROBE STANDARD 





form, finds it a sure way 





OP we « % 











STRAIGHT OF TAPER 
SHANK SUBLAND 
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Order From 
Triples Supply Co 
830 North Third Street 
Milwovkee 3, Wisconsia 
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Get That Special Drill Order 


AN IMPRINTED FORM DEVISED by Triplex Supply Co., 
Milwaukee, Wis., for customers to use in ordering special 
drills, has been welcomed by customer and manufacturer 
alike—in the words of the company, 
its own freight.” 

It gets into the plant without offending the purchasing 
agent, and keeps the company’s name before its custom 
ers. It saves correspondence and telephoning by giving 
exact dimensions and specifications of the tool wanted 
It facilitates ordering and insures correct filling of the 
customer's special requirements. And it furnishes the 
customer with a dimension copy for his own records. 

l'riplex Supply carries a stock of drills, ranging in size 
from a No. 8 wire drill to a 34-in. diameter drill 
but approximately 15 percent of its drill and reamer busi 
ness is in specials. 

Its salesmen can’t always get into a customer's tool 
department, but Secretary M. W. Mund, who thought up 


It more than pavs 


the idea, figures that the imprinted form itself is a calling 
card that’s always on the tool supervisor's desk 

“This form wasn’t devised to take the backbone out 
of the selling effort,” he says, “but to get as many orders 
is possible without special effort.” 

Mr. Mund figures that the imprint on the sheet recom 
mends the vendor’s name to the purchasing agent. If 
the buyer sends out inquiries to three vendors—Triplex 
is likely to receive one because of the imprint. And 
there’s the chance the purchasing agent will honor the 
designer of the form—thus Triplex also gets the order. 

Also, the form impresses the customer with the overall 
type of service offered by Triplex—and the customer's 
gratitude for being saved drawing board time is no small 
tactor in getting business. 

The manufacturer likes the idea too, and Triplex Sup- 
ply feels it has hit on a nearly-fool proof system for special 
drill ordering. 
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More than just a polite voice on the tele- 


phone is this experienced salesman for 


Indianapolis Belting & Supply, who has 


the knowledge of ... 


An Entire Organization ~ 


“WHEN MY PHONE RINGS,” says Robert Minnich, five 


Behind Him 


LHE VARIETY OF PROBLEMS that arise 
keep ‘Telephone Salesman Robert 
Minnich, Indianapolis Belting & Sup 
ply Co., interested in his work—and 
the cooperation of the rest of the 
organization enables him to fill cus 
tomer needs with a minimum of delay 
ind a maximum of efficiency 

lake, for example, a_ re 
from a good customer. The order was 
well scrambled. Some of 
had been the subject of a 
inquiry, answered by a formal 
quotation. One item part for a 
boiler feed tem—was highly techni 
cal. Part of the called for a 
large quantity of machine bolts, and 
illed for non-stocked 


ent call 


i large one 
the 


recent 


items 


order 


mat 


order 


man has to do 


ervice an like this, the 
more than turn 
catalog Assuring the 


} 


would call 


pages in ln 
customer that he him back 
Mr. Minnich went first 
to Ervin Best's desk—Mr. Best han 
dles formal quotations. Next stop was 
it the desk of Sales Manager Robert 
J]. Branham, who is the boiler feed 
system expert. With the technical 
point cleared up, Salesman Minnich 
checked the inventory to make sure 
machine bolts good supply 

Since the had included a re 
quest for a slow supply item, he had 


immediately 


wer'e in 


’ 
oract 


to check the 
with Harold Crooks, who handles 
back orders. ‘Then over to the desk 
of R. L. Bailey, purchasing agent, to 
see how long it would take for de 
liverv of the non-stocked items. And 
finally, with the order written up and 
delivered to Superintendent Harry 
Sechrist to be filled, the assembled 
information was phoned to the cus- 
tomer The salesman able to 
give exact cost, exact delivery date 
and correct items! 


status of the material 


was 


Cooperation 


Although this example involves an 
unusual amount of investigation on 
1 single order, it illustrates all or any 
of the steps the telephone salesman 
might have to take as his part in get 
ting supplics to the customer. And 
it also demonstrates what Indianap 
olis Belting figures is an important 
ingle to telephone selling—the dove 
tailing of the various departments so 
that they stand solidly behind the 
salesman, making their imformation 
immediately available to him. This 
cooperation, coupled with Mr. Min 
nich’s vears of experience on the 
phone, enables the to give 
plus phone service 

On this particular day, Mr 
nich 


comp ny 


Min 


ilso handled many of what were 
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years on the phone for Indianapolis Belting & Supply Co 
it might be a customer wanting 100 machine bolts, or a 
big outfit with a hoist problem 
answers, | know where to find ‘em—quick.’ 


If | don't know all the 


for him, routine calls. One of his 
last deals of the day concerned a rush 
order from a maintenance man in a 
small laundry. Because the descrip 
tion of the required order was vague, 
Salesman Minnich went to some 
trouble to clarify the requirement be 
fore arranging to have a cab pick up 
the material and rush it to the laun- 
dry. 

In line with its name, Indianapolis 
Belting & Supply Co. carries a com- 
plete line of conveyor and transmis- 
sion belting—but it also stocks steam 
and air specialities, small tools and 
ibrasives, and electrical supplies with 
corresponding parts. Six specialists 
are available to assist in customer 
problem 

Thus it’s easv to see that Mr. Min 
nich never knows, when his phone 
rings, what the request or inquiry will 
entail—and why this variety keeps him 
and his four fellow-phone men alert 
and interested 

Regardless of the size of the order 

whether it is for a few machine 
bolts or a big hoist, it’s this inter 
ested salesman’s aim to render service 

in line with the company’s slogan: 
“We keep your plant running.” And 
behind the salesman are the several 
well-vlanned and well-schooled units 
which make this possible. 





Pictorially, Here’s How the System Works 


TECHNICAL DETAIL sends him over to Sales Manager 
Robert J. Branham, to get expert advice on an item for a 
boiler feed system. “We keep your plant running,” is motto 
of company which stocks 45000 items 


FORMAL QUOTATIONS are handled by E. W. Best 
Here Mr. Minnich, having received a telephoned order for 
a variety of items, checks to find that the company had 


received a quote before placing order 


available to 
heck 
Pre 


FOLLOW UP is checked with Harold Crooks, who INVENTORY RECORDS are immediately 

through data for Mr. Minnich, checks for back orders, give salesman. Al Wollerman on the cards, makes quick 

delivery status on hard to get items. Mr. Crooks, who take for Salesman Minnich on special sized bolts in stock 

ially busy, spends most of h ious day's orders go to inventory clerks at 8 a.m. to be 
entered; thus record is always up to date 


lan 


ills when phones are espe 


time checking on back orders 


FRA 
280" 1/38 7: )0¢awA 
< aamee 


h might be necessary for Mr. Minnich t ORDER COMPLETED, \Mir. Minnich sticks with bt 
contained in proximat 1 later receives rush call from maintenance man 
agent to determine order. then 


ALL STEPS whi 
complete telephone order are 
klv with pur hasing < 


: , : , ; " 

am check qu laundry. He takes time to clarify 

erv time on non-stocking items; can qui » hurry item to customer. Company has five men 
phor ill of them in key positions to expedite order 


Harry Sechrist for 
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HEARING AGAIN from his customer, Wilbert Hannes, . . « TO LANCASTER, PA., where Mr. Hannes is Rolle 
manager John F. Muller, Shingle & Gibb, Philadelphia, Mfg. Co.'s plant engineer, discusses tranmission problems for 
iTiwe ut new compressor room 


SOLD YEARS AGO by Mr. Muller on certain V-belts ..+ THIS 75 H.P. MOTOR driving a compressor deliver 
heaves, Mr. Hannes specified same lines for ing 400 cu. ft. of air every minute at 100 Ibs. pressure 
npr I ind finally for 





Good Selling 
Is Selling 
or Keeps 


THESE FOUR smaller 


ressor roon 
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Years ago John F. Muller sold 
a customer some power trans- 
mission equipment. The cus- 
tomer’s been coming back 
ever since. 


Joun F. Mutcer, vice-president and 
sales manager of Philadelphia's Shin 
gle & Gibb Co., believes in keeping 
the customer sold. A power transmis 
sion specialist (a former manager of 
Amencan Pulley Co.'s power trans 
mission division), Mr. Muller thinks a 
workmanlike sales job goes bevond the 
first happy flush of victory when a 
sale is made 

lake, for example, his good cu 
tomer, Wilbert Hannes. Tall, white 
haired Mr. Hannes is plant engineer 
with the Rolle Mfg. Co., Lansdale, 
Pa. Recently, when his firm was in 
stalling a new compressor room, Mr. 
Hannes phoned Mr. Muller, told him 
he had specified the installation of cet 
tain brands of V-belts, sheaves, and 
pivoted motor bases 

Mr. Muller drove out and looked 
over the situation with Mr. Hannes. 
Transmission assemblies and_ bases 
WCrt required for two large compres 
sors and a bank of four smaller ones. 
Together, they worked out what was 
needed 

But the point is,” says Mr. Muller, 
“Wilbert wanted exactly the same line 
of equipment I had first sold him over 
10 vears ago.” 

\t that time, Mr. Hannes was plant 
engineer at McDowell Paper Mills in 
Philadelphia. He had then another 
compressor drive problem, and Mr: 
Muller had helped him with it. A few 
vears later he went to work with Pau! 
& Beekman Co., and shortly after that 
became plant engineer for Electric 
Service Co., also in Philadelphia. In 
both these instances, he called up Mr. 
Muller, asked for the same brand of 
V-belts, motor bases, and sheaves 

To Mr. Muller, this is real selling 
1 distributor-customer _ relationshin 
built equally of product qualitv and 
competent service—-proof enough that 
industrial selling is far, far ahead of 
order-taking 





Eye appealing displays such as this help Georgia distributor to . . . 


Increase Counter Sales 


SUCGESTIVE SELLING is one of the best ways to increase counter sales, savs 
Lake Haralson of Georgia-Alabama Supply Co., West Point, Ga. And, Mr 
Haralson believes, a sure way to attract customer attention is attractiv« 
display of featured products. 

Mr. Haralson says that displays must be changed often to attract cus 
tomer attention. A display which is allowed to remain too long in the sale 
room loses its appeal 

Another way to increase business is to make the customer feel welcome 
it all times. “Don’t allow a customer to stand around,” Mr. Haralson says 

Greet him cordially, even when there are several being served. Make him 


feel that his turn will be soon. Interest him in looking over some new 
products while others are being served. Prompt and efficient service are 


two sales builders.” 
“Show Your Inventory” 


Mr. Haralson goes a step further in his sales efforts. If request for sup 
plies or equipment is such that an invitation can be extended the custome: 
to view them in stock, do so at once, Mr. Haralson suggests. “If you can 
get your customer to ramble through your stock room there are hundreds 
of items which can be suggested. Show your inventory, it will build sales.” 

When you invite a customer to look at your stock you show a genuine 
interest in his needs, Mr. Haralson says. “You will be surprised how many 
items vou can sell by suggesting them when other purchases are made 
Customers like to see things and know how they operate.” 

New products always get prompt attention and form the basis of show- 
room displays. These are brought to the attention of every customer. 

Another rule which Mr. Haralson has followed in promoting sales is 
customer service. “If we don’t have an item in stock we trv to locate it and 
deliver it to the customer immediately. If you must order an item from 
the manufacturer you run the chance of losing the sale. We alwavs try to 
keep our inventory in line with sales, ordering ahead to alwavs have stock 
on hand.” 

Mr. Haralson feels that making friends and being of service to your 
customers form the foundation for increasing sales. Be interested in vour 
customers and they will want to return to make other purchases, he savs 


INDUSTRIAL DISTRIBUTION © AUGUST, 1952 91 


SS ro re eee ee 


ot. 





INVENTIONS « tory manag Eugene Smith mean 
mor t } nag onard Bovlan. of ¢ I] 
liebout & Son ‘ tr mith shows him elect tr 


I’s FUN SELLING TO 


| A Man With New Ideas 


. . . if his production-line inventions 
mean new uses for your products, as 
they did for C. H. Tiebout & Sons, Ine., 


Brooklyn, N. Y., at this door factory 


WIRE BRUSH on portab! 


f chipping by hand. k 


REMOTE CONTROL operates welding machine, door 
slides on home-built roller table—two of Mr. Smith’s ideas, 
requiring Mr. Boylan’s help to get odd parts needed 


ictoryv 1s an 


WHEN THE MANAGER of vour customer ct 
better wavs 


inventor, he will probably figure out new and 
f running it, and some highly unique uses for the prod 

ucts you sell. If you have the tools and gadgets he 

needs, can keep up with a rapid flow of ideas, and don’t 

mind a little leg work, you may end up with a fast friend 
and a valuable account 

This happened to Leonard Boylan, sales manager for 
C. H. Tiebout & Sons, Inc., Brooklyn, N. Y., when he met 
Iugene Smith, factory manager for the Willhamsburg 
Steel Products Co. in Brooklyn, and inventor of 

vuntless ways to make fireproof doors faster and cheaper 
than before. 

Mr. Boylan doesn’t pose as an inventor himself. But 
he makes it his business to know what Mr. Smith is up 
to—with the exception of a few secret processes—and 
helps where he can. Ideas from both develop into savings 
for Williamsburg, and sales for Mr. Boylan. 


Among inventions and conversions of existing machines 


SANDER was lengthened to fit door for finishing painted 
surface. Mr. Smith and Mr. Boylan check on performance 
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mmoth New York City apartment 
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' 


manufacture, this me 
liebout major supplier of tl 


4 i 
wheels, belts, and portabl 


f machines opened up even more po 


cked with Mr 


s products 


BLUEPRINT of Mr. Smith’s latest idea i 


Bovla It may m new uses for Tiebou 


Z ume #29g° 
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is. * 


DISCS to smooth welds are bread-and-butter of Mr. Boylan’s 
unt here. Extra service keeps it active 


bilities than inventions and gadgets. The plant needed 
1 automatic sanding setup to replace tedious handwork 
n smoothing painted surfaces, so a belt sander, actually 


igned for wood filler work, was adapted for metal 


polishing instead, lengthened to accommodate the doors, 


nd supplied with the right belt. Hand chipping of slag 
from window corners was a bottleneck, until Mr. Smith 
nd Mr. Boylan proved it could be done with a wir 
brush. The brush was attached to a portable air grinder 

Mr. Boylan is intensely proud of Mr. Smith’s inventive 
flair. Though hard pressed between drawing board and 
the demands of a busy plant, Mr. Smith always has timc 
for his friend from ‘Tiebout. He knows it mav mean extra 

vice when he needs an odd part for a homemade inven 
tion, such as the rollers for a new assembly table, or a 
pecial size welder attachment for an experiment in weld 
ing technique. To Mr. Boylan, the extra trips are not 
vasted time, but a major item of his stock in trade 
ntelligent and personalized service. 


GOOD FRIENDS, factory boss and distributor sales man 


wer enjoy a joke after inspecting operations 
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Specific responsibility for operations are assigned in 
writing (upper left). Letters, personal reminders by salesmen 
and reminder promotion literature (lower left) make it 


DETAILED PLANNING means success for tool 


according to officers of Harris Pump & Supply Co 
burgh 


flecees (renqpertetion protleme tt ni-. 


HARRIS PUMP & SUPPLY CO. 


Literature Request 





PLEASE SEND ME 
CATALOG #@ 





TOOL 
MPGR. 





MY REGISTRATION 
NUMBER IS 


HARRIS PUMP & SUPPLY CO. 
Brady & Sidney Sts. Pittsburgh 3, Pa. 
PLACE REQUEST IN BOX ON TABLE 











impossible for customers to forget the show. An identifi 
cation card (upper right) with a registration number is 
prepared for each guest. Each booth is equipped with 
literature request cards (lower right) so a guest has only to 
use his number to request material 
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At Harris Tool & Supply Co., Pittsburgh, they... 


Put the Show 





On the Road 


This company makes sure it covers its 


territory completely by 


shows to its customers. Results justify 


cost fully; 1,600 guests entertained. 


TAKING THE TOOL sHOW to the cus 
tomer instead of making him come to 
it has proved to be an extremely profit 
able sales device for Harris Pump and 
Supply Co., Pittsburgh. Not only have 
sales increased where the out-of-town 
shows were held, but Harris’ manage- 
ment has found an effective check on 
its salesmen’s penetration. 

The idea was first tried on a test 
basis in 1949, when representative tool 
ind machinery lines were loaded into 
trucks and cars and moved into Fair- 
mont, West Va. and Greensburg, Pa. 
for two “one-night stands”. 

rhe project met with such enthu- 
siastic cooperation from suppliers, cus- 
tomers and prospects that it was con- 
tinued on an enlarged basis. 

The show idea was born of a pro- 
gram Harris Pump was then carrying 
on with precision tool display boards at 
the plant level. Management also re 
called a small in-plant show held in 
1947—and felt that the “show” idea 
was fundamentally sound. 

Further analvsis of the show idea, 
brought out additional benefits not 
thought of originally, L. L. Brenholts, 
Harris president, said. He listed the 
sum total of benefits as follows: 


1. To impress upon our customers 
that Harris Pump & Supply 
Company—traditionally a strong 
pump, pipe, fitting, and valve 
house—was an excellent source 
for tools and production ma 
chinerv. The Tool Show, laid 
out in a rather impressive fash- 
ion, was designed to drive home 
this idea with emphasis. 

. To indicate to our customers 
that our Tool and Machinery 
Division was a specialized one— 
concentrating on the sale and 


taking tool 


. Minor 


Pump & Supply Ce 


service of tools and production 
machinery. The literature which 
we prepared pushed this theme 

reminding our customers that 
we had tool and machinery 
specialists available for problem 
solving as well as conventional 


selling. 


. To maintain our reputation as 


a progressive distributor among 
our suppliers by staging a pro 
motion of this size with suc 
cessful results. Our suppliers 
are now our most enthusiastic 
supporters of our Tool Show 
Program. 


‘4. To educate further our own 


personnel, particularly our sales 
men, as to the scope and ac 
ceptance of our excellent tool 
and machinery lines. Material 
in a warehouse, or displayed in 
a catalog, fails to import the 
true nature of our Tool & Ma 
chinery Division to our new 
salesmen. We believe Harris 
salesmen are now more tool 
minded than they have ever 
been in our company’s history. 
benefits actually ex 
perienced from the Tool Show 
Program 
a. Cemented personal rela 
tionships between Harris 
personnel and_ suppliers’ 
representatives r saver’ 
continuous personal con 
tact during the show pro- 
gram. 
Gave Harris personnel ac 
tual operating experience 
with various lines while 
helping to man the dis 
slays 
c. Enabled Harris salesmen to 
‘get in’ customer plants 
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FINAL CHECKUP is given tool show plans by J. S. Nichol, 
vice president and treas., L. I 
. H. Hubbard, vice president and sales manager of Harris 


ik 


Brenholts, president, and 


Pittsburgh 


previously closed to them 
because they were selling 
1 “Tool Show’, not a prod 
uct. 

Enabled Harns Manage 
ment to meet personally 
hundreds of customer per 
sonnel under favorable and 
pleasant conditions. 
Furnished product leads to 
Harris personnel and fac 
tory men—which when fol 
lowed and developed wil! 
open many new areas of 
sales. 

. Orders actually placed at 
the various shows. 
Resulted in a registration 
list of customer personnel 
which is a gold-mine for 
subsequent follow-up mail 
ings, etc 


The Tool Show Program, Mr. Bren 
holts said, has justified the expendi 
ture of time and money. “To date”, 
he continued, “we have held five tool 
shows and have had the pleasure of 
entertaining over sixteen hundred 
guests”. 

Naturally, it is more expensive to 
hold an out-of-town show than one on 
the company’s home grounds. So, to 
make sure of the added returns for 
the extra expense, the shows are 
worked out with great precision. 

Take one particular show, for ex 
ample. Six weeks before the Harris’ 
show in Irwin, Pa., Sales Manager 
T. H. Hubbard sent all salesmen a let 
ter outlining the company’s plans for 
the show, its object, the lines to be 
displayed, a listing of tool sales engi 
neers that would be present, and the 
names of the company personnel di 

Next page, please) 
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SMILING RECEPTIONISTS 


! ’ kt wat 


| Stepka, M 


tended 


a list 
within 

days, showing the customer or 
t’s full name, job title, and his 
ind location. Mr. Frazier 
nticipated there would be a number 
duplications, its was necessary to 


1 
lict 


li in advance 


1 
ach salesman was to submit 


individuals in his territory 


CC 
i 


pany 


: : 
r personal invitation to the 


said to the sales 
st important 
1 in assur ul attendance 
k Tool Show on every call.’ 
Mr. Frazier followed up these per 

| tations with a series of 
to the 
mitted by the 
On the night of the show, visitors 
were greeted at the registration desk 
by three smiling ladies, who gave each 
prospect a registration tag with his 
name and number. The 
ved a program and a large en 
to hold sales literature to be 

d wp at the display booths. 
carbon copy was made of each 
ition tag and number. If a pros 
desired additional information 
n any display, he had just to pick up 
1 literature request, write the name of 
the catalog he wanted, and fill in his 
registration number. This provided 
not only a painless wav to ask for addi 
tional information, but Harris’ man 
agement puts the requests to good use 
by mailing copies of them to the sales 

men concerned for follow-up 


mailing | 


] 
salesmcn 


visitors also 


1 two-night show in Irwin, Pa. Total 


se buffet dinner and liquid refreshments 


Live Displays 


The company encourages its manu 
facturers to supply live displays for 
the shows. At least half of the dis 
plavs at the shows thus far have been 
of the “working” type. 

After cach show, a complete regis 
tration list is mailed to cach salesman 

As mentioned earlier, the registra 
tion lists provide an excellent check on 
how well an individual salesman is 
penetrating his territory. Harris has a 
master list of all prospects in its sales 
irea. If each area is 
sented at a tool show, 
ment with the salesman in 

Ived to find out the reason 

At this particular show in Irwin 
ipproximately 700 visitors attended on 


nN 


ts at the Harris ‘Tool Show and supplied 
ptionists, all members of the Harris staff 
h and Miss Dee Henry 

not 


J 
well repre 


factors then manage 


repre 
t 


checks 


manage 


eck on the prog- two succeeding nights. These were a 


each project leader live ind prospects, as vet 
iect | » the fied by the salesmen themselves 

\ proration of all the costs indicates 
that Harris paid about $4.75 per per 
son for the show 

“You never know 
like that is cheap or expensive until 
vou look at the results Sales 
Manager Hubbard. “In experi 
ifter surveving the 


can definitely sav we did 


being made | customers 


' 


manage 


whether a figure 


Savs 
owl 
results, we 


pot find it 


ence, 
expensive 
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Cabinets at Allentown’s H. N. Crowder, Jr. Co. hold sleek display, also form outer walls of motor repair shop. 


Have a Big Display, Yet Save Space 


WHEN SPACE BEGAN SHRINKING around the premises of 
H. N. Crowder, Jr. Co., Allentown, Pa., special cabinets 
were designed to maintain an attractive front-office 
display. They consist of shallow, blond mahogany shelves 
with glass doors, which enable a great varicty of small 
equipment to be displayed at one time. And to draw 
further attention, each item displayed carries a small 
typewritten card describing its application. 

Since it was erected a few months ago, the new cabinet 
display has aroused great interest among customers and 
visitors, according to Fred H. Taverna who helped dc 
velop the idea. “And the little descriptive cards are real 
eye-catchers,”’ he says, “because they tell so much more 
than a straight piece of advertising copy.” 

Mr. ‘Taverna changes the displays periodically, but 
not necessarily at regular intervals 

Ihe display cabinets serve a second purpose. They 
form the outer walls of Crowder’s motor repair shop 

CHANGING displays periodically, Fred T. Taverna attaches Thus, a customer entering the building would have no 
to each item a small, typewritten card giving a brief descrip inkling that behind the neat display half a dozen em 


tion of its application. He's found this trick attracts much plovecs are hard at work rewinding and _ refurbishing 
more attention than straight advertising copy clectric motors. 





Almost Like *“‘The Good Old Days” 


Wuen Burr WaAttLace started working in the warchouse of S. B 
Hubbard Co., Jacksonville, Fla., more than 50 years ago, one of his first 
jobs was loading a keg of nails for delivery to a customer. Recently, in 
observance of his 50th anniversary, Mr. Wallace again loaded a keg of 
nails. This time, though, there was a difference: Back in the old days, 
he loaded the kegs on a horse<drawn dray; today he loads them on a 
truck and in this case (see picture) on a “special delivery” midget truck 
Hubbard officials say the special delivery truck has more than paid for itself 
in giving extra service to customers. 


INDUSTRIAL DISTRIBUTION © AUGUST, 1952 





TELEPHONE 
inside salesman, Harry Nevill 


then advised by J. Chipp 


| Anyone Can Use 
| This Back-Order System 


ORDER for six surface 


gages is taken by 


Aikenhead 


Hardware’s 


which he checks by intercom with stockroom i 


Toronto distributor, realizing back-orders are in- 


evitable these days, has a file that’s an open book 


BACKSLIDING ON BACK-ORDERS is some 
thing scrupulously avoided by Aiken 
head Hardware Ltd., Toronto, Canada 
Because of the pressing inevitability of 
back orders this day and age, Aiken 
head’s have made their system of han 
dling them an integral part of the 
regular routine 

back-order system 
anyone can use. It’s particu 
larly useful in that a salesman, stock 
clerk, inside salesman, or anyone rea 
sonably familiar with what's involved, 
can ascertain the status of any back- 
order. A customer, therefore, need not 
necessarily direct his inquiry to a girl 
in the back-order office to get an im 
mediate reply. 

The chief characteristic of Aiken 
head’s system is that it keeps all per 
tinent papers and information to 
gether in one file. The file itself is of 
the sorting-file type, which makes 
evervthing in it easily accessible 

The system has been meshed with 
three types of incoming orders—tele 


order 
The result is a 
which 


98 


phone, mail, and special orders. In 
the case of the telephone order, the 
inside salesman checks by intercom 
with the stockroom. If an item is 
short, the written advice is immedi 
itely sent to the back-order office, 
where the short items are typed up 
on an eight-part form. The same pro 
cedure is followed (except for inter 
com checking) with mail orders. Spe 
cial orders, involving items not 
ordered for stock,”’ are handled dif 
ferently. 

The heart of the system is the eight 
part back-order form. To distinguish 
it from Aikenhead’s regular invoice 
form, its consecutive reference num 
ber is prefixed by a “B.” Each of 
the eight parts is distributed as 
follows 

Invoice portion, the original, is re- 
tained in the back-order office; 

Office copy is sent to general office 
for filing; 

Requisition is sent immediately to 
the purchasing department, where it 
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. . CHTEF STOCK CLERK, that 
only three surface gages are in stock 
that three more will have to be back 
ordered. Back-order request is then 
written up. 


SALESMAN Morley Byams, holding 
his copy of form, subsequently checks 
file to see status of back-ordered gages 
File is open to anyone wanting data 


is consolidated with others in mak 
ing up the day's orders from suppliers; 

Acknowledgment is sent to the cus- 
tomer, advising him what part of his 
order has been back-ordered; 

Salesman’s copy is given to the out 
side salesman whose customer is in 
volved. 

Three other parts (packing slip, 
shipper’s copy, receipt) are kept in the 
shipper’s office until the back-order 
is ready to be delivered. Then the 
packing slip is enclosed, the label at 
tached, and the receipt signed by the 
customer’s receiving clerk and brought 
back by Aikenhead’: truck driver. 

Internally, the back-order file is 
kept constantly up-to-date by advices 





BACK-ORDER TYPIST, Donna LeFeuvre, makes out EXPEDITER Pear! Beatty files original of back-order form in 
special eight-part form for remaining surface gages. The sorting file (alphabetically by customer's name 
three gages in stock have already been invoiced lip tells status of back-order 


regarding delivery dates, et 
daily by inter-ofice memos from the 
purchasing department These ad 
vices are transferred to an “expediter’s 
lip” attached to the filed back-order 
form 

When the supplier’s invoice has 
been received, it is placed in the file 
Also filed is the customer's order, if 
nv, received by mail. On the ex 
pediter lip can be noted the dite a 
customer has been advised what's hap 
pening to his back-order, or the date 
1 notice of cancellation was mailed 

What throws the best back-order 

tem ito mild chaos its the cus 
tomer who orders hard-to-get items 
from several distributors. When his 
der finally comes through from one 
distributor, such a customer very fre 
quently neglects to notify the others 

Although Aikenhead rarcly en 
ounter this problem, they have 
vorked out their back-order system to 
take care of it. In the first place, the 
back-order file is thoroughly cleaned 
out once a month. Besides checking 
the file for accuracy, this monthly re 
view submits back-orders to special 
scrutiny. Salesmen are asked to find 
out if customers will accept substi 
tut or if they still want the back 
dered items. If salesmen are un 
successful in obtaiming this informa 
tion by telephone or contact, a form 
letter is sent out 

Aikenhead’s back-order system is a 
tually no simpler than any other, but 
it has the overwhelming advantage 
of being an open book to whoever 
wishes to use it. Secondly, it’s regu 
larly brought up to date, never lets 
leeping backlogs lie. 
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HEART of back-order system is this eight-part form. Original, with attached 


expediter’s slip’, goes to sorting file. Other parts are variously distributed 
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FLOATING GRAIN ELEVATORS of International Ele Newark Supply Co., Newark, N. J., sold power transmission 
t ( t J ( N. J. George Roden, of Dodge equipment for a sister craft. There are only 12 in the U.S 


“A Job for a Man” 


George Roden, of Dodge-Newark Supply Co., Newark, N. J., had to climb 


a 100-ft. lndder and spend a week on narrow catwalks to make this sale 


lO SELL THE HEAVY-DUTY JOBS, you can't be afraid to get No novice in power transmission, Mr. Roden had 


hands, especially when the sale involves an put on overalls before for the big jobs. But this time 
nd highly specialized as a floating grain the apparatus was so unusual that no plans were in 
of which there are only 12 in the U.S existence. He had to start from scratch, making his 
Roden, of Dodge-Newark Supply Co., Newark, own specifications as he went, and taking the acrobatics as 

ind this out recently when he engineered the thev came, plus his fill of dust, dirt and grease. 
wer | ion plant for a floating grain The job resulted from Mr. Roden’s many years’ con 
New k harb It took more than a mile tact with the International Elevating Co., Jersey City, 
one of the few rope drives of its size any N. J., operator of a fleet of 12 floating elevators and a 
k of Mr. Roden’s time. He spent Dodge-Newark customer. The grotesque but efficient 
ladders and catwalks inside the cay craft are an everyday sight in the world’s greatest port, 
ft, climbing 100 ft. up, hand-over ploughing from dockside to ships and between ships 
ind shaft with grain for export. Flexible legs containing conveyors, 
up to 100 ft. long, can be swung out directly into the holds 

of ocean liners. 

When International decided to build another elevator, 
it called in Mr. Roden. He knew the job would not be 
casv. The 12 elevators in use were almost 20 vears old, 
and no other American ports were serviced by similar 
craft, although several had once operated in Philadelphia 
ind Baltimore. A number are in use in Europe, but all 
of these are of the “discharge” or import-trade type, 
while the New York fleet is designed primarily for 
export loading. 

The new elevator was to be built at Providerice, R. I., 
about 180 miles away. However, Mr. Roden’s main task 
was in Jersey City, where the old ones could serve as 
models. 

After exhaustive search, none of the specifications for 
the old elevators could be found in International's files. 
Knowing this, the manufacturer's representatives were 
doubtful about taking on the job, since the old design 
was at best unorthodox by modern standards—if indeed 

PROBLEM of sequences and sizes occupies Mr. Roden at it could be duplicated at all. 
ris desk following detailed inspection of elevator at pier But to Mr. Roden it was a challenge. Donning old 
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JERSEY CITY N 


MAZE of conveyors and chutes dwarfs Benjamin Stone 


International's operations supt., at “‘Hudson’s’’ stern 


clothes, he convinced International and the manufacturer 
that it could be done somehow, and went to work explor 
ing the dark interior of the “Hudson”, one of the old 
clevators. Benjamin Stone, superintendent of operations 
for International Elevating, guided him on the tow 
The measurements had to be exact, because 50 opera 


tions depended on the single main drive, which consisted 
of 10 14-in. ropes, reaching 100 ft. above the deck. “You 
must have the proper sequences and sizes. You don't 
have to change it very much to throw it all off,” M 
Roden explained 

He measured every drive, every pulley and shaft, some 


of which could be reached only by crawling on all fours 

Che main question remained, whether to duplicate th 
old drive in the new elevator, or develop an untried 
design. Mr. Roden knew that a belt could not be kept 
tight on a 100-ft. vertical drive, operating from a 
diesel] ck level. Furthermore, ropes were 
ould be easily spliced when worn, and were generally 

| 
adapted for slow speeds and long shaft centers. ‘The 
American system of vertical rope drives is well remem 
bered by veteran power transmission men. In recent years 
the development of motors had made short center belt 
' 


} 


drives pra ible for general industry use, however 


The old floating elevators, all rope-drive, had operated 
for almost 20 vears, with few replacements 

Mr. Roden recommended an exact replica of the 
design for the new elevator, and the equipment was 
shipped to Providence 1 mile of rope, 10 jack shafts, 
idlers, tension carners, and the numerous pulleys, shaft 
ind other items required to put big power to work 

lo Mr. Roden, who believes that engineering know] 
edge comes first in making the big sales, it was all in the 
day’s work. But, as he expressed it, “You couldn't put 
1 bov on a job like this.” 














ROPE DRIVE, transmitting power for 50 operations, is one 
if few of its kind in existence today 


eran 
en 


— 


— 
~ a 


\ 


\ 
: 


PULLEY, 100 ft. above water level, measures 72 in. in 
diameter, turns main shaft 
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SALESMAN COMES to J. H. Ruddell, president, to learn 

he has received no commisison on sale, finds out 

ntral Rubber & ipplhy ». expects him not to refuse 
nall order, but to bum 


“ee 3 
CUTTING COST of small orders, a new card puncher is 
used to figure salesman’s pay, department sales and profit 
figures. Experts at the svstem are Profit Clerks Edna 
Branch and Maxime Mariott« 


Working at the problem from both ends, Cen- 


tral Rubber & Supply, Indianapolis, shows . . . 


How To Cut Loss Orders By One Third 


RECOGNIZING THE PROBLEM which the order under ten 
dol presents to the distributor, Central Rubber & 
Supply Co., Indianapolis, studied it from two angles 

ind has succeeded in cutting loss orders by one-third, and 
1 reducing the expense of processing such loss orders 


idl 


remained 
Steps taken embraced two fields of action—selling and 
der processing. Salesmen were advised that they would 
eceive no Commissions on sales under ten dollars. They 
ilso told not to refuse loss orders, but to concentrate 
n trying to build them up to a respectable size. The 
ilesman’s other alternative was to advise the customer 
to order more rarely. (Where small orders are inter 
persed with larger orders, there is of course, no complaint 


in filling them 
Other Steps 


Ihe efforts of the firm to avoid small orders embraced 
other actions in this field too—personal conferences were 
held with chronic offenders; accounts not properly whole 

ile in nature were taken off salesmen’s lists; merchandis« 

limes were analyzed and those which created too many 
loss orders dropped; and retail prices were charged for 
retail and broken package quantities 

When the company first incorporated avoidance of 
small orders into its policy, customers’ accounts wer 
examined for an excessive number of loss orders. J. H 
Ruddell, president, and other officers called on the direc 
tor of purchases or general manager of such companies 


to sell them on the 
ng their orders 

Central Rubber was surprised at the pleasant recep 
tion customers gave the suggestion. For example, one of 
its large accounts made it a rule for their buyers to call 
only once a day instead of four or five times (barring an 
Storeroom men were asked to write large 
requisitions. On lesser items, employees were given a 

Bearer Will Pay Cash” order so that the purchase could 
be made at Central Rubber’s cash sales counter. 

It is the distributor's thought that although this sales 
policy might sound negative—as though they were driv 
ing business away instead of adding to it—the time saved 
serving loss accounts or filling loss orders could be spent 
giving better service to the worthwhile accounts. 

\ strict account of the number of loss orders was 
kept, and at the end of the year, it was accurately detet 
mined that order size had increased 25 percent, and small 


vings to their ¢ ynpanies In group 


emergency 


orders occurred only $ times as much as frequenth 
Order Processing 


Working on the supposition that a small order costs 
4s much to process as a large one, Central Rubber & 
Supply Co. made an intensive study of its office proce 
dure with the results that it made four radical improve 
ments in order processing 


1. A card punching system was installed to use in 
figuring commissions, department sales and profit 
figures 
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FURTHER COST LOWERING is made possible by mod 
em Remington Rand bookkeeping system. Conveyor is 
handy to this office area to insure contimuous flow of orders 
to warehouse dispatcher 


INVOICING COST IS MINIMIZED by use of Bruning 
Whiteprinter, another of the new methods incorporated by 


the Indianapolis house to redtice expense of servicing orders 


2. A Remington Rand bookkeeping system was in 
stalled to aid in accurate, rapid bookkeeping 

A Bruning Whiteprinter streamlined invoicing 
and cut down on the time and cost involved in 
processing orders 

A conveyor was installed to feed orders to the 
warehouse dispatcher, making it possible to main 
tain an even flow of orders to be filled 


Mr. Ruddell stresses the fact that his company is in a 
ervice business—and that there is no job too insignifi 
cant for his organization to perform for its customer 
But the problem of loss orders is as weighty as it is 
touchy, and this company’s two-sided solution has cut a 
sizeable chunk out of the problem 





12 Guides For Selling Today 


Or ALL THE PROBLEMS facing sales managers today, 
the top one, they say, is: “How to get the sales force 
to put the pressure on sales and not wait for orders?” 


Here’s what one sales leader suggested to his staff 
1. Don't be an “on the hook” salesman 


Don't sell by “low prices” only 


Set your sights high—go after big accounts 


Spend some time cach day seeking new 
iccounts 


Capitalize on the morning hours 

l’orget all the reasons they won't buy 

Be sure to sell vourself 

Don't be satisfied with pleasant receptions 


Consider your territory as a business entrusted 
to vou to manage 


Budget your time to minimize non-productiv« 
hours 


Keep simple records to enable you to properly 
evaluate each customer. 


Remember that you are part of a successful 


institution that is vitally interested in your 
success. 
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BACK IN 1937, the Superior Sterling Co., 
Bb f 1 W Va... had mployees with 
i is Frank M. Archer 
t Loft irs, pointed 


scecuseseterre 


Can Your Firm Match This Employee Service Record? 


ior-Sterling Co., Blue Greens for all employees with less — years, then Frank M. Archer with 47 
t Virginia supply firm, is than five years service; the Reds, all The Whites, employees with morc 
the one it has and it shows employees with more than five years than 15 years but with less than 25, 
I’. Brooks, vice president but with less than 15; the Whites, em ippear to remain about the same 
of industrial sales, believes — ployees with more than 15 years but ‘There were 14 back in 1947 and at 

wd for the industry. With with less than 25; and the Blues, present there are 13. 
of 108 employees, the com more than 25 years The biggest group is the Reds, of 
nplovee service years amount The Blues have grown in number’ which there are 40 now. These em 
ge of 12.4 since 1937 when INpusrriat Disrri plovees have been with the company 
BUTION first ran a picture of the board more than five years but less than 15. 
cmploves from six to 18. ‘The Blues are headed — Back in 1937 there were only 18 in 

i m a larg by Richard Ramage who is now put this group. 

quite proud. ‘The ting his 52nd vear with the company Currently there are 18 employees 


pi 
ided into teams: the Next comes Dal M. Ramage with 48 — with less than five vears service. 


AFTER 14 YEARS, Hl. L. Miller, tre 
vith ll vear ry md C. | 
president with 34 years. not 
of emploves has dou 


ig till 12 years 
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This ad appears in leading business papers 
TO HELP YOU SELL OSBORN BRUSHES 


Want to get rid of red tape? 


Get ow the BRAND Wagow ! Buy leading BRANDS of 


industrial supplies from your trusted INDUSTRIAL DISTRIBUTOR. 
It’s simple! No need to shop around. Just “Mass Purchase” routine 
supplies automatically, a// on one order, from your INDUSTRIAL DIS- 
TRIBUTOR. You cut red tape and get good service and unsurpassed 
dollar value. 


The leading BRAND in industrial brushes since 1892 is OSBORN. 
Specify OSBORN maintenance, power and paint brushes and order 
them along with other industrial supplies . . . all on one order. Saves 
time! Saves money! The Osborn Manufacturing Company, Dept. 798, 5401 
Hamilton Avenue, Cleveland 14, Ohio. 


Osho Brush) 


OSBORN POWER, MAINTENANCE AND PAINT BRUSHES AND FOUNDRY MOLDING MACHINES 


BUILT FOR INDUSTRY. You can buy 
OSBORN brushes with confidence be- 
cause their workmanship and materials 
are backed by 60 years of OSBORN 
service to Industry. Here, the OSBORN 
Master* Sweep Floor Brush gets the job 
done fast. 


FOR ALL YOUR NEEDS. There's a 

OSBORN brush for every industri 

brushing need and your INDUSTRIAE 
DISTRIBUTOR .. . as handy as you€ 
phone... is ready to serve you promptly, 
Call him for paint brushes, malessesegll 
brushes, power brushes. ® 


EASY TO BUY. You can make one order 
cover OSBORN Brushes and other lead- 
ing-brand industrial supplies when you 
buy from your INDUSTRIAL DIS- 
TRIBUTOR. This automatic procedure 
streamlines your purchasing, cuts red 
tape and gives you nationally accepted, 
known-quality treads. 

*Trademark. 




















U.S. TOTALS 





May 1952 
Compared with 


April 1952 





WW 
-4A% 


May 1952 
Compared with 


May 1951 


First 5 Mos. 1952 
Compared with 
First 5 Mos. 1951 


WW 
— A% 


i Distrinution 





Supply Sales Trend 


Final Figures For May 1952 





May 1952 
Compared with 
April 1952 


May 1952 
Compared with 
May 1951 


First 5 Mos. 1952 
Compared with 
First 5 Mos. 1951 





NEW ENGLAND 
Connecticut 
Maine 
Massachusetts 
New Hampshire 
Rhode Island 


Vermont 


MIDDLE ATLANTIC 
New Jersey 
New York 
Pennsylvania 


EAST NORTH CENTRAL 
Illinois 
Indiana 
Michigan 
Ohio 
Wisconsin 


WEST NORTH CENTRAL 
lowa 
Kansas 
Minnesota 
Missouri 
Nebraska 
North Dakota 
South Dakota 


~ 2% 


3% 


No 
Change 








-15% 


-11% 


- 8% 


-10% 





- 8% 


No 
Change 


- 3% 


- 6% 
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(This odvertisement appears in August issue of MILL & FACTORY) 
. eee | a REED 


ANYWHERE 


One mechanic can go into pipe 
threading action anywhere in the 
plant when his equipment is the 
Oster “Pipe Master” mounted on the 
wheel stand furnished as an extra 
for easy portability. 


wee, a me a 
nae. Sr gs 


FA 


Another Time-saving Suggestion! 


As optional equipment, you can now get 
any number of die-heads you require. 
Each die-head is set to one size from 
%” to 2” (eight die-heads cover the 
standard range). This eliminates chang- 
ing and adjusting dies and assures uni- 
formly duplicate, standard threads every 
time. Pictured below is tl..s time-saving 
idea in action. 


Slide Out One Die-head 


ae 


@ Threads Pipe, Nipples, Studs, 
Bolts and Rods 


Two models of the “Pipe Master” make it easy to select the best 
machine for YOUR needs. No. 502 model, equipped with the new 
“Auto-Grip” automatic gripping front chuck and quick-change, 
STATIONARY die-head (or with optional extra die-heads) is the model 
to select for STRAIGHT pipe, etc. 


No. 502-R model, equipped with the REVOLVING die-head and 
open-type vise is designed for threading BENT pipe, etc. as well as 
straight work. 


Send for 8-page illustrated catalog No. 502 and No. 502-R for all 
the facts on the Oster “Pipe Master.” 


THE OSTER MANUFACTURING COMPANY 
2041 East 61st Street * Cleveland 3, Ohio, U.S.A. 
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SALES TRENDS (Continued) 








May 1952 
Compared with 
April 1952 


May 1952 
Compared with 
May 1951 


First 5 Mos. 1952 
Compared with 
First 5 Mos. 1951 





SOUTH ATLANTIC 
Delaware 
District of Columbia 
Florida 
Georgia 
Maryland 
North Carolina 
South Carolina 
Virginia 
West Virginia 


EAST SOUTH CENTRAL 
Alabama 
Kentucky 
Mississippi 


Tennessee 


WEST SOUTH CENTRAL 
Arkansas 
Louisiana 
Oklahoma 


Texas 


MOUNTAIN 


Arizona 
Colorado 
Idaho 
Montana 
Nevada 

New Mexico 
Utah 
Wyoming 


PACIFIC 
California 
Oregon 
Washington 


+ 1% 


+ 2% 


- 1% 


+14% 


- 3% 











9% 


T% 


1% 


9% 


3% 





-10% 
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Is higher production your aim? 


Then Yarway is your steam trap. Best steam 
trap performance requires condensate drainage plus— 


PRODUCE 


MORE 


‘ 
I 
' 
I 
i 
i 
i 
i 
] 
i 
1 
' 
i 
i 
i 
W IT H Yarway Impulse Steam Traps do all this, 
t 
i] 
1 
1 
! 


YARWAYS. 


1. Air and gas removal. 


2. Velocity scrubbing of condensate from 
heat transfer surfaces. 


- Keeping highest average temperature 
in the equipment. 


sending the most premium B.T.U.'s at top 
_ temperature into your process or product. 


That's-why equipment drained with Yarways 

gets “hotter, sooner” . . . why better quality and higher 
production rates are so often reported, 

and at lower steam consumption per unit produced. 


The Yarway ‘Impulse’”’ design makes this possible— 
also makes possible small size, only one moving part, 
straight-through piping, low cost, low maintenance, 

. . and it’s good for all pressures. 





i Over 750,000 Yarway Impulse Steam Traps have 
| already been installed. You can buy them at a nearby 


i | industrial distributor—216 sell Yarways. 
\ = os oo = o } 

Sa YARNALL-WARING COMPANY 
t Pye lll Mermaid Avenue, Philadelphia 18, Pa. 


__ sp ae TL ae 


sed FREE OFFER ie 


Don't take our word for it. 


rs) Ld 1 
i 
Test Yarway's production advantages in your 
own plant, without cost or obligation. WAY 
Drop us a card. A trial trap will th t 
be delivered promptly. e S eam trap 


designed with production 
in mind 
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Price Index for 19 Product Classes 


(1947-49 = 100) 


May April 
NAME OF PRODUCT CLASS 52 52 


Abrasive Products 117.1 117.1 
Cutting Tools 

Fans «nd Blowers 

Fasteners 

Incandescent Lamps 

Industrial Rubber Products 

Lubricants 

Materials Handling Equipment 


Mechanies Hand Tools 
(files, saw blades) 


Metalworking Accessories 
Motors 
Paint 


Portable Power Tools 


Power Transmission Equipment 


Precision Measuring Tools 
Pumps and Compressors 


Steel Products 
(pipe, bars, nails, ete.) 


Valves and fittings 


Welding Machines 
(equipment, rods) 


Total Index 


May 


sy | 
115.6 
123.6 
141.8 
139.1 
121.9 
135.8 
102.4 
127.4 


124.8 
113.9 
116.9 
109.1 
113.7 
125.9 
116.3 
123.3 


124.4 
120.8 


119.0 
123.1 


©% Change 
From 


Year Ago 


+13 
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LESS COSTLY 
Material Handling 


...with Powerful, Pr 


CHESTER “2 


Spur-Geared|/_) ss 


HOISTS 


Chester Spur-Geared Chain Hoists are ex- 
pertly designed and ruggedly built . . . to 
give you rapid lifting and lowering with the 
least effort and lowest cost. Made in sizes 
from and built into a num- 
ber of special-purpose hoists such as Ex- 
tended Handwheel and Low Headroom. 
Timken Bearings reduce friction on work- 
ing parts, insure smooth operation and long 
life. Chester Differential Hoists are also 
available—in 4, '2, 1 and 1'*-ton sizes. Ask 
your distributor, or write us, for complete 
catalog, and tell us your requirements. 


CHESTER HOIST DIVISION 
The National Screw & Mfg. Company 


4 to 25 tons 


FAST SERVICE ON 
“Specials”’ 


With a modern, compact, 
completely integrated plant, 
we can give fast service on 
special types such as Low 
Headroom Trolley Hoists. 
Let your distributor quote 
on your specifications, or 
write us direct. 





Lisbon, Ohio 


| 0 eter cerns ee etree 





pa 
~ \ ational & > FASTENERS 
fer st VA 
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HODELL CHAINS CHESTER HOISTS 





YOU'LL BE SURE 
WHEN YOU 


SELL CHESTER 


The steadily growing number of 
Chester Hoist distributors and 
Chester industrial users adds up to 
just one thing: you can sell Chester 
with complete confidence. 


Here Are Reasons Why 


THEY'RE DURABLE 


We build long life into Chester 
Hoists with quality castings and 
forged parts from hook to hook . 
and with Timken Tapered Beard 
ings for smoother operation and 
longer wear. 


THEY'RE DEPENDABLE 


We build Chester Hoists to deliver 
high mechanical efficiency day im 
and day out. We test them to 50% 
overload ... but we actually design 
and make the rm to a safety factor of 
5 times the rated load as a safeguard 
for both men and equipment in use, 


THEY'RE ECONOMICAL 


We make Chester Hoists for easy 
maintenance. Because we useTimk 
instead of ordinary roller bearin 
Chester Hoists can be much mor 
readily torn down and reassemble 

serviced on the spot in a matter 
of minutes with ordinary tools. 


THEY'RE SPEED-SERVICED 
We quickly supply any part as 


needed. Should factory overhaul 
and testing be wanted, we'll do it 
fast and right, and rush the hoist 
right back to work. 


THAT’S WHY YOU CAN 
BE SURE... 


SELL CHESTER 


WW 





The Outlook For Business 


INDEX DOWN Perhaps the best thing that can be said about the second quarter of 1952 is that 
it is over. The industrial production index, which averaged 221 for the first quarter, 
dropped to about 210 for the secortd quarter and as low as 202 in June. Wholesale 
prices continued to slide. Personal income turned down, in May and June as strikes 
and layoffs cut workers’ paychecks. Profits suffered too. And retail sales —— though 
they increased some —— did not stage the big rally that everyone had hoped for. 





DOWNSWING There are, of course, some obvious reasons why the business indexes turned down. 
The process of inventory dumping continued —- and acted to hold down production. 
This afflicted the consumer goods industries and many raw materials producers. At the 
same time, the steel strike shut off steel production. And by mid-June, this had begun 
to affect output in metalworking plants. 


UPSWING However, business generally will show some rise during the second half of 1952. 
Here are the reasons: 


1. The loss of production during strike and vacation months —— plus the sub- 
stantial cuts in output already made by consumer goods industries —— should, at last, 
bring inventories generally down to manageable levels. In some industries where the 
downswing has been very pronounced, production may pick up rapidly to meet fall 
needs. Several months of near-capacity operations will be necessary for the steel and 
oil industries to make up fully the effects of the strikes. 


All this (and wage increases too) means that employment and paychecks will be 
higher. And this will help retail trade. People are likely to spend a bit more in the 
stores when their incomes start rising again -— especially in the strike areas, where 
trade was severely affected. 


2. Capital expenditures are still holding up. McGraw-Hill’s check-up on capital 
spending plans, as well as the latest Commerce Department survey on this subject, 
indicates that the second half-year may be even a bit higher than the first. 


Despite the troubles businessmen have had in recent months (high inventories, 
lagging sales, lower profits), very few of them are postponing plant and equipment 
programs —— at least not for this year. Whatever may happen later, most companies are 
going through with their 1952 plans as scheduled. 


3. Housing is also going strong. So many homes have been started in the spring 
months that it looks as if this year’s total will easily top one million units. Con- 
struction activity generally is close to a record level. 


4. Defense spending is still moving up slowly —— probably another $3 billion or 
so (annual rate) by the fourth quarter. 
To get more specific about the upswing, the index of industrial production is 


likely to get back in the 220-225 range. And gross national product —— about $345 bil- 
lion in the second quarter -— should be over $350 billion in the fourth quarter. 


INFLATION Some forecasters expect not only a business recovery in the next six months but 
another surge of inflation. This expectation is based on the fact that, as the economy 
snaps back from the effects of the strikes, it will receive an additional stimulus from 
a series of government moves to ease credit and pump more money into the system. 


But, short of some new international crisis, it’s hard to see where a big buying 
rush will come from. Retail sales picked up in May and June because of easier credit 
terms. And even if consumers continue buying more, there’s tremendous manufacturing 
capacity available to meet their demands —— at present prices. So there’s little 
chance of prices going up. 


Business inventory policy is just as cautious. Surveys of purchasing agents show 
that they are shortening their commitments because —— even if business increases -—— 
they can get plenty of goods on short notice. And that’s more important than the eas- 
ing in bank credit. 
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” Red Shield 


now in Texas 


Serves Border to Border, Coast to Coast 


OMPLETE, fast and accurate service on Shield 
Brand cutting tools is now provided for Texas 
and the Southwest through our new branch at Dallas. 


Today, from five branches and our headquarters 
in Cleveland, we provide nationwide, an unexcelled 
Service of Supply on Shield Brand cutting tools. 


Ask your local Industrial Supply Distributor for 
Standard Shield Brand Tools. They are Foremost 
Quality and promptly available. 


STANDARD [OOL (0. ctzveraie wc onto 


New York «+ Detroit - Chicago + Dallas - San Francisco 


STANDARDIZE AND SAVE WITH STANDARD RED SHIELD METAL CUTTING TOOLS. 
THERE IS A STANDARD DISTRIBUTOR NEAR YOU AND READY TO SERVE YOU. 
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Tt: CARBOLOY DISTRIBUTORS 
wut wb obk, your, praapal this quition, // 


Are you getting maximum returns 
from your carbide-tool investment? 


You are if your cemented carbide tools pay off 
with top production at top tool speeds... 

if top tool life is combined with top adherence to 
tolerances ... 

if top production per tool is coupled with mini- 
mum rejects... 

and if your investment in carbide tools is limited 
to universal-use standards, permitting a low in- 
ventory of special multiple-point tools. 


Tho wer tel ton thi 4 


In short, you are getting maximum returns if 
you use Carboloy Cemented Carbide tools, for 
Carboloy quality and service are designed to de- 
liver all carbide benefits, to give you maximum 
returns from each dollar invested in cemented 
carbide tools. 


Scan the Carboloy products briefly described 
on these pages. Then shoot the coupon at the right 
|} back to us for your free copy of the complete 
Carboloy General Tool Catalog. 


Then uty donde pu 


And for your immediate carbide-tool needs, why 
not telephone your Carboloy Distributor right 
away? 

Stocks now at your Carboloy Distributor’s — 
ready for immediate delivery — will satisfy your 
every need in Standard Carboloy Tools and Blanks, 
and most special tools equipped with Carboloy 
Cemented Carbides. Call your local Carboloy 
Distributor now. 


“Carboloy” is the trademark for the products of Carboloy 
Department of General Electric Company 


CARBOLOY 


DEPARTMENT OF GENERAL ELECTRIC COMPANY 
11143 E. 8 Mile Street, Detroit 32, Michigan 
PLANTS AT 


DETROIT, MICHIGAN; EDMORE, MICHIGAN 
AND SCHENECTADY, NEW YORK 


ye 
Tht (onboloy 2 paqy aduintdcwaty 
opptanh July Augustin 
wit Loading indudtual 
publicakiont Mad, west, 
cublmint- and, prowphol- 
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STANDARD CARBOLOY BLANKS are mass-pro- 
duced, available in many styles and hundreds of 
sizes at extremely low prices. They are designed 
for broad use in most of your machining needs. 
Brazing Carboloy Blanks to tool shanks will handle 
your emergency jobs readily; no time lost on special 
tooling. (See pages 20-22, 32-42 of your Carboloy 
General Tool Catalog, GT-250.) 


a w 
® 


Pe /2 


SPECIAL CARBOLOY BLANKS can be furnished 
in any size, shape and grade of cemented carbide 
to meet your exact, individual requirements. In 
addition to general types of special shapes, flat- 
formed blanks with complicated shapes and a large 
selection of semistandard and modified blanks can 
be made, ground or unground. (See pages 43-44 of 
your Carboloy General Tool Catalog, GT-250.) 


— 


CARBOLOY INSERT BLANKS are available in stock 
in round, triangular, square and rectangular styles 
in a wide variety of sizes; they are finish-ground, 
ready for use in your mechanical-type holders. In- 
serts are quickly resharpened by off-hand grinding 
and have several cutting edges, depending upon 
shape of insert. For example, %” square insert has 
eight cutting edges, four on either side. (See pages 20- 
22 of your Carboloy General Tool Catalog, GT-250.) 


OTHER CARBOLG@Y STANDARD TOOLS in a wide 
selection that includes: roller turner tools, blanks 
for clamped-on-type tools, boring tools, and solid 
Carboloy cylinders that can be adapted to many 
special shapes in solid boring tools. All items are in 
stock; semi-finish, or finish-ground, ready for use. 
Tools that will save plenty in production. (See 
pages 22-28 of your Carboloy General Tool Catalog.) 


SPECIAL TOOLS EQUIPPED WITH CARBOLOY 
CEMENTED CARBIDE. Carboloy Cemented Cat 
bide is furnished to more than 250 leading to@l 
manufacturers for use in special tools, many @ 
which are stocked by Carboloy Distributors. Als@, 
when requested, Carboloy engineers work with the 
tool maker to help his customer (you) solve special 
problems. (See pages 28-29 of Catalog, GT-250.) 


1, Cnbolog. dit 


cat i. b mbnchondigaut 
Po, im Calo s+ llr 


CARBOLOY 
GEFARTMENT OF GENERAL ELECTRIC COMPANY 
11143 E. 8 Mile Street, Detroit 32, Michigan 
Date 





Please send me, withouf cost or obligation: 
Carboloy General Tool Catalog, GT-250 
Carboloy Permanent Magnet Catalog, PM-100 

Name 

Company 


Address 


City 
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‘NEWS - 


First 50-Year Employee Gets Award 


Fifty years with the same company is celebrated by James P. Bird, center, Republic 


Rubber & 
by O. S. Dollison, vice president and |} 


Rubber Division, Lec 


James P. Bird, assistant to the 
sales manager, Republic Rubber Di 
vision, Lee Rubber & Tire Corp., 
Youngstown, Ohio, is the first em 
ployee to have completed 50 years’ 
service with the company. 

At a dinner commemorating the 
whievement, Mr. Bird received trib 
utes from company officials, including 
QO. S. Dollison, vice president; E. M 
Ikirt, general manager, and G. I 
Smith, sales manager. Mr. Ikirt pre 
sented Mr. Bird with a television set 
from the company and your fellow 
workers as a tangible evidence of our 
esteem and affection.” 

Mr. Bird joined Republic on Junc 
16, 1902 in the shipping room. In 
1903 he was placed in charge of the 
order department and in 1905 trans 
Con 
sistent promotions placed. him in the 
positions of chief clerk, salesman, and 
finally assistant to the sales manager 
the position he holds today 


ferred to the sales department 


Maewhyte Elects President 


Maewhyte Co., Kenosha, Wis., has 
elected George C. Wilder president 
and a director to fill the unexpired 
term of the late Jessel S. Whyte 
Mr, Wilder was formerly vice presi 
dent and assistant general sales man 
vet 


116 


lire Corp., Youngstown, Ohio 


He is flanked 


M. Ikirt, general manager 





Salesman Clancy Says: 


I'd sooner walk Main Street 
without any pants, 
Or bet my last buck 
on a sweepstakes chance, 
Or ignore a sign that savs 
‘Beware The Dog”, 
Than go to a P.A 


with no catalog 


I CARRY MY CATALOG. 
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Hair-Splitting Machine 
Sold By Rudel Machinery 


One of the biggest sales at Tor 
onto’s recent international Trade Fair 
was completed by Rudel Machinery 
Co., Montreal. 

Through its Toronto branch, Rudcl 
sold a $46,000 Swiss-made machine 
tool to Peerless Engineering Co., also 
of Toronto. 9 Foe sete by Societe 
Genevoise D’instruments de Physique, 
Geneve, the multi-purpose tool has 
settings accurate to 0.00015 in. 

Called a “Hydroptic 6,” the ma 
chine is a jig, boring, milling, drilling 
and measuring tool. High precision 
standard scales are built into the work 
table and spindle head saddle with 
which they move, and are made of 
special steel with the same coefficient 
of thermal expansion as the machine 
itself and the ferrous components 
most frequently machined. Errors due 
to temperature changes are therefore 
eliminated. 

Rudel Machinery has also com- 
pleted the sale of two other Hydroptic 
machines, Models 7 and 8, to be de 
livered next summer. 


Shapleigh Hdwe Co. Forms 
New Sales Dept. Division 


The Shapleigh Hdwe. Co., St. 
Louis, Mo., has formed a new Division 
8 in its sales department under the 
management of Carroll J. Keller as 
division sales manager. 

Mr. Keller traveled for the com 
panv for several years, coming into the 
house in 1947 as manager of the rail 
way supply department and govern 
ment sales. All industrial sales have 
now been added to those duties. 


Carroll J. Keller 





POLITICAL 


which are 


CONVENTIONS, 
actually regional sales con 
were staged by Lyon Metal 
Products, Aurora, Ill. Featured were 
General Sales Manager J]. M 
ind Advertising Manager 

Rhodes 


rerTences. 


Olesen 
Leonard 


Lyon Metal Fights 
Senator Coastawile 


Stealing a march on the two July 
political conventions, Lyon Metal 
Products, Aurora, IIl., recently staged 
a series of “conventions” complete 
with platform, delegates, candidates 
ind all the trimmings. 

These conventions were actually 
regional conferences, held in 
Chicago, Kansas City, Cleveland, New 
York, Atlanta and Los Angeles. Sena- 
tor Coastawile, running on a platform 
of non-aggressive selling until the re- 
turn of normal times, was opposed by 
Lyon’s candidate, Upton Atom, who 
presented the case for a hard-hitting 

iles program 


sales 


Cleveland Cap Serew Plans 
New $3,000,000 Factory 


Cleveland Cap Screw Co. is plan- 
ning a new $3,000,000 plant on a 25- 
acre site in Cleveland, in the Lee 
Road-Miles Ave. area. 

Che building will add about 300, 
000 sq. ft. to the 200,000 sq. ft. oc- 
cupied by the company. It is expected 
to be completed in 16 months. 

Joseph W. Fribley, company presi- 
dent, announced plans for the factory 
at a dinner meeting for more than 400 
employees recently. “It will be a 
beautiful building,” he said, “full of 
the best equipment, and it is being 
designed with the employees in mind.” 

The occasion was the company’s 
7th annual Plus Five Club banquet 
and dance, at which pins were distrib- 
uted for 91 employees with over five 
years of service. Eight employees have 
ompleted 25 years’ service. 


Record Crowd Attends Keystoners 15th Party 


Guests W 


Arthur Able, Armstrong Cork and John Stauffer, Herr & Co 


, Lancaster, 


Pa., talk with Host Fred Bartlett, The Bunting Brass & Bronze Co 


Officers and committee members of the Keystoners drink in the Pennsylvania sun 


shine at the group's 15th annual outing 


More than 450 guests of the Key 
stoners attended that organization's 
15th annual outing held recently at 


Aronomink Golf Club, Newtown, Pa. 


Golf, quoits, swimming and the 
annual Guests vs. Keystoners softball 
game enlivened the  get-to-gether. 
After dinner a floorshow was pre 
sented. 

The softball game was won by the 
guests 15 to 1. William Davenport 
of Simonds Abrasive was the winning 
pitcher; L. L. Wilson, manufacturer’s 
representative pitched for the Key- 
stoners. 


Officers and committee members 
are pictured above. In the front row 
are Robert ‘T. Martin, Jr., Henry 
Disston & Sons; L. L. Wilson, manu- 
facturer’s representative; and Edward 
Howel, Hill Chase Steel Co. Stand- 
ing are: T. W. Hissey, The Eagle 
Lock Co.; David Moffat; Richard P. 
Noyes, Boice Crane Co.; Everett J. 
Ramsdell, Spartan Saw Works, Inc.; 
Ellsworth Brash, Allen Mfg.; Howard 
Pruner, American Saw & Mfg. Co.; 
and Edward T. McGlynn, Corbin 
Cabinet Lock Div., American Hdwe. 
Co. 


FOR ADDITIONAL NEWS SEE NEXT PAGE ==> 








Attendance Tops 800 At Fortna Show 


ed ants Me . 
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Distributors’ Board 
Meets at Carborundum 


ently organ 
advisory board held 
its first meeting recently at the com 
pany’s offices in Niagara Falls. 

Market trends, sales programs, and 
distributor policies were discussed by 
the panel, which represents approxi 
mately 300 distributors and member 
who are selected on a rotating basis 
from different sections of the country 
It was sect up to deal with mutual 
problems of distributors and the man 
ufacturer, according to F. J 
vice president in charge of sales 

Several Carborundum = executives 
and the company’s marketing council 
attended 


Carborundum Co.'s r 
ized distributors 


lone, 


Part of the 566 registered guests at the recent Materials Handling Show sponsored 


by H. EF. Fortna & Bro., Reading, Pa., watch a product demonstration 


Ce 


The exhibit was held in a room 


comprising an area of 30,000 sq. ft 
from an area of 55 


mile radius during the two nights of the show 


“(0S *h 07 aie 


Guests came 


American Pulley Appoints 
Connell Regional Manager 


Walter L. Connell, former district 
manager in the Minneapolis territory, 
has been appointed regional manager 
by the American Pulley Co., Phila 
delphia. 

Gail E. Cogan has been named to 
succeed Mr. Connell in Minneapolis, 
with territory including the states of 
Minnesota, Iowa, North and South 
Dakota, and parts of Wisconsin, 
Michigan, and Canada 

Robert FE Kochs 
pointed district manager of — th 
Rochester territory, which includes 
New York State and part of Pennsy! 
vania 


has been ap 





More than 800 guests attended the 
recent two-day materials 
show he Id by lH | 
Pa 

The exhibit opened at 5 p.m 
lo ed it l 2 


penod 


handling 
Fortna & Bro., 
Reading 
and 
each evening, with 
of the vari 
ous types of equipment displayed. It 
held in the Antietam Valley Asso 
ciation Ball Room in area 
of 30,000 square feet, and incorporates 
olored lighting, 
stag The entire 
filled with equipment 
sct tor 
uUSSIONS 
Cocktails, luncheon, 
ind dancing enlivened the show 
ladies attending gifts, 


p mn 
demonstrations 


vas 

which has 
sound and 
Was 


svstems, 
1 fine footage 
with 


demonstrations 


in area 


isicle ind dis 
refreshments 
All 
received and 
door prizes were given ‘ 
David Stagg, Patterson Bros., 
month when the New 
scheduled golf outings 
Die; 
\ssociation president); 


Phirty-six suppliers of Fortna dis 
played equipment at the materials 
handling show, which cost the com 
pany an estimated $5,732.90. H. F 
Fortna & Bro 1947 


was founded in 
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York Hardware 
Other prize winners were Brownie Jalbert, Bay State Tap & 
George Clarkson, Whitman & Barnes; Jim Bosted, H 
Brunson 
Mr. Stagg; and Ed Dugan, Thomas W 


Hardware Trade Presents Golf Prizes 


New York 


second from right 


won top prize last 
Trade 


Association held the first of three 


W. Mills Co., Passai 
Ames-Baldwin-Wvoming Shovel Co.; 
Kiley & Co., Brooklyn 


W ilhams, 
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John P. Ramsey 


Flexible Steel Lacing 
Appoints Sales Manager 


John P. Ramsey has been named 
sales manager of Flexible Steel Lacing 
Co., Chicago, Hugh I 
Coats. 

Mr. Coats, who has completed 38 
years as sales manager, will continue as 
secretary and a director of the com 


succeeding 


pany 

Mr. Ramsev has been gradually as 
suming the responsibilities of his new 
office for the past four years. A gradu 
ate of Grinnell College, he began his 
career with the Lannom Mfg. Co., 
ind 8 years later joined Flexible Steel 
Lacing’s sales staff. He was for several 
years New York and New England 


representative 


Standard Pressed Steel 
Names 3 to Sales Staff 


Standard Pressed Steel Co., Jenkins- 
town, Pa., has named three additional 
sales representatives to handle its line 
of socket screws and other products 
in territories in the East, Midwest, and 
Pacific Coast area. 

Newly assigned to the New York 
City territory is Marshel Moorhouse, 
Navy veteran, formerly with the Sum 
menll Tubing Co., Bridgeport, Pa. 
James C. Humphries, also a Navy vet- 
eran, formerly with a Los Angeles 
manufacturer, will sell in California, 
Washington, and Oregon, with head- 
quarters in Los Angeles. Walter H. 
Cunningham, veteran of Army service, 
formerly Midwestern sales representa 
tive for Henry Disston & Soas, Inc., 
will work out of St. Louis, handling 
sales in middle Tlinois, Missouri, Kan 


sas, and parts of Iowa 


New England Iron & Hardware Holds Outing 


: 
‘ 
' 
\ 


3 


wa n a 
Honoring a winner are Marsena Butts, Butts & Ordway Co., Cambridge, and Frank 
Harbison, Charles C. Lewis Co., Springfield. As association president and golf 


chairman, respectively, they're presenting a chafing dish to the low gross winner Ivan 
Smith of W. D. Allen Mfg. Co 


Distributors and manufacturers’ 
men from all parts of New England 
gathered recently at the Oak Hills 
Country Club, Fitchburg, Mass., for 
the annual golf outing of the New 
England lron & Hardware Association 

Low gross winner was Ivan Smith 
of the W. D. Allen Mfg. Co.; low 
net went to John Casey, Trimont 
Mfg. Other golf winners were Jim 
Athey, Waite Hardware Co., Worces 
ter; Roger Coles, Brown & Sharpe Mfg 
Co.; Alex Walsh, Barker Chadsey & 
Co., Providence; and William Dean, 
Waite Hardware Co., Worcester. 

The outing committee was headed 
by Frank Harbison, Charles C 
Co., Springfield. 


were Don Hinton, Fitchburg Hard 
ware Co., Fitchburg; Bill McMahon, 
American Steel & Wire Co; Fred 
Butts, Butts & Ordway, Cambridge; 
Vince Burns, Waite Hardware; Jack 
Codding, Bethlehem Steel, and Henry 


Lamb, secretary of the association 


Elected by Flexible Tubing 


Flexible Tubing Corp., Guilford, 
Conn., has elected Dean Stockett Ed 
monds, lawyer and industrialist, to its 
board of directors. He is also vice 
president and director of American 
Metal Products Co., and an officer or 
director of several other corporations. 


Reed Company Employees Honor Owners 


Lewis 
Serving with him 


George Bruny, president of the Quarter Century Club of Reed Mfg. Co., Erie, Pa., 
presents gifts to R. P. Wright, president, and P. D. Wright, secretary-treasurer, at 
a recent party held by the Club for the Wrights on the occasion of their 50th 
anniversary as owners of the Reed To 
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Republic Supply Opens Second of Streamlined Facilities 


eece ives. 





7 








loor plan of new San Leandro plant of Republic Supply 
departments 


functional arrangement of 


tion of future expansion 


Republic Supply Co. of California 
has opened in San Leandro its second 
California-type” headquarters. The 
$1 million facility is basically designed 
for efhciency, but the some 3200 visi 
tors to the company’s June open house 
vere also impressed by its modern de- 
its garden setting—with two 
ind its light, airy offices fur 

ed in California modern. 

Ihe building—Republic’s 
northern California headquarters—is 
similar in design to the company’s 
main plant in Los Angeles, built in 
1949 at a cost of $2 million. 

John J. Pike, Republic president, 
declared that his company is more 
than satisfied with the success of their 
Los Angeles “experiment.” Appar- 
ently, he said, the beauty of the heal 
proved to be an excellent advertising 
device. “Right away we got a lot of 
new customers, and a lot of the old 
ones started doing more business with 
us 4 

Most important, Mr. Pike said, was 
the increased productivity of Repub 
lic’s employees, which he believes is 
a result of the new quarters. 

Functional design played a big part 
in the new efficiency. Operating cost 
of the Los Angeles plant takes 16 
cents out of every dollar grossed, com 
pared to as much as 50 cents at the 


new 


indicates 
located on 10-acre 


Guests at the June open house of the new Republic facility 
enjoy a buffet supper in the employees 


patio. Plant is 


sit 





Aerial view of plant shows parking facilities, landscaping and location of two patios 


as well as modern design of building 


least efficient of Republic’s 15 ware- 
houses in California. 

I'he architect, George Vernon Rus- 
sel of Los Angeles, spent several weeks 
with Republic officials at their former 
San Francisco Bay area plant in 
Emeryville, following each operation 
from start to finish. He designed the 
San Leandro plant with the informa- 
tion he gained in mind, aiming for 
swiftest action from telephone switch 


board to delivery dock; optimum coor- 
dination of various departments; and 
elimination of waste motion. 

Located on a 10-acre site, the plant 
has 16,300 sq. ft. for offices and 56,700 
for warehouse. Three acres are de- 
voted to a pipeyard and are thus avail- 
able for future expansion. Designed 
for a present two-thirds occupancy, the 
plant now houses 96 employees. 

Continued on page 186) 
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A MESSAGE TO AMERICAN 


INDUSTRY @ 


ONE OF A SERIES 


Aid or Trade? 
A CRISIS AHEAD 


A crisis in the foreign trade relations of the 
United States is in the offing. It is a crisis 
caused by: 


1. Efforts of producers in friendly nations 
to earn more dollars by increasing ex- 
ports to the United States, and 


2. Efforts of industries in the United 
States which would be hurt by competi- 
tion from these imports to keep them 
out. 


This crisis is a threat to the effectiveness of 
American leadership in the crucial effort to 
build the nations of the free world into a strong 
and unified group. It is the purpose of this 
editorial to advocate a constructive approach 
to the difficult situation that is developing. 


Background of the Crisis 


Most countries in the free world—with 
American aid—have managed to push their 
outputs well above prewar levels. As they 
have done so, they have been urged by our 
highest government officials to increase their 
exports to us. Sales in our market enable these 
countries to earn dollars which they use in 
turn to buy the products of America’s farms 
and factories. Thus, as they become self-sup- 
porting, the need of American aid is reduced. 


But as these efforts to export more to the 
United States have promised increasing suc- 
cess, competitive American producers have 
become increasingly alarmed about what that 
success might do to them. Consequently, they 
are seeking more protection—by appeals to 
the U. S. Tariff Commission to recommend 
higher import duties and by appeals to Con- 
gress for new laws to discourage imports. 


Our Friends Protest 


A year ago Congress answered one of these 
appeals by imposing a quota on imports of 
dairy products. Now, among many other legis- 
lative proposals being strenuously pressed is 
a move to extend the scope of “Buy American” 
legislation. A year ago the U. S. Tariff Com- 
mission had only four petitions for increased 
import duties on its docket. Since then four- 
teen more petitions have been filed and others 
are definitely on the way. 

Faced by these mounting efforts to block the 
sale of their products in the American market, 
no less than eleven friendly nations, including 
Great Britain, France, Italy, Canada, the Neth- 
erlands, Switzerland and Denmark, have filed 
protests with our State Department. Through 
many of the protests runs one refrain. 
Although stated in diplomatic language, it 
might be correctly paraphrased to say: “In 











sending us aid you have made it very clear that 
you want us to get on a self-supporting basis at 
the earliest possible moment. But, when we 
begin to make headway in that direction by 
trying to sell you more of the things we are 
equipped to produce, you start closing your 
market to us.” The threat of European resent- 
ment against the United States being stirred 
up by this argument is obviously great. 

At the same time there exist grounds for 
special resentment in the United States against 
certain prospective imports of European man- 
ufactured goods — those of machine tools, for 
example. In part these will be produced with 
machinery that has been sent to Europe as 
part of our economic aid program, With abso- 
lutely no diplomatic language involved, the 
argument, which will be extended much far- 
ther than the facts would justify, will run: “We 
gave those people the equipment that they now 
use to cut our throats!” This line of argument 
will find response among workers as well as 
employers in industries faced by more compe- 
tition from imports. Labor, too, is keen for pro- 
tection against more foreign competition. 


Aid or Trade? 


As between continuing direct economic aid 
to Europe or accepting the imports that would 
make those countries self-supporting, some 
would prefer to continue the aid program. 
They argue that the tax machinery of the fed- 
eral government can spread the burden of aid 
broadly, while we have no comparable ma- 
chinery that can cushion the shock to individ- 
ual industries, firms and communities that may 
result from stepped-up imports of competitive 
products. 

As we see it, this position is untenable. It 
would make rubbish of our Atlantic Charter 
promise “. . . to further the enjoyment by all 
States, great or small, victor or vanquished, of 
access, on equal terms, to the trade and to the 
raw materials of the world which are needed 
for their economic prosperity.” It would be 
an admission that, for all our profession of 
faith in competition and our opposition to 


European cartels, we really don’t believe in 
competition. 


The people of this country have invested 
billions of dollars and seven years of hard 
work in the attempt to put our allies on a self- 
supporting basis. If we keep their goods out by 
raising trade barriers, we are directly defeating 
our own purposes. 

Also, in moving to protect some groups of 
American producers we should be hurting 
others. For many American producers the ex- 
port market, which this year will take about 
$14 billion of civilian goods, spells the differ- 
ence between operating at capacity and closing 
down 25% of their facilities. When we discour- 
age imports we cut off dollar earnings by other 
nations which are spent here to keep some of 
our factories and farms going. 

At the same time, it must be recognized that 
certain American industries and their capacity 
to maintain employment will be hurt by in- 
creased imports. Hence it becomes critically 
important for the United States to formulate 
a national program designed to help these in- 
dustries and communities take up the shock. 

There is no neat and simple prescription by 
which this can be done, but several possibili- 
ties have been suggested. One on which there 
is general agreement is that tariff reductions 
should be gradual. To cushion their impact, the 
government might well give preference on de- 
fense orders to industries and areas adversely 
affected by an increased volume of imports. 
Direct assistance to workers and companies in 
shifting to different lines of business may be 
worth consideration. 

These are by no means all the possibilities. 
They may not even be the best. But they do 
serve to suggest the necessity for flexibility 
and imagination in dealing with the growing 
crisis in trade relations. Our ingenuity in de- 
veloping new ideas to meet this crisis may well 
be a decisive factor in our effort to weld the 
free nations into a strong and durable alliance. 


McGraw-Hill Publishing Company, Inc. 


























ND Lots of your customers already have 
A read in their favorite magazines about 
YALE’s better way of saving time, cost and 
effort in all lifting operations. To help you 
in “selling” them, YALE now is telling them 
about the famous Load King Electric Hoist. 


This is the hoist being featured currently in 

Qupediion a continuous promotion of YALE Hand and 

V4 to 1% tons Electric Hoists of every kind—with capacities 
from 500 lbs. to 40 tons. 


Remember on all your calls to turn YALE 

advertising effort into profitable hoist sales. 
eg ee en Suggest the cheaper, easier, better YALE 
Load King Electric Hoist to way of lifting. Mention the YALE Load King 
save manpower on the pro- Electric Hoist. 


duction line... or for lifting 4 r 


time and cost savings wher- 
ever they’re needed . Speedy, 
dependable Load King per- 


formance writes off its cost 1 
many times over in contin- YAIl E & I OW N E 
uous lifting economies. - 


The Yale & Towne Manufacturing Co., 
Philadelphia 15, Pa. 


YALE is a registered trade mark of The Yale & Towne Mfg. Co. 


YALE HAND AND ELECTRIC HOISTS © YALE GAS AND ELECTRIC INDUSTRIAL TRUCKS © YALE WORKSAVERS © YALE HAND TRUCKS 
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“Selling Is Miy Business e @e e Dol help customers 


get priorities? ... Make sure 'm not justa ‘voice’? ... Realize that reminders push products? 


EDWIN CANSDALE: 


Helps Customers 
Get Priorities 








RAY OVERTON: 


Be More Than A Voice 
Though You Work “Inside” 


inside salesman who is con 
1 voice on the 
about half 
*, savs Roy 
in that capacit 
imeron & Barkley Co., 
a I take advantag 


nitv that c 


be just 


ust 


1 
phon 
TNC ony 


‘ 
ti is he might be 


Overton, who works 

The ¢ 

Charleston 

mes 
hen it means I can ‘visit’ 
ints of my customers.” 

t Mr. Overton thinks the ‘ba 

with the p of tl i} it Cameron & Barkley 


Department ( rT sup] HOUSE 1T4 


f 


t 


ors 


(ot 
1 gold mine 
entlv he was able to 
sh py inds cus 


ind t essings ‘ n tl rd. Re 
] checking 
orders on hile, 
hem outdated. He could have made 
} but he 


} 
ill of 


ial and back 


the phone, 


¥ memories are short. Besid 


check over 
d never 


seen a shipyard at work 
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Sure enough, when his 
learned Mr. Overton's 


1 to 


read 


custome! 
mind, he of 
guide und the vard 
lf. The ‘tour’ took most of an 
but Mr. Overton 
ibout his cust than how he 
ind repair hips. In fact, he is 
ill getting orders from the plant for 
tools and supplies equip 
ment he had never known a shipyard 
yuld use. 


him ar 
PLTTNSC 
ifternoon, learned 
nore 


built 


mer 
ed s 


+ 


kinds ot 


JOSEPH OETINGER: 


Gentle Reminder 
Pushes Products 


Like any distributor, Philadelphia’ 
Maddock & Co. frequently steps up 
munter by having countermen 
push certain products. It may be hack 
blades, files, or any item. But 
the point is, for any product pro 
motion of this kind to succeed, the 
ounterman must keep it foremost in 
mind—along with all the pre 
occupation of his regular selling 
Ralph W. McIntosh, Maddock’s 
sales manager, believes he’s found a 
wav to keep a counterman’s mind on 
two things at once. Simply by stapling 
bold-lettered tickets labeled, for in 
“files” on the inner edge of 
counter at intervals, Mr. MclIn 
tosh has proved his point. The idea is 
no reflection on the counterman, Mr 
McIntosh insists, but merely helps 
him out—on rushed days, especially. 
Maddock’s counterman, — Joseph 
Octinger (see picture), agrees with Mr 
McIntosh. “Makes remembering a lot 


sales by 


Saw 


hi 
tls 


easier,” he says 





We're Driving Story Home to Your Customers 
Month-After-M@ath in 56 Important Publications 


YOU PROFIT BECAUSE — 


Rust-Oleum Advertising is built around you 

Rust-Oleum advertising in Time Magazine, Newsweek, 
Business Week, Factory, Modern Industry, Mill and Fac- 
tory and $0 other leading business publications stresses this 
point—see your Rust-Oleum Industrial Distributor! Here 
is advertising that makes personal calls for you on “hard- 
to-reach" prospects every day! 


YOU PROFIT BECAUSE — 


Every type of Plant, Business and Industry is a Prospect 

Rust-Oleum is the practical answer to your customer's rust 

problems. It may be applied directly over rusted surfaces 
after wirebrushing and scraping to remove rust scale 


and loose particles. Sandblasting and other costly methods 
of preparation are not usually required. And Rust-Oleum 
beautifies as it protects, because it's available in all colors, 
aluminum and white 
YOU PROFIT BECAUSE — 
' Rust-Oleum backs you with a sound, protected Distributor Polley 
You sell Rust-Oleum under a sound, protected distributor 
policy — proved by Rust-Oleum Industrial Distributors all 
, _ over the country. Rust-Oleum is the high-profit, fage- 
, 


' turnover, repeat-sale line specified throughout industry... 


the line that you can talk on every call! 
# 


RUST-OLEUM CORPORATION 
2415 Oakton Street, Evanston, Illinois 


Protects Tonks, Girders 
Fences, Stocks, Metal Sash, 
Roofs, Buildings, Marine 
ae and Railroad Facilities 
® 


Look for this label. Be sure 

— ' / it’s genuine RUST-OLEUM! 
UST-OLEUM 

Sf Red Primer 
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ON THE MARKET.... 


HERE ARE THIS MONTH'S NEW AND IMPROVED PRODUCTS 

















Sander-Polisher 
Can Be Used For 
Fine Finishing 


Sander-Polisher 

| It can 
with many rotary acce 
drills grinding 
\ special orbital attachment 
finishing extends it 
usefulness, 


sander and polisher 
ul cd 
uch as ind 
vheel 
hie range of 
allowing it to handle prac 
very type of finishing work, 
t is claimed 
ition it is furnished 
flexible 
wool bonnet 
inding discs 
finishing, the orbital 
ied with 4 of any 
in. abrasive sheet 


Miller Falls Co., Greenfield, Mass 
Industrial Distribution, Aug. 1952 


bor rotary oper 
with 
lamb’s 


mnplete 6-1n rubber 


pad, 6-in ind 3 
For fine 
ittachment is 


tandard 9 by 11 


issorted 6-in 


Hand Grinders 


Use With Mounted 
Wheels And Points 


Three new hand grinders for 














with mounted wheels 
b« i 


ind points have 
These new grinder 
ire said to be extremely lightweight, 
mancuverable and powerful 

Model 137 is equipped with a 

2-in. capacity geared chuck and 
has a speed of 20,000 rpm Model 
146 also has a speed of 20,000 rpm, 
but comes with a 4-in. and 4-in 
let chuck Model 148 has an ultra 
high speed of 36,000 rpm and § and 
hein. collet chuck 

Models 137 and 146 are designed 
with shank accessories of 1} 
maller diameters Model 148 
has a capacity of l-in. and 
hank accessories All are than 
10-in. in length and weight approxi 
mately two pounds 

\ steel carrying case 
for mounted wheels 
upplied as well as 
ind chuck wrenches. 

Skilsaw, Inc., Chicago, II] 
trial Distribution, Aug. 1952 


innounced 
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ind 
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less 


rack 
points 1s 
a dressing stone 
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Nipple Chuck 


Threads 1 8 To 
2-Inch Pipe 


Beaver 


\ Universal Nipple Chuck 


capable of threading $ to 2-in 


s 
pipe has been introduced The last 
word in simplicity, this new chuck ha 
three parts—a polished steel body, a 
sliding plunger, and a hardened steel 
threaded shank. Nipples may be 
moved by hand—no 
quired 

\dapters allow for all 
4 to 14-in. pipe 


Tr 


wrenches 1 


from 
No adapter is needed 


Sizes 
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for 2-in. pipe. An inserted pin retains 
the sliding plunger in working 
tion 

Usable four wavs, it 
vith a pipe machine, 


ny pipe vise Or 1 


posi 
is claimed 
1 power drive, 
machinist’s vise 
the chuck comes with optional ac 
essories of a heavy guage sheet meta! 
kit box for carrying chuck and a full 
range of adapters 
Beaver Pipe Tools, Inc., Warren, 
Ohio—Industrial Distribution, Aug. 
1952 


Adhesive 


For Industrial, Splicing, 
Laminating, Holding Jobs 


\ new adhesive—a yellow film 6 
mills thick—for industrial, splicing, 
laminating and holding jobs has been 
announced. 

l'rade named “Scotch-Weld” Bond 
ing Film No. 588, the new material 
is a heat-activated thermo-setting film 
made from a combination of plastics. 
Under heat it changes from a solid 
to a heavy liquid that flows and binds 
surfaces together. 

Che film is designed to bond such 
materials as phenolic resin tabletops 
to plywood bases; cellulose sponge 
mops to metal backing plates; fibre 
ind metal parts of oil filter cartridges; 
honing stones to mandrels; curved 
lead printing plates to aluminum 
cvlinders; and various other metals, 
cloth, wood, glass and paper mate 
ials 

Application consists of (1) clean 
ing the surfaces to be bonded; (2) 
stripping the film from its protective 
paper liner; (3) sandwiching it be- 





“TODAY 





tween the work 





pieces; | ‘ travel; 63/64-in. spindle with No, 3 
tivating it under pressure in he Morse Taper; it is 39-in. maximum 

' spindle to table, 50-in. from spindle 
‘ to base; comes with 13 by 18-in. pro 
ge; 15 50 duction oil table or a 12 by 14-in 


5 
pounds per square inch pressure range; tilting table; and operates from 3 to 


ind | to 30 minute curing time range 14-hp motor 
Clausing Division, Atlas Press Co., 
being joined and the degree of bond Kalamazoo, Mich.—Industrial Distri 
strength desired bution, Aug. 1952. 

Physical properties listed for the 
film include “excellent” resistance to 
solvents, shear stress and shock and 


good” resistance to heat and flexing Conveyor Pulleys 
Ihe new film is being made avail Split Tapered Build 


ible nationally from paper and in For Installation Speed 
dustrial supphers in $ to 20-inch 


4 


presses or Curing OVCTIS 
equirements call for a 
gree I’. temperature ran 


ill dependent upon the materials 


widths on 36-yard rolls he new Type “HD” Heavy-Duty 

Minnesota Mining @& Mfg. Co., St Conveyor Pulleys with Wedge-Tite 
Paul, Minn.—Industrial Distribution, l'apered Hubs has been developed for 
Aug. 1952 


large conveyor installations where 
| 
| 


iorsepower and tonnages run high 
The Wedge-Tite Hubs are of split 
tapered construction for speed in in 
. tallation and removal of the conveyor 
Chain Puller pulleys. ‘The split-tapered hubs take 
firm grip on shafts, making keys su 
Operates As Two- Drill P px had it is claimed. rows readily 
Or Three-Way Unit re ress into position by eight high-tensile al 
Vhis puller operates both as a two Heavy-Duty ge : si pests fe ec v 
vay or three-way puller and comes General Purpose ru , threac American edge Vite 
equipped with 3-ft, 3720-Ib. proof Ilubs integrate American HD Pulleys 
: Ihe new Clausing 18-inch is a ind shafts for life, it is claimed 
test gin. chain with a grab hook on | | eneral se drill pr Ihe pulleys are totally enclosed and 
one end. Self centering hooks with a !¢4vy-duty genera! purpose anit pre :, | “il “Th eget 
screw adjustment permits a straight, that offers many new features fo rt and splash-proof. ‘They are manu 
even pull without cocking. - greater accuracy, capacity and efh a tured in sizes up to 16-in. diameter 
Recommended for such jobs as pul ciency. It is ideal, according to the < 63-in. face, for shafts up to 10-in 
ling tractor rear wheels, pulleys, fly maker, for te par — —— oie vais ee a ee 
- 5 Orava line iobs ‘M™aimtenance and service shops wired , 
wis aptncesatines yh gene Eo Outstanding features claimed om es nea an Pulley Co., Philadel 
maintenance, it is built especially tor clude: massive construction to take  plia, Pa. Industrial Distribution, 
use with the OTC 174 Ton Hydraulic {ll advantage of its greater tool and 1952 
Ram. ‘i job capacity; drive spindle supported 
Owatonna Tool Co., Owatonna, >Y two sealed-for-life ball bearing 
Minn.—Industrial Distribution, Aug. ©" above and onc below the pulley 
<7 ; ° tough, precision-ground spindle i 
floated free from quill by a sealed-fo 
life ball bearing at top and a double 
row bearing at bottom: both races in 
louble-row bearing absorb — thrust; 
Vernier depth stop with control ac 
urate to .001-in.; 64-in. spindle travel 
x bigger work capacity and_ bet 
ter use for quick-release production 
chucks; positioning mechanism, fur 
nished, moves both head and _ table 
hinged motor Iipport, precision 
ground base 
It will drill to the center of an 
184-in. circle; will drill 3-in. in stecl 





























l-in. in cast iron; has 64 in. spindle (Continued on page 129) 


FOR AN INDEX OF MANUFACTURERS’ PRODUCTS, SEE PAGE 129 








FOR JOBS 





Canny tap users know they. get more work and better size 
control when using WINTER Balanced Action Machine Screw 
Taps. When your customer needs little taps for big jobs, 
tell him about WINTER. Tell him also about WINTER Chip 
Driver, Hand, Nut, Pipe, and Nib Taps. 


WINTER BROTHERS COMPANY 
Rochester, Michigan, U.S.A. 


Distributors in principal cities. Branches in New York, Detroit, Chicago, Dallas 
San Francisco. Division of National Twist Drill & Too! Company 
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122 Ibs. of Bronze Bearing Stock 
Saved on a 335 Ib. Job! 


..- because a shop specified Asarcon 773 
bronze bearing stock 


in exactly the length it required 


” 


The shop needed sixteen 8” lengths of 24% 
solid bronze rod. If it had used standard 13” 
lengths, the shop would have bought 335 Ibs. 


of metal... of which 129 lbs. would be scrap! 


By specifying Asarcon 773 rod (Ss AE 660), 
the shop ordered 212 lbs. of metal... in two 


66” lengths (including 4” for saw cuts and 


a 


ate! over 36‘ 


facing). No scrap...no rejects! A saving of 
! 


~ SCRap 


When you order Asarcon Continuous Cast Bronze 
bar and bearing stock you pay only for the metal 
you use. 216 sizes of Asarcon 773 bronze . .. solid 
round or tubular in diameters of 4%” to 5”... are 
stocked in 105” lengths. Distributors will cut this 
warehouse stock long or short in exactly the length 


you need, 


Round or symmetrically shaped bars and tubes, 
special alloys and longer lengths can be made 
to spec ification. 


Send for the FREE catalog on Asarco Continuous 
Cast Bronzes. It contains physical properties, 
table of stock shapes and sizes, photomicrographs, 


West Coast Sales Agent weights, and other valuable information. 


KINGWELL BROS. LTD., 444 Natoma Street, San Francisco, Calif 


American Smelting and Refining Company 


OFFICES: Perth Amboy Plant, Barber, New Jersey 
Whiting, Indiana 
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On The Market Today 


(Starts on page 124) 





Air Backstand Idlers 


High Production Speeds, 
Automatic Belt Tension 


These units, two new air Back 
tand Idlers, are recommended for 
polishing shops, metal fabricating 
shops, foundries, small tool plants and 
machining departments 

l'hey combine the high production 
speeds of the Backstand with the con 
venience of automatic belt tension, 


it is claimed. ‘The air-operated cylin 
der maintains a constant pre-set ten 
sion on the abrasive belt at all times. 
A regulating valve enables the opera 
tor to match more closely his tension 
requirements, a feature resulting m 
faster belt changes. 

In addition, the air cylinder acts as 
a “live” shock absorber, resulting, it 
is claimed, in considerable increase in 
belt life. 

Model 505 (with floor pedestal ) 

(Continued on next page) 





Sander-Polisher 
Miller Falls Co 
Hand Grinders 
Skilsaw, Inc 
Nipple Chuck 
Beaver Pipe Tools, Inc... 
Adhesive 
Minnesota Mining & Mfg. 
Co 
Chain Puller 
Owatonna Tool Co 
Drill Press 
Clausing Div., Atlas Press 
Co 
Conveyor Pulleys 
The American Pulley Co 
Air Backstand Idlers 
Porter-Cable Machine Co. 


Milling Cutter 
Millet Div., 
Inc. 
Air Blaster 
Chelsea Fan & Blower Co., 
Inc. 


Kraus Design, 


Mortising Attachment 

South Bend Lathe Works 
Ratchet Repair Kits 

J. H. Williams & Co 
Tape 

Industrial Tape Corp 


Slip Roll 
O'Neill-Irwin Mfg. Co 


Riveter 
Barrett Equipment Co 
Lamp 
Sylvania Electric Products, 
Inc 





Index of Manufacturers’ Products 


Worm-Gear Motor 
U.S. Electrical Motors, Inc. 


Power-Pumps 

Lincoln Engineering Co 
Magnetic Clutch 

Peerless Machine Co 
Miller 

Benchmaster Mfg. Co 
Compressor 

General Prod. Div., Tokeim 

Oil Tank & Pump Co 


Puller 


Owatonna Tool Co 
Flaring Tools 
The Imperial Brass Mfg. Co. 
Pipe Wrench 
Larie & Lurie 
Coupling 
Quick-Joint Mfg. Co 
Band Saw 
Heston & Anderson 
Corrugated Wrapper 
Shelton Mfg. Co., Inc 
Shelving 
Equipto Div., Aurora Equip 
ment Co. 
Flange Unit 
Randall Graphite Bearings, 
Inc. 


Masker 
Industrial ‘Tape Corp 


Vise Pliers 
H. R. Basford Co 
Waterproofing 


Rubber & Plastics Com- 
pound Co., Inc 
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REASONS 
FOR HANDLING THE 
COMPLETE MAC-IT LINE! 


1. The complete Mac-it line 
of heat-treated, alloy steel 
screw products enables you 
to meet a wide variety of 
your customers’ needs. 

2. You get a definite dis- 
tributor sales policy. 

3. Specials in alloy steel are 
made to customers’ specifi- 
cations. 


4 Advertising and mer- 
chandising help to support 
your selling job. 

5. You handle an_ estab- 
lished quality line recog- 
nized for dependability for 
over 35 years. 


Mac-it screw products are 
sold through leading in- 
dustrial supply distribu- 
tors everywhere. Let the 
complete Mac-it line 
cover more thoroughly the 
needs of your customers. 
Write today for complete 
information. 


STRONG, CARLISLE & HAMMOND COMPANY 








JAW-HEAD 


The best “soft” striking 
tool you can buy. Tough, 
resilient water buffalo 
faces deliver needed 
power, cushioned to pro- 
tect fine finishes and 
delicate parts. Faces 
quickly and easily re- 
placed. Safety-Flare 
handle gives comfort- 
able, non-slip grip. When 
you need a “soft” ham- 
mer, make sure itsaC/R 
Rawhide Jaw-Head 


FACES 
REPLACED IN 
SECONDS 

Merely loosen- 
ing a nut 
releases jaws 
for replacing 
faces. Tiqhten- 
ing nut holds 
faces in vise- 
like grip 


. 
Available from 
leading industrial 


for further information write Dept. 22 


5 : 
CHICAGO Hawhide MFG. CO. 














has a large rectangular base with four 
slotted bolt holes so that the distanc« 
of the idler unit from the contact 
wheel may be initially adjusted with 
out removing the bolts. It is 403-in. 
high, 22-in. wide, 34%-in. long, and 
352%-in. high from floor to center of 
idler pulley. Net weight is 260 Ibs 
Model 510, the wall model, is 27 
in. high, 19-in. wide, and 34-in. long 
New weight is 215 Ibs 
Specifications of both models in 
clude: idler pulley diameter, 83-in.; 
idler pulley width, 6-in.; lateral ad 
ustment to line with drive pulley, 
24-in.; speed, up to 10,000 sfpm 
Standard equipment includes pulley 
guard and air cylinder attachment. A 
front tracking device, attachment 
Number 5515, is available for both 
models as accessory equipment. 
Porter-Cable Machine Co., Syra 
cuse, N. Y.—TIndustrial Distribution, 
Aug. 1952 


Milling Cutter 


Combines Advantages 
Of Solid, Inserted Blades 


A new carbide tipped milling cut- 
ter has been developed that is claimed 
to combine advantages of the solid 
and the inserted blade types. Inter- 
changeable blades are seated on the 
periphery of the cutter body with tail 
end seated against an abutment in 
the body. Cutting forces are transmit 
ted to the body through this abut 
ment Heat treated body-bound 
screws accurately locate the blades 
against the body abutments through 
1 conical seat 

lhe versatile bodies can be bladed 
for straight slotting, alternate blade 
slotting or half side milling. Changes 
in rake and shear angles required for 
cutting various materials are accom- 
plished by a quick change of the rapid 
mounting blades. Blade changes can 
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Pick out the tough spots on your production line 
. . » key spots where a breakdown means a costly 
shutdown. Then find out how the Coffing Quik- 
Lift’s dependability really pays off. This hoist is a 
full-fledged production unit, built to stand up under 
hard assembly-line use. Its “tough spot” perform- 
ance will soon repay its cost many times over in 
down time saved. So do as many others have done. 
Start the Quik-Lift on a hoist assignment where 
others have failed — then standardize on Coffing 
after it has proved its value the hard way. 

For more information on Quik-Lift Electric 
Hoists, write for Bulletin A8E. 


COFFING HOIST 
COMPANY ( 


Danville, Illinois 
seld by distribyvtors everywhere 


- Tough-Spot 
Dependability 





Hoist-Alls © Safety-Pull Ratchet Lever Hoists 
Mighty-Midget Pullers © Spur-Gear Hoists 
Differential Chain Hoists ® Load Binders 


1-Beam Trolleys 
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If that next incoming call was an order 
for a torque wrench capable of measuring 
2000 foot pounds of tension, could you 
fill it? Fill it quickly ... right from stock 
. and to the customer's complete 
satisfaction? You could with Apco 
Mossberg Torque Tools and here's why. 
First, with Apco you sell the only 
complete line of torque tools made. That 
means you can supply your customers with 
drivers and wrenches in a full range of 
sizes — from 280 inch gram models right 
up to a 2000 foot pound heavy-duty 
wrench for maximum torque measurements. 
Secondly, with Apco you sell the line that’s 
in demand, because all Apco Mossberg 
Tools have a coast-to-coast reputation for 
superior on-the-job performance. They're 
lighter, stronger, and unerringly accurate 
in the measurement of final tension on 
nuts, bolts, screws and studs. They're easy 
. dial readings are instantaneous 
... Specially-designed narrow heads 
make work easy in hard-to-get-at places. 
They are, in every way, made to assure 
lasting customer satisfaction and with it, 
extra profits for you. 


to use... 


We urge you to write direct for 
complete information on these and other 
Apco Mossberg Tools for Industry today. 


HPGO MOSSBERG CO. 


ATTLEBORO, MASS. 
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not damage the bodies as there are no 
wedges, serrated surfaces and body 
slots. Body distortions resulting from 
tip brasing repairs are eliminated. Mil- 
let blades are always easily replaced. 

Standard stock sizes available in 
plain and side milling cutters are in 
widths of 4 and j-in., ranging in di- 
ameters from 3 to 8 inches. Special 
sizes are made on request. 

Millet Division, Kraus Design, Inc., 
Rochester, N. Y.—Industrial Distribu- 
tion, Aug. 1952. 








Air Blaster 
Heavy Duty 
High Velocity 


A heavy duty high, welocity air 
blaster for industrial applications in 
foundries, kilns, pipe bending opera- 
tions and for shipboard use has been 
developed. Portable, it can be moved 
by hand or by crane. 

It has a totally enclosed ball bear 
ing motor with direct drive Vhis 




















ARMSTRONG 


Sell the Complete System of 
ARMSTRONG TOOL HOLDERS 


There are ARMSTRONG TOOL HOLDERS in sizes 
and types for every every operation on lathes, planers, 
slotters and shapers—for the heaviest cuts; for the most 
delicate cuts. 


With standard shaped cutters, bits and blades of 
ARMSTRONG HIGH-SPEED, ARMALOY (Cast Alloy) | 
and ARMIDE (Carbide-Tipped) they provide a system™ 
of tooling that assures maximum production per ma-~ 
chine hour, lower tool costs, and high machining profits. 7 


Comprising the basic tools of practically every tool | 
room and machine shop, ARMSTRONG TOOL HOLD- + 
ERS are being bought continuously . . . are a constant) 
source of profit to the Industrial Distributors who cata-/ 
log, stock and display them. It is a profitable practice 
to put the question, “WHAT ARMSTRONG TOOL | 
HOLDERS do you need?” ‘ 


Write for Catalog 


ARMSTRONG BROS. TOOL CO. 


: 
i 
: 
. 
“The Tool Holder People” 
5205 West Armstrong Ave. Chicago 30, Ill. 
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guards at both ends 
, It is claimed that it will operate 
he HE P Ee) FIT L INE ? with flexible canvas tubing and where 
‘ static pressure is encountered. It can 
be used as an exhauster or blower. 
According to the manufacturer, it is 


of rugged construction and will stand 
COOLANT and gg 


abuse 


_ _—— : " powcr line air blaster features a cast 
— aluminum, non-overloading airfoil pro 
THE V4, Y LINE : peller, protected by heavy mesh wire 





It comes in sizes from 18 to 42-in., 
INDUSTRIAL PUMPS 6600 to 34,000 c.f.m. It is also avail 
ible in floor mountings without stand 

Type PLDU). 

Chelsea Fan € Blower Co., Inc., 
Model 500 ST is designed for permanent Plainfield, N J Industrial Distribu 
or temporary use. A very popular ball tion, Aug. 1952 
bearing pump and tank unit. . . 
portable . . . capacity to 500 GPH... 
5 gal. steel tank. Complete with hoses, 
nozzle and electrical cord. 








Notice: Some new territories are 
available with liberal discounts to dis- 
tributors. Write for information on our 
complete line. 


aa Brady coxroration 


1005 East 18th Street Muncie, Indiana 





GREATER PROFITS 


Mortisi Attach t 
CLIPPER ae peace Arms 
Adjust Separately 


A mortising attachment has been 


\ v Constant Consumer Demand put into production which consists 


of a fence assembly which bolts to the 
drill press work table, a mortising 
WNo Factory Sales to Users chisel holder which clamps to the 
drill press quill, and three sizes of 


¢ 'N ationally Advertised mortising chisels and bits; }, % and 


h-in 
(pe ° * I'wo new features are claimed for 
Firm Resale Price Policy the attachment. First, the two guide 
/ m h if lj arms, which are attached to the fence, 
% M U Q . idjust separately to handle irregular 
Vv ig est ni orm ua ity shaped pieces. Second, the fence has 
a l-in. independent adjustment on the 


Sold ONLY ‘ base. These flexible adjustments give 


the attachment more capacity; up to 
Through Authorized Distributors | 5-t4-in. under the forked hold-down 
| and as much as 4,-in. between the 
guide arms and fence. 
| It fits all South Bend drill presses 
| and can be adopted to most other 
| makes having a 13-in. quill and using 
a 4-in. chuck. 
South Bend Lathe Works, South 
| Bend, Ind.—Industrial Distribution, 
Aug. 1952. 
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See your nearest 


geeks 
jobber or write for literature WSs +E PIPELIN 
leammeS 





VALVES 





THE D. T. WILLIAMS VALVE CO. 
Founded 1904 


Division of The Schaible 


SUMMER STREET - CINCINNATI 4, OHIO 
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THERE’S ACCURACY 
a 

OF EVERY 

D. T. WILLIAMS 
VALVE 


Assured by 
simultaneous machining 
of disc and seat ring. . 


then precision gauge 


inspection ! 




















Ratchet Repair Kits 


Replacement Parts 
And Spanner Wrench 


Iwo new Ratchet Kits for B-5] 
(4-in. Square Drive) and S-51 (4-in 
Square Drive) “Superratchets” have 
been added to the Williams’ line. 

In addition to a complete assort 
ment of replacement parts, cach re 
pair kit contains one special spanner 
wrench. This wrench fits the retaining 
ring (gland), the only part requiring 
a tool for assembly or disassembly. 
Printed instructions are included in 
each kit. 

J. H. Williams & Co., Buffalo, 
N. Y.—Industrial Distribution, Aug 
1952. 











KESTER ; Tape 


FLUX >’ cort Waterproof, Colored, 


Cotton-Cloth Back 


Available in all the standard colors, 


KESTER 
a new low MVT waterproof tape, 
- LU x-€ o Re 7 Permacel No. 69, has been developed 


for many uses in overseas and water 


4 proofed packaging. 
OLDER Made with 80-count cotton cloth 


backing and coated with specially proc- 

essed plastic, the new tape is prac- 

FAST in Soldering Action 0 ea to water, it is 
FAST in Obtaining Wanted Results The tape is said to be ideal for 





Kester can give the exact percentage of flux 
content needed for a particular soldering operation. 
Only Kester has the proven ability to exercise this flux control! 
Kester also has the greatest selection of Flux-Core 
Solders . . . Acid, “A”, Nosput, Knorust, Plastic Rosin, 
“Resin-Five’, “44” Resin and 
others in a wide range of diameters 
and impurity free alloys. 


KESTER 
KESTER SOLDER COMPANY SOLDER 
4214 Wrightwood Ave., Chicago 39 
Newark 5, New Jersey © Brantford, Canada 
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SPRING WASHERS 
BEALL TOOL DIVISION of Hubbard & Co., EAST ALTON, ILL. 
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This 3-WAY deat 
helps you 


sell the best bolts 


gave time in ordering 


reduce 
handling costs 


Only Buffalo Bolt gives you this combination of quality bolts, 
a concise and complete catalog, and clearly labeled sturdy cor- 
rugated board Handy-Pack containers. What's more, prices are 
no higher than for ordinary bolts in ordinary cartons. That's 
why it makes sense to order, stock and sell Circle @ bolts. 


BUFFALO 


BOLT COMPANY 


Division of Buffalo-Eclipse Corporation 
North Tonawanda, N. Y. 


Sales Offices in Principal Cities 
PRODUCERS OF CIRCLE @ PRODUCTS — BOLTS © NUTS @ RIVETS AND SPECIAL FASTENERS 
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packaging of expensive or delicate 
equipment, such as electronic meas- 
uring meters, gages, altimers, sensi 
tive motor parts, and similar high- 
value applications. 

Permacel 69 is available in 60-vard 
rolls in full case lots, and is manufac: 
tured to any width. 

Industrial Tape Corp., New Bruns- 
wick, N. ].—Industrial Distribution, 
Aug. 1952. 











Slip Roll 


Forms Complete Circles 
In Sixteen Gauge Steel 


\ new, hand-operated slip _ roll 
which forms complete circles in 16- 
gauge stecl in 4 less the time it ordi 
narily takes and also forms bends at 
any point in a sheet of material, is 
called Di-Acro Roller. 

An exclusive feature claimed for the 
machine is a cam-actuated idler-roll. 
Because of it, complete circles of one 
inch diameter or larger can be formed 
in two passes through the rolls. 

In “two pass circle forming”, the 
cam operating lever lowers the idler 
roll to allow insertion of the material. 
It also raises the roll to a pre-set posi 
tion which determines the diameter 
of the circle to be formed. On the 
first pass through the roller a_ half 
circle is formed, and on the second 
pass the circle is completed. In addi 
tion, it is pointed out, parts can be 
duplicated with great accuracy and 
it a high rate of production since the 
idler roll always returns to its pre 
set position. 

Circles of one-inch diameter only 
can be formed in just one pass through 
the roller by making slightly different 
adjustments. 

Bends can be located in any posi- 
tion along a sheet of material being 
formed in the Di-Arco roller because 
the material can be fed through the 

















HE PICTURE ABOVE, taken in a large Eastern 
T power station, is good, but it can show only the 
“skin-deep” beauty of the Keasbey & Mattison 
Insulations on the feed water deaerator in the 
background and the duct in the right foreground 
Under the glistening surfaces, finished tightly with 
K&M_ Insulating Cement, lies this interesting 
heat-keeping story. 


On the feed water deaerator, the “defense in 
depth” against heat loss is provided by K&M 
Hy-Temp Blocks, 11” thick, covered with “Feath- 
erweight” 85% Magnesia Blocks, 114” thick 
an ideal combination that makes the most of the 
high heat-resisting qualities of Hy-Temp and the 
high insulation value of “Featherweight” 85° 
Magnesia. Alone, “Featherweight” 85°% Magnesia 
is good for temperatures up to 600° F. (on the 
duct shown it is more than sufficient); its combi- 
nation with Hy-Temp provides efficient insulation 
from 600° to 1900° F, 





How these K&M insulations keep heat under power’s “thumb” 


These K & M Insulations are practical, economi- 
cal, and durable. The insulating properties of 
Featherweight” 85°; Magnesia are not affected 
by alternate heating and cooling by wetting 
and drying and, being mineral in nature, will 
not burn. Both insulations are supplied in appro- 
priate forms and thicknesses for all equipment 
surfaces and piping 


When you sell these K&M _ Insulations to your 
customers, you know they’ll be satisfied . . . and 
We'll 


that means more repeat orders for you 
gladly send further information. 


Nature made Asbestos .. . 


Keasbey & Mattison has made it 


serve mankind since 1873 


KEASBEY & MATTISON 


COMPANY © AMBLER © PENNSYLVANIA 
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CARBIDE TIPPED 
WORK SUPPORT BLADES 
for CENTERLESS GRINDERS 


Standard thrufeed and in- 
feed work support blades 
available from stock. Prices 
on special blades quoted on 
receipt of prints. Worn 
blades salvaged — retipped 
and reground. 


Send prints for prompt 


WRITE FOR CATALOG 


quotes on special tools. 


WILLEY’S CARBIDE TOOL CO. 


1342 W. Vernor Highway 


Detroit | 














<c 


Sp =~ 


ONVEYANCE 


2 Q& 


UNIVERSAL METAL HOSE 


There are mony types and sizes of 
UMH each engineered to a 
purpose. UMH gives you the most 
efficient, air-tight, fuid-tight con 
veyonce possible for gases, liquids 
and bulk solids ot elevated pres- 
sures and temperatures 

And because of advanced engi 
neering design, UMH Flexible Metol 
Hose is tough, rugged and highly 
effective in resisting heat, pressure, 
corrosion and constant vibration 

Let us carry your load tell 
us your troubles you'll get o 
lot of help from our engineers, and 
the exact hose required from the 
specialized UMH Line AVAILABLE 
NOW. 


UMH 
Seamless Flexible Tubing 


UMH 
Interlocked High-Pressure Hose 


UMH 
Interlocked Exhaust and 
Blower Tubing 


UMA 
Square-Locked Low-Pressure Tubing 


Remember most 
UMH Metal Hose 
ore still available. 
Send us your re- 
quirements and osk 
for Catalog U-10!, 
for your handy 
reference file. 


UNIVERSAL METAL HOSE CO. 


2163 SOUTH KEDZIE AVE. 


CHICAGO 23, ILL 
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rolls without bending until the cam 
lever is engaged. As a result a wide 
variety of shapes—with straight sec 
tions on both sides of the bend—can 
be produced. 

Round, flat and square stock as well 
as many other ductile materials can 
be formed with this precision ma 
chine, it is claimed. Maximum mate 
rial forming capacity of the roller is 
4-in. round steel bar and 4-in. tubing 
—or their equivalents. Special rolls 
can be saied for special bending 
jobs. 

Di-Arco roller is available in two 
sizes. The No. 1 roller forms mate 
nial up to 6-in. in width. The No. 2 
roller forms material up to 12-in. in 
width. Both machines will form ma- 
terial to a one inch diameter or larger. 

O’Neill-Irwin Mfg. Co., Lake City, 
Minn.—Industrial Distribution, Aug. 
1952. 











Riveter 


Fast, Light, 
Versatile 


A new Air-Power Riveter, is said 
to be fast in operation, light in weight, 
and low in price. It is said to be use- 
ful in assembly operations in the 
metalworking, woodworking and plas 
tic industries, since it can be used for 
riveting, de-riveting, punching, form 
ing and stamping merely by changing 
tools. 

Although designed for bench in 
stallation, it can be installed on either 
a base or stand for conveniently han 
dling any specific job. One air line 
connection is all that is required. A 
standard type of foot control is fur- 
nished, but either hand control or au 
tomatic control mav be used 





... the GREATEST Improvement in a Decade! 


Engineered to Assemble in 
Minutes ...SAVES COSTLY MAN HOURS 
.-»CONSTRUCTED TO LAST A LIFETIME!!! 


Major parts of the STEEL-PRIDE locker simply slide together. Only 32 bolts 
are required for complete assembly (approximately 50% less than in conven- 
tional type lockers). Thus the STEEL-PRIDE can be assembled in half the 
time required for other widely used lockers. You save many costly man hours 

ee | when you assemble these unique lockers. 


And JET-LOK construction provides 
exceptional rigidity, because the U-type 
interlocking joints make tight, positive 
contact. Single STEEL-PRIDE units 
stand without twisting or getting out of 
shape in any way, and “bellying’”’ is 
completely eliminated when lockers are 


pre 
Door frame assembly, sides, and back . led i . 
slide together quickly with JET-LOK. installed in sections. 


The all-grip JET-LOK joints, plus a 
positive locking system which fully 
meets Government requirements, render 
the STEEL-PRIDE locker practically 
pulfer-proof. 


Potent Pending 


JET-LOK CONSTRUCTION CUTS Constructed to last a lifetime, the 


assembly time in half. Additional : a STEEL-PRIDE locker can be relied 
lockers bolt together with common $ 


dividers, saving one side compo- Bottom, shelf, coat hooks and top are upon to give complete protection and 
nent per locker. easily and rapidly bolted in position. satisfaction year after year. 


ATTENTION 
INDUSTRIAL SUPPLY HOUSES 
Send this coupon today for all 
the focts about the new, revo- 
lutionory Steel-Pride Locker ond 
franchise availability in your 

territory. 
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In SAN FRANCISCO 


LARRY BURMESTER says: 


L. R. Burmester, Monarch Supply Company 


“The clean lines and rugged dependability of 
ANGlLgear make it a natural solution for trouble- 
some right angle transmission problems.” 


In the area served by Monarch Supply Company, and throughout the 
country, ANGLgears are arousing widespread interest among de- 
signers and engineers. These standardized drive units—with the 
capacity of units many times their size—satisfy almost all industrial 
requirements. Among the uses for ANGLgear in plants served by 
Larry Burmester and his men are installations on packaging, can- 
ning, and ceramics machinery + agricultural equipment + and 


high-speed pencil-making machines. 


There are many manufacturers of similar 
equipment im your ferrifory and many 
related fields of great promise for you 
Why not call on these prospects and shou 
them an ANGLgear You'll like the 


reception you get and the sales you close 


A FEW CHOICE TERRITORIES ARE STILL 
AVAILABLE. WRITE FOR INFORMATION. 


1414 CHESTNUT AVENUE «+ HILLSIDE 5, NEW JERSEY 
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An accurate regulator and gauge, 
for controlling operating air pressures 
up to recommended 125 pounds re 
gardless ot alt line pr ssure is fur 
nished as an extra 

The riveter is 16-in. high overall, 
bolts quickly to any work bench, 
weighs 37 Ibs. and is designed with a 
throat clearance of 34-in. An air linc 
pressure of 100 Ibs. psi produces a 
working pressure of 1100 Ibs. with < 
j-in. stroke. 

In addition to standard tools fur 
nished with unit, a complete assort 
ment of punches and knurls of various 
sizes is available from stock. 

Barrett Equipment Co., St. Louis 
6, Mg.—lIndustrial Distribution, Aug 
1952 














Lamp 


High Bay, 
Reflector 


\ high-bay reflector lamp desig 
nated the R-52 is an extension of Syl 
vania’s line of built in reflector lamps 
for industrial use, and is available at 
ratings of 500 or 750 watts. 

Ihe new incandescent lamps have 
a rated average life of 2000 hours. 
I'hey have a mogul base and were de 
signed for base-up burning positions, 
or within 25 degrees of vertically base 
up. The new units have a C-7A fila 
ment construction with a collector 
grid and have a maximum overall 
length of 113-in. They operate at 
115, 120 and 125 volts. 

Designed for high-bay lighting in 
factories, the lamps should be spaced 
no further apart than the mounting 
height of the lighting units for even 
distribution. No special fixture is re 
quired except where needed for pro- 
tection from spattering liquids. 

The new units have a high initial 





You expect the hest value from G-E fluorescent lamps 


WORK WITH PRECISION INSTRUMENTS like the gigantic photometer 
above verifies the fact that, since 1945, the light output of General 
Electric fluorescent lamps has climbed 17%. 
as i ° Under average conditions current and maintenance account for 
G-E gain in light output about 90% of the cost of lighting, the lamp itself only about 10%, 
in commercial and industrial installations. 
worth more than cost of lamp For this reason, General Electric’s gain of 17% in light output 
is worth more to your customers than if they got their lamps free. 
To give this increase, G-E lamp research pulled more than one 
rabbit out of a test tube. An improved “T” phosphor with better 
light-giving properties. Improved phosphor manufacturing methods. 
Uniform end-to-end control for an even phosphor coating to give 
maximum efficiency. 
These are a few examples of why you and your customers can 
expect the best value from G-E fluorescent lamps. 


You can put your confidence in— 


GENERAL @ ELECTRIC 
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OF GREATER OPERATING EFFICIENCY 


Now, you can be absolutely sure that each belt, in a Multi-V Belt Drive, 
is matched with all the other belts. Why? . . . well, because here at 
the factory every single belt is tested and perfectly matched to assure 
you of: Uniform Cross Sections; Proper Length; and same degree of 
stretch—They're all the same, which means a completely satisfactory 
balanced drive . . . no mix-ups, no fuss, no errors, no worry. Write 
for our interesting Dealer proposition—you'll profit by it. 

T. B. WOODS PRODUCTS: Sheaves - V-Belts » Anti-friction Bearings 
Stock Flot Belt Pulleys = Hangers Pillow Blocks - Couplings 


Collers + Made-to-order Sheaves and Pulleys + *‘Sure-Grip 
Standerd, Super ond Steel Cable V-Selts + Complete Drives. 


SONS co. CHAMBERSBURG, PA. 
Mechanical Power T MA. Since 1857 


Branches: CAMBRIDGE, MASS NEWARK, WN. J DALLAS, TEXAS - 
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CLEVELAND, 0 


cficiency and a high continued out 
put, it is claimed, because of the pro 
tection of the reflecting surface from 
dust and oily deposits. Original efh- 
ciency is restored without cleaning 
when lamps are replaced. 

Sylvania Electric Products, Inc., 
Salem, Mass. — Industrial Distribu- 
tion, Aug. 1952. 








Worm-Gear Motor 


Low Speed, 
Right Angle 


A new line of low speed right-angle 
worm-gear motors has been placed in 
production. Introduced as Type GW 
Syncrogear, the design is said to 
present numerous exclusive features 
not heretofore available in low speed 
motors. 

Type GW incorporates a cantilever 
design to protect gear alignment. 
Mounting stresses are absorbed by a 
rugged single unit pyramidal base with 
“spread eagle” feet. The gear and 
motor housing are said to be free 
from distortion. 

It embodies splash lubrication, a 
hardened and ground worm, leakproof 
oil seal and asbestos-protected wind- 
ings. It has self-locking brake action. 
The parabolic contour of the motor 
housing gives the unit a pleasing ap 
pearance. 

This new motor is built in speed 
ranges from 20 to 155 rpm and gear 
ratios up to 58:1. Horsepower ranges 
from 4 to 3. It is made in both 3- 
phase and single phase. 

The GW Syncrogear can be in- 
stalled horizontally or upright and 
can be provided with a footless flange 
mounting. Other modifications pro- 
vide variable speed, splashproof de- 
sign and total enclosure. 

U.S. Electrical Motors, Inc., Los 
Angeles, Calif.—Industrial Distribu- 
tion, Aug. 1952. 

(Continued on page 147) 





Tell Your Customers About 


moodle, TIME-SAVING 


e BURRING 

e FINISHING 
e CLEANING 
e POLISHING 


In One Operation! 


For All Metals, Plastics, Wood, Glass, Hard Rubber, 
Pressed and Laminated Materials and Combinations 


Show them how to SAVE—TO PROFIT—through the unique, smooth- 
surfacing action of Brightboy, achieved by combining the working ~ 
advantages of light abrasive and rubber. Results: Simultaneous burring, 
finishing, cleaning, polishing—plus a refreshing concept of extensive ~ 
finishing versatility-with-quality. Time savings frequently amount to 
50% over customary materials and methods! 


Sell Brightboy for a wide range of time-saving applications un- 
touched by conventional abrasives. Sell it for use with other 
abrasives, too; it takes up where coarse abrasives leave off. Sell it 
in connection with files and cutting tools. INVITING DEALER © 


PROPOSITION. Write us now for interesting particulars! 


HOW BRIGHTBOY SAVES PRODUCTION TIME 


Brightboy does countless jobs conventional abrasives cannot ~ 
do—PLUS low-cost, “everyday” finishing. Bridges the gap ~ 
between the rough grind and the buff. Works to close a 4 
erances; can be shaped to contour. Produces a wide variety 
of conventional and special finishes and patterns, (damas- 
keening, for example) ; frequently the final polish. Requires 
no before-use preparation or dressing; no skilled labor to 
handle it. 

4 FEW OF MANY GENERAL USES: Removing light digs, 
tool and heat marks @ Cleaning welded and soldered joints 

@ Finishing dies and molds @ Burring stampings, castings, 


W machined parts. 


HEELS, STICK 
RODS, BLOCKS 
im three tertures 
for machine and 
manual operations 





Everybody‘s talking about Brightboy 
The Abrasive-and-Rubber Revelation for Finishing! 





FOR YOUR CUSTOMERS DOING DEFENSE WORK 
OR MAKING CIVILIAN GOODS 
Help them investigate the wide adaptability of Brightboy. ; 
Proved in defense-production applications (Ordnance, Instru- — 


ments, Airplane Parts, Internal Combustion and Jet Engines, BRIGHTBOY INDUSTRIAL DIVISION 
Electrical. Electronic, Transportation and Communication Weldon Roberts Rubber Co. 


Equipment) and in manufacture of an almost limitless variety of 6th Ave. & No. 13th Street Nework 7, N. J. 
civilian goods and appliances. America’s Pioneer Manufacturer of Rubber-Bonded Abrasives 
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Intend to Stay in Business ? 


... Then Read This 


The surest way to stay in business is to 
supply your customers with products that 
merit compliments and earn replacement 
business. 


Hewitt-Robins makes that sort of prod- 
ucts. 


Take belting for example—conveyor belt- 
ing to be specific. Hewitt-Robins invented 
the rubber-covered Conveyor Belt. It 
knows best how to make it best. 


Here’s just one example. In 1929, a 
Hewitt-Robins Conveyor Belt was in- 
stalled on a tripper above the bunkers in 
a large southern power plant. Today, 23 
years later, that same belt still carries all 
the coal used in the plant to produce 
power. 





Hewitt Rubber Division Robins Conveyors Division 


HEWITT-ROBINS rHR INCORPORATED 
STAMFORD “SMS CONNECTICUT 


Robins Engineers Division * Hewitt Restfoam® Division 


We could fill pages with similar success 
stories from all over the world about 
Hewitt-Robins Conveyor Belting . . . Ele- 
vator Belting . . . Transmission Belting. 


That’s the sort of quality you get from 
Hewitt-Robins. And we back it—and you 
—with advertising that blankets indus- 
tries and markets . . . advertising that 
sends buyers to “‘your local Hewitt-Robins 
distributor.” 


We’re making plant-additions to meet in- 
creasing demands— widening the line and 
further insuring maintenance of the qual- 
ity that merits compliments and earns 
replacement business. 


Some territories are available. Write and 
see whether yours is open. 
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Power-Pumps 


Automatic Application 
Of Materials, Compounds 


\ line of air-motor operated pumps 
nd accessories for automatic appli 
ition of heavy to light materials, such 

sealers, adhesives, roofing, water 
roofing, insulating and caulking 
mpounds has been announced 

Eleven standard models provide 
omplete systems for Spray Gun, Pol 

Gun and Flo-Gun applications. Mod 
els are available for use with original 
400-Ib. and 100-Ib. drums, and with 
containers for 5 gal. material package. 

Lincoln Engineering Co., St. Louis, 

\fo.—Industnal Distribution, Aug 


1952 


Magnetic Clutch 


Controls Conveyor 
For Sawing Machines 


\ new magnetic clutch which is 
10w incorporated in the automatic 
ir feed conveyor available for use 
vith Peerless Mechani-Cut hack saw 
ig machines, is said to permit com 
letely automatic sawing cycle. 

It is of unusually simple construc 
tion with only three major parts, ac 
ording to the maker. These are the 

mstantly-rotating center clutch plate 
driven by chain from the lower trans 
mission shaft) and two armatures 
vith which it is alternately engaged 

















FOR YOUR NEXT CATALOG 


The picture printed above looks like one of those 
fancy gadgets you see in ads about nuclear physics. 
You might think of it as a kind of diagram that 
comes to mind when asking yourself— Where do we 
get the ideas for a new and better catalog? 

One of the orbits stands for Your Own Company. A 
second for Your Customers. And the third for the 
Company that will Build and Print Your Catalog. 
Ideas for good catalogs are an important part of the 
service of our Catalog Compiling Department—in- 
cluding ideas it pays to bring up at the time your 
catalog planning begins. You are cordially invited 
to call us in the moment you begin clearing ground 
for the new book—and please bear in mind that 
consulting us will not obligate you in any way. Just 
drop us a line today. 


CATALOG COMPILING DEPARTMENT 


R. R. Donnelley & Sons Company 


350 East 22nd Street, Chicago 16, Illinois 


Three repeat orders 


Thos 


SOMERVILLE 
Co 
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_ George Means Business! 


No doubt about it— when George sees something that 
will benefit his business, he acts...and acts fast! 

Like the other day when he spotted the hard-hitting 
Punch-Lok advertisement in his favorite industrial 
magazine. ‘Just what we've been looking for,”’ he ex- 
claimed, ‘Wait till I show the boys how I’ve solved 
that clamping problem of ours’’! 

Then what did he do? HE DID JUST WHAT THE AD 
SUGGESTED. Hecalled his near-by Punch-Lok Distributor. 

Typical of thousands of design, production, pur- 
chasing and maintenance men throughout the country 

readers of such publications as Machine Design, Pur- 
chasing, Mill and Factory, Product Engineering and 
Contractors and Engineers Monthly— George makes it a 
habit to keep his eyes open for better products and 
better methods. 

Yes Sir, George means business—and Punch-Lok 
advertising means business, too... business for you! 


azO The Sign of GOOD Hose Clamps 


4 
Write for the new general Punch-Lok catalog Pence Len 


wOSE CLamPs \ 


PU MEHR LOK 
COMPANY 
321 North Justine Street * Chicago 7, Illinois 
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One armature controls movement of 
the stock feed conveyor—the other 


| operates the vise which clamps the 


work during the sawing cut. 
When either magnet coil is ener- 
gized the armature disc and the rotor 
plate are instantly attracted, and then 
drive through friction in full, positive 
magnetic couple. No clutch adjust- 
ment or other attention is required 
during the life of the equipment. 
The conveyor is available for Me- 
chani-Cut hack sawing machines in 
7 by 7-in. and 11 by 11-in. capacities. 
Convevors can be furnished in 12, 
16 and 20-ft. lengths. The automatic 
feed will operate accurately in lengths 
from as small as 4-in. up to 24 or 48- 
in., as ordered. 
Peerless Machine Co., Racine, Wis. 
Industrial Distribution, Aug. 1952. 














Miller 


Pedestal Added 
With Slash Tray 


Ihe Benchmaster miller, long sup- 
plied for bench use, is now available 
with a new pedestal, rolled from 
sheet stecl. For more cleanliness in 
working with coolant, another acces 
sory is available, the all-steel splash 
tray 

Ihe pedestal is table height, match- 
ing the base dimensions of the mill, 
and flaring out at the foot to provide 
a substantial, secure mounting. In- 
side area accommodates the Bench- 
master M-21 Coolant Svstem—or can 
be used for storage area. Dimensions 
are as follows: top 104 by 15-in.; base 
18 bv 26-in.; overall height 30-in.; 
door size 114 by 22-in. 

The splash tray is designed to fit 
the standard Benchmaster base, di- 
verting coolant to the sump return. 
Width and length, according to the 
maker, are such that protection is 
afforded over full table extensions, 








pent © AWARD 





; eccrine (ELLE 
1952 





This award is primarily significant because it recognizes 
a distributor policy that existed long before a competition 
of advertisements was conceived or announced. 





It is a unique distinction to receive the first such award 
ever made by the National Industrial Distributors’ 
Association and the Southern Industrial Distributors’ 
Association. It has come to this company through a 
business paper advertising campaign inspired only by 
a desire to constructively cooperate. 








THE BUNTING BRASS & BRONZE COMPANY 


TOLEDO 1, OHIO 
Bap AREER 





Branches in Principal Cities 
BRONZE BEARINGS - BUSHINGS - PRECISION BRONZE BARS 
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woth longitudinally and transversely ™ 

Edges of the tray are rolled and 

beaded for extra strength and chmina 

tion of sharp corners. Flanges are a 

provided for fastening to the base. siece 1866 

Ihe Benchmaster splash tray may be 

used with both horizontal and verti 

cal Benchmaster Milling Machines BELT-SAVER 
Benchmaster Mfg. Co., Gardena, 

Calif.—Industrial Distribution, Aug. PULLEYS 


tue Standard - 
of Comparson 





SAVE 
BELTS... 


BY WHICH OTHER / BUILD 


PROFITS! 


PLIERS ARE JUDGED 











Compressor 
Provides Controlled 
Pressure To 100 Lbs. 





\ new air compressor-and-tank on 


wheels is designed to provide con Today, thousands of Sprout-Wal- 

trolled pressure up to L100 pounds. dron BELT-SAVER Pulleys are in 

\ccording to the manufacturer, the use throughout the world — on 
Thereare goodreasons = ypit's applications ranging from stone 
why Kleins are the top and gravel to wood chips and 
choice in pliers— foundry sand. . 
e Kleins are designed = P!*S"T The exclusive cone and wing 
right—to fit the hand Lh mmpressor is powered by a design of the Sprout-Waldron 
perfectly—to shear 4} hp electric motor. ‘The pressure con BELT-SAVER makes it ideal for 
through tough wire + . rough service installations where 
with ease—to stay sharp! “ hard, abrasive materials must be 
e K le; le ht a desired range. It may be set to cut handled. That's why it's regularly 
al geen out at any pre-determined pressure specified by leading manufactur- 
cision fitted—each pair from 60 to 100 Ibs. below the cut am cantata \ cae and com 

! ' . . f i ipment. 

individually tested! out setting. The Select-o-matic fea Retaal cane histories sepert heh 
life increases from 50 — 400%. 
is it permits selection of correct Repeat orders are proof that this 
pressure range for eac h job, it is is a profitable item for industrial 
laimed distributors to feature. 


“Select-o-matic’”” control pet 
mits extremely accurate regulation of 


ilve keeps tank pressure within 


e And Klein has the _ ture gives the compressor unusual util 
widest selection for jt, 
standard or specialized 
service. 

Be sure your stock in- 
cludes a representative According to the manufacturer, the 


selectionof Klein Pliers new unit with 10-gallon tank meets wy FREE 
for your bestcustomers — ay, existing need, where a_ limited 5 f 
volume of compressed air is required end for 


Providing a reserve air supply, th Bulletin 
tank is tested at twice maximum work 

*, 
ng pressure. [t is complete with drain 35-A 


ior ae a ae ive, manual air outlet valve and 100 Today, 


Klein Pocket | od If QAuge 
. nen lotions } and read the enthu- 
cost Se ide ; r permanent installations, the eats cbiameh incendie 
users. See for yourself how you 
DISTRIBUTED vheeland-handle assembly can help your customers profit by 
THROUGH JOBBERS : Lge Ihe compressor is of piston tvpe, acquainting them with Belt-Saver 
Foreign Distributor: t single evlinder, direct drive, air-cooled Pulleys. Sprout-Waldron & Com- 
International Standard bv deep fins cast on the cylinder block pany, Inc., 3 Logan Street, Muncy, 
Electric Corp., New York ’ Pennsylvania. 
“Since 1857" 


init may be purchased without the 


nd head. ‘The single phase, 60 evcle 
notor operates on 110-120 volt AC 


P General Products Div., Tokheim SPROUT-WALDRON 
row LEIN & Sons il Tank & Pump Co., Fort Wavne js 
= =m m™ Industrial Distribution, Aug \° SukD-GavER ouLAEYS j 
3200 BE AGO 18 l 











MONT AVE 4 
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NATIONAL SANDER 


the line offering both 
Straight-Line & Orbital Action 











Puller 


Adapted For 
Hydraulic Power 


Lhe OTC Power-Twin Iyvdraulx 
Puller has been adapted for use with 
Owatonna 3-arm_ pullers According 
to the manufacturer, difficult pulling 
jobs requiring a three-arm puller can 
be accomplished 75 percent faster 
than with a screw-powered puller. 

lo convert the Power-Twin Ram 
ind OTC 3-arm Grip-O-Matic Puller, 
a special 3-way head is all that is 
needed 

Three new heads are available for 
corresponding sizes of pullers. The 
1013-2H and 10134-2H Heads adapt 
the 1013 and 10134 Pullers for use 
with 174-ton Power-Twin Ram and 
the 1014-2H and 1015-2H adapt the 
1014 and 1015 Pullers for use with 
the 30 Ton Power-Twin Ram. 

Owatonna Tool Co., Owatonna. 
Minn.—Industrial Distribution, Aug 


1952 


Flaring Tools 
For Making 
37 Degree Flares 


I'wo new flaring tools for making 
37 degree flares on soft steel, copper, 
aluminum and fully annealed stainless 
steel tubing have been developed. 
Ihe 37 degree flares made by the 
tools are said to conform to speci 
fications set up by the Joint Indus 
try Conference on Hydraulic Stand 
ards for Industrial Equipment. 

One of the features of the new 
units is that a wide range of sizes of 
tubing can be flared with a single, com 


National Models 300 and 300A are straight-line 
action, reciprocating, two-pad pneumatically 
operated sanders. Felt, rubber and neoprene 
pads in different sizes and shapes are available 
for various types of surfaces and materials. Water 
attachment is built-in for wet sanding. 





National Models 100 and 400 are orbital action, 
single pad, pneumatically operated sanders. Or- 
bital action provides faster cutting and longer 
abrasive life. All National Sanders are light- 
weight, vibrationless, and fast. Write today for 
details on National's selective distribution system. 


ty NATIONAL AIR SANDER, INC. 


2816 AUBURN ST. ROCKFORD 
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ILLINOIS 








ARE YOU WASTING DOLLARS 
TRYING T0 SAVE PENNIES 
ON CUT-OFF JOBS? 











pact, lightweight tool. One of the 
tools, No. 457-F, flares 6 sizes of 
tubing—,,, 4, %, &, 4 and g-in. O.D. 

Ihe other, No. 537-F, flares 4 
sizes—}3, §, 1 and 1}-in. O.D. No. 
537-F has rollers in the flaring cone 
which facilitate flaring of larger sizes 
of tubing. It also embodies an auto- 
matic burnishing mechanism which 
provides a highly polished finish to 
the face of the flare after it is formed. 

Ihe tools are said to have a new 
tvpe of die holder with heat treated, 
sliding dies for clamping the tub 
ing. A single lever at the end of the 
die holder provides for quickly clamp 
ing the tubing in place. 

The yoke of the tool slides directly 
over the end of the die holder into 
position over the tubing to be flared. 
This makes it possible to operate the 
tool with exceptional speed and con- 
venience, the manufacturer states. 

I'he Imperial Brass Mfg. Co., Chi- 
cago, Il. Industrial Distribution, 
Aug. 1952. 





. A Wells Metal Cutting Band Saw 
pays for itself in savings... 
nd you get greater accuracy, 
greater dependability 


IT’S easy to fool yourself when you figure the costs on your cut-off 


jobs—perhaps you say like so many, “It doesn’t amount to much, so 
why worry about how we do it.” You'd be surprised. Just look at 
what a Wells Saw gives you—Modest first cost with a model for 
every budget . . . Rugged, heavy duty construction for minimum 
“cost per year of life” . . . Fast, continuous band saw cutting ... 
Accurate cutting to minimize subsequent machining . . . Simple 
operation requires no special skill and will cut without attention 
once it is started. 

Check your present cut-off methods against these advantages and 
we think you'll see how you can slash your cut-off costs and start 
saving those dollars that are being wasted. Ask your Wells Distributor 
for further information or write direct. 


Pipe Wrench 
For Close 
Quarter Work 


This new type pipe wrench is de- 
signed for easy handling of hard-to- 
get-at pipes. It is claimed that it will 
reach pipes that no other wrench will 
and will efficiently perform all the 
operations that now require several 


types of pipe tools. 
a a a a ities: No. 49A A special toggle design applies force 
—3\" x 6%"; No. 5—5” x 10”; No. 8-8” x 16”; No. 12-12" x 16”. 
Wet cutting systems available for Nos. 5, 8 and 12. Automatic bar 
feed available for Nos. 8 and 12. Special chi for capacities to 
48” x 48". 











Vet) 


The Pioncers of Horizontal 
METAL CUTTING 
BAND SAWS 


WELLS MANUFACTURING CORPORATION 
606 ADAMS STREET THREE RIVERS, MICHIGAN 
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an 
product 1) ‘ featuring 


puatoc* 


Your stock 

of these components 
will handle 
all normal 


lifting requirements 


ACCO Registered DUALOC Slings 
are Lifting Tools 


@ Defense work has introduced new lifting problems for all of your customers. New 
opportunities are open to you for service to old and new customers alike. 


ACCO Registered Dualoc Slings permit you to furnish exact, accurate lifting 
tools that have set the strength and safety standards for industrial slings. 


Through the ACCO Registered ‘‘Assemble-Your-Own”’ program you can handle 
all of your customers’ normal lifting requirements directly from 
your own stock, economically . . . and without delay. 


Write today for complete information. 


Hegistered 


WIRE ROPE SLING DEPARTMENT Wire Rope 
AMERICAN CHAIN & CABLE Slings 


Wilkes-Barre, Pa., Chicago, Denver, Houston, Los Angeles, New York, 
Odessa, Tex., Philadelphia, Pittsburgh, San Francisco, Bridgeport, Conn. 
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Sell 


tandardized 


setup appliances 


For Every T-Slot Work Table 


Machine Shop men are forced to waste time on Machine Tool Set-ups. 
CAD Standardized Appliances will convert this non-productive time 


into productive labor. 


All sizes—to suit the little bench machine 
to the brute of a planer. 


Sold only through selected distributors. 


WRITE FOR CAD FOLDER A85 
AND DISTRIBUTORS’ PLAN 


STANDARD SHOP EQUIPMENT CO. 
8153 Tinicum Ave., Phila. 42, Pa. 











The Big Four. 


Ready for Instant Shipment 


Your Mail Order Will Be 
Shipped Promptly 


Remeni be his is an exclusive Sellstror 

Bye Shield. protected by a patent. The retail sell 
hg price is $2.10 This shield is not «4 

Even in the original smal! age it has 

a steady repeat seller Usual sales pe 
4B, 4 and 2D. This shield ix a 
» with " 


SELLSTROM 
MANUFACTURING COMPANY 


Let Selistrom Protect Your Eyes and Face 
662 North Aberdeen St., Chicago 22, Ili 








Poul Bunyon always did 
COLOSSAL things in a big way. After 
cutting a section of tim- 
PULLING ber, he would hitch his ox 


to the entire section and 


POWER me sm 


Perhaps you have forgotten some of these 

great feats of Paul and his ox, but you will 
never forget the surprising pulling 
power of the small but mighty 


“MORE 
POWER 
PULLER” 


Here is a compact, light-weight, dependable 
power puller thet will have universol appeal 
with your customers 

For example, a contractor lined up 24 of these 
power puilers and lowered an assembled pipe 
line section into position under water, crossing 
@ river without any joint leaks. This method 
eliminated draining the river and reduced 
costs to the minimum. This is only one of a 
myriod of uses to which the “More Power 
Puller” is adapted 


It comes equipped with 20, 
30, or 40 feet of cable. 


List Price $27.75 to $33.80 F.0.B. Factory 
Distributor and Dealer Openings 


The WYETH-SCOTT C0. 


Newark, Ohio 
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to the circumference of the pipe, clim 
inating the crushing action of the 
standard wrench, it is said. A “V" 
shaped swivel jaw combined with the 
special shaped opposing jaw aligns so 
that double the number of teeth grip 
the pipe. It is claimed that these 
features minimize marring and crush- 
ing. 

The new L&L Pipe Tool maintains 
1 constant leverage for all openings, 
ind averages 12 to 15 percent more 
leverage than the standard pipe tool, 
it is said. 

Other features include a handle de- 
signed for firm grip, replaceable in- 
serts, and ratchet action Wrench 
parts cannot be unscrewed and mis- 
slaced After # turning movement, 
the handle automatically returns to 
its original position, ready for another 
sail 

Lurie & Lurie, Chic igo, Til In- 
I:strial Distribution, Aug. 1952. 














Coupling 
No Thread Cutting, 
Quick Installation 


\ factory assembled pipe coupling 
which can be installed in any piping 
system in less than 60 seconds has 
been developed. No thread cutting 
whatever is required, it is claimed 
Pipes to be connected are simply in 
serted into the ends of Quick-Joint 
coupling body and the lock nuts 
wrenched to desired tightness. 

he result, according to the manu 
facturer, is a tightly sealed but flex 
ible joint capable of withstanding 
working pressures up to 2000 psi. No 
castings are used; the body is of pres- 
sure-tested pipe stecl having a greater 
wall thickness than the pipe to be 
joined. Lock nuts and gasket retain 
ers are drawn from cold rolled steel 





RUGGED STRENGTH 
TROUBLE-FREE OPERATION 
COMPACTNESS « 


ECONOMY 
PRECISION ENGINEERING 


Engineered for those tough jobs in your plant 
where heavy duty demands rugged strength — 
ideal for any job where reliability, compactness, 
economy in operation are desired. 

Foote Bros. Hygrade Drives are available in 
horizontal and vertical designs in a wide range 


vertical output shaft extensions, either upward, 
downward, or both. Advanced engineering, im- 
proved design, new techniques in manufacture, 
better control of material all make Foote Bros. 
Hygrade Drives ideal for your plant. Mail the 
coupon for Bulletin HGB. 





of ratios up to 4108 to 1 — higher when required. 
Hygrade Hytop Drives have wider, low-speed 


FOOTE BROS. GEAR AND MACHINE CORPORATION 
bearing span to accommodate long, unsupported 


4545 South Western Boulevard + Chicago 9, Illinois 


FCOTESBROS:! . 


Balter Power Tha ieooion Thuough Caller Leara t 


a 


Line-O-Power 
Drives 


FOOTE BROS. HYGRADE DRIVE 
Installed on the maniift in International Milling Co. Plant 
at Detroit, Michigan. 





Foote Bros. Gear end Machine Corporation 
Dept. ID, 4545 S. Western Boulevard 
Chicago 9, Illinois 


Please send me a copy of Bulletin HGB on Foote Bros. 
Hygrade Drives. 


Name 
Company 
Address 
Position 


Foote _ -Lowis Allis 
Gearmotors 


Maxi-Power 
Drives City 
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BW iaroe Warns BWArot Waracty Ihe compression rubber gasket comes 
a in a number of formulae depending 
upon the desired application. 
Quik-Joint is now performing satis- 
factorily with cost savings on gas, 
water, air and oil lines. The total cost 
per joint is only a fraction of the cost 
of threaded joints using cast and 
forged bodies. Quik-Joint is available 
in sizes from 4 to 14-in. ips. as 
straight couplings, 90 and 45 degree 
ells, welded and threaded adapters. 
Special lengths and bends to specifica 
tion are also available. 


<< i Os Piece! sentution. ro Tos2. 
ANCHORING and 
DRILLING DEVICES 


When making Fastenings to masonry 


> arom 


> Tarr 


RRO} 





Das 
ONNvG 


<ounves 


FLEXO-FLUTE SPIN DRILL 


GaSe = 


LAG SCREW EXPANSION SHIELD TWO WING 
SPRING-TYPE 


Remind) ee 


A-C-E EXPANSION SHIELD 


SOUS 


SPRING HEAD 


poet sd Joa) STEEL TOGGLE BOLT 
DOUBLE EXPANSION SHIELD af 











Band Saw 


RIVETED HEAD 
went Heavily Made 


Tilting Table 


This new band saw, known as the 
14K Band Saw, is a 14-in. tool 
equipped with a large 20 by 23-in. 
tilting table made of heavily mbbed 
cast iron. It has a capacity of 124-in. 
vertically (table top to wheel guard) 
and 133-in. horizontally (blade to 
main guard. ) 

The product’s frame and base are 
made of heavy grey iron and steel for 

FOUR-POINT DRILL POINT i maximum stability. ‘The motor base 
is easily adjustable and requires no 
belt tightening device. Upper and 

LEAD SCREW ANCHOR TWIST DRILL POINT i lower wheel guard is one piece and 
opens instantly, on a_ hinge, for 


= changing blades. 
L ia I'he upper wheel spring suspension 


device and blade tension hand wheel 

are the simplest possible, yet most 

MAL-LEAD BOLT ANCHOR Cmts FOUN Cateee effective, the manufacturer claims 
The tree-turning hand wheel raises 

or lowers the large, dynamically-bal 

Sold Through Distributors only anced upper wheel for blade tension 
Heston ¢€ Anderson, Fairfield, 

lowa—Industrial Distribution, Aug 


ARRO EXPANSION BOLT CO. ¢ Marion, Ohio 1952. 
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O-€ EXPANSION SHIELD 
a LITTLE MAJOR TURNBUCKLE 


FOUR-PO! HAN 
MACHINE SCREW ANCHOR POINT HAND STAR DRILL 


THREE-POINT ORILL POINT 


STUD BOLT ANCHOR 


CUVEE <OUNVKS <OUVe 


+ 


ARRO 


RUBBERGRIP 


Ameo 


& 








kight behind the men who séll.. 


 FAFNIR “rou ADVERTISIN 


Memory joggers, time savers, tech- 

nical data aids are an important 

part of Fafnir’s “follow-through” AOE. 
advertising activities designed to lama 
help stimulate the sale of Ball 

Bearings and Ball Bearing Power 

Transmission Units for Fafnir Dis- 

tributors. They’re available in the 

form of easy-to-use catalogs, edu- 

cational bulletins, carefully- 

prepared engineering data, colorful 

wall charts and other promotional 

material . . . providing Fafnir Dis- 

tributors, with valuable point-of- 

sale leverage . . . making ‘“‘the most 

complete line’ very profitable to 

handle. The Fafnir Bearing Com- 

pany, New Britain, Conn. 


Slip it Engage and ’ 
over shaft v 


Part of o series of 
Fofnir Service Bulletins 
on how to get the 
most value from Fofnir 
Ball Bearing Power 
Transmission Units, 


FAFNIR 


BALL BEARINGS 


bAd 
(Sed 
MOST COMPLETE Woy LINE IN AMERICA 
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want in 


— your best bet is 


Clamps 
Couplings 
Nozzles 
Fusible Plugs 
Valves, etc. 


Proved by Performance 
in thousands of installations 


Established 1887 


W.D. ALLEN Manufacturing Co. ee 
CHICAGO 6 « First in Interior 


Fire Protection 


NEW YORK 7 


FLEXCO HINGED 
BELT FASTENERS 


U. $. Patent No. 2,477,855 


f" For joining grader, trencher, ditcher and other earth moving conveyor belts. 
@ For belts 4%” to 14” thick. 

&° A FLEXCO fastener that is HINGED. Has removable hinge pin. 

§” Troughs naturally, operates through take-up pulleys. 

@ Strong, durable . . . pull or tension is distributed uniformly across joint. 








Order From Your Supply House. Ask for Bulletin HF 500. 
\ FLEXIBLE STEEL LACING CO. 4633 Lexington St., Chicago 44, Ill. } 
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Corrugated Wrapper 


Kraft-Composed 
For Flexibility 


Shellcrease, a flexible corrugated 
wrapper, is now being made of Kraft 
his new composition, according to 
the manufacturer, provides greater 
uniformity of grades and design 

Shellcrease 1s used as a general pur 
pose outer-wrap and embodies the 
flexibility of Kraft paper and the pro 
tective qualities of corrugated board 
It is also widely used for inner pack 
ng where greater strength and shock 
ibsorbency is required. It is available 
in stock rolls up to 72-in. wide, 250 
ft. long, or in sheets cut to size. It 
; supplied in four weights—35, 55, 
70 and 100 Ibs. basis. 

Shelton Mfg. Co., Inc., Newark, 
N. [.—Industrial Distribution, Aug 


1952 














Shelving 
Each Shelf Made 
To Hold A Ton 


\ new line of super-strong Iron 
Grip Shelving has been designed so 
that cach shelf is said to hold up to 
2000 Ibs. 

Specially reinforced — side ind 
center of shelves are equipped with 
1 by l-in. high carbon angle irons, 
b-in. thick. Front and rear have U 
shaped reinforcing channels which are 
even stronger than angles. 

\ special Iron-Grip stud 1s said to 
save 60 percent of assembly time. The 
stud slips into a hole in the shelf and 
then into a kevhole in the upright 
The shelf is then pressed down and 
assembly is complete. <A slope in the 
stud combines with the slope in the 
kevhole to form a tight firm grip 

No nuts, bolts or tools are needed 
for speedy shelf adjustment All 
shelving in the Equipto Iron-Grip linc 








BETTER LIGHTING MAKES FOR BETTER 


PRODUCTIVITY = it tie crave 
- IN THE OFFICE 


tie ee 


Serve Your Customers Best with 


k ) 
CHAMPION 


Champion MEANS THE BEST 


CHAMPION Means Business = 
Repeat Business! 


CHAMPION LAMP WORKS 


/ }723?, Marssach 
OF CONSOLIDATED 
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Choose just the right 
caster or wheel for your 
needs from the Darnell 
line of nearly 4000 types. 
These precision made 
casters and wheels will 
help you speed up pro- 
duction . . . will pay for 
themselves many times 
over. 


A SAVING AT 
EVERY TURN 


DARNELL CORP, MLD, 
DOWNEY, (Los Angeles County) CALIF. 


60 Walker Street, New York 13,N.Y. 
36 North Clinton, Chicago 6, Illinois 
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is said to be instantly adjustable on 
14-in. centers. All openings are 100 
percent adjustable from front of units. 
Dividers, drawers, backs and side 
panels are available in all sizes. 

Equipto Div., Aurora Equipment 
Co., Aurora, I1].—Industrial Distribu- 
tion, Aug. 1952. 





0 








Flange Unit 


Self-Aligning, 
Sleeve Bearing 


Ihis compact, self-aligning, sleeve 
bearing unit is said to be specially de- 
signed for light shaft duty and power 
take off application on all types of 
sheet metal fabrication. Textile ma- 
chinery, air moving equipment, pack- 
aging machinery, conveyors and agri- 
cultural implements are typical appli 
cations recommended 

Flanks mounting is made of 16- 
gauge stecl which is _press-shaped 
to conform with the spherical shape of 
the ball assembly. Ball assembly is a 
machined cast-iron hollow ball in 
which an oil reservoir is formed when 
the bushing is pressed into place. 

Reservoir is packed with SAE No 
I-11 wool felt which becomes satu- 
rated with oil as the reservoir is filled. 
Oil is fed to the bearing surface by 
the capillary action of the sintered 
bushing or the graphited bushing 
whichever is required. Heat increases 
the capillary action thus providing a 
un‘que self-lubricating feature. Bear- 
ine assembly measures 34-in. in di 
ameter by 14-in. and is available with 
sintered bushing for shaft sizes 4. %, 
j, % and l-in. and with graphited 
bushings in sizes 4, ~ and }-in. 

Randall Graphite Bearings, Inc., 
Lima, Ohio—Industrial Distribution, 
Aug. 1952 


Masker 


Accomodates Up To 
36-Inch Paper 


A new Parmacel #8 Universal 
Masker, a fully adjustable wall or 
bench type masking aid which can ac- 
commodate up to 36-in. width paper 








“WHAT D’YA 
WANT?* 


j 











which man 
would get 
your business? 














Approach is everything in selling. And 
“| UNDERSTAND YOUR the positive, definite approach is always 
COMPANY USES MANY 
CAP SCREWS. MAY | QUOTE 


ON YOUR NEXT ORDER?’ 


the most successful. 

The “order taker” leaves the burden of 
choice up to the buyer. And if the buyer 
isn't in immediate need of a product he 
usually says: “Nothing today, thanks.” 

But if you are aSALESMAN and know 
what the buyer uses before you call, and 





you concentrate on selling him that prod- 


uct, chances are you'll make a sale. 





This is particularly true in selling bolts 





and nuts. There are thousands of types of 
fasteners so obviously it helps immensely 
to know which types the customer uses. 

And remember, if you can offer de- 
pendable, highly acceptable Lamson & 
Sessions fasteners the selling job is that 








much easier! 


The LAMSON & SESSIONS Co. 


1971 West 85th St. * Cleveland 2, Ohio 
Plants at Cleveland and Kent, Ohio - Birmingham - Chicago 





Check the products below that interest you; tear off bottom of od 


sua sheutmeene ee ao 


@ 


MACHINE SCREWS 
Precision made for 
fast economical 
assembly. 


SQUARE AND HEX 
MACHINE SCREW 
NUTS 
Semi-finished, hot 
pressed, cold 
punched. 


SEMS 
Pre-assembled 
lockwashers on | 
topping ond mo- 
chine screws. i 


LOCK NUTS 


tion proof. Can be 
used repeatedly. 


I 
Economical, vibra- i 
i 
| 


TAPPING SCREWS 
Choice of round, 
pon, truss, fat oval, 
hexagon and Phil- 
lips heads. 


COTTER PINS 
Steel, brass, alumi- 
num ond stainless 
steel. 
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| 


CAP SCREWS 
“1035” Hi-Tensile 
Heat-treated steel. 


ian een at a ib ao a ee ae eee 


“1035” 

SET SCREWS 
Cup point type, 
hardened and 
heot-treated. 





Sparkplug 
for swifter | 
sales , 


Pre-measured NEW BEDFORD ROPE 
in 3 sizes of self-dispensing ccrtons 
at no extra cost. 


Every coil and half coil of Pre-Measured New Bed- 
ford Rope is accurately, clearly marked in red at 
each 10 foot interval. Customers are better satisfied 
—they know every time they are getting exactly 
what they ordered—always get accurate footage. 
What's more—your measuring time is cut in 
half. Packed in sales-compelling dispensing car- 
tons, there are no bands, straps or coverings to 
cut—coils stay firm, don’t kink—keep factory 
clean down to the last inch. And—these compact 
sturdy cartons let you stack New Bedford Rope 
ceiling high without danger of collapsing. 
Last but not least, the three sizes of cartons 
Feliminate double inventory, enable you to 
i meet all customer requirements with a mini- 
‘mum original or repeat order. 
Wherever dealers stock New Bedford car- 
tons it sets rope sales soaring—introduces 
them to an entirely new idea of the way qual- 
ity rope can sell and build traffic. Get in line 
with thousands of progressive dealers the 
fountry over. Line up with New Bedford 
for the hottest, fastest selling line of qual- 
ity rope on the market today. Send the 
coupon for your trial order of New Bed- 
ford Pre-Measured Rope in cartons at no 
extra cost. 


NEW BEDFORD CORDAGE CO. 
New Bedford, Mass. 





NEW BEDFORD CORDAGE COMPANY, NEW BEDFORD, MASS. 


CD Rush me full details on New Bedford's triple profits. 
C) Please send me introductory trial order: Manila [] Sisol FJ 





ee 


My Nome 





Company 
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in a single roll, or several combina 
tions in smaller widths, has been made 
available to volume users of masking 
equipment. 

I'he #8 may be bolted to portable 
wheeled bench or stationary work 
table, or it may be fastened perma 
nently into the wall alongside the paint 
spray operations area. Made of strong 
stecl tubing the device can be used 
either horizontally or vertically. Its 
dimensions overall are 424 inches long 
by 144 inches high by 144 inches deep 
—front to back. 

Fully adjustable, according to the 
maker, the cutter bar can be posi- 
tioned at any angle to suit the con 
venience of the operator. Feeder-tape 
reels are also adjustable as well as the 
masking paper itself. 

Paper loading is simplified since the 
paper roll shaft lifts up directly from 
the holding pins on each of the side 
frames, plugs are removed from the 
Permacel 750 masking paper (of what 
ever size), the paper is mounted on 
the shaft and the shaft is dropped 
onto the holding pins. 

Industrial Tape Corp., New Bruns- 
wick, N. ].—Industrial Distribution, 
Aug. 1952. 


Vise Pliers 


Vise, Pliers, Clamp, 
Wrench—In One Tool 


An all purpose tool, Gripso, is said 
to serve as a hand-vise, pliers, clamp, 
nut wrench, and pipe wrench in one 
tool. 

Level upper jaw in the tool, assisted 
by the counteraction of the curved 
lower jaw, holds flat pieces in a con- 
stant plane. This planer-grip jaw fea- 
ture is claimed to provide more than 
double resistance to slipping and side 
twist. 

The safety trigger release, located 
under the bottom handle, is said to 

















—— 
CASH AWARDS 


in big BLACKHAWK IDEA CONTEST 


O help you make Blackhawk hydraulic tools 
Ist Grand Award $50.00 dh ‘d seal : : nore 
; » . — 

2nd Grand Award $25.00 1st Honorary Award $12.50 ; vg and tools an - en _ er Bisa! ma 
3rd Grand Award $15.00 2nd Honorary Award $10.00 ing line and to assure increasing good will for 
(Duplicate prizes will be awarded in event of a te.) you and your Blackhawk products—Blackhawk 
Every worthwhile idea—whether it wins — is inaugurating a big new Idea Contest for all 

a cash award or not — receives an 


attractive “Merit in Industry” citation, vo . industry. Every 90 days a new contest will be run. 
suitable for framing, Blackhawk is serv- Every 90 days the prizes at left will be awarded 
ing as a clearing house for ideas on | b » git 

hydraulic tool and hand tool applications \ —— for the best original ideas to save time, save, 
for the benefit of all industry. 














materials, prevent accidents, solve special prob- 
lems with Blackhawk equipment. 


You can get all the rules on the Idea Contest 
in the big new Blackhawk IDEA BOOK. This 
64-page profit guide is loaded to the margins 
with pictures and applications that will show 
you the way to new and bigger sales. 


BE SURE YOUR CUSTOMERS HAVE 
THIS PICTORIAL CHECK LIST 
OF TREMENDOUS NEW 
PROFIT POSSIBILITIES 


[] IDEA BOOK shows the way to even greater sales in 7 
Industrial, Construction, Electrical, Mining, Marine, 7 
Aviation, Oil, and many other fields. 


[) IDEA BOOK points up more opportunities in Mainte- 7 
nance, Production, Laboratory, Wiring, Field Service, 
Building, Welding, Inspection, Tool Room Work, Prod- 
uct Application, Weighing-Testing, Safety Engineering. 


[] IDEA BOOK can’t help but be a red-hot “door opener” 
for you. In addition, all of our many advertisement tell 
your customers and prospects to “Ask the Man Who 
Knows.” And, mister, that’s you — the Industrial 
Supply Salesman! 


Hydraulic jacks 
up te 100 tons ““Porto-Power”’ ; i 
/| HEADQUARTERS FOR THE WORLD'S most complete line of 
a Wrench sets HYDRAULIC TOOLS. . 


- PLUS INDUSTRIAL HAND TOOLS 


— BLACKHAWK MFG. CO., Dept. M-1782, Milwaukee 1, Wis. 
Hydraulic pipe benders 


Specielized 
aN and knockout punches hand aie 
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unlock jaws casily and evenly. After 


wise bu ers know rcleasing, the bottom handle auto 
matically clicks back into position, 


ready for the next bite 


i Construction of the Gripso allows 
t pays to go one hand operation—adjusting, lock 
ing and releasing. Adjustment screw 

employs both right and left hand 

threads, which are said to adjust jaws 


VA § swiftly 
AFETY Fi RST « The tool is available in four models 


black satin finish with serrated ort 
smooth jaws; and copper plated with 
serrated or smooth jaws. Jaw replace 
ment is said to be simple, since only 
one rivet must be removed and rc 
placed for each jaw. 

The tool is recommended for auto 
mechanics, welders, clectnicians, 
plumbers, and machinists. Its length 
is 8-in.; weight, 13 oz. 

H. R. Basford Co., San Francisco, 
Calif.—Industrial Distribution, Aug. 
1952 


for all socket screw Wetessatiling 
products Impermeable, Resists 


Oxidation and Corrosion 





A new waterproofing product, Ner- 
ss | complete line va-Clad, has been developed. It is a 
truly engineered membrane _ built 
oo an exclusive line around a woven spun glass ply, ready 
for installation in one operation, and 
° ° is designed for waterproofing and 
* a quality line corrosion protection of structural steel, 
reinforced concrete, tanks, tunnels and 
pipelines. 
Safety Socket Screw's entire design and The component parts—spun glass, 
snythetic rubbers and asphaltic hy- 
drocarbons—assist in the materials 
resistance to moisture, oxidation, cor- 
Here's a concentrated single-mindedness rosion and climatic change. The glass 
that assures you always of the absolute fiber, it is said, acts like the reinforc- 
ing bars in concrete structures, and 
provides high tensile strength and 
possible selection and fastest deliveries. dimensional stability to the mem- 
For every application —whether it's for huge, brane; in turn, the plies of synthetic 
rubber compound in which the fiber 
glass is embedded, provides an ex- 
instruments — insist on “Safety-fisse” et ceptionally impermeable barrier, even, 
your Industrial Distributor. it is claimed, under hydrostatic pres- 
sure. 
specify Rubber & Plastics Compound Co., 
Inc., New York, N. Y.—lIndustrial 
SAFETY SOCKET SCREWS Distribution, Aug. 1952. 


safe, sure, speedy ! 


manufacturing facilities are devoted 


exclusively to socket screw products. 


finest in socket screws plus the widest 


rugged machinery or delicate precision 





SOLD THROUGH AUTHORIZED INDUSTRIAL DISTRIBUTORS 


Failure in experiments is not complete 
failure; it is rather elimination of un- 
suitable methods. As Edison said, we 


6500. “ e 3, Meade learn what “won't work” that way. 
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Sales Helps From Manufacturers 





Moving Display Stimulates Distributor Sales 


Robert J. Hack, sales manager of John Hack Co., 
Yarway Steam Traps and Strainers to Louis J. Hapkin, DuPont Co 


Woodbury, N. J., 


shows display of 
Display features 


a moving cross-section view of the Yarway Impulse Steam Traps, and folds into a 


compact self-contained unit for shipping 


to distributors 





Manco Mfg. Puts Out 
Cutting Tools Catalog 


Ihe Manco Mfg. Co., Bradley, 
Ill., has released a new catalog on their 
line of portable cutting tools. 

Ranging from economical, light 
weight hand cutters to larger, high 
capacity bolt cutters, a complete line 
of hand-operated units for cutting steel 
rod, wire, fence, steel strapping, high 
tension wire, and a wide variety of 
other materials is offered in this cata 
log 

Photographs and complete specifica 
tions accompany each model de- 
scribed in this attractive, two-color, 
four-page brochure. 


Lufkin Rule Offers 
Merchandising Unit 


the Lufkin Rule Co., Saginaw, 
Mich., is offering new merchandising 
units to help dealers increase sales of 
Lufkin rules. These attractively col 
ored heavy crystal glass sales builders 
are designed to remain as permanent 
additions to the store display area. 


Bright red lettering stands out 
against a vellow background to insure 
attention to the unit. The displays are 


the counter, in the window, or hung 
on the wall. Space is provided on the 
units for marking prices. 
The display requires a space of only 
44 by 74-in. It is furnished when the 
| dealer buvs two dozen of the best sell 
ing Lufkin rules in a complete range 
of prices. ‘T'wo numbers are available 
the 200 assortment of regular-reading 
rules and the 200F assortment of 
inside-reading rules. 
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; with 
| types of pumps have been selected, re 
designed so that they may be used on | 





Worthington Releases 
New Sound Stripfilm 


A new sound stripfilm (slides on 
continuous 35 mm strip), entitled 
“The Vertical ‘Turbine Pump Story,” 
has just been released by Worthing 
ton Corp., the vertical turbine pump 
division of which is located at Succa 
sunna, N. J 

The film containing 165 frames 
in color, is synchronized to a 20 
minute narration. It points out the 
four inherent characteristics of vertical 
turbine pumps which make them par 


| ticularly suitable to applications other 


than the already popular use in deep 
wells 

The individual pictures in the color 
film consisting of drawings, art work 


| and photographs, visually clarify and 
| emphasize the main points of the 


program which was designed and pro- 
duced by Worthington. ‘The purpose 
of the film is to acquaint engineering 
and industrial circles with the ad 
vantages of using vertical turbine 
pumps in certain applications to which 
they are ideally suited—but because 
of habit or lack of full acquaintance 
vertical turbine pumps, other 


sulting in loss of economy, loss of 
floor space, or loss of simplicity in 
the installation. 

lhe film also shows a portion of the 
manufacturer's research and produc 
tion operations related to the fabrica 
tion of vertical turbine pumps. 

Showings will be arranged through 
Worthington Vertical Turbine Pump 
Distributors or upon contact with 
Worthington district office managers. 


| Fastener 


Booklet Out 


An cight-page specification booklet 
on the Ramset line of Tru-Set Fast 
eners and accessories has been pub 
lished by Ramset Fasteners, Inc., 
Cleveland, Ohio 

Detail drawings and characteristics 
of drive pins, external threaded studs, 
utility head threaded studs, and in 
ternal threaded studs are included. 
Couplings, conduit clips and sealing 
head are also dealt with. ‘Two models 
of the fastening tool are pictured as 
well as fixtures. 


165 





SOURCE 
OF 
SUPPLY 


Pressure FOR ALL YOUR LIQUID AND 
. STEAM CONTROL SPECIALTIES 


Temperature 
Regulators 


Here at Keckley you can get everything you need 
Float Valves 


for controlling liquid and steam service—all from one 
Relief Valves 

source. It's the simple, easy way to handle your require- 
Strainers ments—saves valuable time and trouble for you and 


Pop Safety Valves assures your cus.omers of the best regulating equip- 


Level Controllers ment available. Here is a profit making line that makes 


Motor Valves for easier, simpler satisfying of your customer's needs. 


Float Boxes Don't forget to send for your free copy of the Keckley 


Diaphrugm Valves Catalog 51-C, featuring our complete line. Write RESISTORS—A_ comprehensive 6+ 
Watew Gesene O. C. Keckley Co, 400 W. page Vitrohm Resistor Catalog has 


just been issued by the Ward Leonard 
Electric Co., Mount Vernon, N. Y. 
I'he new catalog, No. 15, fully illus- 
trates and describes the company’s 
| complete line of Vitrohm power-type 
wire-wound resistors for every use. 


Listed are seven distinct stock type 
resistors and an extensive varicty of 
made-to-order types comprising the 
largest selection of power resistors 
ever Offered. Resistor ratings range 

on9 from 5 to 550 watts while resistance 
et t S values listed are from 0.04 ohm to 
t S od | y 1.75 megohms. Full details on ter- 


minals, mountings and enclosures are 


xy . 
ilso given. 
) bend Technical information is __ pre- 


sented, including selections and 

application data with numerous de 

tailed charts and useful data tables. 

y Catalog No. 15 is coded bv color for 

ba) j quick identification of the three main 


o new proc = ~ sections and is fully indexed for 


handy selection of any given size or 


tvpe Vitrohm resistor. 
by the originators of ‘Die-less Duplicating” 


This instructive and authoritative booklet will quickly prove 


Belenced Velves Madison St., Chicago 6, Illinois. 


MACHINE SCREWS-Sterling Bolt 


Co., Chicago, has released a list an- 


itself indispensable wherever bending is done or is needed. It 
brings you a veritable gold mine of tested, authentic bending 
methods applicable to any rotary type bender. The proper 
bending technique may frequently offer a new approach to 
an old problem by sim 'ifying product design and cutting 

production costs 
Here's a new sales approach for you, too! Your customers and 
prospects will appreciate your calling this new bending man- 
ual to their attention, It will lead you to more machine 

sales 

You'll want a copy .. . 
a Mail your request today. 


nouncing the availability of steel ma- 
chine screws by the millions in a 
wide assortment. Included is a wide 
range of sizes among them such as 
6/32 by 5/16, 10/24 by 1/4, 8/32 by 
1/4 and others, in round, fillister and 
truss heads. 


CARBIDE TIPPED SAW-—Simonds 
Saw & Steel Co., Fitchburg, Mass., 
now offers an illustrated 12-page cata 


atk 08 mac ents 
ees 


312 Bth Ave log showing their complete line of 


ess pew 7M LAA Se A bt bk City. Mi Carbide tipped saws for cutting all 


ROLLERS types of softwood, hardwood and ply 
wood—all standard and stock sizes of 
carbide tipped, rip, cut-off, combina 
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How to put your industrial : 
supply business in the sales spotlight — 


HEN YOU ADVERTISE in the ‘yellow The Classified helps you reach out for 
pages’ of the telephone directory, new prospects . . . remind old ones. 


you’re turning the sales spotlight on That’s why it’s smart business to ad- 
your business. 


vertise to purchasing agents in the 
Men who do the buying for industrial ‘yellow pages’ under the headings 
firms regularly use the ‘yellow pages’ to that cover all the important products 
find the products they need. and services you offer. 
Surveys prove it. That’s one 

reason the ‘yellow pages’ are , For further information call 
found in the offices of indus- the directory representative at 
trial buyers everywhere. ; your telephone business office. 


® 





Imitation, as the saying goes, is the test source of 
flattery. However, there are times when it can also be 
the greatest source of trouble. So, remember when 
buying, stocking or selling screw anchors . . . 


Sify 


CAN PROVE DANGEROUS! 


The word “Rawiplug” used in connection with Jute Fibre 
Screw Anchors is exclusively the property of The Rawl- 
plug Company, Inc. For forty years it has been secuced to 
them by common law and by trademark registry. It is the 
corporate and trade name of the company and specific 
product of their manufacture. 

BE SECURE BY BEING SURE 

Look for the Trade Name 














on the Blue Box 


When you use Rawiplugs you are using 
the original and genuine . . . the only screw 
anchor with the features that make them 
worthy of imitation ... RAWPLUG! 


iw 
ROWLPLUGS because of their chemically treated braided jute fibre con- 


struction ... Hold Better . . . Last Longer . . . Weigh Less and Hold More! 
They . . . Eliminate extra troublesome spotting and layout work. Rawlplugs 
are the only universal anchors which can be used in any material. 


“IF YOU DON'T USE ROLES . . . THERE'S A SCREW LOOSE SOMEWHERE” 


For further information write Dept. I 


THE RAWLPLUG COMPANY, INC. 


271 CHURCH STREET . NEW YORK 13. N.Y 


4 iis ss 
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tion, Easy-Cut, dado and groover saws 
are listed. 

In addition, the catalog gives help- 
ful hints on the care and use of these 
saws, tells how to select the right saw 
for the job and shows some typical 
applications. Detailed suggestions are 
included on how to obtain smoother 
cuts in glue joint ripping operations. 
It is designated as Catalog C. 


MATERIALS PUMPS—A catalog 
presenting a new complete line of 
Air-Motor operated pumps and acces- 
sories for automatic dispensing and 
application of heavy to light mate- 
rials, such as sealers, adhesives, roof- 
ing, waterproofing, insulating and 
caulking compounds, has been re- 
leased. ‘The booklet, by Lincoln 
Engineering Co., St. Louis, Mo., 
shows cleven standard models for 
spray gun, pole gun, and Flo-Gun 
applications. Component units for 
assembling custom-designed systems 
are included. Ask for Catalog 40. 


DRUM SANDERS-—A four-page 
booklet describing Cone-Loc Drum 
Sanders has been released by The 
Carborundum Co., Niagara Falls, 
N. Y. Photographs are included as 
well as charts of standard sizes in 
rubber cushion and felt cushion. 


DRILL PRESS—The Clausing 18-in. 
heavy duty precision drill press is 
treated in an_ eight-page booklet, 
catalog 1800-A, which pictures in 
detail the component parts of the 
tool, shows the drill press in opera- 
tion, and gives full description and 
specification. Booklet may be ob 
tained by writing to Clausing Div., 
Atlas Press Co., Kalamazoo, Mich- 


g 
igan. 


VALVES—To those interested in 
safety relief valves for every industrial 
or commercial purpose; pressure 





A FEATURE YOUR CUSTOMERS APPRECIATE | 


Each valve packed individually in its own sturdy carton - fully 


protected against nicks, scratches, discoloration, and the 
harmful effects of dust or foreign matter. Ai little thing, 
yes — but a typical example of how Ohio Brass supporis 
O-B distributors by doing even the /ittle things that 


insure complete customer satisfaction. 


a 


42039 


BRONZE GLOBES - GATES - ANGLES - CHECKS - FOR INDUSTRIAL SERVICE 
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CALDER . 3. the Dresser Line 


for Bigger Profits ... Easier Sales 


BUILT RIGHT—Best materials throughout Teed | 
steel cutters Right and Left hand Threaded Bushings 


for Automatic Tightening 


EASY TO HOLD— Extra 
Weight well distributed 


for smooth handling 


: NAlso CALDER Fine Diamond Dress: 


SOLD ONLY THROUGH DISTRIBUTORS 


CALDER MANUFACTURING CO. 


2049 North Prince Street . Lancaster, Pennsylvania 


OILING is Fast, .|\, 
Easy, Efficient | | iN] \ 
a SW ff 


‘ 


with 
EAGLE 


SUPER PUMP OILER 


For regular lubricating of machines and 











equipment, Eagle Super Oilers really 








do the job with least effort and trouble 


The Pistol Grip is handy; positive act- COLLET 
ing Pump insures efficient oiling; and it E IPMENT 
delivers one drop or a full stream in QU 


NY Ppos.tion A real precision oiler! 


Available with either rigid brass or % COLLIS Equipment fills today’s 

fl-xible steel spout. The Model No. 66 important production needs so well 

because they are made by men 

skilled in making this type of equip- 

Order from your Distributor. ment. Supply the proper unit from 
a complete range of types and sizes 
for Drill Sleeves and Sockets, Lathe 
Centers, Chuck Arbors, and Drill 
Drifts. We will handle your orders 
promptly 


MANUFACTURING COMPANY THE COLLIS COMPANY 


Weillsburg CLINTON, IOWA 








with rigid brass spout is “spark-proof.” 
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gauges and air or steam whistles, 
J. E. Lonergan Co., Philadelphia, Pa., 
offers complete literature. Catalog 
800-V covers safety valves and relief 
valves; Catalog IC-49 deals with pres 
sure gauges; and Catalog 800-W 


treats air or steam whistles. 


STEEL VALVES—A new eight-page 
catalog describing Univalve integral 
scat all-purpose forged steel valves 
rated for 1,500 and 2,500 Ibs. has 
just been issued by Edward Valves, 
Inc., East Chicago, Ind. 

Complete material specifications, 
including detailed chemical analyses 
as well as physical characteristics, are 
given. Graphic illustrations show out 
standing features and a special pic 
ture section illustrates step-by-step 
simple disassembly procedures. 


TIERING TRUCK—The new de 
sign represented by the Raymond 
Straddle-Type Tiering truck is de 
scribed in a bulletin now being dis 
tributed by The Raymond Coprp., 
Greene, N. Y. 

Ihe bulletin describes, gives com 
plete specifications, and shows photo 
graphs of the truck operated in 
clevators, ticring in racks 130 inches 
off the floor from a 6-ft. aisle. 














HEAVY EQUIPMENT—A compre- 
hensive guide illustrating the use of 
tractor-mounted tools in all basic 
industries such as railroading, con- 
struction, light and heavy logging, 
farming, mining, oil and gas and 
governmental projects, has been re 
leased. 

Entitled “A Story of Tractor Tools 
and Their Uses” it is published by 
Hyster Co. of Portland, Ore. and 
Peoria, Ill. Printed in four colors, 
the brochure uses a_cartoon-style 
which presents for the first time im 
one package many of the principle 
uses for this type of equipment, 





IMMEDIATE DELIVERY 


Roller Chain 
SPROCKETS 


WITH INTERCHANGEABLE HUBS 


“QD” 
TYPE 


> 


YOU CAN SERVE 
YOUR CUSTOMERS 


FROM 


STOCK 
WITHOUT DELAY 
FOR RE-BORING 





Sprockets Offer Many Advantages 


QD ACTUALLY FITS SHAFT BETTER 

Tapered split hub actually grips 
shaft for a positive press fit. Will 
accommodate an undersized shaft. 


SIMPLIFIES CHANGES 

Many sprockets use same hubs; 
therefore, speed changes are quick- 
ly and easily made at a saving in 
price. Change of sprocket bore can 
be accomplished with new hub. 


CUTS REPLACEMENT COSTS 
Replacement sprockets can be used 
on old hub, which reduces cost of 
replacement sprocket. 


REDUCES COST OF “SPARES” 
Relatively few sprockets and hubs 
can be carried as spares to fit many 
drives in the plant and thus pre- 
vent costly shutdown time with min- 
imum inventory. 


HUBS ALSO FIT 


Transco 


V-Belt Sheaves 


FORIIWORIH 


STEEL & MACHINERY CO. 


Dept. 18, 3600 McCART, FORT WORTH, TEXAS 
FACTORY HOUSTON 
WAREHOUSES —LOS ANGELES 


OTHER 
FORT WORTH 
PRODUCTS 


V-BELT DRIVES 
SCREW CONVEYORS 
and ACCESSORIES 
SCREW ELEVATORS 
INDUSTRIAL FANS 


ST. LOUIS MEMPHIS 


INDUSTRIAL DISTRIBUTION ¢ 


JUST OFF THE PRESS 
CATALOG 300-C 


Shows list prices and dimen- 
sions of stock QD & DH 
sprockets. Chain dimensions 
and drive recommendations are 
Ps easy-to-use form. Write to- 
jay. 


KANSAS CITY CHICAGO ATLANTA 
DALLAS JERSEY CITY 


AUGUST, 1952 








tellecting 


? 


True Quality.: 


Votre 7 
MAW Ml raw nee 
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*“ BOSS” 
Self-loning 


Air Valve 


\s superior in streneth 
and elliciency as in ap 
pearance. Quick-acting, 
self-adjusting. requires 


anchored to plug inside 


na pate kine, 


the valve body. Maximum 
flow in open position 


through streamlined 


9 
orthiee. Sizes : fe 2 


ST XON VALVES 


BOSS GJ-BOSS 


DIXON 





The valve you can recom- ~< 
mend with confidence.4. +> 
or compressors, 
hanifalds and similar 
ita yf : 
ettytdiity services. 


de Nina 
‘ oo 


KING AIR KING 
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TAPES—How seven “Scotch” brand 
pressure-sensitive tapes can be used 
for various carton sealing and rein 
forcing tasks is shown in a new 6-page 
booklet. 

The booklet—describing tapes Nos. 
250, 280, 320, 710, 880, and 890 
is available on request from Minne 
sota Mining & Mfg. Co., St. Paul. 

It contains 25 photographs of such 
applications as the taping and rein- 
forcing of heavy fibreboard contain 
crs, telescope cartons, and numerous 
other cartons and boxes for air, rail 
and truck shipment. Use of the tapes 
on manual, semi-automatic, and fully 
automatic dispensing and __ sealing 
equipment is also shown. 

Ihe seven tapes described include 
paper tapes, rayon reinforced paper 
filament tape, colored and transparent 
acetate fibre tapes, colored and trans- 
parent rayon reinforced plastic fila- 
ment tapes, and glass reinforced 
transparent plastic filament tape. 

A table listing the tapes’ a 
ties—all engineered for carton sealing 
and reinforcing applications—describes 
the thickness, clongation, — tensile 
strength and adhesion of each. 


BRAKING SYSTEM-—Bullctin IU 
36, published by Wagner Electric 
Corp., St. Louis, Mo., describes the 
new Wagner powered hydraulic brak- 
ing system. Basic units are pictured 
and listed, and schematic diagrams of 
the hydraulic bridge brake system and 
the various pressures and displace- 
ments that occur on brake application 
are included. Wagner branches are 
also listed. 


GEAR SHAPERS-—A new 8-page two 
color bulletin (No. 1800-52) describes 
the improved line of Series 1800 
Shear-Speed radial gear shapers built 
by Michigan Tool Co., Detroit, Mich. 

Latest applications for Shear-Speed 
Shapers are described and illustrated. 
Complete + pao for the four 
models in the line are given, includ- 
ing those for a new Model 18105 
shaper with an increased 5-in. stroke. 
Design changes including handwhecl 
controlled cutter head removal device, 
relocated electrical control panels, im- 
proved head design and _ structural 
changes are also illustrated. 

Also included in the bulletin are 
illustrations of typical shapes that can 
be produced by Shear-Speed radial 
shapers, actual production rates for 
specific parts, machine operating de- 
scriptions and tool sharpening in- 
formation. 


MASKING—*Mask Them Quick and 
Easy,” the Industrial ‘Tape Corp.’s 
short handbook on the quick way to 
mask cars, trucks and busses before 





@ Your customer's confidence is earned 
by experience... experience with you,and with the 
uniform high quality in every link of Peoria Chain 
...experience with Peoria Chain’s complete de- 
pendability — dependability that assures him 
smooth-sailing production year after year. 


Your confidence is earned by experience 


with Peoria Malleable’s straight-steering policy 


that protects your investment in time and effort. 


And this confidence is well-placed. Plant-wide 
quality control assures dependability-whether it’s 
top quality malleable iron or the even stronger, 
longer-lasting pearlitic iron, METAMAL 

@ If you are not already one of 
PEORIA CHAIN’S “protected distributors”, 
write for our free catalog. Sell this complete line 


of malleable iron chain with confidence. 
H Class 


Drive Chain 


Roof-Top 
Transter 
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KEEPS USERS SOLD 


e 


THE DISTRIBUTOR’S COMPLETE V-DRIVE LINE 


BROWNING 
PAPER 
PULLEYS 


with “Unbreak- 
able” malleable 
Split Taper 
BUSHINGS 
2 


Send for 
descriptive 
literature 38-K 


Always the right size in stock... 
Eliminate expensive reboring . . . 


Easy to mount—easy to remove... 
Positive locking clamp fit. . . 


79 stock sizes-—108 stock bushing bores 
2082 stock diameter—-face—bore combinations . . 


With BROWNING'S simplified bushing system you can carry a comprehensive stock 
at a fraction of the cost of fixed bore pulleys. 


BROWNING Unbreakable Malleable Iron Bushings also used in BROWNING single 
and multiple groove sheaves, flexible and rigid Couplings, as well as BROWNING 
Paper Pulleys 


Rigid and Flexible 


COUPLINGS 


with “Unbreakable” Malleable Bushings 
FLEXIBLE COUPLINGS 


machined from solid steel or matieable castings 
compact design 

neoprene insert for greatest possible strength, re 
siltence, and shock absorbing qualities 

easy to mount 

positive locking clamp fit 

easy fo remove 


RIGID COUPLINGS 


construction facilitates mounting and assembly 
of shofting 

made with interchangeable bushings 

machined from malleable castings 


SEND for Descriptive 
LITERATURE V169B 


WRITE 
FOR 


FULL PARTICULARS 
BROWNING MANUFACTURING CO 


1951 BROWNING DRIVE 
MAYSVILLE, KENTUCKY 
COCCCCOOOOOOOOOOOOOOOOOD 
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paint-spraying operations, has just 
been re-issued by the New Bruns 
wick, N. J. company in a new, larger 
casicr-to-read Third Edition 

Sixteen pages long the new hand 
book combines product information 
“how to” data in drawings and pic 
tures; and a section on faster masking, 

Fight Steps to Faster Masking.” 

All information has been indexed 
under “Where to Find the Facts,” 
which lists The Products, The Meth 
ods, and The Results, in consecutive 
order. Close-up photds of products in 
use serve as silent demonstrators. 








NEW LINES 
taken on by 
DISTRIBUTORS 








The Rust-Oleum Corp., Evanston, 
Ill., has appointed the following 
firms as distributors for their 
lines: 

e@ Summers Hardware & Supply Co. 
Johnson City, Tenn. 

e Parsons Brothers, Inc. 
Bridgeport, Conn. 

e Superior-Sterling Co. 

Bluefield, W. Va. 


Hydraulic Power & Equipment Co., 
Portland, Ore., has been named dis 
tributor for O-ring seals manufac 
tured by ‘The Parker Appliance Co., 
Cleveland 


Rockford ‘Tool €* Transmission Co., 
Rockford, Il., has been appointed 
distributor of industrial tube fittings 
and related accessories of The 


Parker Appliance Co. 


Industrial Bearings, Inc., New Or- 
leans, has been named distributor 
for power transmission machinery 
of Dodge Mfg. Corp., Mishawaka, 
Ind. 


Brammer Corp., New York, has ap- 
pointed the following companies as 
distributors for V-link belting: 
¢ Kline & Dreisbach, Inc. 
Philadelphia 

¢ Patron Transmission Co., Inc. 
New York 

¢ Meier Transmission Supply, Inc 
Cleveland 

e Te-Co, Inc. 

St. Louis 

¢ Rothman Belting & Equipment 


Co. 
Philadelphia 








THE FERRY CAP & SET SCREW CO. 


2153 SCRANTON ROAD °e 


e CLEVELAND 13, OHIO 





1 
\ 
. 


“a “a 
SHINYHEADS 
America’s Best Looking Cap Screw 
Sede of high carbon steel — AISI 

1038—to standards for Full Fin- 

‘ee hexagon head cap screws— 

bright finieh. Heads machined top 

bottom. Hexagon faces clean 

cut, smooth and true, mirror finish. 

Tensile strength 95,000-110,000 
p.s.i. Carried in stock. 


“LO-CARBS” 


Made of AISI C-1018 steel—bright 
finish. For use where heat treatment 
is not required and where ordinary 
hexagon heads are satisfactory. 
Hexagon heads die made to size — 
not machined. Points machine 
turned. Tensile strength 75,000- 
95,000 p.s.i. Carried in stock 


FILLISTER CAP SCREWS 
Heads completely machined top 
and bottom. Milled slote—less 
burrs. Flat and chamfered machined 
point. Carried in stock. 


“SHINYLAND” STUDS 


All studs made steam-tight on ta 
end unless otherwise specified, 


“H1-CARBS” 
Heat Treated Black Satin Finish 


Made of high carbon steel — AISI 
C-1038. Furnished with black satin 
finish due to double heat treatment. 
Hexagon heads die made, not ma- 
chined. Points machine turned; flat 
and chamfered. Tensile strength 
130,000-160,000 p.s.i. Carried 
in stock. 


SET SCREWS 


Square head and headless — cup 
point. Case hardened. Expertly 
made by the pioneers in producin ng 
Cup Point Set Screws by the col 
upset process. Cup points machine 
turn Carried in stock 


FLAT HEAD CAP SCREWS 


Heads completely machined top 
and bottom. Milled slots — less 
burrs. Flat and chamfered machined 
poin:. Carried in stock 


* 
ADJUSTING SCREWS 


Valve tappet adjusting screws — 
Hexagon b bead style —to ~| rint 





with flat and 
= Nut end, oval point. — 
etween threads shiny, bright, 
mirror finish. Carried in stock. 


* 


CONNECTING ROD BOLTS 


Made of alloy steel — heat treated — 
threads rolled or cut — finished to 
extremely close thread and body 
tolerances — body ground where 
speci b a, ~- y made by t the 


ar 
polished if specified - - rma oll 
to close tolerance— points machine 
turned; flat and chamfered. 


* 
SPRING BOLTS 


Case hardened to proper depth and 
ground to close tolerances. Thread 
end annealed. Suaoted in various 
head oF aioe holes and 
grooves o! therent kinds, and flats 





rod bolts od the cold upset process. 


FERRY PATENTED ACORN NUTS 


For ornamental puapesee. Steel in- 
sert — steel cove Finish: plain, 
zinc plated, cadmium plated. Size: 
9/16", 3/4",15/16" across the flats. 


Tapped 1/4” to 3/4” inclusive. 
Cross section of Ferry patented 
acorn aut, showing how steel hexza- 
gon aut fits snugly into shell. 


j 
i 
7 
f 
a. 


Pioneers and Recognized Specialists, Cold Upset Screw Products since 1907 
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carried by 
LEADING 
DISTRIBUTORS 


SPECIALS 


furnished to 
BLUE PRINT 
SPECIFICATIONS 


WRITE FOR 
INFORMATION 


SEND FOR SAMPLES 








ON THE JOB... 
in distributors’ profit ledgers 


The Vincent line of Dressers and Cutters is not a new and untried 
quantity. For over forty years, they have been giving customer satisfaction 
on the job . . . carrying their own weight in distributors’ profit ledgers. 


Exclusive Vincent dresser design, which incorporates a hex bushing to 
absorb dressing thrust, provides long, accurate service on the toughest 
applications. Vincent Cutters, made of special alloy steel, are heat treated 
to the exact degree of hardness in Vincent's own heat treating division— 
one of the three largest in the country. 


Added to this, a continuing advertising program, carried on in leading 
trade papers, has acquainted users with the Vincent name and develops 
prospects for distributors. 


Why not stock Vincent Dressers and Cutters yourselves . . . they’re 
proved to be sure-fire profit producers. Vincent Steel Process Com- 
pany, 2424 Bellevue Avenue, Detroit 7, Michigan. 
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D-A-T-E-§ 
TO REMEMBER 





August 12-14—4th Western Packag 
ing & Materials Handling Exposi 
tion, Shrine Convention Hall, Los 
Angeles. 

September 30-October 3—Association 
of Iron & Steel Engineers, Iron & 
Steel Exposition, Cleveland. 

October 640 — National Hardware 
Show, Grand Central Palace, New 
York. 

October 12-14—American Hardware 
Manufacturers’ Association, Atlan- 
tic City. 

October 14-16—7th Annual Exposi- 
tion, Society of Industrial Packag- 
ing & Materials Handling Engi- 
neers, Coliseum, Chicago. 

October 19-22—First National Con- 
vention, American Institute of 
Wholesale Plumbing & Heating 
Supply Associations, Atlantic City. 

October 19-23—National Metal Con- 
gress & Exposition, Philadelphia. 

November 5-7 Industrial Manage- 
ment Society, Chicago. 

December 1-6—20th National Expo- 
sition of Power & Mechanical Engi- 
neering, Grand Central Palace, New 
York. 

April 12-16, 1953—Triple Industrial 
Supply Convention, Miami, Fila. 





The Buyer Looks 
at Business 





Composite opinion of purchasing 
agents who comprise the N.A.P.A. 
Business Survey Committee 


General Business Conditions 


The first half of 1952 ends with 
purchasing executives reporting a fur- 
ther slide-off in industrial orders and 
production, and a pessimistic view ot 
the immediate future. Relaxing ot 
credit controls has not caused a reach- 
back that is reflected in a pickup of 
manufacturing orders and production. 
The steel strike, bulking large in this 
picture, is also taking its toll of pro- 
duction and jobs, a condition which 
will accelerate with each additional 








he steel mills are down, as morc 

re initial manufacturing opera 

must be curtailed or discon 

Ihe steel shortage will be 

1 omewhat in July by plant 

ications, which are more general this 

Summer and for longer periods. Even 

with an early resumption of steel pro 

duction, the depressing effects of 

shortages may carry well into the 
fourth quarter 

Price trends are still down, with 

me evidence of leveling off. Raw 

rial inventories are again sharply 

industry seeks to balance 

companion materials with 

teel. Employment, voth 

im ind hours worked, is 

Much labor unrest and other 

pparently are in the offing 

is of shorter range, and 


] 


Aue 


lect 
Industrial buvers seem to see littl 
f a pickup in the third quar 
consensus is that cond 
last half ot th veal will 
n settlements of wage and 
rsies, and the public’ 

inv increase in prices 


om them 
Commodity Prices 


Industrial material prices continues 
to sag in June, with a slight tendency 
to | off Many mere items are 
below ceiling prices and com 
petition is taking an even sharper 
turn than during the past few months 
With the greatest number of plants 
vet recorded closing all production 
yperations for vacations, running from 
1 to 3 weeks in July, it is expected 
that price reductions for materials in 
plentiful supply may increase to move 
surplus and distress stocks 


€ 


} 
‘ 
i¢ 
a. 
if 


Inventories 


Another deep cut in unworked pu 
chased material inventories is reported 
in June. The steel strike is the caus« 
f the severity of the reduction this 
month, as steel supplies dwindle and 
management reduces the intake of 
other materials to keep stocks in bal 
ince. With order books showing the 
heaviest decline since last August, 

renerally weak and uncertain 
ion schedules due to labor con 
inventories are expected to 

be lower in July 


Employment 


Another drop in industrial pay rolls 
ows in the June reports, about in 
ine with the decline of the past thre« 
Steel shortages are a new 

se, which will be accentuated as 
move into July. The steel pinch 
came noticeable late in June, and 
settlement of the strike cannot 

rse the effect on general employ 


PYRAMID .= SALES 


wit Fairbanks’ 3 lines! 


Capitalize on the profitable combination of Fairbanks’ three 
lines—Trucks, Casters and Valves. Many of your customers may 
be unaware of the fact that all three lines are made by the same 
Fairbanks Company. Yet a number of users of hand and plat- 
form trucks, for instance, also buy casters and wheels —and 
bronze and iron bodied valves —turning elsewhere for sales that 
should be yours. 


So make three calls in one — pyramid your profits by selling 
all of these famous Fairbanks products to every customer. 


VALVES 


Full Line of Bronze and Irom 
Body Valves in all types = 
Gate — Globe — Angle — Check 
—'Sphero”’ Ball Valves— Sok 
der ».\nt~-Brazed Joint, Size 
Ve" to 24”, 


TRUCKS 


Hand and Platform Trucks i@ 
over 200 standard styles and 
sizes. Dollies, Carts, Skidsalsq 
specially designed equipment, 


CASTERS and WHEELS 


Swivel and Rigid Casters iq 
both Pressed Steel and Semix 
Steel in sizes 2” to 8”. Wheel 
for casters and trucks in 2” to 
18” diameters. Rubber Ti 
Semi-Steel, Solid Rubber a 
Pneumatic types with Plain 
Anti-Friction Bearings. 


OVER 21/, MILLION ADVER- 
TISEMENTS IN 1950 ARE 
HELPING YOU SELL FAIR- 
BANKS PRODUCTS. 


c 
w york 3, N. ¥ 


DART & PIC UNIONS - VALVES - TRUCKS - CASTERS 
INDUSTRIAL DISTRIBUTION * AUGUST, 1952 177 





ment immediately. Threats of 
strikes in basic material industries 


od , , 9 4 , J Z y numerous 


Buying Policy 


nw e Ww 30 T Oo w , The extremely cautious policy on 
forward commitments continued in 

: June, 97% running 90 days and under, 

POWER-TWIN be} vith the trend to 30-60 day coverage 

e 3 With indications of declining orders, 

hydraulic puller prices, inventories, and employment 

BIG BROTHER TO THE oupled with an epidemic of labor 


FAMOUS 17% TON ye j ontroversies, the forecast of a slow 


Summer seems to be confirmed, and 
POWER-TWIN ndustrial buyers are proceeding 
hydraulic puller ~ ;' Py GING) 


Specific Commodity Changes 


(«t 


Price changes have becn mode 


pt for the declines lead, zin 


aT ntmmony and cadmium Offsetting 
Now " these nonferrous declines somewhat 1: 
pecial heavy-duty the unrealistic differential between 
0 ton OTC Power domestic copper at 244¢ and a so 
win Hydraulic 


od 


A 


illed “world pric« of foreign copper 
hich is “How much will you pay? 
Ihe few up siaienaadl Copper 


Puller ti 
compa 
handk orld price Oo h, butter, egg 
vegetable oils, cotton textiles 

ynamite x ' On the down side were: Alcohol 

10 tons of deoxidizing aluminum, antimony, cad 

nly 100 mium, some chemicals, coal, con 


pressure on the BOTH HAVE THE FAMOUS CENTER HOLE tainers, burlap and cotton bags, jute, 


Just what your 





Center Hole permits Power-Twins to do fuel oils, glycerin, scrap iron, lead, 


want for those big jobs thought impossible . fast, easy, mercury, paper, rope rubbx shellac, 


ng job ind it has tl unlimited adjustment eliminates torque, 
: ‘ : be Iver, steel scrap, tir zinc 


ole Here’s friction versatile interchange of parts | 
xia 


In short supply: Aluminum, bear 


ings, copper, diamor nickel, 
pipe, steel 

IT'S NEW NOTHING LIKE IT ON THE Easier this m —— 

MARKET. ‘I'he new Power-Twin has ince supplies, p pay irtons 

j y of ng pont There's no . 

’ . n the market that can do burlap, ZAK 
¢ Power-Twin and its acces 
, lo so quickly, easily and econ 
3 ; Canada 


IT’S INEXPENSIVE. Power-T'win pays for Removing mot 
ing motor grader Spline shaft bearin . > 
elf ften on the first job. The wheel hub poem ogy Again, Canadian business 1s_ re 


7 aan ported better than in the U.S.A. Pro 


ee oe eae duction and order books have im 
reed andl safe of this “amazing proved; inventories are higher; the 

: au te tae ten be ae : employment rise contmues Reports 
salesman for Power-Twin show more price declines, however, 
agemneane sms genes oor 4 with buying policy cut back slighth 
wants all the accessories a rch “new from last month but still longer-rang¢ 
topping parts breakage and by saving than in the United States. he steel 


time and tools. Complete Hydraulic > ple 
Puller sets are available for both the se prostem te remove Removing a tractor strike is expected to crip — 


10 ton and 17!, ton Power-T'win wah W. wheel is simple Canadian industries. Export business 


GOOD UNIT SALE. You don't have t continues good 
sell many Power-T'win units or acces 
sories to build up a big sales volume 
Each sale means sizeable commissions 
POWER.TWIN IS AN OTC TOOL and 
there is no greater name in pulling i 
tools. Users know that whatever the t id oe 
job an OTC tool does it better, faster Opera ions eas 
and easier 
waite TODAY | Can You Use Any? 


Pini ori ity | 
FOR COMPLETE INFORMATION nion bearings are easily ff Removing o multiple 


removed or installed drive sheave. 


Co WATO N N a T ce] Oo L .¢ Oo M PA N Y Complete, pipe handling from gon 


373 CEDAR STREET+ OWATONNA, MINNESOTA dola or flat car to pipe storage rack 


Ww ithin your warehouse 1s noW possibl 


sy and 

















Pipe Handling 


INDUSTRIAL DISTRIBUTION © AUGUST, 1952 











Toughened 


FOR EXTRA WEAR...POSITIVE POWER 
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| (4 can get it for aie | can deliver the 














Which distributor 
sells the pump? 


You can win new customers and please old ones 
by having pumps when they want them. Here’s how 
to do it: 

Order an initial stock of pumps from Goulds to- 
day. They will be delivered to you in a few weeks. 
As you sell pumps out of stock, reorder immediately 
—in that way you will always be ready to deliver on 
short notice. 

For advice on the most salable items to stock, for 
help in selling and merchandising, call your nearest 
Goulds Branch or write Pump Headquarters. 


STOCK THESE “ALL AROUND” GOULDS PUMPS 


Fig. 3769—Single stage Fig. 3640—Close-Cupld 
centrifugal centrifugal 





Goulds branches in 
all principal cities. 


PUMPS INC. 
Self-priming centrifugal Bids” pre aT | 
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through a single STAK-RAK crane 
system using a two-in-one crane. ‘This 
consists of an underhung crane from 
which is suspended an electric fork 
lift. In this particular installation, an 
udditional cantilever beam carrying 
an electric hoist was mounted on the 
crane. The motor-driven bridge crane 
is positioned at a door adjacent to the 
rail siding. The cantilever section is 
extended through the door opening 
over the car and the hoist moved into 
position. <A sling is attached around 
1 bundle, or bundles, of pipe; the 
operator then lifts the pipe, moves it 
along the cantilever beam through 
the door and lowers the load on forks 
of the STAK-RAK crane. The crane 
is operated by a pendant push button 
control with the attendant walking 
with the load to deposit the pipe in 
pre selected rack The STAK-RAK 
hoisting column rotates a complete 
360 degrees to service cither side ot 
the aisles. After placing the pipe in 
the storage rack, the fork is lowered, 
retracted and repositioned to repeat 
the cycle. Makers claim great saving 
in labor, provision for 100 percent 
selectivity of all pipe in storage racks 
and, because of stacking height and 
ability to operate in narrow aisles, 
STAK-RAK utililizes greatest possible 
percentage of storage area. (Chicago 
lramrail Corp., 4002 W. Washington 
Blvd., Chicago 24 


Folding Machine 


An electric office folding machine, 
capable of folding 5,000 sheets an 
hour, and simple enough to be oper 
ated by any office worker, is only 
slightly larger than a typewriter and 
only slightly higher in cost. It can 
be set up quickly for any folding job 
by means of a measuring rule and 
adjustment of two indicator knobs. It 
feeds and stacks from the same end 
Sheets are stacked in a hopper and 
moved by finger to feed rollers where 
machine takes over. Performs two 
parallel folds in one operation and can 
make any one of eight basic tvpes of 
fold, handling a wide variety of paper 
sizes and weights Pitnev-Bowes, 
Inc., Stamford, Conn 


Accounting Booklet 


\ special booklet—“Prove It”—offers 
help in your search for new account- 
ing methods and shortcuts which may 
speed up your work and insure greater 
accuracy in tax and general account- 
ing. It was prepared by tax specialists 
and is particularly designed to help 
accountants in meeting overall ac- 
counting workloads. It is offered free. 
Remington Rand Inc., 315 Fourth 
Ave., New York 10, N. Y 








FROM THE These atalll i 
1927 FILES 1942 CHICAGO” Safety Plus” SCREWS 


are’ quality made to be trouble free” 





25 YEARS AGO 


rendered nowadays is meas 
minutes, not miles’”—G steel we use in all our ‘products. 
Lawrence, sales manager, Th 
nited States Electric Tool Co 
incinnati, commenting,on a 10 
nile airplane flight by some adver just available warehouse lots. 


ti, 


1. Rigid laboratory control of the selected 
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We purchase ‘whole heats"’ of steel—not 


s who came to call \ \ 
n Indianapolis Our tremendous production capacity en- 
veekly wage carn q Si : 
lined. the cost of ii ables us to use more efficient machines to 
s declined more, resulting in produce screws of precision quality. 
in increase in what the employee 
mn pay for out of his weekly wage Our large research facilities are constantly 
ind consequently in a betterment ‘ 
n the standard of living.” —Joseph y geared to be on the alert for greater devel- 
H. Barber, Chief Statistician, Wal 
vorth Co., describing economics . 
trend of the previous 7 vears processes. 
Max Krueger, chairman of the board 
f the San Antonio Machine & Sup . Our exclusive method of heat treating in 
Texas, sponsored the 
f a free public art 
1 Antonio sults in greater uniformity to hardness 
Supply Co., Cincin specifications. 


opment and improvement of product and 


carbon recovery atmosphere furnaces re- 


opened its new Ken 
yn in Lexington, fol 
lowing purchase of the supply de 
sartment of the Lexington Mine & 
Mill Supply Co | ‘ . 
tS Titonin Canta i ——-Small territory coverage by our — 
%) Dixon Crucible Co., Jer : “ ne sts : - 
was celebrating its field men offers greater availability of their 
Ts specialized engineering service to you. And 
‘isco firms, The Scovel the central geographical location of our 
. and werpak. plant insures faster deliveries to all parts 
were consolidated under 
W aterhouse-Lester-Scovel of the country. 


tris & Co., Chicago, com Chicago “Safety Plus’’ Screws 
in addition to its plant on mean lower production costs, fewer rejects, 
YT ‘urtis S : . ° ° 
4 IN SS ' TT Co. Ci neater, sturdier construction, tighter holding 
! lillam onnson O., An- r ® © 
aciitl Midian tent th haem power. You get faster deliveries, greater 
ition on Vine St savings over “Special Sizes”’ and less ‘“down- 
J. P. Harper, Washington, D. C., rep time” when you specify STANDARD SIZES 
resentative for the Sloan Valve Co., 
Chicago, was appointed the com 
panv’s sales manager Service-Conscious Industrial Supply 
Joseph A. Scallan, of The Scallan Distributors EVERY Ww HERE HEXAGON D 
Supply Co., Cincinnati, visited c wer ee stocks of Chtcage CAP SCREWS 
~} , Safety Plus’ Screw products. Call 
Chicago to see his son, Robert, tes 
the one nearest you. 





See 


compete in a tennis tournament at 
Culver Military Academy 


George I Rogers, works manager All Chicago"Sofety Pius” Screw Products 
Henry Disston & Sons. Phila now come packed in this strong, easier- 


. 0 SCREW COMPANY ) carton. Color identified labels 
lelphia, celebrated his 50th anni- 


n 
mean faster selection—greater saving 
: F 2503 W. Washington Bivd + Bellwood. tli of time in stock rooms. 
versary of employment with the 
company on June 28th 
Cleveland Chain & Mfg. Co. started Hexagon Head Cap Screws, Stee! and Brass e Squore Head ond Headless Cup Point Set Screws @ Semi Finished Hexogon Nuts, Steel and 
} n a two-story factory addi Brass © Hexagon Costelloted Nuts » Fillister ond Flot Head Cop Screws » Taper Pins » Milled Studs » Socket Head Cop Screws @ Socket 
Set Screws » Socket Pipe Plugs @ Stripper Bolts or Shoulder Screws » Square Head Dog Point Set Screws © Keys, Assortments and Kits 
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Phe*Los Angeles Pipe & Su; ply Co 
purchased a two-acre tract in the 
Laguna-Maywood industrial section 
for a new $180,000 building 

Ihe Miami Valley Hardware & Suj 


ply Co., Inc., was chartered as a 
new supply house with capital stock 
for your customers...and for YOU! i 'sso'soo 
The McLaughlin Mill Supply Co., 
Hammond, Ind., started a $50,000 
three-story addition to its head- 


Carry Nationally quarters building 
Advertised GORHAM 10 YEARS AGO 
Cutting Tools Miles M. Hapgood, president of Berk 


shire Mill Supply Co., Pittsfield, 
Mass., received his oak leaves as an 
Army major 
Carey Machinery & Supply Co., Balti 
more, air conditioned its offices. 
Frank Hofacker, Evansville Supph 
Co., Ind., opened his campaign 
for county treasurer 
Silliter-Holden, Inc., Hartford, Conn 
climinated morning deliveries and 
doubled up on afternoon truck 
loads in accordance with ODT’s 
requirements for reduction of truck 
mileage. 
Robert Kelley, vice president and 
general manager of Manning, Max 
well & Moore's Mill Supplies Div 
was appointed assistant to the presi 
dent of the manufacturing com 
pany following liquidation of the 
supply branch. Most of the indus 
trial supplies sales staff became 
manufacturer's representatives — to 
work with distributor salesmen 
Jate Brown, of Barrett-Christie Co.. 
Chicago, was clected by the Chi 
cago Mill Supply Club to head the 
cutting tools. Engineered, manufactured and heat treated in club’s priority school for three 


: months. 
Gorham’s three modern plants. Thirty-five years devoted to Burhans & Black. Inc.. Svracuse, N. } 





A complete line of the finest quality high-speed steel 


‘ , St. to 
cutting tool research, development and production are your a ma gt uth Warren St. 1 
< A 4 . 


guarantee of finest quality tools. Tools that solve The Chicago Power Transmission 
Club braved thunderstorms to finish 
1 round of golf at the club’s annual 
extra profits for you! outing at the Glencoe Country 
Club. The event had been post 
poned earlier because the course lay 
Make your Main Line the Name Line —“*GORHAM" under two feet of water 


A complete line of high-speed steel ¢ MILLING CUTTERS “ res worker yas: ago . be - } : 
® SLITTING SAWS ¢ END MILLS ¢ REAMERS e¢ TOOL Panga aie 5c Sate eala tae 


Mass., taking over the selling dutics 
BITS © CUT-OFF BLADES e WEAR-RESISTANT CENTERS S Cheese A. Steel. ten ae 
120-page catalog describes PECIAL TOOLS E lob P oo oO »sCOTEE Siegel, reasurer, cn 
complete Gorham line. es plus Engineering, Laboratory a with the army in Hawaii. 
Write for your copy and Electric Foundry Facilities devoted to research and pro- “yapleigh Hardware Co.. St. Louis. 
details of Gorham Dis- 
tributor Plan. 


your customers’ problems . . . and produce 








duction of cutting tools, alloys and castings. lected A. Wessel Shapleigh presi 








dent 


Jones & Laughlin Steel Corp. pu 
hased the Otis Steel Co., Cleve 
land, for a reported $39,000,000. 

TOOL COMPANY . ¢ Vextile Mill Supply Co., Charlotte, 

14406 Woodrow Wilson Avenue > hg —_— ae ae 

D te 3. Mich . dent, succeeding the late F. W 
etroit 3, Michigan 


Glover 
Boyer Campbell Co., Detroit, held a 
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“SPEAKING OF 


distributor 
policy... 


GET THE FACTS ON R/M PACKINGS!” 


When you're a distributor of R/M Packings and Gaskets, the basic 
R/M policy insures your profits. All R/M Packings for maintenance 
purposes are sold only through authorized R/M distributors. Your 


territory is yours to build, and yours alone to profit from. 














PACKINGS 


RAYBESTOS-MANHATTAN, INC. 
PACKING DIVISION, MANHEIM, PA. 


FACTORIES: Bridge 


geport ‘ e “ sville 


RAYBESTOS-MANHATTAN, INC. Manufacturers of Packings « Asbestos Textiles * Mechanical 
Rubber Products « Abrasive and Diamond Wheels « Rubber Covered Equipment + Brake Linings 
Brake Blocks « Ciutch Facings « Fan Belts « Radiator Hose « Sintered Metal Products « Bowling Balls 
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’ We're FUSSY 


Tet eee thee. 
PE EEEEAEE® 
ee, 


: O 
COCOUCLCCERCE CEE 


at “ae 
4 


ompany outing on Lake St. Clair 

William M. Black was named a vice 
president of the American Brake 
Shoe & Foundry Co 

Seither & Ellis, Inc., Newark, N. J 
lost its sixth man to the armed 
forces when Fred J. Seither, Jr., 
joined the army 


OBITUARIES 








ce Cee eee reccae 
CREE COCE EEE erreee. 
CERT REELS iene Pevads 
> ‘ - 


John A. MacMillan 


Se. —— John A. MacMillan. 


I suppose we are a mite too fussy about our prod 
ucts but then we've grown from a ‘one-horse’ outfit 
to national prominence by giving BIG attention to 
LITTLE details. For instance, I was in one of our 
plants one day and noticed a stained and worn con- 
veyor belt. They were running cup cakes nght then 
and I picked one up and it was beautiful but it 
imelled peculiar. When I found out how many food 
products we had run on that line, 1 went out /ooking 
and discovered PLASTEX 

PLASTEX is the Conveyor Belt that was designed 
especially for the food business and is Buffalo's reg- 
ular Solid Woven Cotton Belt covered with a tough 
coat of PLASTIC. It won't crack or peel, is impervi 
ous to oils, greases, acids, alkalies, and moisture and 
withstands temperatures from -20 to 200°F. PLAS- 

TEX won't absorb or exude ANY ODORS and can 
be easily and quickly cleaned by ANY method 
including steam. Fully pliable, it requires no special 
care and will last longer than any ordinary untreated 

nveyor belt. If you're FUSSY, too, investigate PLAS- 

TEX. Ask your jobber or write BUFFALO direct 
(They're the ONLY company that makes it) 


Send {or Free Folder fu} 


14 illustrated pages of sizes, types ond prices 


BUFFALO WEAVING & BELTING COMPANY 


209 CHANDLER STREET 


NEW YORK 


PHILADELPHIA CHICAGO DETROIT 


BUFFALO 7, NEW YORK 


LOS ANGELES 
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The Dayton Rubber Co. 


John Alwyn MacMillan, 79, direc 
tor and former president and chair 
man of the board of ‘The Dayton Rub 
ber Co., died June 7 

He was general manager and _ presi 
dent of the company from 1916 to 
1936, and chairman of the board fr4m 
1936 to 1945. A pioneer in tire manu 
facture, he joined Dayton in 1908 and 
began production of airless tires, used 
mainly on fire engines. Later the 
company branched out into the pro 
duction of low-pressure and modern 
balloon tires, V-belts, generator belts 
ind other products 


He is survived by his wife 


K. K. Kantzer, 
B. F. Goodrich Co. 


K. K. Kantzer, Pacific Coast man 
wer of The B. F. Goodrich Co.'s 
Associated Lines Division, died June 
6 at Huntington Memorial Hospital, 
Pasadena 

A native of Lakeville, Ohio. Mr. 
Kantzer had been with the company 
42 vears. He had been Pacific Coast 
manager since 1928 

He is survived by his wife and two 


sons 





For almost two years has been sending a 
on bearings to over three 
Distributor Salesmen. Prac- 
down-to-earth literature freshens their 
knowledge of bearings and bearing problems 


helps them give sound advice to their customers. 


‘‘Refresher Course’”’ 
thousand 
tical, 


To make a valid check of distributor opinion 


of *s continuing educational service, these 


NEW SOUND 
SLIDE FILM 


questionnaire cards went to Distributors’ sales- 
men. 


97.8°, said, ‘Yes, continue your program!” 
These men do want practical, down-to-brass- 


tacks selling help, and that’s what every Dis- 
tributor can depend on getting from ocr. 


SKF INDUSTRIES, INC., PHILADELPHIA 32, PA. 
—manufacturers of &%F and HESS-BRIGHT bearings. 


ZG 


Si Ag 


SOS has supplemented the “Refresh- 

er” Educational Program with the first 
of a series of full-color slide films. 7 
it's made available to Distributors, and © 
made so that these Distributors can © 
show the films to their customers. ; 





NEW 
SALES HELPS 


CSF is continuously providing Distrib- 
vtors with promotion to help close the 
sale .. . including fact-filled catalogs, 


booklets, wall charts, etc. 


BALL AND ROLLER BEARINGS 


™ 


VERY INDUSTRY, SKF Puts The Right Bearing In The Right Place 


T~ — 
ins 


BS fs) 
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Simple as A-B-C, Cullman Semi-Stock 
converts made-to-order sprockets, in small 
quantities, into “off-the-shelf” stock items—cost 
is lower and delivery time shortened. 

By welding one or two hubs to a Cullman 
Semi-Stock type A sprocket, it can be 
converted into a type B or type C sprocket. 
Finish machining and bore sizing complete the 
sprocket to specifications. Or—plate sprockets 
may be purchased separately. 

Various pitches and number of teeth may be 
combined with different hubs, in a 
multitude of combinations, to supply sprockets 
with bore sizes according to each 
individual need. 


Plates and hubs for all Cullman Semi- 


SEND TODAY Stock sprocket combinations are 
carried in stock. This is but another 

for a Cullman Semi step in Cullman’s consistent effort to 

Stock catalog or 

contect your local offer a complete power transmission 


Culimean distributor service to ifs Many customers 


CULLMAN WHEEL COMPANY @1347M W. ALTGELD ST., CHICAGO 14, ILL 


CULLMAN 


fower Cranimisscon 


SPROCKETS and ROLLER CHAIN 
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Republic Supply 
Opens New Building 


Starts on page 120) 

rhe warehouse is equipped with th« 
newest materials handling equipment 

scales that count as they weigh 
automatic bin-filling equipment; el 
tric fork lift trucks and transporte: 
Warchouse floors are radiantly heated, 
and a dual-height shipping dock ac 
commodates trucks of varying size. 

A feature of the San Leandro opera 
tion is the provision of several desk 
for the use of manufacturers’ repre 
sentatives, a courtesy that includes 
telephone and stenographic service. 
lhe plant is also equipped with pneu 
matic tubes for rapid order dispatch 
ing. 

Republic's inventory includes mo 
than 35,000 different items of indu 
trial supplies made by some 350 manu 
facturers. ‘The company boasts a $5 
million inventory in its chain of war« 
houses, and last year did a volume of 
more than $21 million. 


Bay State Abrasive 
Adds to Sales Staff 


Bay State Abrasive Products Co 
has promoted four of its home offic 
sales engineering staff to abrasive en 
gineers. They aré 

John R. Boudreau, appointed to 
Dallas, Texas; Robert A. Green, to 
Detroit; Russell L. King, to Chicago; 
ind John R. Mele, to Toledo 





STUDYING a new piece of manu 
facturer’s literature are Everett A. Ha 

good, salesman, and William Ander 
son, manager of the Jacksonville branch 
of The Cameron & Barkley Co 





Modern Catalog 


with High Speed Prices In Red 
Carbide Prices In Green 


ERG > McKEE 











600 W. JACKSON BLVD. 
CHICAGO 6, ILLINOIS 
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WONT 
oins Chicago Wheel & Mfg. 
Loose 7 wine Haas, New Orleans eng 


neer, has been appointed field repre 


‘ sentative of Chicago Wheel & Mfg 
Wherever you have to clamp a hose Co., manufacturers of grinding wheel 


connection tight...or wherever you He will cover the States of Louisiana, 
want to lock two objects of any shape — Mississippi, Arkansas, 
together in an unshakeable bond .. . 

your best bet is AERO-SEAL, 


ind ‘Tennessec 


Linde Air Products Names 


T. D. Cartledge President 


Thomas D. Cartledge has been ap 
pointed president of Linde Air Prod 
Pa ucts Co., division of Union Carbide & 





Carbon Corp 
Threads of steel worm engag. ‘eep into Mr. Cartledge, who has been senior 
U § staint tee! slots in stainless steel band — 1 »Id tight 8g president of et _ oa ' 
e . . . 4 ( « < ‘ < S 1 Icy 
se oF stainiess stee under extreme vibration in automotive, Ps 7 "tater | 4 b bes a aa ‘ 
subject through govern- aircraft and industrial applications. oe Kan: Cc sagen Dall re ne 
. ‘ . 3 ager in Kansas City anc illas, ‘Texas, 
ment regulations CAN’T SHAKE LOOSE. successively, and manager of gas sales 
He was general sales manager when 
™ clected vice president in 1940 





ONE-HAND INSTALLATION RE-USE AGAIN AND AGAIN 
Install an Aero-Seal any place you can When hose is frayed and worn you 
reach with thumb and one finger. Self- RE-USE the same Aero-Seal again 
feeding when band engages worm and again. RE-USE Aero-Seals 
threads. Thumb-grip and screwdriver scores of times on temporary clamp- 
types available. Four sizes cover 90% ing jobs — they hold any shape ob- 
of the automotive market —all with jects together, conform to any shape 
stainless steel bands, without damaging clamp band. 


4er-Seal 


anorner (BREEZE) rropuct TOOL DRILL display at Railey 


Milam, Inc., Miami, Fla., is inspected 
BREEZE CORPORATIONS, INC., 41 S. Sixth St., Newark, N. J. by Tom Rawlings and Charles Tatum 
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CONGRATULATIONS on 35 years 

er are extended M. Edward Hagan 

Ash DeWitt, general manager of 
Weaver Machine ( 


Briggs-Weaver Honors 
Retiring Executive 
MI. Edward Hagan, manager of the 


heavy machinery department of Briggs 
W cr Machinery Co., Dallas, Texas, 
vas honored at a company luncheon 
commemorating his 35 years 
of service, just before his retirement. 
Ile was presented with a diamond 
button and a watch by Ashlev De 
Witt, vice president and general man 
if 
Mir. Hagan began his career with 
Briggs-Weaver doing part-time engi 
icering jobs while on the teaching 
taff at the old Dallas University. He 
resigned his teaching duties and 
oined the company full time in 1918, 
is assistant to J. C. Weaver, co 
founder of the firm and then its presi 
dent After Mr. Weaver's death, 
Mr. Hagan took over the engineering 
department, which handled among 
other things the design and erection 
of cottonseed oil mills. This later be 
came the heavy machinery depart 
ment, embracing sales of such prod 
ucts as cranes, boilers, steam turbines, 
ooling towers, hoists, fans, and heat 
ng units 
Mr. Hagan plans to spend the rest 
f the Summer in California before 
king up his residence again in Dal 


Binks Mfg. Co. Moves 
Offices in Cleveland 
Ihe Binks Mfg. Co. has moved its 


| offices and warehouse to 


ger quarters on West 9th 


ilton, district manager, is 
if the new office, which is 

for the Ohio, Indiana, 
n Kentucky territories. 





use these aids 


R BETTER GRINDING 


Genuine 
Desmond 
Cutters 


For best wheel dressing 
results and longest cutter 
life, ask for Desmond cut- 
ters and repiacement parts 
by name: High carbon 
steel cutters are accurately 
milled and carefully heat 
treated for maximum 
hardness. Quickly identi- 
fied by the easy-to-read 
Desmond labels. 


Desmond 
Dresser 
Guide 


For maximum grinding 
production keep all your 
grinding wheels properly 
dressed with the right Des- 
mond dresser. Handy 9” x 
12” Dresser Guide for 
tool cribs and grinding de- 
partments help you select 
the right tool for every job. 
Free on request. Ask your 
Industrial Distributor. 


Qualified 
Desmond 
Distributors 


Your nearby Desmond 
distributor knows your lo- 
cal needs and has the tech- 
nical data and know-how 
to insure best results. Have 
your distributor fill out 
the Desmond Dresser Sur- 
vey Form for factory rec- 
ommendations of dresser 
and cutter for your grind- 
ing application. THe 
DESMOND-STEPHAN MBG., 
Co., URBANA, On10. 


Desmond 


DRESSERS & CUTTERS 


5 Sa 
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Another 
Desmond 
Sales-Proven 
ad appearing 
in user 
magazines 


Plus! 
Desmond 
wall charts 
catalogs 
mailings 
displays 


Plus! 

Desmond 

Sales meetings 
for your 

Sales 
personnel 


Plus! 
Desmond's 
complete line 
—meets every 
customer 
requirement 


Plus! 
nationally 
known name 
—stands for 
quality 

and service 





built-for-the-job 


CASTERS 
insure 

-* Increased plant efficiency 

* Faster materials handling 

* Lower production costs 


any of the more than 25 


os 
different types of Bond indus 
trial materials 
handling jobs and know that these 
efficient, sturdy and economical 
casters will roll-up greater produc- 
tion profits every time. 

For complete facts on all Bond 
Truck Casters write for your copy 
of Catalog K-38 


BOND FOUNDRY & MACHINE CO. 
Manheim, Pennsylvania 


casters for your 


1536A Series — Double 
Ball Swivel Caster 
equipped with Roller Bear- 
ing Vulcanized-On Rubber 
Tread Wheels for quiet, 
smooth operation. 


Race 


3A Series—Single Ball Race 
Swivel Caster—sturdy semi- 


steel construction. 


1A Series — Stationary 
Caster equipped with Plain 
Bearing Semi-Steel Wheels. 


41A Series — Structural Steel 
Rigid Caster for handling 
heavy duty work 
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J. W. Torrant 


L. J. Adams 


Dayton Rubber Co. Makes 
Sales Staff Appointments 


J. W. Torrant has been named sales 
manager of the Industrial Division of 
The Dayton Rubber Co 

Formerly regional sales manager of 
the Chicago area for the Mechanical 
Division, he has been with the com- 
pany 17 years. His new headquarters 
will be at the main plant in Dayton. 

Other recent appointments are: 
L. J. Adams, news sales promotion 
manager of the Industrial Division; 
Kenneth R. Van Doren, sales man- 
ager, Industrial Original Equipment 
Division; and M. E. Runner, sales 
manager, Industrial Wholesalers Sec- 
tion, 

A veteran of 26 vears’ service with 
the company, Mr. Adams was formerly 
merchandising manager of the Indus- 
trial Original Equipment Manufactur- 
ers’ Division. Mr. Van Doren was 
previously a district sales manager in 
the central region, and has been with 





You know the acceptance of popular Du Pont Sponges 


_ Now Cash in on N 
- Mops of Du Pont 
Sponge Yarn 


eas to sell “ee These wonderful mops are making just as big a hit with 
y customers as famous Du Pont Sponges have made. 
’ ; They’re ideal for all the industrial organizations you 
4ERE s Wes ¥ : serve. And most important to you, every sale of a sponge- 
yarn mop brings you bigger profits! 
es - | floors bette bsorb more d ’ ° . . ‘ 
ee ee ee Now’s the time to cash in on the increasing demand 
water than ordinary mops. . ° 
y : for these new mops. Get in on the ground floor . . . order 
@ They leave no lint, do an all-round neater job . . . . " > _ 
: your supply of mops made of Du Pont Sponge Yarn. 
won't sour, snarl or tangle. - = : 4 
: - Send coupon today for the names of mop manufacturers 
@ They're easier to clean—dirt and grease es 
2 whom you can contact. 
wash right out. ‘ 


@And sponge-yarn mops are Ww . 
tough . . . give service that SEND for FREE BOOKLET - 
means repect sales. i 
E. I. du Pont de Nemours & Co. (Inc.) \ 
Cellulose Sponge Sec. O-8. Wilmington 98, Del Aw ) 


Please send the names of manufacturers and free copy of 
the booklet describing Du Pont cellulose sponge yarn’s ad 
vantages for floor cleaning and maintenance. 

GU POND wees 
Firm 


een ator 








080% AaDIversary7 Street 





Better Things for Better Living 
+ + « through Chemistry 





——— 


TO HELP YOU SELL THESE MOPS, Du Pont is running hard-hitting ads in these magazines: 
PURCHASING, MODERN SANITATION and INSTITUTIONS 


INDUSTRIAL DISTRIBUTION © AUGUST, 1952 








We're Looking For 
LAZY 


--- who LOVE to 
make MONEY 


Fven if you now handle one of the 250 odd brands of belt “dressings” 
that have come into the market since Cling-Surface was introduced in 1896, 
ou should be interested in handling the only brand that can call itself a 
belt “preservative” instead of a “dressing”. There's an important difference 
here and it’s the difference that makes it possible for our distributors to sell 
Cling-Surface ONCE and then enjoy years of REPEAT orders from customers 
who discover that our claims are all true. All users of belt dressings eventually 
end up using Cling-Surface, and for that reason, our business expanded again 
this year and we need several good, substantial A-1 distributors. Being the 
leader in its field, you don't have to do any missionary work (except the initial 
introduction to your customers). If you can qualify, we'd like to hear from you! 


ONLY Cling- Surface sells ONLY through distributors. 


fe Our salesmen will asst you, but they'll never compete with you 


4 Co. 
ONLY Cling- Surface stops ALL slippage and permits 


the economical “slack” bele operation that delivers up to 43% 
more power, reduces belt repair “down time” and makes belts 
last longer 


ONLY Cling- Surface bele preservative has met and has 


passed rigid U. S. Government performance requirements. NO 
OTHER BRAND can say this 


ONLY Chiag- Surface backs you up with NATION 
WIDE ADVERTISING in all these magazines plus Direct Mail 
to your customers, plus a real Sales Promotion program in your 
territory. With this program and Cling-Surface's 56 

year reputation, sales resistance is effectively 

minimized ahead of your good selling. Write 

us now for full particulars! First come, first 
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K. R. Van Doren 


M. E. Runner 


the company 11 years. Mr. Runner 
has been sales manager in charge of 
the Western Region for the past three 
years. He has been with the company 
since 1938 

The following executives received 
new appomtments as regional sales 
managers in the Industrial Wholesalers 
Section: W. J. Michel, West Coast 
Region, with headquarters in Los An- 
geles; Richard L. Goodwin, Central 
Region, at Fairborn, Ohio; T. J. 
Ehrhart, Midwest Region, Chicago; 
\. L. Van Der Kar, New York City; 
W. H. Wood, Jr., Southwest Region, 
Dallas, Texas; J. M. Hubbard, South- 
east Region, Atlanta, Ga. 


Appointed by Baker-Raulang 


Hugh C. Seeley has been named 
sales-service supervisor and Walter | 
Schoch, service department manager, 
by The Baker-Raulang Co., Cleveland 
Mr. Seeley will handle Government 
inquiries and quotations. 











1000-LBS 





you're off the hook 


for a of dollars 


"Dre! eae 


The moment you hook your loads to a Zip-Lift, you’re 
off to new economies. You're saving time — saving men — 
? saving money! The Zip-Lift makes load-handling a simple handle it 
push-button job — steps up the tempo of production ee _ 
beside machine tools, along assembly lines, around loading thru-the-air 
docks, receiving rooms, warehouses — wherever loads up to y 
2,000 Ibs. are handled frequently. Just hang it on a at lower cost 
hook, jib or trolley and plug it in! 
For downright value, there’s nothing to compare with 
the Zip-Lift — for design, for power, for toughness 
and dependable year-after-year service. Users by the 
thousands will tell you so. 





CALL YOUR ZIP - LIFT DEALER 


Or write for Bulletin 
HARWISCHFEGER C 


HARNISCHFEGER corporation 


4538 West National Avenue * Milwuckee 46, Wisconsin 








maxes W IK ING “ome>" 
r 


A pump can be 
no better than 
the material 
that goes into 


it. 

All Viking 
pumps are 
made from 


cast . ngs A partial view of moulds being made in 

poured in OUF  Viking’s bronze and aluminum foundry. 

own rigidly When you buy a Viking 

controlled Sor- pump, you are assured 
. . finest iron and non-fer- 
bo-Mat foun pod paar mete ts prt TRY IT YOURSELF to know your 
por aaa machine, Frank Schlichter, manager of 


industrial div., Moore-Handley Hdwe. 
This is just one of the reasons you Co., Mobile, Ala., tells Ed Holmes, 


| can expect better and longer service company’s machinery buyer 
IKING from Vikings—the original gear-with- : 
} D NAME in-a-gear pump—the design that 


N HONORE 
IN_ PUMPING made rotary pumps famous. ‘ . 
Send for folder 52SMM today. Gorham Tool Co. Celebrates 
Executive’s 25th Year 


at CompPaANY George N. Popham, vice president 


and sales manager of Gorham Tool 
Cedar Falls. lowa Co., Detroit, was honored recently 
‘ at a luncheon marking his 25th anm- 

versary with the company. 
Mr. Popham started with the com- 
pany in 1927, in the Follow-up De- 
partment. He became supervisor in 


JOB-TESTED | the Estimating Department in 1932, 


sales manager in 1935, and vice presi 
FLOOR SWEEPS dent in charge of sales in 1941. 
Don 'T’. Flater, company president, 
Ger the right cited Mr. Popham’s work in building 
sweep for every a nationwide sales and distributor or 


job- Costs less per ganization for the company. 
sq. yord cleaned 











oF i ow in over 
i. 100 di com- 
<THE INSIDE =” binetions of filler, 
story J-* filler arrangement and 
ig construction. Sizes 12-36" 
MAIN TYPES JOB-TESTED SWEEPS 
List - 14” 
SUPREME 614 LINE for medium ond 
smooth floors to remove light and 
medium dirt $5.50 
WIRE-CENTER $-2714 LINE for smooth 
unpolished surfaces to remove light 
and medium dirt 4.00 
3014 BORDERLINE for smooth unpolished 
surfaces to remove light and medium 
dirt 3. 
SAMBO LINE for rough unpolished 
surfaces to remove wet or dry, medium 
te heavy dirt 2. 


Order Now—Write for discounts 








= 


p{S|A@O> DETROIT STAMPING COMPANY INVENTORY check-up occupies Rob 
ert L. Jones, general manager of Jones 


332 Midland Ave. « Detroit 3. Mich. & Auerbacher, Inc., Newark, N. J 
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W. E. Tesky 


Harry P. Leu, Inc., Makes 
Sales Staff Changes 


W. E. Tesky, inside salesman fot 
Harry P. Leu, Inc., Orlando, Fla., for 
the past four years, has been assigned 
to outside sales succeeding Ben 
(hompson, who resigned to enter the 
industrial supply business for himself 
in Winter Haven, Fla 

Mr. Tesky will travel the south 
central ridge section of Florida and 
the phosphate mines, including the 
cities of Barstow, Lake Wales, and 
Avon Park. 

J. H. Livingston, formerly equip 
ment engineer with Cherry Burrell 
Corp., Baltimore, has joined the com 
pany as inside salesman. Thomas R 
Minter has succeeded Robert Craw as 
assistant purchasing agent. Mr. Craw 
has joined Taylor Brothers, Richmond, 
Va. 

In connection with the new ap 
pointments, the company mailed an 
nouncements to all its customers. This 
is standard procedure at Harry P. 
Leu, Inc., whenever personnel changes 
take place or there is a shift in sales 
territory The announcement con 
sists of a post-card size piece contain 
ing the picture of the salesman. 

The company recently held a one 
day training school on the Norton 
Co. line of abrasive and grinding 
wheels. 


Edward Valves Appoints 
New Promotion Manager 


Edward Valves Inc., East Chicago, 
Ind., has appointed Joseph E. Foley, 
Jr., as manager of sales promotion and 
advertising. 

Mr. Foley was formerly with the 
American Brake Shoe Co. He will be 
in charge of all promotional and ad 
vertising activities for the complete 
Edward Valves line of cast and forged 
steel valves for the power, petroleum, 
marine and other industries. 


FLEXIBLE SHAFT MACHINES 


meet your customer's demands for 


quality, top performance, trouble-free service 


Distributors find it a quality line profitable to sell. 
A wide variety of models makes it easy to meet customer requirements. 
The equipment stands up under hard usaye and customer satisfactic.n results. 
Shown here are a few of the many models. 


Write for full information and distributor plan. 
e 


FLOOR MODEL — 


. . the floor-mounted flexible shaft machine is one of the | 
most popular. It can be moved from place to place. Amply 
powered, the stand is out of the way while the head is 
light and easy to work with. Model shown is three-speed 
mounted of swivel yoke adjustable floor-type tripod. 
Available In Ya H.P. to 14 H. P., inclusive. 


$ 
3 
: 
i 
{ 


BENCH MODEL — 
.. here is convenient flexible shaft equipment that can be 
mounted on bench right near the work. Portable to the extent 
that it can be taken from ploce to place. For steady, fast 
production, i the bench ted flexible shaft machine 
as port of your production setup. Model shown is three-speed 
mounted on swivel type adjustable bench column. Available 
in Ya HP. 





OVERHEAD MODEL — 


.. . for production line work, overhead-mounted flexible 
shaft machines are a real convenience. Motor and 
mechanism are out of the way and flexible shaft con- 
veniently located. To meet your requirements, review 
all models of STRAND flexible shaft machines. Model 
shown is three-speed vertical type for overhead mount- 
ing ... it is available in Ya H.P. to 1% H. P., inclusive. 


EASTERN SALES ) fen 
Woodbury, Baltimore 11, Corpora tion 


Maryland 


WESTERN SALES N. A. STRAND DIVISION 
5001 North Wolcott Ave. 
Chicago 40, Illinois 
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KOYERSFORD 


| MACHINE TOOLS 


Lever Type 

The moderately priced sturdy tools 
you see illustrated can be had from 
Royersford. Many of your custom- 
ers need service tools for mainte- 
nance and intermittent use and Roy- 
ersford will help you take care of 
their needs. Be competitive! Bring 
your customers needed tools that are 
serviceable and moderately priced 
and you can depend, as other dis- 
tributors do, on Royersford Prod 
ucts and tools to live up to your cus- 
tomers needs. 


271 In v.BenN 
Power Orit! 
1', drill capacity 

ae 


GX 


WE ALSO MANUFACTURE 


Power transmission items such as 

hangers, pillow blocks, couplings, 
Foot Press ~ collars, roller bearings, etc. 

MIA Power Hack 

Saw, Dry Cut 

6” « & Capacity 








ROYERSFORD Foundry & Machine Co, Ine. 
ROYERSFORD, PA.U.S.A. Coble Address: ROYMACHINE 


POSITIVE-ACTION 


: BOB FLOAT 
mw...» VALVES 


LUTaoy a 
nmeunttnaiibedi 7 
+ 


WONT CHATTER 
LEAK OR DRIP 


SOLID BRASS 
CONSTRUCTION 


Guaranteed to Accurately 
Maintain Liquid Levels. 


Increase sales and customer satisfaction by 

stocking the complete line of Bob Float Valves 

and assemblies. Unequaled performance 

under the toughest service conditions has 

convinced leading manufacturers and piping 

fabricators that there are no better float valves. 
ey are competitively priced and available 

in sizes from 4%” to 14”. 





Write for details 

of the complete line j 
of Bob Float Valves | 
| 





ROBERT Manufacturing Company 


9035 Venice Boulevard, Los Angeles 34, California 


INDUSTRIAL DISTRIBUTION ©® AUGUST, 1952 


Richard N. Benson 


Peter D. O'Neill 


Stephen P. Terlecky 


Republic Rubber Names 
Field Engineers 


Richard N. Benson, Peter D. 
O'Neill, and Stephen P. ‘Terlecky have 
been promoted to the position of field 
engineers for the Republic Rubber Di- 
vision of Lee Tire & Rubber Corp., 
Youngstown, Ohio. 





Mr. Benson and Mr. O'Neill have 
been assigned to the Chicago district 
office under district manager M. W 
Clark. Mr. Terlecky joins the Philadel 
phia office under C. R. Conklin, man 
ager 

The new appointees were promoted 
from sales trainees. They were the 
first three hired under Republic’s new 
sales training program started in June, 
1951 

Mr. O'Neill and Mr. Terlecky are 
graduates of Youngstown College, 
while Mr. Benson is a Kent State 
University graduate 


Mill Supplies, Inc., Orlando 
Names New Vice President 


Mill Supplies, Inc., Orlando, Fia., 
has appointed Wilbur Williams as 
vice president in charge of sales 

John McKinney has been named as 
sistant manager Claude Williams, ew of GYROTEX BOBBIN 
service manager, has joined the outside 
sales force covering the ‘Tampa terri 


nt “discovers HOLTIT E's 


Mr. Williams is former general pur 


“ ” 
chasing agent at the Charleston, S. C., T Y P E G T a P Ss C R E WwW Ss 


branch of ‘The Cameron & Barkley 


PERO 


Mill Supplies, Inc., is expanding its 
ictivities now that its new building 
has been occupied, according to Harry 
G. Williams, vice president and man 


ger 


Worthington Corp. Names 
Sales Promotion Manager 
M. FE. Ziegenhagen has been ap 


pointed advertising and sales promo 
tion manager of Worthington Corp., 
Harrison, N. J 

He was previously in charge of ad 
vertising ind sales promotion for sev 
eral of the product departments of 
the General Electric Co.’s Schenec 
tady plant 


NEW PRODUCTS DEMAND NEW METHODS 
Designed, engineered and produced by Formi¢a, 
the Gyrotex Bobbin meets the strenuous requife- 
ments of the new synthetic yarns. It stands gp 
under the tremendous pressures developed by 
Nylon and Orlon. 
Formica Gyrotex Bobbins 
feature heads which are at- 
tached to the flange of the 
aluminum tube with Hel- 
tite-Phillips Type “G* Tap 
Screws and have no contact with the bearing or the 
barrel — eliminating closing of the BORE, or other 
distortions in the bobbin 
CONTINENTAL CONTRIBUTES 
The Continental Screw Company contributes fo 
this Formica achievement in the textile field. Its 
Type "G* Tap Screws are stronger than ordinafy 
fasteners. Consisting of Phillips hardened (heat 
treated) steel, they are self-tapping, with patentéd 
slotted points. They automatically eliminate expen- 
sive tapping operations. 
CONSULT CONTINENTAL — and save 
When you have unusual fastening problems that 
call for fasteners engineered to the application — call 
in Continental. Get the facts. Write Department A. 
Continental Screw Company, New Bedford, Mass 


VARA 


HOLTITE Cnginceted FASTENINGS 
M. E. Ziegenhagen 
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as strong as our product 


THE BRISTOL COMPANY, WATERBURY 20, CONN. 


198 


We've built our distributor policy 


Bristol has made its distributor policy strong, and printed it for all to see, 
for two very good reasons: 


1 We believe that industry, to run most efficiently, needs the dis- 
tributor as its quick, convenient, local source of supply. 


2 We believe that our success depends on the distributor's success. 
That's why we treat our distributors as our branch offices. We pick 
them carefully, and make every effort to direct business through 
them. 

In addition to backing our distributors with a strong distributor policy, 
we make sure they've got the edge on competition. For only Bristol 
makes both hex head socket screws, for regular service, and multiple- 
spline socket screws (a Bristol exclusive!) for more strenuous use. And 
both products are quality-made . . . from special alloy steel, Class III fit, 
heat-treated to eliminate splitting, rounding, burring. 

You'll do well with Bristol's Socket Screws . . . the line that supports 
you with national advertising to purchasing agents, production men, 
maintenance men (magazines, direct mail, trade shows). 


2% Ri STOL MILL SUPPLIES DIVISION 
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UNLOADING PIPE is easy at Poe 
Hidwe. & Supply Co., Greenville, $. C., 
where a hoist swings the load from 
car directly into warehouse 





Safety Equipment Assoc. 
Elects New Officers 


Edison L. Wheeler, of Wheeler Pro- 
tective Apparel Co., was elected presi 
dent of the Industrial Safety Equip 
ment Association at the organization’s 
annual meeting recently. 

S. C. Herbine, of Willson Products 
Co., was named vice president. The 
new trustees are J. B. Davies, of Mine 
Safety Appliances Co., and F. R. Davis, 
Jr., of Davis Emergency Equipment 
Co. 

J. A. Brewer, Industrial Gloves Co.., 
and G. M. Glidden, Acme Protection 
Equipment Co., remain as members 
of the board and Charles H. Gallawav, 
American Optical Co., I.S.E.A. presi 
dent for the past two years, continucs 
as a board member for another vear 
Mr. Gallaway has also been elected to 
the board of directors of the National 
Safety Council, and will serve as liaison 
official between the LS.E.A. and the 
Council. 

Composed of a group of manufac 
turers with the purpose of exchanging 
ideas to benefit users of industrial 
safety equipment and solve common 
problems, the I.S.E.A. is divided into 
product groups representing all types 
of safety equipment. 

The competition, under general 
chairman A. S. Roberts, of the Insur 
ince Company of North America, 
will have the following group chai 
men for the various divisions: packag 
ing—R. G. Anderson, Sperry Gyro 
scope Co.; materials handling—C. R 
Gustafson, American Radiator & 
Standard Sanitary Corp.; Group I 
F. R. Campbell, Armstrong Cork Co 
Group II—F. J. Dahill, Association of 
American Railroads; Group ITI—E. R 
Stivers, Package Research Laboratory 





Group I1V—Paul H. Paulsen, Wm. H. 
McGee & Co. Group V—J. W. 
Kraus, Thompson Products, Inc.; 
Group VI—H. J. Benzie, General 
Electric Co.; Group VII—R. L. Fran- 
ing, International Harvester Co 

Mr. Cragg, in a statement, said 
Proper, scientific industrial packag- 
ing and materials handling will be re- 
flected on the credit side of the ledger 
in computing profits and losses. For 
many years, packaging and materials 
handling were regarded by top man 
igement as necessary evils and com 
paratively little attention was paid to 
their real importance e 


Aluminum Industries Names 
Eckerle General Manager 


Eugene F. Eckerle, vice president of 
Aluminum Industries, Inc., Cincin 
nati, Ohio, has been elected general 
manager of the company. 

The board of directors also pro 
moted Richard G. Tessendorf, sales 
manager of the original equipment 
division since 1943, to the post of 
assistant general manager in charge of 
manufacturing. John H. Hater suc 
ceeds Mr. Eckerle as secretary. 

Mr. Eckerle has been a director of 
the company since 1930 and became 
vice president in 1941. 


Myers Names Pump Engineer 


The F. E. Myers and Brother Co., 
Ashland, Ohio, has appointed Max 
rey, Swiss-born engineer and pump 
designer, as centrifugal engineer in the 
company’s Products Devlin’ Di- 
vision. He was formerly with General 
Engineering & Research Corp., Tren 
ton, N. J., and was previously con 
nected with firms in Italy and Switz 
erland. 


— 


PUTNAM —.... © 
MILLS. 


POSTIV-LOK END 


Here are the tools many of your customers have been 
looking for—a new end mill series designed to cut 
tool and operating costs on large boring mills, pro- 
filers and similar heavy-duty applications. 


With the new POSTIV-LOK end mill (2” Dia. and up), 
Putnam takes the shank off the tool and puts it on a 
positive-locking holder that soon pays for itself. Your 
customers will like them—buy them—because— 


1. POSTIV-LOK reduces set-up and change-over 
time required on large tapered shank tools. 


2. POSTIV-LOK is versatile: drilling, reaming and 
other operations can be done with same set-up, 
using POSTIV-LOK adapters. 


3. POSTIV-LOK lowers tool costs by eliminating 
need of integral tapered shanks. 


Remember: it pays to push Putnam . . . world's leading 
end mill producer. Putnam Tool Co., 2981 Charle- 
voix Ave., Detroit 7, Michigan. 
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eet tap leather belting for more production power 


Get « Graton & Keught “Live Traction” Leather Bett 


‘ 
NATIONAL 


her and synthetic packings 


{ 


FACTORY 
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rt 1/7 Not One at aTime 
But All 
At Once 


Here's how one motor manufacturer CS nd HOW / 
simplified an assembly operation ANT HOM? 


The leather cup pecking on whe lett leched gaseline. The right one dows no 


NA HOWL rs veces attr vets 


-_ 
ene 
wemginsty grovent the pesanye « an 
argh the a 
tc nengmng Hen aity om - / 
new * 
me te pee cot) tend eee wo 2 N 
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INTERNATIONAL 
. Leather and synthetic packings 2» \e Leather and synthetic packings 


GRATON & KMBONT COMPANT vie INTIANATIONAL PACKINGS CORPORANION 
Wercewe: 4 these 


5 
Ll 
& 
fe 
5 
" 
ie 
| 


Elliott C. Paddock 
Vice President in Charge of Sates 


Graton & Knight Company 
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PUMPS MAKE YOU 


I'm a Kenco service specialist, one 
of the many factory-trained experts 
who knows KENCO SUBMERSIBLE 
PUMPS from A to Z! My headquarters 
is one of the 16 Kenco service centers 
in the U.S.A. I'm trained to give 
your customers fast, efficient service. 
I'm backed by the industry's first 
complete training program. I'll help 
you build your business with satisfied 
customers. From one man who under- 
stands pumps to another, [ urge you 
to take on the Kenco line. America’s 
fastest growing pump line, and the 
only successful submersible pump, 
with the exclusive Kenco ‘‘No-Float’’ 
Controi, in the field. We'll work 
together to make you money! 





KENCO 


SUBMERSIBLE 
PUMPS 
Available For Early Delivery ! 
KENCO, INC. 


Dept. 10-052 1125 orth Ridge Read 
LORAIN, OHIO 





RUSH me complete information on Kenco 
Pumps! 


Name 


Company 





Address 


City 








Charles A. Carrithers, Jr. 


Maxwell S. Reber 


David J. Gemmell 


Hodell Chain Co. Promotes 
Three of Its Executives 


Hodell Chain Co., division of The 
National Screw & Mfg. Co., Cleve 
land, has promoted three executives 
to new posts 

Charles A. Carrithers, Jr., assistant 
to the division’s president, becomes 

















» +» FOR QUICK 
FREIGHT 
MOVEMENT 


Three types... 
light, i 


handle all jobs 
in the roilyard. 


Performance records 
are long and satis- 
factory — distribu- 
tors sales are good 
and profitable. We 
sell only thru dis- 
tributors and sug- 
gest to users that 
they buy thru their 
local distributor 


ADVANCE Slip-proof Safety SPURS fit any 
standard make of Car Mover. Keep them in 


stock. 


Sell the Complete Line 


1/25 T01/2 HP 
GEAR & 
CENTRIFUGAL] 














PORTABLE 


COOLANT SYSTEMS 


and 


PUMPING UNITS 


1 GPM TO 70 GPM 


— a - 


uP TO 70 PS! 


L 
N 
ates 


oe 


a 
fr 


1/25 HP to “2 HP, Gear and Centrifugal 


aS ln r 
Sa se 2S 


— 


Models. New g with selecti chart 
makes it easy to sell, recommend and buy 
the right Graymill unit for the job. Write 
for details today! 





GRAYMILLS CORPORATION 


3715 LINCOLN AVENUE e CHICAGO 13 
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FLASH / 


MORSE TELETYPE NET 
COMPLETED 


Now all Morse Branch Warehouses are connected with 
each other, and with the plant, in a transcontinental 
teletype network. This means more Morse Service to 
you and your customers. 


And it’s added evidence of the benefits enjoyed by all 
Morse-Franchised Distributors, through whom Morse 
sells exclusively... under the terms of the Morse Code. 
Morse Twist Drill & Machine Co., New Bedford, Mass. 








Morse Means 100% 
Distributor Protection 


CUTTING TOOLS 
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il manager im charge of 
He has been 
ompan 

National Screw 
Maxwell S Reber 
been named a 
He is a vet 
the company 
Gemmell, 


ill oper 
Hodell 
became a division 
& Mig. in 1945 
purchasing agent, 
tant general man 
in of almost 30 


with 


SERVICE 
WITH A 


SEQUEL . years with 
David J special sales as 
tant to the president for the past 

becomes director of sales. With 

in the industry 

1951 in charge 
business 


veal 
jomned 


experience 
Hodell in 


cv¢ loping new 


Allegheny Ludlum Makes 
Sales Executive Changes 








Allegheny Ludlum Steel Corp. has 
ippointed ‘Truman B. Brown assistant 
to the vice president, a newly 
created post 

Mr. Brown, now district sales man 
wer in Detroit, will be succeeded 
there by Ian R. Kiltic, of the Detroit 
iles staff. H. H. Lardin, also of the 
Detroit staff, was named assistant 
manager in Detroit 

Mr. Brown, who joined the com 
pany in 1934, became a member of 
the Chicago district sales force in 1935 
ind a vear later was transferred to 
Albany, N. Y., as product manager. 
In 1941 he became district manager 
in Toledo, Ohio, and two years later, 
issistant manager of tool steel sales 
for the company. He has been Detroit 
district manager since 1947 

Mr. Kiltie jomed the company in 
the tool steel warehouse in 1939. He 
joined the Detroit sales staff in 1943, 
ifter a vear in the Army 

Mr. Lardin, with the company since 


1919 joined the Detroit district staff | 
1929 


sale s, 


*Tugit’ is so useful, one sale quickly 
It’s portable 
always handy for a thou in 
sand and one 
pulling 
men 


brings repeats fits any 
tool box 1s 
lifting, 
jol s tor 


stretching, and 
plant maintenance 
service crews, and road bangs 
a 1-ton load as little as 

Everything 





It can move 
4.” at a time 
to truck bodies 


is hand 


from cable 
from machines to pipe 


led easier, faster, and at lower 


cost 
*Tugit’ is so light 


sO CK 


ympact, and 
has such powerful geared lever action 
that 
a cinch, even in close 
offer 


two-ton sizes 


smooth operation angle is 
You 
and 
and reorders 
follow naturally. Just point out the 
facts in Bulletin No. 388 


at any 
quarters. 
can ‘Tugit’ Hoists in one 
Sell one 


—nosts 


NAN eA eto «| «NEW SAW is demonstrated for Ed 
and Doug Camp, of Cum 
mins Machinery Co., Atlanta, Ga., by 
Veres kK. T. Lowry, De Walt, Inc., district 


Valves, and 


ul 1 
Builders of “Shaw-Box"’ Cranes Cummins 
‘Load Lifter’ Hoists and other | 
Makers of ‘Ashcroft’ Gauges, ‘Hancock 
Consolidated’ Safety and Relief 
Americen’ Industrial instruments 


Budgit’ and 
fting specialties 
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there is Ne 


DETOUR 
trom SAFETY 


when 


is on the Job 
DIETZ NIGHT WATCH LANTERN 


Releases 
Straight - line 
Pencil Beam of 
great intensity, 
visible from all 
angles, nearby 
and at really 
great distances. 
Exclusive fresnel 
globe and trip- 
lock release of 
chimney. 


2... 
a 


First in safety— 
for safety first. 


Burns 100 hours 


DIETZ RED GLOBE LANTERNS 


The world’s 
most reliable, 
portable light. 
Burn bright or 
dim for long 
hours, to the last 
drop of Kero- 
sene, regardless 
of weather con- 
ditions. Econom- 
ical. Available 
upon request 
with stamped-in 
“name” to prove 
your ownership. 


DIETZ HIGHWAY TORCHES 


Made better, to 
serve better. 
Non-tip base. 
Leak proof, and 
weather proof. 
Burn for 30 
hours. Popularly 
priced and very 
economical, too. 


R.E. DIETZ COMPANY 
SYRACUSE 1, N.Y. 





WORKING BOSS William Lilien 
manages Long Island City, N. Y 
h of Lilien Hdwe. & Supply Corp 





American Association 
Names Standing Committees 


J. A. Proven, president of the Amer 
ican Supply & Machinery Manufac 
turers’ Association, has announced the 
following appointments to standing 
committees of the association for 
1953-54 

Associations’ Co-ordinating Com- 
mittee: Daniel W. Northrup, The 
Henry G. Thompson & Son Co., 
chairman; Wallace F Anderson, 
Brown & Sharpe Mfg. Co.; Carl O 
Hedner, The Yale & ‘Towne Mfg. Co.; 
James Y. Scott, Morse ‘Twist Drill & 
Machine Co.; and Wilbur C. Stau 
ble, The Holo-Krome Screw Corp 

Conference Booth Committee: 
Ralph M. Johnson, Norton Co., chair 
man; J. Robert Kelley, Manning, Max 
well & Moore, Inc.; and ‘T. D. Vander 
Voort, Clemson Bros., Inc 

Constitution & By-Laws: Ralph 
M. Johnson, chairman; Roger ‘Tewks 
bury, The Oster Mfg. Co., J. G 
Geddes, H. K. Porter, Inc.; Robert D 
Black, The Black & Decker Mfg. Co.; 
and H. F. Seymour, The Columbian 
Vise & Mfg Co 

Finance: I’. P. Green, Delta File 
Works, Inc., chairman; O. W. Wag 
ner, Belmont Packing & Rubber Co., 
and FE. J. Weierstall, North Brothers 
Division of Stanley ‘Tools 

Marketing Methods: ‘TI. D. Vander 
Voort, chairman 

Sales Methods (subcommittee un 
der Marketing Methods): Charles ‘I 
Jordan, The Charles Parker Co., chair 
man; Arthur E. ‘Thornton, The Skin 
ner Chuck Co.; Emmet F. Harding, 
Russell, Burdsall & Ward Bolt & 
Nut Co. V G. Scott, The Wood 
Shovel & Tool Co.; George B. Allen, 
Mason-Neilan Regulator Co.: and Ed 
mond A. Neal, Nicholson File Co 

Sales Promotion  (sub-committec 
under Marketing Methods): Carl D 


Why Good Pipe Fitters Choose 


RikzaIb> 
4P Geared Pipe Threader 


Rizal TOOLS make good workers better 


No. 4P, 22" to 4° pipe 


A fast seller because it’s 
extra easy to carry and put on pipe 


*® Balanced loop handles—easy to swing 4P where they 
want it. 

* Mistake-proof workholder sets to size before put on 
pipe—only one set screw. 
Practically no upkeep—drive pinion in oilless bronze 
bearing; safe enclosed gear. 
4 sets of 5 high-speed steel dies for 244", 3", 3%", 4” 
pipe. Ratchet handle; Rff{21© Universal Drive Shaft 
available. Also special 4P for conduit. 

* It pays you to stock and sell this popular Riterp. 


THE RIDGE TOOL COMPANY « ELYRIA, OHIO 


CC _ 
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48 models 
Ye" DRILLS 
500 to 5000 Rpm 
Pistol or Saw-Type 
Grip 


3 models 
¥%” DRILLS 
400 to 1000 Rpm. 


3 models 
YA” DRILLS 
500 to 600 Rpm. 


Will You chem in the Profits 
from SuPERDuTY Tool Sales? 





Write for general catalog and full particulars on attractive distributor 
proposition and the promotion program to industry on Superduty tools. 
Meet U. S. government and military specifications. 
PORTABLE ELeceric TOOLS, INC. 


341 West 63rd Street, Chicago 20, Illinois 
In Canada: Portable Electric Tools, Ltd., Toronto, Ontario 
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MecWade, Skilsaw, Inc., chairman; J 
Ek. Weldy, Carboloy Department of 
General Electric Co.; Steve C. Brown, 
American Hoist & Derrick Co.; Ralph 
Hanes, Dodge Mfg. Corp.; and S. C 
Herbine, Willson Products, Inc. 

Research & Survey (sub-commit 
tec under Marketing Methods): Rob 
ert E. Hamilton, ‘The Dumore Co., 
chairman; Dan C. Swander Jr., The 
Columbian Vise & Mfg. Co.; Don H 
Krey, Homestead Valve Mfg. Co.; and 
k.. D. Cowlin, Eaton Mfg. Co. (two 
more members to be appointed later) 

Meetings: Lyman H. Bellows, Shel 
don Machine Co., Inc., chairman; 
Paul Watts, Skilsaw, Inc.; Fred C 
Emerson, Spartan Saw Works, Inc.; 
S. D. Conant, the Jacobs Mfg. Co.; 
Harold C. Johnston, The Desmond 
Stephen Mfg. Co.; Frank J. O’ Laugh 
lin, Commander Mfg. Co.; and 
Lawrence H. Russell, Walker-Turner 
Division of Kearney & Trecker Corp 

Membership: Clarence B. Noelting. 
Faultless Caster Corp., chairman; 
I. R. Barkley, Beaver Pipe Tools, Inc.; 
W. E. Tromanhauser, Buffalo Fire 
Appliance Corp.; O. R. Geier, Armour 
& Co.; James A. Gardner, The Cin 
cinnati ‘Tool Co.; and FE. N. Grant 
vedt, INpusrriat DistrRipuTioNn 

Projects Planning: J. Robert Kelley, 
Manning, Maxwell & Moore, Inc., 
chairman, Carl O. Hedner, The Yale 
& Towne Mfg. Co.; R. L. Hamilton, 
Ihe Dumore Co.; T. D. Vander 
Voort; and Charles T. Jordan, The 
Charles Parker Co. 

Public Information: Hartley W. 
Barclay, The New York Times, chair 
man; J. J. DeMario, Manhattan Rub 
ber Division of Raybestos-Manhattan, 
Inc.; E. M. Perrin; Truman O. Young, 
Pyrene Mfg. Co.; Howard A. Gauvain, 
Victor Balata & Textile Belting Co.; 
Harvey Conover, Mill & Factory 
magazine; and A. M. Morris, Inpus 
rRIAL. DIstTRIBUTION. 





FLEET of new station wagons will 
serve Atlanta, Ga., division, of Skilsaw, 
Inc. L. Q. Ball checks in with division 
manager Jack Lyman, of the Atlanta 
office 





‘£To do its job a set screw must hold firmly against both 
rotation and sideway motion, and it depends entirely on the point 
for this holding action. 


Allen O screws hold better because they have the strength to permit 
firmer tightening, and because the points 
are designed only to produce maximum holding power. 


Allen design does not compromise the holding power of the point 
ia an attempt to make it perform a locking 

function too. Allen O screws require no locking action at 

the point, because of their high uniform accuracy of fit, pitch 
diameter and perfect thread lead.’ This 

provides maximum thread contact 

with ample friction to lock the screw 

in position during use and re-use Pa 

under extreme vibrating stress. 


THE BUY woro w socxer screws S ALLEN 


OMPANY 
eel ae u.s A 


manu 


WARNINE 2 get oo 


Westy Mr lade 
aecesseril Alles por 


tard me 
this black god silvet 
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Bolts... Nuts... Rivets 

... Screws-have provided 

their users with the same 

dependable uniform quality 

and accuracy of finish for almost 
a Century. 


For Greater Security... 
Fasten Fast with Clark Fasteners 


Guang Baas Bout @ 


MILLDALE, CONN. 


BOLTS - NUTS 
RIVETS - SCREWS 


Your Name 
Here 


... because we know 
how important 
our distributors are 


These packaged shim stock rocks 
are provided with your firm name 
very neatly imprinted on them. The 
only requi tisa mini quan. 
tity of 25. 


Here's the ideal way to keep your firm name be- 
fore the people who actually use your products. 


Sell packages instead of inches! 
Rack holds four 6” X 100” cartons 
of brass or steel shim stock in gouges 
of the customer's choice. 





NATIONALLY ADVERTISED * EASY TO STOCK AND HANDLE 
AlL SALES THROUGH DISTRIBUTORS * HIGH QUALITY 


LAMINATED SHIM COMPANY. 
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D. G. Clark 


E. William Kalb 


Firth Sterling Names 
Two Sales Executives 


Firth Sterling Steel & Carbide 
Corp., Pittsburgh, has a pee age D. 
G. Clark as assistant general sales man- 
ager and E. William Kalb as steel 
sales manager 

Mr. Clark joined the company in 
1903 at the Chicago branch and in 
1919 became Eastern sales manager. 
He was made director of sales, Steel 
Division, in 1927, at McKeesport, 
Pa. He was vice president in charge 
of sales from 1935 until 1946, when 
he retired from active management, 
but remained as sales consultant. In 
1950 he became steel sales manager. 

Mr. Kalb, formerly assistant man 
ager of the Steel Sales Division, has 
had 14 years’ experience in the steel 
industry. 


GE Names Parts Manager 


Robert I. Johnson, former manager 
of the General Electric Co.’s East 
Boston Lamp Works, has been ap 
pointed manager of the Parts Manu- 
facturing Department of the com 
pany’s Lamp Division at Nela Park, 
Ohio. He fills the post left vacant by 
the death of Frank C. Perkins 





SALES HELP literature is listed by IMPROVED } 
J. R. Siegel, president, Standard Indus COMETS ] 
trial Supply Co., Springfield, Mass., 

with Chris Paulson, store manager, and 2 


Bob Herbert, inside salesman 





American Machine & Foundry 
Acquires Leland Electric 


Leland Electric Co., manufacturer 
of electric motors, became a division 
of American Machine & Foundry Co 
recently, increasing to 16 the total 
number of AMF plants. 

The sale involved all of Leland’s 
property and assets, including its two 
plants in Dayton, Ohio, and Guelph, 
Ont., exchanged for a maximum of 
191,747 shares of AMF common 
stock. 

Morehead Patterson, AMF board 
chairman and president, said the pres 


ent management of Leland will con 

tinue. The company employs 1,300 

at its two plants in the manufacture 

of 4th to 5-hp. electric motors, gener 

ators, alternators and inverters. 

New Executive Appointed Plug in on 110 single on 
Eugene S. Page has been named 3 PENDANT ROPE oF 220-440 volt power lines 


special assistant to American Machine CONTROL 


% CM COMET Electric Chain Hoists are now available in two models... Push 
Button Control or Pendant Rope Control. Designed for production line applications. 
Anyone can operate. One hand control, fast load spotting, flexible Herc-Alloy 
steel load chain, upper and lower safety limits, low power consumption, lifetime 
lubrication and fully enclosed working parts are just a few COMET advantages. 


ed 


%& The faster, more efficient overhead handling of materials 
and parts with CM COMET Hoists is an immediate way to 
increase output and reduce unit production costs. Workers’ 
energy is conserved for full day maximum efficiency. Floor 
space is saved. Production moves smoothly. 

COMET CATALOG NO. 150...18 pages of illustrated hoist 


information...sent on request. Prices will be included. Write now! 


CM DISTRIBUTORS ARE LOCATED IN ALL INDUSTRIAL CENTERS 


CHISHOLM. MOORE HOIST CORPORATION 


(Division of Columbus McKinnon Chain Corporation) 


GENERAL OFFICES AND FACTORIES: TONAWANDA, N. Y. 
Eugene S. Page SALES OFFICES: New York « Chicago « Cleveland 
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8 i Rte Nee A 
et. ere © iad 


Ghsseritiise tee 


' For extra sales... you can’t beat 
/ Easton Belting...a solid woven 
pbelting that's loaded with such 
_sales-compelling features as: 


- 

TADAPTABILITY ... bakeries, candy plants, 
flour and feed mills, paper box plants, man- 
facturing plants and fruit packers, to name 
a few 


INNERBOUND Construction . 
production design to eliminate peeling and 
ply separation. 


. . Exclusive 


VARIETY OF SIZES... Available in many 
widths and plies, Easton Belting can also 
be furnished with special impregnations 
and coatings. 


IDEAL FOR LIGHT CONVEYING AND ELEVAT- 
ING ... because of its low initial cost, dur- 
ability and maintenance-free service. 
PN reper err onne " * 
Remember Easton Belting . . . YOUR 
sf BEST BET FOR BOOSTING SALES! Com- 


plete information available in Bul- }. 
letin No. 2. Write for your free 





ae A i? stile B. liina We 


& Foundry Co.'s executive vice presi 
dent, Arnold K. Brown 

He had been director of purchasing 
for the Great Lakes Carbon Corp 
ince 1939. Previously he was asso- 
ciated with several companies, includ 
ing R. Cooper, Jr., Inc., Chicago, 
General Electric Supply Co., San 
lrancisco, L. C. Kohlman, Inc., Chi 
igo, and U. S. Gypsum Co 


Patterson Named by Institute 


Morchead Patterson, president and 
chairman of the board of American 
Machine & Foundry Co., has been re 
elected a vice president of the Ma 
chinery & Allied Products Institute 

Named to the Institute’s executive 

mmittee in 1950, Mr. Patterson was 
clected a vice president a year later 


George Arents 


Arents Made Syracuse Trustee 


George Arents, a director of the 
American Machine & Foundry Co. 
ind one of the company’s founders in 
1900, has been named chairman of the 
Board of ‘Trustees of Syracuse Univer 
sity 

Ile has been vice chairman of the 
University’s board for many years. He 
served as treasurer of AMF and = its 
iffiliate, International Cigar Machin 
ery Co., from 1924 to 1937. 


Corning Glass Names 
New Products Manager 


Corning Glass Works has appointed 
George Norman as sales’ manager of 
the New Products Division. 

Formerly chief engineer of Aerovox 
Canada, Ltd., he has devoted most of 
his career to the designing of elec 
tronic instruments with Aerovix and 
earlier with Chicago Radio Tube Corp 
\ native of England he served with 
the Royal Canadian Air 
World War Il 


Force in 
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WING NUT 
ASSORTMENT 


Compact 
Attractive 
Durable 


COUNTER DISPLAY 


GRIES’ famous zinc alloy wing nuts in exclu- 
sive finger-grip design Strong, rustproof, 
brightly finished, clean threads. No. 1 Assort- 
ment contains 48—3/16"; 60—1/4"; 24— 
5/16"; 12—3/8”" 


LARGE PROFIT! Suggested retail price $5.88. 
Dealer profit—50%. 


ALSO AVAILABLE: 
All popular thread sizes, 100 to the box. 


JOBBERS: Write for details and prices 
on this profitable item. 


GRIES REPRODUCER CORP. 


110 Willow Ave., New York 54 © Phone MO 5-7400 


Easy to sell because it's 
the soldering flux that's 
easy to use. 


Fast selling as well as 
fast acting to properly 
condition metal for a 
strong union. 


Cost less 
in the 
long run. 


Available in liq 

uid and paste. 
Customers like its 
advantages, come 
back for more 
Rubyfluid wil! 
make friends and 
build business for 
you, too. 

For stainless 
steel, sell Ruby's 
Stainless Stee! 
Flux — perfected 
for that metal 


RUBY 


CHEMICAL CO. 
76 S. McDowell St 
Columbus 8, Ohio 





HIGH SPEED WITHOUT LOSS OF 





SURFACE FINISH 


MILLING 








A series of tests on a template follower job, illustrated above, proved conclusively 
to the user that C4ésceland End Mills have two outstanding features: 


1—They possess unusual chip clearing ability. 


2—They permit the use of higher speeds and feeds than other mills without loss 
of surface finish or tool life. 


More than two years ago the entire line of C@eeland End Mills was com- 

pletely redesigned. Since that time they have been tested repeatedly in 

customers’ plants—and always have been found superior in chip clearing, 

accuracy, strength, durability, long life and cutting speed. <> If you have 
not experienced the many advantages of these tools, we urge you to. . 


TELEPHONE YOUR INDUSTRIAL SUPPLY DISTRIBUTOR 


THE CLEVELAND TWIST DRILL CO. 


1242 East 49th Street Cleveland 14, Ohio 
Stockrooms: New York 7 + Detroit 2 + Chicage 6 + Dallas 2 + San Francisco 5 + Los Angeles 58 
E. P. Barres, Ltd., London W. 3, England 





Seuall NTH AaB 


Carried in Stock 
or made to order 


YOUR CUSTOMERS can order 
standard roller chain sprockets right 
out of the Sewall catalog. Sprockets 
for conveying or power transmission 
uses are available in a wide range 
of sizes. Complete stock for quick 
deliveries. Sewall service includes 
made-to-order sprockets for roller huis ©. Cee 
chain—-silent chain —or any type of 

transmission or ccnveyor chain. Illinois Tool Works 
Also manufacturers of Names Vice President 


SEW ALL GEARS ‘ee Illinois Tool W orks, Chicago, has 
accurately machined to clected three new vice presidents. 
your specifications . . Austin E. Cole becomes vice presi 
engineered to your re- dent and treasurer, J. B. O'Connor, 
quirements. vice president and manager of new 
product development, and Robert F 
Dick, vice president and assistant to 
the president 

662 Glendale St., St. Paul 4, Minn. « NEstor 1381 Eugene W. Fuller will continue as 
vice president and manager of Shake 
proof, Inc., a division of the company 
J. F. Miller remains as vice president 
and manager of the Tool & Machine 
Division. 

Other new officers elected are Ber 
nard H. Regenburg, secretary, and 
J. R. Russell, assistant secretary and 
assistant treasurer. 

Harold Byron Smith, company 
president, said the new appointments 
marked a step in the company’s long 
term program for new growth and 
marketing opportunities 

















Wilton Combination Bench and Pipe Vises enjoy unusual patronage by vise experts because 
of their improved design, extra strength and depth. Their attractive eye appeal quickly turns 
reluctant buyers into actual sales 


WILTON TOOL MFG. CO., 925-D Wrightwood Ave., Chicago 14 | 


$ —- Ss 
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Robert F. Dick 








Ernest J. Klimezak 


Ahlberg Bearing Co. Names 
Klimezak Chief Engineer 


Ahlberg Bearing Co., Chicago, has 
appointed Emest J. Klimezak chief 
cngineer, secretary of the company, 
ind a director. President F. O. Burk 
holder announced the appointment 
following the resignation of Charles 
Nelson 

Mr. Klimezak joined the company 
9 vears ago as a tool engineer. Sev 
cral years later he became assistant 
chief engineer. In his new post, he 
will have charge of new product de 
signing and development, tooling and 
research, and cooperative engineering 
ervice to the field. 


Shields Rubbers Opens 
Larger Chicago Branch 


Shields Rubber Co., Pittsburgh, is 
moving its Chicago branch operations 
into larger quarters on North Clinton 
St 

The new headquarters is two and 
one half times larger than the old 
location on West Randolph St. The 
company has also doubled its Chic ago 
branch sales organization, under Jack 
V. Lanahan, branch manager. 

Company offtcers said expanding 
sales volume and broadening of prod 
uct lines necessitated the move 


P & H Diesel Plant Opened 


Harnischfeger Corp., Milwaukee, 
Wis., has opened a new Diesel En 
gine Division in Crystal Lake, Ill. The 
100,000-sq.-ft. plant will manufacture 
P & H diesels of up to 138 hp capacity 
for stationary, mobile, and marine 
service. The company now has 9 plants 
in operation. Other products include 
cranes, hoists, welding equipment, and 
prefabricated homes. 


Aligning Machinery is one of the many uses fora 


HEIN-WERNER 


‘PUSH-PULL HYORAULIC JACK 


A man, using a Hein-Werner “Push and Pull” Jack 
can quickly and easily move and align a big machine 
for floor placement. 

The photograph, reproduced above, shows a 
heavy milling machine being aligned through the use 
of a Hein-Werner 20-ton capacity Model H-785, 
two 8 foot chains and a H-785 chain attachments. 

If there’s a job of pushing, pulling, bending or 
spreading to be done, a Hein-Werner “Push and 
Pull” Hydraulic Jack will prove to be a great time 
and labor saver. 


Available in models of 4, 10 and 20-tons capacity. 


Each consists of ram, six-foot hose, and pumping 
unit for remote control. Wide assortment of attach- 
ments for ram adds to utility of this jack. 


The Hein-Werner line of hydraulic jacks is 
COMPLETE. It includes Under-Axis Jocks 
of 14, 3, 5, 8, 12, 20, 30, 50 and 100-tons 


nWenl i 
| Bios CORPORATION 


WAUKESHA, WISCONSIN 
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YOUR CUSTOMERS, too 


when you — 


STOCK and SELL 
Lonergan 


SAFETY — RELIEF 
VALVES and 
PRESSURE GAUGES 


The Lonergan lines have been “stand 
ard” for years. Their accuracy, depend- 
ability and wide variety puts them in 
the steady-sales class thot means 
PROFITS to the distributor 


A wide 
signs 


range of de 
and specifications 
of Lonergan Safety-Relief 
Valves available for pro 
tecting boilers, 


pumping 


compres 
sors, systems, 


etc 


Lonergan 
Pressure 
Gouges cre 
made in all 
standard 
types and 
sizes 

and special 
purpose 
gauges can 
be supplied 
reasonably 
prompt 


Your customers benefit when you sell 
Lonergan Products, because they have 
been time-tested, approved and widely 
used for over 80 years. Some desirable 
territories now available. Lonergan Engi- 
neering, Service and Sales-Promotional 
helps aid you in selling. Write for de- 
tails 


). &. LONERGAN co. 


SINCE 1872 


215 Race Street Philadelphia 6, Pa 








Yale & Towne to Buy 
Powdered Metals Firm 


The Yale & Towne Mfg. Co 
contracted to buy American Sintered 
Alloys, Inc., Bethel, Conn., and plans 
to operate it as a new manufacturing 
division 

American Sintered Alloys manufac 
tures sintered powdered metals prod 
ucts used principally as components 
in the end products of other manu 
facturers, including Yale & Towne 
Yale & Towne will continue the sale 
of the sintered metal components 


has 


Round Chain Companies 
Promote 4 Executives 


The Round Chain Companies have 
innounced four executive promotions 
Willis J. Keenan, general manager 
of Woodhouse Chain Works, Tren- 
ton, N. J., becomes vice president and 


Willis J. Keenan 


Gerald T. Knott 


MACHINE TOOL 
ACCESSORIES 


— ATI ee nth) — 


Synonymous with 
Distributor Service — 


This line of set up T-bolts and accessories has been 
| serving distributors’ customers year after yeor with 
| distinction and satisfaction. Universal acceptance 
among users for ZIP products makes them a profita- 
ble line to handle. it will pay you, too, to come to 
| Seltzer for your customer's requirements on T-slot 
| bolts and accessories. 


GEO. H. SELTZER & CO. 
DREXEL HILL, PA. 














HARRIS 
FLOATS 


copper @ mone! @ nickel © brass 
© everdur © aluminum ©¢ stainless steel 
Our record of 68 years of service to industry 
is your guorantee that HARRIS Products are 
always being ordered and used. They build 
good income. Our engineers are at your serv- 
ice always for consultation. Let us send more 
details 
Also 
TANKS 
COILS 
BENDS 


KETTLES COOLERS 
DIPPERS EVAPORATORS 
HEATERS EXPANSION JOINTS 


CHEMICAL APPARATUS 


Ba ee a 


210-218 N. Aberdeen St. Chicago 7, Ill. 
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J. D. Gavan 


Leonard Woods 


general manager of this 68-year-old 
company. Gerald ‘Tl’. Knott, assistant 
general manager of Round Seattle 
Chain Corp., has been named vice 
president of his company. Jack D. 
Gavan, who has been with the Round 
organization for 15 years, becomes 
general manager of Round California 
Chain Co., San Francisco. He for 
merly held this position with Round 
Los Angeles Chain Corp. Taking his 
place in Los Angeles is Leonard 
Woods, Jr., who has been his assistant 
there. 


To Sell Rust-Oleum Products 


Rust-Oleum Corp., Evanston, II1., 
has appointed the following firms to 
distribute the company’s products 
Galen Paint Co., Toms River, N. J.; 
Metropolitan Paint Co., Washington, 
D. S.; Industrial Equipment & Engi- 
neering, Pittsfield, Mass.; Masek Auto 
Supply Co., Gering, Neb., and Casper, 
Wy.; The Adkins & Douglas Co., 
Hurlock, Md.; Stebbins-Anderson Co.., 
Inc., Towson, Md.; Carey Brothers, 
White Plains, N. Y.; and M. A. Hart 
nett, Inc., Dover, Del 


ze ond 


av $ 
ENE jon ee? 


Regardless of custo- 
mer requirements, B & H 
can supply them ... One 
source, for a complete line 
of American Standard and 
Special Sizes. 


PACKAGED FOR EASY IDENTIFICATION 


\ y 
IN STRONG DURABLE CARTONS & OR BY THE CASE ee 
=, 


Tehetiead > A.S.A.—$.A.E.—A.S.ME. 


BUTCHER & HART MANUFACTURING CO. 


TOLEDO 6, OHIO 








Pp THREE BASIC 

PUM ASSEMBLIES PROVIDE 
DESIGN VERSATILITY 

At its Best Vesnwa 

——— The “Pump Only” assembly is an 


adaptation designed to readily use 
existing power or operating facilities. 


RAT EN 


Sa dea ORE 


Se 


FLEXIBLE COUPLED 
ASSEMBLY 
Greater flexibility and utility is made pos- 
sible when CMC DUAL PRIME Pumps are 
assembled in a flexible coupled manner. 


CLOSE COUPLED 
ASSEMBLY 

Close coupled construction assures perfect 

pump and motor alignment necessary for 

peak performance under given conditions. 
CMC innovations, such as improved open thrash type impellers, double 
shaft seals, and the exclusive double jet method of priming guaran- 
tee faster priming and greater capacities. Models range in size from 114” to 10”— 
capacities up to 240,000 G.P.H. Write today for latest catalog 


ONSTRUCTION Mes ( ‘ors. 
WATERLOO, OWA USA 
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STEAM HOSE LINES 


Note the STRENGTH ond DURABILITY of this 
Sherman assembly for coupling 1 steam hose. 

The 74 inch long heavy cost brass coupli 

FUSIBLE hos 13 extra-deep pan age 3. “es te 
PLUGS piece. its design rmits two 
rugged, rust-proof Sherman ee et on 
each side. With Sherman you ore sure of 
ag a — ac te. 

here ore ermon @ lamps 

AIR NOZZLES ie aiaen 


meet every need—vwrite for 


Industrial Brass Goods catalog eodey. 


WOZE NOZZLES 





cASTTAL 


INDUSTRIAL 
BRUSHES and BROOMS 
Tops in Quality 
and in Service 


@ Industrial men continue to buy CAPITAL 
Brushes and Brooms because they know from 
experience that they are the best buy for their 
money. The need for good maintenance equip- 
ment is greater today than it has ever been— 
the high production in all branches of industry 
is the reason. The CAPITAL line is complete 
for all needs and we always urge users to buy 
thru their local distributor. 


INDIANAPOLIS 


BRUSH AND BROOM MANUFACTURING CO. 
CORNER BRUSH AND BROOM STS. — Est. 1890 = INDIANAPOLIS 7, IND. 
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NEW OFFICE of Quaker Rubber 


Corp. serves Dallas, ‘Texas 


Quaker Rubber Corp. Opens 
New Warehouse in Dallas 


Quaker Rubber Corp., division of 
H. K. Porter Co., Inc., Philadelphia, 
has opened a_ new stock-carrying 
branch warehouse and sales office at 
1327 Levee St., Dallas, Texas. 

Containing 5,000 sq. ft. of floor 
space, it will stock the complete line 
of Quaker’s rubber conveyor and trans- 
mission belting, hose, packing, and 
moulded rubber products. D. C. Hahn 
has been named district manager and 
is in charge of the new branch. 

Ihe branch is expected to improve 
service and deliveries in the fast-grow- 
ing industrial area of Dallas, according 
to G. A. Dauphinais, Quaker vice 
president and general manager. 





TYPING BILLS is Pat Keating's job 
in the office of Capital City Supply 
Co., Charleston, W. Va 





M® These 20 Key Industries represent the prime 
market for Williams IMPACT “Supersockets”* 


Air Conditioning Electrical Appliance Refrigeration 
Aircraft Assembly (Smell) Structural Steel 
Auto Assembly Electronics Switches, Electrical 
Bridge Work Metol Furniture Television j 
Chemical Plants Petroleum Refineries 7 ond Service 
tations 
G 


Cool Mines Plant Maintenance Trucking Lines 
For the Industrial Distributor interested in building 


Diesel Motors Railroads Washing Machines 





business in a fast-moving line with a big universal 
demand... and an even bigger potential... this is it 
Every one of the industries listed here is using the 
Impact method for assembly and maintenance work 
Hundreds of plants are realizing important savings Take These 3 Steps to Worthwhile Profits 
and speeding production in the face of rising costs 
Your key to real profits is in the increasing volume 1. rons get sapped your territory for IMPACT 

of orders you build for Williams IMPACT “Super- sneenantescrtisgerd ore arise Sea 

sockets’® and Attachments. Your “on the spot’ 2. Keep a check on the IMPACT “Supersocket"® 

requirements 

ability to give immediate personal service in supply- Na - 
ing the needs of your customers with quality Williams 3. Stock adequate inventories of Williams IMPACT 


: “Supersockets”"™ and sell the fact that you can 
IMPACT “Supersockets”® is your big advantage 2 y 





supply the demand from your local stock. 


RIGHT 
NOw, 


write us for your copy 


of our latest catalog 
Ask for A-100 and let us 
send you complete 
details. Get your shave 
of this profitable market. 


e Williams Open End, Box, Adjustable Impact Sockets e Flange Jacks 
E i] and Ratchet Wrenches © Tool Holders e Pliers 
Very CAllis an opportunity  » Detachable Sockets and Sets e Lathe Dogs e Screwdrivers 
to sell the complete line of |e Chain Pipe Tongs and Vises e “C” Clamps e Hoist Hooks 
tools by Williams e Soft Face Hammers e Punches and Chisels e Eye Bolts 
e Crank and Balance Handles e Thumb Screws and Nuts =e Rod Ends 
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HINGED PLATEG 


BELT FASTENER No. 5 


for conveyor belts 
Specially designed to permit 
quick and easy method of 
adding to, or reducing length 
of belt. Just pull the hinge 
pin to open joint. 


\_~ CUNEO BUILT 
CATALOGS 


% Your next catalog can be handled by specialists who know the catalog 


requirements of industrial distributors 


nation-wide catalog service 
catalog? 


239 EAST CHICAGO ST. 


The representative who will call on 
you, at your request, will give you the benefit of experience gained through 
Why not make your next catalog a CUNEO 
Write, wire, or phone our catalog department—DAly 8-5340. 


wisconsin CY N EO press, INC. 


PLATEGRIP for dust-tight 
permanent joints. HINGE 
PLATEGRIP for “add-on” 
belts. REPAIR PLATES for 
patching worn or repairing 
torn belts. 


Write for Catalog Sheets. 


ARMSTRONG-BRAY CO. 


5356 Northwest Highway 
Chicago 30, Illinois 


MILWAUKEE 1, WIS. 
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Donald K. Davis 


Interstate Drop Forge 
Appoints Sales Manager 


Donald K. Davis has been named 
sales manager of the Special Products 
Div. of the Interstate Drop Forge 
Co., Milwaukee. 

\ graduate of Wayne Univ., Mr 
Davis has had experience in sales man 
agement positions in the industrial 
and automotive field and in field sales 
work. 


American Brake Shoe Co. 
Names Sales Executive 


American Manganese Steel Divi- 
sion, American Brake Shoe Co., Chi- 
cago Heights, II., has appointed 
Robert C. Carruthers as assistant sales 
manager of welding products. 

Starting with the company in 1950 
as metallurgical assistant, he was later 
sales development engineer until his 
recent promotion. 





THE ANSWER to a query on an 
order is given by W. M. Green to 
Arnold Stewart in the warehouse of 


I. G. Christopher Co., Jacksonville. 





CLEVELAND 


E. J. Lickwar Tee Qual 
Per fasteners 


Names Representative 


sled iki Catan Ce. te. are prestige builders 


Linden, N. J., has appointed E. J. 
Lickwar as sales representative in the for your 


Pittsburgh area 

He replaces Herbert V. Evans, Jr., Fastener Department 
recently appointed district manager at 
Wilmington, Del. 

Mr. Lickwar joined the company in [cap Screws 


January of this vear after 6 vears’ sell Hex (bright and high carboa) 


ing experience with Reading Pratt & 


Cole wien Ma. is aiden ot Socket, Flat Socket, Fillister, Flat 
Duquesne University. His new terri 


tory comprises the states of Ohio, TSet Screws 


West Virginia, western Pennsylvania Ss . 
- ers oe uare head, cu int 
western Maryland, and eastern Ken q » Cup points standard 


tucks —other points special 


| Milled Studs 


J. E. Lonergan Sets up Standard or 
New Sales Territories special threads 


J. E. Lonergan Co., Philadelphia 
gauge and valve manufacturer, has re 
organized its sales territories into an 
Eastern and Western division. 

A. F. Stumm will be sales manager 


Complete range of sizes 
from %’’ dia. Also larg- 
. er than usually listed— 
for the Eastern Division, while W. F. Hex Heads to 24" dia.; 
Braun will be Western manager. Both Flat Heads to 1” dia.; 
have had long experience with the Set Screws to 1%4’’ dia., 
company in both inside and outside in required lengths. 
capacities. The line dividing the two Write for catalog. 
regions will extend from Detroit to 
New Orleans 

Company officers said the new 
set-up is expected to provide better 
service and closer contact with dis 
tributors and other customers. Sales 
engineering and service is offered in 
30 cities and distributors in more than 
100 industrial centers stock the com 
pany’s lines. 

The company also announced the 
appointment of R. V. Smith as works 
manager. He has been chief engineer 
for the past 15 vears 
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this Dayton 


.salety level 


puts your ladder sales 
on the profit level 


It makes all high jobs ‘ground safe’’— 
a big sales point to your customers. Every 
feature designed to make ladder sales for 
you. Increase your profits with Dayton. 
Check the “big 6” features that ‘sell’ 
Dayton 


. Rail-guarded ‘Safety Level” platform. 
. Locks in place automatically. 

. Rubber safety shoes. 

. Light weight—great strength. 

. Economically priced. 

. Complete size range 3‘ to 16’ height. 











E. W. Taylor 


S. G. Taylor Chain Appoints 


West Coast Representative 


I'he S. G. Taylor Chain Co., Ham 
| mond, Ind., has named E. W. Taylor, 


Daylon} dayion 
safety" ladders Yo xu Mteee 


In Canada: Safety Supply Co., Toronto | 


Jr., sales engineer, as West Coast rep 
resentative, with offices in the Los 
Angeles area. 

Mr. Taylor is the son of FE. W 
l'aylor, company president. He has 
been connected with the Union Oil 


Co. for the past 5 years 


| Templeton, Kenly & Co. 


The Mercury Automatic Clutch is 
the perfect solution to prevailing 
power transmission problems on 
motor-operated machinery. 


REASONS WHY A 
MERCURY AUTOMATIC 
CLUTCH IS A 

GOOD INVESTMENT 
FOR YOUR CUSTOMERS 


A Mercury Automatic Clutch 
installed on an Industrial Hoist 


INCREASED PRODUCTION ... 

UTILIZATION OF MAXIMUM MOTOR TORQUE .. 
SAVING OF MOTOR COST... 

PROVEN DEPENDABILITY... 


Wherever you find an electric motor or gasoline engine at work in the 
Replacement, maintenance, or Service markets, there is an opportunity to 
sell a MERCURY AUTOMATIC CLUTCH. 
The MERCURY line is a profitable one for distributors ... reasonably priced 
with generous discounts. Write today for the MERCURY Distributor Discount 
Schedule and o copy of Cotolog 4 15. 


MERCURY CLUTCH DIVISION 


AUTOMATIC STEEL PRODUCTS, INC. 


CANTON 6, OHIO 
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Makes Staff Changes 


rempleton, Kenly & Co., Chicago, 
has announced several promotions and 
idditions to its sales staff. 

Phillip H. McManus, formerly gen 
eral sales manager, has been elected 


| vice president in charge of sales. As 


idditional dutv, he will travel in the 
Far Western territory. A new addi 
tion to the staff, William H. Zepp, 
will assist Mr. McManus in the states 
of Ilinois, Indiana, Iowa, Kansas, 
Michigan, Missouri, and Wisconsin 

N. L. Montgomery has been ap 
pointed manager of mining sales in the 
territory including southern Indiana, 
southern Ohio, Kentucky, Pennsyl 
vania, West Virginia and Virginia 
He will be assisted by a new salesman, 
Richard S. Bowers, of Huntington, 
W. Va. 

William D. Boldt, southeastern di 
vision sales manager, with headquar 
ters in Atlanta, Ga., has been assigned 
the states of Arkansas and Louisiana 
in addition to his former territory of 
\labama, Georgia, Florida, Mississippi, 
lennessee, North Carolina and South 
Carolina. Virginia has been re-assigned 
to Mr. Montgomery 

Arthur C. Templeton, with head 
quarters in Dallas, ‘Texas, will cover 
the states of Oklahoma and Texas. 





dis-trib’u-tor (dis-trib’t-tér), n. [L.] 
‘One who distributes; an organiza- 
tion or group of organizations for 
marketing goods; e.g., Industrial 
Rubber Products manufactured by 
Raybestos-Manhattan. R/M distrib-* 
utors supply ‘satisfied customers” 
with such long-lasting rubber 
products as Condor Transmission * 
Belts, Condor V-Belts, Homocord 
Conveyor Belts, and Homoflex Hose. 


O s background of “doodles ne of a es from our ads in Business Week and 47 industrial publications 
MANHATTAN RUBBER DIVISION —~ PASSAIC, NEW JERSEY 
RAYBESTOS - MANHATTAN, INC. 








Conveyor Be! , Water, Steom Hos 





Other 8/M products include: Industriol Rubber © Fon B © Radiator Hose © ining 
Clutch Facings © Asbestos Textiles © Sintered Metal Ports © gee _" 
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SEATS IN ALL 

CATAWISSA UNIONS ARE A 
55° ANGLE ON THE FEMALE END TO | 
A BALL ON THE MALE END .. . ASSURING 
A PERFECT SEAL EVEN "THOUGH THE PIPE IS NOT IN ALIGNMENT! 


m PERFECT SEAL 
_ catawissa A unions 


q are made by 
4 vwnion specialists! 





see the complete line .. 
a type for every use.. 


. write for Catalog 11 
. all temperatures, all pressures! 


CATAWISSA VALVE & FITTINGS CO. 


300 MILL ST. CATAWISSA, PENNA. 





| 
: 








Within the circle 
is the reason why 


ATLAS 


CAR MOVERS 


move freight cars 


FAST! 


Within the cir 
cle is the sec 
tion where the 
compound 
leverage is 
developed 





@ All your customers who ship and 
receive freight need these easy, speedy 
Car Movers. The quick approval they 
get gives you fast sales action. Wher 
ever you see sidetrack and shipping 
platforms think of ATLAS and you make 
a sale. No time like the present be 


cause every season is a selling season 
for ATLAS Car Movers 


Appleton-Atlas Car Mover Corporation 
1421-25 So. 2nd St. Milwaukee 4, Wis. 


Sold thru Distributors 
Send for Catalog 


L. B. ALLEN CO. inc. 


6731 BRYN MAWR AVE. 
CHICAGO 31 ILLINOIS 
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| the theme of the event, 
Mim C. 
| short course on packaging and mate 

| rials handling will be sponsored by the 


| being completed for the 7th 
| Protective 
| Handling Competition. 


INVENTORY check occupies Al 
Montgomery, office manager, and Bob 
Shaffer, warehouse manager, at specialty 
shelves of Holley-Edwards Sales, Inc., 


Jacksonville, Fla 





Materials Handling 
Subject of Exposition 


The Society of Industrial Packaging 
and Materials Handling Engineers will 


| demonstrate latest techniques in their 
| field at their 


7th annual Exposition to 
be held October 14-16 at the Chicago 


Coliseum. 


Cost reduction and 


profits will be 
according to 


Cragg, general chairman. <A 


University of Illinois in 
with the exposition. 


connection 
Plans are also 
Annual 


Packaging Materials 
ging 


and 





CUTTING 


KICKBACKS, 
McDonald, 


stock clerk with Poe 
Hdwe. & Supply Co., Greenville, 
S. C., compares pipe taps to be sure 
he gets the right one for the order 


Ben | 





Learning to Be Specialists in Tape Sales 


rae 


een 


I'hese Industrial Tape Corp. sales representatives spent a week at New Brunswick 
recently under a new training plan to make each specialist in a specific industry 


Industrial Tape Corp. is now train- 
ing its salesmen to be specialists in 
specific industries under a new plan 
recently introduced at the New Bruns- 
wick, N. J., plant. 

One ITC salesman in each district, 
according to the plan, will become a 
specialist in an industry using large 
quantities of industrial pressure-sensi 
tive tapes. Sales representatives from 
throughout the country will be called 
in for the specialized training. 

The company’s plan, spokesmen 
said, follows the lead of many dis 
tributors whose salesmen are becoming 
specialists in certain industries. 

he first specialized training meet 
ing for salesmen was held recently 
under A. A. Hally, industrial sales 
manager, and B. M. Austin, industrial 
product manager. A week long session, 


it dealt with applications of electrical 
tapes of all kinds. Subjects covered 
included detailed technical reviews of 
industry requirements, how ITC tapes 
can meet the requirements. and im 
provements in products and service 
merchandising undertaken to aid dis 
tributors. There was a plant tour of a 
large coil winding company of the 
type called on by distributor salesmen 
and ITC factory men, working to 
gether. 

hose attending were: E. D. 
Schwenk, L. P. Durst, B. M. Austin, 
\. A. Hally, T. Craig, J. W. Haga 
man, Jr., J. W. Bruce, W. Nessen, 
FE. J. Giolito, D. B. Roberts, J. T. 
Sullivan, C. W. Bemmels, W. Piltz, 
D. Chimes, J. H. Awtry, R. D. Bren 
nan, H. L. Dant, F. H. Jasper, and 
H I Harwood. 





Iron & Steel Show 
Planned for Cleveland 


Ihe 1952 Iron and Steel Exposi 
tion, sponsored by the Association of 
Iron and Steel Engineers, will be held 
in the Cleveland Public Auditorium, 
September 30-October 3. 

I. J. Hess, managing director of 
the association, reported that about 
200 exhibitors have reserved booths 
for the event,’ expected to be the 
largest in the 27-year series. The ex 
position will be held concurrently with 
the anuual convention of the 
tion. 

Purpose of the event, the only show 
held for the iron and steel producing 
industry, is to acquaint executives and 
personnel of iron, steel and allied in 
dustries with latest developments and 
technical advances in the field 


issocia 


Cameron & Barkley Co. 
Adds to Miami Sales Staff 


Alfred H. Powell, Jr., has been pro 
moted to outside sales at The Cam- 
eron & Barkley Co.’s branch in Mi 
imi, Fla. 

Mr. Powell joined the company in 
May, 1951, and has worked in vari- 
ous departments of the branch. most 
recently in inside sales Ile was 
formerly connected with a marine 
contracting firm in Miami 


To Sell for Bell & Gussett 


Bell & Gossett Co., Morton Grove, 
Ill., has appointed the Richard $ 
Dawson Co., Los Angeles, as sales 
representatives for its industrial prod 
ucts in Southern California 
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EaAier to identify see now the abet 


stands out? It’s easy to read——from the top-most 
shelf. Different colors identify different screws, 
bolts, nuts, metals, plating, etc. Saves time! 


Easier to handle Pheoll products are 


packed in sturdy boxes that won't “bow out” 
when opened or stacked. Covers slip on and off 
with just the right friction grip. Easy to handle, 
pack and ship. No tearing, spilling or loss. 


Easier to get Prompt, reliable deliv- 
ery through convenient factory ware 

Your Pheoll stocks cover most needs. 

on this one source for a broad range of “in 
demand” fasteners. 


Easier to sell preon products are. 


money makers because they're easy to sell. 


They're fast movers. They repeat because they're 
Our ion is” 


made to build your b 
your guarantec. 





business builders 


Machine Bolts 


Carriage 
Lag Bares 


Brass Washers 
NUTS 


Screw 
e *Semi-Finished uts 

ofccket Head Cap Screws “Wing Nuts Nuts BF 
UMD Screws Cap Nuts Bras 
BOLTS Kauried Nuts- Brass : 
T*Stove Bolts ROC 


*Thresdea Rod 
Sho . 3 
*5 whey Lise Recessed Head, 


Oe eee 


8 MNRAS AS LOIN 





WHEN YOUR CUSTOMER 
FOR THE BEST 


»- SELL 


CHANNELLOCK 


Mlade only by CHAMPION DeARMENT 


5 


Channellock pliers are made by skilled 
wraftemen of a company known for nearly 
4 of a century for its highest quality pro- 
Wucts The outstanding features of Channel- 
Hock pliers such as Longer Wearing, No Wear 
on the Joint Bolt, Closely Spaced Adjustments 
mnd Greater Strength make them the most 
@esired pliers. 
Whenever your customers ask for pliers 
. help them select the Best . Hand them 
Channellock 
nd remember, Only Champion DeAr- 
Ment makes Channellock. Send for Catalog 
today 


KHAMPION DEARMENT TOOL CO. 
Meadville, Pe. 
Channeltock phers are listed in the 
Yellow Pages of mest Telephone 


PLEASANT GREETING at the door 
or on "phone is part of duties of Mrs 
Margaret H. McCoy at Charleston, 
S. C., branch of The Cameron & 
Barkley Co 





Russell, Burdsall & Ward 
Appoints Three Executives 


Russell, Burdsall & Ward Bolt & 
Nut Co., Port Chester, N. Y., has 
ippointed three members of its staff 
to new executive posts. 

William U. Cigliano has been 
named assistant general manager of 
the company, with headquarters at 
Port Chester. Russell Hoehl has been 
named assistant district manager at 
the Philadelphia office, to assume full 
charge of this sales district during the 
absence of Hanson ‘Thomas, on loan 
to the Office of Price Stabilization 
in Washington. Vernon Paulson has 
been appointed an assistant Western 
sales manager at the Chicago office 

Mr. Cigliano has been associated 
with the company for many years, 
principally in cost accounting. — His 
new duties will associate him closely 
with the Detroit office, as well as his 
Port Chester headquarters. 


Chain Belt Co. Opens 
Plants to the Public 


All 15 plants of both the Milwau 
kee and West Milwaukee 
Chain Belt Co. were opened to the 
public recently during an open-hous< 
day. Nearly 10,000 attended. 

Each department showed by word 
and picture how its particular function 
fit into the over-all operation. A gen 
eral display area illustrated how the 
company’s products aid industry 
Other displays pictured the growth of 
the company, its historical background, 
and its employee benefits and activi 
ties. Office and shop supervisors acted 
is hosts 
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EVERY LIFT A BOOST 
FOR YOU! 


Day after day, the ‘Budgit’ Aluminum 
Chain Block is proving its usefulness, 
toughness, and safety in large and 
small plants everywhere. Users know 
the light weight, portable, easy-to- 
operate ‘Budgit’ Chain Block gets all 
kinds of spot-lifting jobs done in a 
hurry. Users know it saves time, 
handling costs and speeds the work. 


That’s why every lift is a boost for 
you. Prospects are everywhere. Do 
them, and yourself, a good turn. Go 
through the ‘Budgit’ Chain Block 
features in Bulletin No. 398—then 
tell them how users like this new, 
portable aluminum chain block. 


‘BUDGIT’ 1-BEAM TROLLEYS . 


Cost little, but add much to 
the utility of any hoist. Ad- 
justable to fit various I-Beam 
sizes. Recommended for all 
hoists that could travel the 
load as well as lift it 


mi 


CHAIN BLOCKS 


MANNING,MAX WELL & MOORE, INC. 
MUSKEGON, MICHIGAN 


Builders of “Shaw-Box" Cranes, ‘Budgit’ and 
Load Lifter’ Hoists and other lifting specialties 
Makers of ‘Ashcroft’ Gauges, ‘Hancock’ Valves, 
Consolidated’ Safety and Relief Valves, and 
‘American’ Industrial Instruments. 





OLD IRON RACKS at C. H. Tiebout 
& Sons, Inc., Brooklyn, N. Y., once 
held Civil War supplies. Bill Hopf 
warehouseman, cleans up unused base 
ment corner rich in relics of Tiebout's 
120-vear history 





How to Make Decisions 
Better—and Faster 


If there is one quality above all 
others that marks the successful execu- 
tive, it is the ability to make decisions. 
They must be made with ease, and 
under pressure. Even more important, 
they must be sound 

R. F. Wallace, professor of indus 
trial management at the University of 
Mississippi, stresses this point in an 
article im a recent issue of Factory 
Management and Maintenance, a Mc 
Graw-Hill publication. He continues 

You must decide right most of the 
time, or your superiors will replace you 
with someone else whose batting aver 
age is higher. You can be a good clerk 
if you’re indecisive—but not a good 
executive 

Does all this means that you're 
born decisive or indecisive? Does it 
mean that you're doomed if you lack 
some mysterious inherited quality? 

Fortunately, the answer is no. You 
can learn to be decisive—or more de 
cisive as the case mav be. It’s not 
possible to reduce the process of mak 
ing decisions to an exact mathemati 
cal formula, but it is a logical process 
that you can study and understand 
and learn more about. 

Intelligent decisions can seldom be 
reached in a random, haphazard way. 
Time and again you can spot the 
competent executive by the way he 
approaches and solves his problems. 
He’s logical, systematic. He has to 
be, since it is a major part of his job 
to solve problems, appraise policies, 
and plan for the future. All these ac- 
tivities require the making of sound 
decisions 





ANYBODY WITH TELEVISION 
KNOWS DAGMAR (GEORGE!) 
AND ANYBODY WHO 

KNOWS DAGMAR KNOWS HOW 
IMPORTANT THE BODY IS... 


Talking about Dagmar always reminds us 
of valve bodies, and before we get off 
the subject we'd like to tell you a few 
of the things about Cooper Alloy Gate 
Valve Bodies recently called to our 
attention! 


l. They've got plenty of beef where it 
does the most good. (Weight com- 
parison shows the Cooper Alloy valve 
as much as two pounds heavier than 
competition). 


They've got plenty of extra stock on 
the seat...which means they can be 
relied upon for longer service life. 


3. They are sound throughout... from 
conception to 
1.Weight 17+ lbs. delivery,every stage 
2.Extra Stock is under the di- 
rection of Cooper 
3.100% X-ra 
100% ’ Alloy personnel. 





No matter how you 
look at it, the 
Cooper Alloy Stain- 
less Steel Gate Valve 
Body is something to 
; write home about... 
Z (and so is Dagmar). 
on 
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Sell EXTRA SPEED | 


“ VANKEE™ 


Spiral Ratchet Screw Drivers 


With the fast, easy action of 
“YANKEE” Spiral Ratchet Screw 

’ Drivers, tough assembly jobs are a 
pushover. Used on thousands of appli- 
cations like the one pictured above 
“YANKEE” Drivers speed work, cut 
costs on every unit — keep worker 
fatigue at a minimum. Made in two 
styles — regular and “quick-return”. 
The automatic spring return action 
makes driving a one-hand job .. . ideal 
for overhead and hard-to-reach work. 
Accessories available for a variety of 
uses. 


proving their value 
in speeding assem- 
bly on everything 
from baby strollers 
to oil burners. This 
new booklet is 
available for dis- 
tribution to your 
customers. Order a 
quantity imprinted 
with your name, 
address and phone 
number. Write to 
North Bros., 233 
West Lehigh Ave., 
Philadelphia 33, Pa. 


fot yo" tes we in ae 


We're telling your customers to ask to see the 
complete line of “YANKEE” time-saving tools. 


YANKEE TOOLS NOW PART OF 


* POOP EPRI, 
| STANLEY 


THE TOOL BOX OF THE WORLD 


NORTH BROS. MEG. CO. 
Philadelphia $3. Pa 


Man executive with 
of paperwork simply be 
this abilits 
egree of importance 
me bere them 
of the 

nd thi 


nintaims 

they lack to judge 
ot matters 
Only through 
principles that 
ime diffi 


lake planning for example. | 
lishing orderly plan action 
ill be taken, is one of the basic man 
rcment functions. A plan must have 
ific purpose, with a definite ob 

It requires determin 
ince of vhat is to 
donc 'n other words, it is a 


stab 
, on which 


in View 
in ads action 
ision-making proc 
Ihe big exe to make 
ind faster. Here 


tions as to how 


utive job 1s 


better 


proce 


Spot What's Important 


thaps the most important 
f uccessful deci 
ibilit 


ispect 
ion-making is. the 
to distinguish between the sig 
uficant and the trivial 

ufhicient attent to pre 


r\ it \ riust 


lo devote 
Iblems that 

time, 
ruard against becoming engulfed in 
1 sca of details Phe ee to 
void letting minor problems take up 
o much of your time that vou ¢ ste 
ittention to more impor 


ONSCTV¢ 


IVE mpl 
tant things 
2. Use the Process of Delegation 
Some executives scem not to realize 
or to act on—the fact that vou can 
legate mental work as well as man 
il work. In fact, many organizations 
been made weak bv a too-strong 
leader—a dynamic, domineering pet 
onality who creates what has aptly 
been called a “one-man organization.” 
By refusing to delegate any decision 
inaking powers, he overburdens him 
iclf—and fails to give his subordinates 
a chance to develop real executive 
ability 


Nave 


3. Use the Exception Principle 


It enables you to get time for im 
portant decisions by freeing you from 
routine. Under this principle, all ex 
ceptions to the general rules, routines, 
and standards are pointed out by vour 
subordinates. ‘This leaves vou free to 
devote attention only to matters that 
particularly deserve it 

In other words, frequently recurring 
matters are reduced to routine, and 
policies are sect up to govern them 
Then they are delegated to subordi 
nates. You act on the exceptional 
matters only 


4. Use Staff Advice and Counsel 


The staff may be specifically de 
signed to 
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assist in dealing with the 


THE MOST COMPLETE SOURCE 


€ IN ALL METALS 


NUTS Me 


= Screws © 


\ THREADED & 
#” PRODUCTS 


STAINLESS STEEL ‘aa! 
NAVAL BRONZE - STEEL - BRASS 
ALUMINUM - MONEL - EVERDUR 

NICKEL mi tO Y at eee 


KEYSTONE 
BOLT & NUT CORP 


135 CHURCH. ST., N. Y. 7, N. Y. 
WoOrth 4-4600 


W. A. WHITNEY 


RIVETING 
and 
SETTING 


HAMMERS 


Riveting Hammer 12 oz. 


@ One piece head and handle 
prevents breakage and splintering 
@ Perfect Balance @ Leather Grip 
—CAN’T LOOSEN @ Sheet Metal 
Edge cannot damage the handle 
neck @ Black or polished @ Stock 
these and other W. A. Whitney 
Products for good returns 


Setting Hammer 18 oz 


W. A. Whitney Mfg. Co. 


636 Race St. Rockford, 











many and 


But he 


executive complex re 
may fail to 
the staff help that is 
Many executives do. To 
iob efficiently, it 
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on new, fast-moving welding item 


PsH Maintenance Pack! 


A group of selected electrodes for maintenance welding 


perform your 
ntial to use 


full 


IS es 
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f the ervices of specialized staft 


with good traming 


issistancc 
ind exper 


5. Use the Principle of 
Specialization 


lhe increased size and complexity 
plants leads to increased use 
staff functional departments, 
iwgested above This im tum 
uld lead to increasing delegation 
ilists of the authority to make 
perating decisions 
Ihis not b 
of initiating dec cither In 
many the ipprove them 
ind put them into effect, too—within 
the specified limits of their functional 
irecas in the company 
Delegation of 


powers to spec 


mal 


ind Stand tokes 
vp only 

1% sq. ft. of 
floor space 
) pet 1 


need merely a matter 





ISLONS, 


Cas nay 


SPECIAL DEAL +3 


Approximetely 325 Ibs. of 
electrodes in small, conveni 
ent packoges 


Sturdy plywood display stond 
You retail for $167.50 


You Make $41.88 Profit! 


be differe 

dentitieg of 
Tods in 

e * | ae a in ev 


$125.62 
decision-making 
ialists in this wav does 
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on 
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pecialized, technical questions 

1 technique many 
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nt k . 
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Ly 


6. Use Consultative Supervision 


Here is another in which an 
executive can bring his subordinates 
into the decision-making process in 
1 constructive 
pervision 1s 
with subordinates of 
which they 

In other 


Waly 


way. Consultative su 
the informal discussion 
questions im 
interest. 
vou consult the 
people under on matters that 
iffect them This does two things 
eit gives you the benefit of your 
subordinates’ ideas and 
which are worth having. 
e It tends to strengthen group mor 
ale, since the feeling of solidarity and 
participation is increased. ‘To put it 
in blunter terms: It boosts a man’s ego 
to be asked for his advice and opinion 
by his boss. Besides, the boss may 
learn something. 


have an 
words, 
you 


suggestions, 


Thermoid Consolidates 
Its Molded Hose Types 


hermoid Co., Trenton, N. J., has 
consolidated its molded rubber hose 
line from 18 different types into five 
basic types, color coded for identi- 
fication according to use. 

Company officials said the new line 
offers as much versatility, if not more, 
than the old. New components, said 
to improve performance, include rayon 
braids of high tensile strength, instead 
of cotton, and new tubes and covers 


Becta Me 


Sj 


There's big money in small-quantity 
sales of electrodes, with the P&H 
Maintenance Pack. 


It’s a handy package your cus- 
tomer likes. He no longer has to 
buy seldom-used rods in quantities 
larger than he needs. Instead, he 
can keep some of each type on hand 
economically — and get replace- 


WELDING DIVISION 


HARNISCHFEGER 
CORPORATION 
4683 WEST NATIONAL AVENUE 
MILWAUKEE 46, WISCONSIN 
POWER SHOVELS @ CRAWLER AND TRUCK CRANES 
@ OVERHEAD CRANES @ HOISTS @ ARC WELDERS 


AND ELECTRODES @ SOIL STABILIZERS @ DIESEL 
ENGINES @ PRE-FABRICATED HOMES 


Harstain, 1 
Stainless st 
3. Nicast, 


of miig . *or all 
fs i Steels ond 


a” 
OF spr 
sels Of oll kinds ace’ ond 


or OC. 


oF eer aaeh A ae ee 
ment packages from you as he 
needs them. 

Let these packaged electrodes 
build both your over-the-counter 
and off-the-truck sales. Order P&H 
Maintenance Pack Deal No. 3 from 
your nearby P&H welding distribu- 
tor. If you don’t know who he is, 
send coupon below for his name. 


Tear ovt coupon and mail today! 


SVVCSVVPVC BBs eee SSSBBBeeeeeeaa 


SAeBSSeBBeeeeee 


HARNISCHFEGER CORPORATION 
4683 W. National Ave., Mil L 





46, Wis. 
Send me nome of my nearby 
P&H welding distributer. 


Nome 


Company 
Address 


City (...) State 


‘ 
, 

, 

7 

’ 

, 

, 

Position : 
‘ 

‘ 

, 

’ 

, 

- 
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““SEE YOU AT THE POLLS!’ 


“SEE YOU AT THE POLLS!’ 


THE POLIS!" 


Nobody knows for sure how it started—this line about “‘See you at the Polls!” 
we're hearing all over these days. 
Best explanation seems to be that it came from that state candidate out 


west. . . . His opponent in a debate got all riled up and challenged him to fight 
it out in the alley. 


But he said—“‘I’ll settle this the AMERICAN way—I’ll see you at 
the polls!” And the audience picked up the chant. 


Now everybody’s saying it—and on Nov. 4 everybody will be doing it! 


“*SEE YOU AT THE POLLS!’ “‘SEE YOU AT THE POLLS!‘‘ 
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of both natural and synthetic rubber 
Reduction in the number of types 1s we're TO 
expected to provide savings to users 3 Mill & Factory 
- ope rs in pe og paving its way tices Mindhins — 
dling and storage costs, company ; , 
ecutives stated . to easier sales Industrial Equipment News 
Each ty] s a distinctive cover industrial Arts & Vocational 
color , for you Education 
a 7 ny es pokes eye by pre-selling the more than Contractors Electrical Equipment 
asi for water, A ind woth. Soa in 325,000 readers of these New Equipment Digest 
sprays and fire equipment national magazines on Domestic Engineering 
Versicon,” for pressures up to 300 the advantages of Metal Working 
psi, is designed for air-operated tools, 
ind acetylene lines, water, greases, 
oils, gasoline, and other general put 
poses 
Aquair” will conduct water, air, 
oxygen and acetylene at pressures up 
to 200 Pp 
Utility” for pressures up to 125 
i, is designed chiefly for water and 
while “Powerflex” is specifically 


superheated steam at 200 psi 


Goodyear Tire Makes > Model 1220 for extra lorge 
y : . Model 816 cuts 8” round Model 610 is a low-priced cutting jobs. Capacity: 12” 
Four Merit Awards ond 8” x 16” flat. Model saw with a capacity for x 20” flat and 12” plus on 
824 cuts 8” round and 8” cutting 6” round ond 6 rounds. Available with 
. x24” flat. Both models x 10” flat. Also available coolant equipment for con~ 
Four men judged Gor rdvear lire available with coolant with coolant equipment. tinveus production cutting, 
& Rubber Co.’s “best salesmen” for equipment. : f : 
1951 were recently awarded the Akron, For complete details on Kalamazoo write today. 
Ohio firm’s highest sales honor—‘“The 


Litchfield Award of Merit.” 


Gold medals symbolizing the award 818 WARRISON STREET KALAMAZOO, MICHIGAN 
were presented to James A. Loder, & 
named “best wholesale salesman”; ine , 

Dan A. Kingdon, termed “best large 
store manager’; Francis C. Craig, se- 
lected as “best small store manager”; 
and Thomas F. Porter, chosen the ; 7 th 4 
firm’s “best export salesman.” { oy ioe , Typical 
P. W. Litchfield, Goodyear chair : Applications 


man and originator of these awards, Zs © Pressure Tubes 
made the presentation. P ; sists 4 ° Superhooter 
© Condenser 
Tubes 
Still Tubes 
Evaporator 


and be certain of complete ~~ 


customer satisfaction O8-Woll Pomp 


Mechanical 


F” over 30 years Globe has Tube 
specialized in the production of Setters. Sor 

high-quality alloy steel tubing. — 

Specialized machinery . . . special- 

ized methods assure uniformity of Producers of 

concentricity, diameter, wall thick- é Ghia 

ness. Precision checks at every stainless steel 

stage of production guarantee tub- tubes 

ing that meets the most exacting ——— 

specifications, stainless steel 

tubes 

Alloy 





Offer your customers maximum 
strength and minimum weight. Cuties 
Stock and sell dependable Globe Seamless steel 
Alloy Steel Tubes. tubes 
Globeiron 
Chicago * St. Louis * Detroit * New York poe poy 
Philadeiphia * Cleveland * Houston sonulaan tube: 
Denver * San Francisco * Glendale, Cal. ~ ~ ° 
Globe welding 
fittings 








NEW DUTIES as city salesman are 
che ked by S. € Peele, ot Farquhar GLOBE STEEL TUBES 
Machinery Co., Jacksonville, Fla., with 


Milwaukee 46, Wisconsin 
asst. sales manager W. M. Gaillard 
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flexible shaft 
MACHINES 


your BEST BUY 
because they 


serve your customers 


43-SPEED JIFFY 
$J-38 


These two STOW Variable 
Speed Machines permit 
choice of operating speeds 

. . are specially designed to 
provide the highest efficiency 
wherever applied. Many other 
models available 


STREAMLINERI 
N.40 


Stow 


STOW FLEXIBLE SHAFTS 


sre the result of specialized know! 
edge and 76 years of experience 

they're famous 
trouble-free per 


Reliable, efficient 
tor long-wearing 
formance 


Write for Free Copy! 





Don't delay——write to 
day for your free copy 


of Catalog <5! 


MANUFACTURING CO 


S Shear St 


STOW 


Singhamten, N.Y 


EASY REACH and plenty of room 
the idea at National Bolt & Nut Co 
N. Y., according to Seymour 

v.p. and sales manager 





Worthington Corp. Names 


Two Branch Managers 


Worthington Corp. has appointed 
new managers for its Kansas City and 
Milwaukee branch offices 

Paul J. Foley, named to the Kansas 
City post, was previously Milwaukee 
branch manager. Before that he was 
sales engineer in the Chicago office. 

William M. Fine, the new Milwau 
kee branch manager, joined the sales 
force at the Chicago office in 1943. He 
was previously sales trainee and ‘esti 
mating cnginecr 

Mr. Foley succeeds W. R. Kennedy, 
who will continue as consultant in the 
Kansas Citv office 


New Training Plan Activated 


\ new placement program for re 
cruiting and training college-graduated 
engineers has been opened by Worth 
ington Corp. with the signing up of 
52 graduate engineers. 

The program is carried out by the 
newly created Personnel & Training 
Department, which absorbs the func 
tions of the company’s former Sales 
Personnel Division and handles train 
ing for all branches of the company, 
including sales, manufacturing, ac 

uunting, purchasing, and engineering 
The men will be given a diversified 
background in all felds, and assign- 
nents to specific fields will come later. 


Name Sales Representatives 


Edward Valves, Inc., East Chicago, 
Ind., has appointed Reed & King, 
Inc., Minneapolis, Minn., as its sales 
representatives for Minnesota, North 
ind South Dakota, and northwestern 
Wisconsin 
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TILDEN 


ROTARY 
KONKRETE KORE 
DRILL 


Dealers and jobbers every- 
where are happy with Tilden 
rotary Konkrete Kore drills — 
because TILDEN DRILLS 
pay off where it counts most 

. in increased sales and 
greater profits! 


HERE'S HOW YOU PROFIT! 


Sales and profits shoot 
up for three big reasons: 
1. TILDEN makes better 
drills to do a better job. 
People who use ’em, like 
‘em. 2. TILDEN’S substan- 
tial mark-up assures you of 
more profit per sale. People 
who sell ‘em, like ’em. 
3. TILDEN backs up your 
Patented core sales with consistent nation- 
slot expels al advertising. People who 
cuttings need ‘em, read about and 
automatically! iy TILDEN DRILLS. 


HERE'S WHY TILDEN’S BEST! 


It cuts 5 to 7 times more holes, 
has 2/3 more cutting surface, is 
70% more efficient—will drill 
up to 1,000 inches of concrete 
without resharpening. And fac- 
tory resharpening is FREE! 
Uses any electric or air drill. 
29 standard sizes, 3/16” to 
4”. Interchangeable shanks 
up to 60”. 

You too, can profit by 
selling TILDEN Rotary 
Konkrete Kore drills. Send 
coupon below for full in- 
formation. No obligation, 
of course. 


TILDEN’S NATIONAL ADVERTISING 
BACKS DEALERS 


TILDEN ads appear in ten na- 
tional publications covering the 
Electrical, Industrial, Construc- 
tion and Communications Fields. 

U.S. Pat. No. 2506474 


TILDEN TOOL Manufacturing Company 
209 Los Molinos ¢ San Clemente, Calif 
Branch Office: 7111 N. Glenwood Ave., Chicago 26, II! 


MAIL THIS COUPON TODAY! 





TILDEN TOOL 
Manufacturing Company 
209 Los Molinos * San Cl Calif. 


oO Send full information on TILDEN DEALER 
PLAN 





([] Send illustrated TILDEN DRILL Catalog 
Name 
Position 
Company 
Address 


City Zone... State 





FIRE SHED protects premises at Harry 
P. Leu, Inc., Orlando, Fla. Floyd 
Morgan, warehouse supt., says, “We 
try to practi c 
customers 


what we preach to 





To Represent N. Y. Belting 


Ihe New York Belting & Packing 
Co. has appointed the Rocky Moun 
tain Machinerv Co., Salt Lake City, 
is distributors of its products in Utah 
ind Southeastern Idaho 





STAINLESS STEEL 
Sots 
OFF THE SHELF 


In-Stock-Service on small or 
large quantities * Cap Screws 
* Machine Screws * Sheet 
Metal & Wood Screws + Set 
Screws * Nuts, Washers, Etc 
Class 3 AN Drilled Fillister Heads 
Fast service on special screw 
machine products 

ware. WIRE OR PHONE 


on pm just off the 


press—write today 
C Se STAINLESS SCREW CO. 


jaa: a fa 


For Volume Sales 


CONCO SPUR GEAR HOIST 
In capacities ranging from ¥4-ton through 25- 
ton. All modern features. Request bulletin 1540. 
For army type and low-headroom type trolley 
oists request bulletin 1550. 


CONCO DIFFERENTIAL HOIST 


Light weight, low cost. 
Request bulletin 1520. 


and 1-ton. 








Capacities '/2-ton 


CONCO I-BEAM TROLLEYS 

Plain or geared type, with Hyatt Roller Bearing wheels, 
in capacities of 1-ton through 10-ton. 

Request bulletin 1510. 


CONCO ENGINEERING WORKS 


Division of H. D. Conkey & Co., Division Street, Mendota, Illinois 


C. S.xeyrs 
prompt delivery on orders 


@ FEATHER KEYS 


ase 
rasan? 


wecnoceen 
eo 


@ GIB KEYS 


{ ") (5) Straight 
Fw reser 


_ is a good Moss for eer, on A. discuss 


No-Head 
Tapered 


No-Head . . 
No-Taper 


One End 
Round 


) Both Ends 
Round 











we are equi voy JA “make Up speci social types as well 
as to supply the standard types shown. Send for 
catalog and price list 


CARLSON-SKEA sicavie i 


-¥, 7, LC Lygyx 
AUTOMATIC EMERGENCY LIGHT 


Model 
2ATW 


% 
% 


It's the most COMPLETELY DEPENDABLE emer- 
gency light ever built! When regular lights 
fail... this new Big Beam turns on instantly 

provides hours of illumination. The battery 
is charged to capacity of all times by an en- 
closed trickle charger. Your customers deserve 
Big Beam quality and dependability 


F52 , Be iiere 

L LZ eY2777, 

PORTABLE ELECTRIC HAND LAMPS 
Medel 166 

This sealed beam model is one 

of many types of Big Beam 

portable electric hand lamps 

used in thousands of plonts 

and weorehouses throughout the 

country. Learn more about the 

complete Big Beam line. 


@® Write for Literature Today 
U-C LITE MANUFACTURING CO. 


1032 West Hubbeord St, Chicago 27, Illinois 
AR mory 4-1240 ry Paras 
Paterson 2, N. J. 


CORPORATION 
230 Union Avenue * 
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KNOCKOUT BLOW! 


DOWN time for your machinery is 1 “as / ; ADVERTISING 
OUT time on your profit state —_— , LIKE THIS 
ment. To keep operation at 7 

peak efficiency, keep Dirt, . k, —2> 

Dust, and Grit out of every = 

crack and crevice. Knock 

em out with a 

CLEMENTS-CADILLAC 

blower suction 


DESIGNED TO 
STIMULATE 
BUYING INTEREST 

: IN THIS NEEDED 
Eligible under - vg AND MUCH IN DEMAND 


CMP. regu | wd CLEANING TOOL 
lations = 


cleaner—regularly 


APPEARS MONTHLY 
IN LEADING 
INDUSTRIAL 
MAGAZINES 





Kivele as 
—"" ZZ a 


+ in 8 mode IF YOU 
on Rampant WANT A 
RTABLE COMBINATION -P. 
WER-SUCTION CLEANER SELLER 


CLEMENTS MFG. CO. . oa 


6622 S. NARRAGANSETT AVE., CHICAGO 38, ILL. 


ASH YOUR Mili SUPPLY DEALER OR WRITE US FOR Dar 


NoDRIP PREVENTS RUST 


in addition to stopping drip 
and keeping floors dry. 
ANYONE CAN APPLY 


Brush, trowel or spray NoDrip 


2 
a] 
° 
_ 
? 
~~ 
© 
= 
© 
e 
~ 
) 
" 
2 
= 
=] 
c 
S 
ee 
a 
) 
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on tanks, condensers, suction 
lines, vats, pipes, walls, ceil- 
ings, etc. NoDrip adheres 
to metal, concrete, brick, 
plaster. It forms a seamless 
covering that is effective as 
soon as dry. Acid, 
alkali and brine 
resistant. 


Interesting 32-page ] SEND NoDRIP HANDBOOK 
Handbook shows 
what NoDrip is and 
what it does. It’s Severeneye 
free. Send coupon ADDRESS 

today. 


NAME 


city 


J.W. MORTELL CO., 536 BURCH ST., KANKAKEE, ILLINOIS 
TECHNICAL COATINGS SINCE 1895 


tributors. Your customers are inquiring about NoDrip and you should be in position 


to supply it promptly by carrying it in stock. Write us for details on our NoDrip 
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since NoDrip was introduced 10 years ago. 


profit plan for industrial distributors. 


nN 
wa 
nN 
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OFF TO LUNCH, Frederick Koetzle, 
president of Kasper & Koetzle, Inc., 
Brooklyn, N. Y., pauses at door of new 
display room 





Borg-Warner Names Officers 


L. G. Porter, treasurer of Borg 
Warner Corp., and Ray P. Johnson, 
administrative assistant to the presi 
dent, have been elected vice presidents 
of Borg-Warner International, the 
company’s export trade division. Other 
International appointments were 
Robert A. Brown as treasurer, J. W 
Lind, Jr., president, and R. W. Dose, 
secretary. 


Permite Agent Named 


Aluminum Industries, Inc., Cincin 
nati, Ohio, has named Jack A. Cooper, 
San Francisco, as manufacturer's agent 
for its line of Permite aluminum paints 
and varnishes in northern and central 
California and Western Nevada. 





DRILLS for a customer are located by 
George Enders and Charles Bertsch of 
Mill Supplies, Inc., Orlando, Fla 





TIN PRODUCTS Continued 
conservation is necessary because it 1s 
not known how long the current sup 
ply is good for, according to industry 
spokesmen. Therefore, lifting of 
controls for the present is out. NPA 
has suggested a few revisions that 
would permit limited quantities to be 
used for items now on the prohibited 
list 


PENS & PENCILS—The industry 
has lost 50 percent of its foreign mar 
ket since 1947. Demand, not allot- 
ments, are the main problem, accord 
ing to spokesmen. Defense orders 
have increased, but only slightly—pen 
plants equipment is generally insu- 
ficient to attract defense work. The 
industry has other foreign troubles, 
stemming from alleged false branding 
by foreign firms selling defective pens 
here. These are often returned to 
American firms for “guaranteed” re 
pair, it is charged. 


PLASTICS—An expansion goal has 
been set for January 1, 1955, repre- 
senting an increase of 2.5 billion Ibs. 
over approximately 2.1 billion Ibs. 
produced in 1950. The program in- 
cludes the resins which are used by the 
complex plastics fabricating industry 
to produce civilian, defense support 
ing, and military items such as projec 
tiles, radar housings, rifle stocks, 
aircraft canopies, and electronic equip- 
ment. 


INTERNAL COMBUSTION EN- 
GINES—The industry (750 rpm and 
up engines) looks for higher sales in 
the fourth quarter than the third. 
Third quarter sales and production are 
holding up to previous estimates. The 
industry wants controls off as soon as 
possible, fears chaos unless they are 
removed simultaneously rather than 
selectively. Price rather than mate- 
rials is the main concern. The in- 
dustry can’t buy forging bars at mill 
prices, members complained, but must 
go to warehouses and specialtv mills. 


FREIGHT CAR COMPONENTS 
—Sufficient inventories are on hand 
only for production through part 
of this month if the steel strike con- 
tinues. Most companies will close by 
mid-August otherwise, according to 
industry spokesmen. Widespread de- 
ferment and cancellation of orders by 
customers as a result of the stecl strike 
was reported. 


CRAWLER TRACTORS—Pro- 
duction is meeting the demand but 
there are some shortages in the heavi- 
est classes of tractors. Main bottle 
necks to increased production are ma 
chine tools, space, and certain special 











STANDARDIZED 
PRECISION BUILT 


FOF FRACTIONAL 
H. P. USE 


BRONZE BEARING MANDRELS 


Oilite bronze bearings; 12° shaft is precision machined 
from cold-drawn steel; shaft collars are die cast zinc alloy 
accurately machined: furnished with 2 Central Pillow 
Blocks and spring lid oilers. 


YOUR DEPENDABLE SOURCE 


for 


* A complete line of precision-built, accurately 

designed, reasonably priced pulleys . . . V-grooved, 
variable pitch and step cone types. 

* Bronze bearing mandrels for industrial and home 
workshop applications. 


Flexible couplings. 


Write for complete catalog and 
iscount information 


CENTRAL DIE CASTING AND MANUFACTURING CO. 


CHICAGO 32, ILLINOIS i 


2935 WEST 47 ST. 





Sm 
<i>? 


i>, SCREW PRODUCTS COMPANY, INC. 
““rent*™” 33 GREENE STREET NEW YORK 13, N. Y. 


—_— 
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STANDARDIZE ON STANDARD 
HALLOWELL SOLID STEEL COLLARS 


_ 
B) It’s easy to sell these standardized products. Your customers 
will appreciate the fast delivery you can give. They'll like 
the precision machined, beautifully polished collar that you sell. And 
they'll like the way the well-known UNBRAKO Self-Locking Set 
Screws— used in all HALLOoweLL Collars—keep the collar positioned 
on the shaft 
42 stock sizes—for shafts from *\'' to 3’ inclusive—are available 
for your shelves. Write for descriptive literature. STANDARD PRESSED 
STEEL Co., Jenkintown 13, Pennsylvania. 


CLYTOCIIT] POWER TRANSMISSION DIVISION 


JENKINTOWN PENNSYLVANIA 


EMBURY 


The Cooler Burning 
Warning Lantern 


MERRILL 


MATERIALS HANDLING 


No. 40R -<“= 


Traffic Gard 


4 sizes 
... generates less heat, 
minimum globe replacement 


- 
CO x Le EMBURY MANUFACTURIN 


WARSAW 


EMBUR 


LANTERNS & TORCHES 


Win 
ae 
tmMBURY 

ii 


MERRILL BROTHERS 


56-16 ARNOLD AVE., MASPETH , NV. Y. 
PAE EY 2 TS EG 
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Behr-Manning Corp., Albany 
Countv, N. Y.— coated abrasives - 
$1,321,325 —65. 

Bethlehem Steel Co., Sparrows 
Point, Md.—steel—$5,514,000—70. 

Flexonics Corp., Engin, Il.—aircraft 
issemblies—$85,979—70 

Clark Bros. Bolt Co., Miulldale, 
Conn.—precision — parts for military 
end items—$108,235—65 

The American Screw Co., Willi 
mantic, Conn. precision fasteners 
for military end items—$235,579—65 

The Lunkenheimer Co., Cincin 
nati, Ohie—bronze valves—$144,914 
50 

American Chain & Cable Co., Inc., 
Adrian, Mich.—mechanical power 
transmission equipment—$48,000—65 

American Hoist & Derrick Co., St 
Paul, Minn.—locomotive cranes 
$300,000—40. 

The Gates Rubber Co., Denver, 
Colo.—military tires—$52,590—25. 

Russell, Burdsall & Ward Bolt & 
Nut Co., Los Angeles, Calif.—pre- 
cision fasteners for military end items 

$132,.906—65. 


Industries’ Prospects: 
Find Your Customers 


More industries report that the 
materials situation is easing but many 
still find certain’ basic materials in 
short supply. The effect of the steel 
strike is varied but severe in some 
industries. 

Following is a digest of the more 
important points brought to light at 
recent meetings of industry commit 
tees with NPA officials in Washing 
ton. Perhaps your customers are 
among them. 


RAILROAD CONTRACT CARS 
-Builders say their inventories are low 
and unbalanced, and want NPA to help 
round them out when the steel strike 
is settled. A number of shops had 
closed down by the end of Julv. Unit 
controls, but not inventory restri 
tions, have been removed from thx 
industry, to accelerate production 
Prospects after the steel strike arc 
better for materials than sales. Car 
builders are concerned about lightness 
of their orders, are considering build- 
ing the cars now without specific 
orders, in hopes of selling later. 


SELENIUM RECTIFIERS -— 
Manufacturers of these electronics de- 
vices report no particular difficulty 
with materials. July allocations of 
selenium were reduced because of un 
expected demands the previous two 
months. The steel strike is expected to 
force temporary curtailments of pro- 
duction. Nickel still is in short supply. 





Industry Warned to Check 
Expansion Plans with DPA 


Industry was warned by DPA re 
cently not to plan expansion or new 
facilities requiring rapid tax amorti 
zation without first checking with 
Government officials. 

Many of the Government’s expan- 
sion goals are already filled, or appli- 
cations for certihcates of necessity 
sufficient to fill them are in the hands 
of Government agencies. John H 
Martin, Defense Production Adminis 
trator for Construction and Resources 
Expansion, recently made public a 
list of materials, products and facili 
ties for which expansion goals have 
been, or will be, established. 

He said applications for certificates 
of necessity not covered by the list 
will be denied except in very special 
circumstances. 

DPA officials reported recently on 
the work of the Facilities Review 
Board, set up in 1951 to prevent the 
building of duplicate facilities at a 
time when critical materials allot 
ments were being reduced drastically. 

The board has made personal in 
spection of 63 facilities since Novem 
ber, and collected data on 409 facili 
ties. DPA officials credit the board 
with saving the taxpayers about $61 
million through the first 7 months’ 
of its operation. 

[he Government requires appli- 
cants for new facilities needed by the 
military services which will cost $500,- 
000 or more to go up before the board 
for review 

During the period, May 30 through 
June 12, DPA approved 507 certifi- 
cates of necessity representing an esti- 
mated cost of $382,925,179 in new 
or expanded defense facilities. The 
following is a selected listing of the 
projects approved 

Company: Worthington Corp., 
Wellsville, N. Y. — Product: turbine 
generator sets—Amount certified: $98,- 
114—Percentage allowed: 50 percent. 

Bethlehem Steel Co., Northampton 
County, Pa. — steel — $2,956,000 — 
50; Sparrows Point, Md. — steel — 
$1,018,000 60; Cambria County, 
Pa. — $3,617,000 — 75. ‘ 

General Electric Co., Scranton, 
Pa.—electronic equipment—$1,542,000 
65. 

Metal Carbides Corp., Youngstown, 
Ohio—carbide cutting tools—$829,- 
708—70. 

Minnesota Mining & Mfg. Co., 
Copley Township, Minn. — sulfuric 
acid — $680,000 — 45. 

Allmetal Screw Products Co., Inc., 
New York — precision screw machine 
products—$56,194—70; Garden City, 
N. Y. — $130,425 —70; New York — 
$94,288—70. 


From YOUR Angle, Too.. 


UNIVERSAL 
JOINTS 


mean a more profitable operation! 


Lovejoy Universal Joints offer the greatest operating angle of all for 
your customers—bigger profit opportunities for you. Maximum bear- 
ing surface and strength with no binding, backlash or inplay. Pre- 
cision-ground of heat-treated alloy steel to .001 concentricity. Available 
in 13 sizes with diameters 2” to 4” and lengths 2” to 10%”. Also 
non-lubricating Lovejoy Flexible Couplings for duties from 1/6 to 
2500 H.P. 


Send today for all details 


LOVEJOY FLEXIBLE COUPLING CO. 


5079 W. Loke St. Chicago 44, lil. 
Also Mfrs. Lovejoy Variable Speed Transmissions and Lovejoy Tilting Motor Bases. 











Adjustable Vernier 


WORLD-FAMOUS SWEDISH PRE+ 
CISION IS YOURS IN MEASUR- 
ING TOOLS from ; 


HOMESTRAND 


*VERNIER * Height Gauges 
CALIPERS 


Sizes: 12”—18” 
Highest-grade hardened tool : Ff: 
steel. Separate Scales for inside Dial Gauges 
and outside dimensions BOTH ON ange: Plus or 
FRONT OF BAR. Accurate machine- Rang O15 
divided gradations of .001”. Tight-tit- “ min ‘ 
ting, smooth-gliding slides, 12", 24” and Graduated to .001 
36”. * 

For superior design and ever-dependable Depth Gauges 
quality Swedish Precision Measuring Tools, : Sizes: 8”—12” 
available from one central source . . . order from . of 
HOMESTRAND today! 

All Tools Grad d in Ac d with Standard 
American Practice. 

*Available from stock; short delivery of 36 Calipers. 


Stomesl pea 





MU 4-1998, New York City 


INDUSTRIAL DISTRIBUTION © AUGUST, 1952 








lig ¥uy 
| 
| | | 
] | 


2a Wd ed 


| Gehersan 
cm » UNIONS ae 


= 


‘ ... JEFFERSON 


the UNION to save time, space 
and money for your customers 


aud 

Completeness of the Jefferson line enables you to offer types most adequately 

s ; meeting customers’ needs, simplifying pipe installation and assuring better 
installation with fewer joints 
It’s an easy matter, for example, to demonstrate that a 90° male and female 
union elbow can be used to take the place of a straight union, nipple and 
90° elbow, effecting a saving of two pipe joints 
And here's another featrre to help boost sales the exclusive Jetter 
son Recessed Brass Seat, providing straight through, uninterrupted flow 
without any possible contact with pipe ends 
This line includes the following unions: Jefferson 300%, AAR 3002, Enduro 
3002, Excel 2502, Master 1502, all unions except AAR being available with 
either brass or all-iron seats 


The Jefferson line is worth investigating NOW! 
JEFFERSON UNION COMPANY 
Manufacturers of Pipe Unions for over 50 years 


671 W. 26th St., New York 1, N. Y 
9 Green St., Lockport, N. Y. 49 Fletcher Ave., Lexington 73, Mass. 











THE OUTSTANDING 


QUALITY 


of Chicago Saws has a 
definite value for the dis- 
tributor and for the user. 


Their reputation for ability, 
long life, and economy has 
been well earned through 
the past 30 years. 


CHICAGO SAW WORKS, INC. 


5042 S. WENTWORTH AVE. 
CHICAGO 9, ILLINOIS 





332 Midland Ave. + Detroit 3, Mich. 
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items such as heat treating equipment 
In some areas, there is a shortage of 
labor Ihe industry favors keeping 
the DO-rating system for tractors and 
illied equipment. Spokesmen com 
plained that the lack of accurate in- 
formation on military requirements 
hinders the industry in planning its 
ill-out mobilization goal 


AUTOMOBILES—Optimism _ pre- 
vails over future sales, especially afte: 
lifting of Regulation W credit controls 
lhe industry hopes to produce at 
least 2,500,000 cars during the second 
half of 1952. Car builders reported 
steel and aluminum in good supply, 
granting early settlement of the steel 
strike, and scoffed at reports of short 
ages before the strike. ‘They said alu- 
minum plants then were “begging for 
orders.” ‘The industry wants controls 
off as soon as possible, but not piece 
meal. Unit controls should remain 
until all can come off together, spokes- 
men said. 


LOCOMOTIVES — Builders’ 
spokesmen predicted that the industry 
would virtually close down early this 
month unless the steel strike ends. 
hey are applying for allotments now 
to cover 1,000 locomotives during the 
first quarter of 1953, but expressed 
concern about rebalancing inventories 
to support this production. Unit con- 
trols have been eliminated, cffective 
in the fourth quarter this year. ‘This 
1S expected to serve as incentive for 
greater production, spokesmen said 


WATER WELL DRILLERS-—Car 
load lots of proper-size pipe are ex 
tremely hard to get. Industry spokes 
men complained that distributors and 
jobbers discouraged sales of larger pipe 
in carlots because it used up too much 
of their allotment. They urged NPA 
to allow delivery of the carload lots 
without charging them against the 
dealer’s quotas. Lead time on well 
drillers’ supplies is long (up to 6 
months) and the industry wants allot- 
ments now for the second and subse- 
quent quarters of 1953. Delavs of up 
to 6 and 9 months in the delivery of 
electrical switchgear were reported 


WATER TREATMENT EQUIP- 
MENT~—The industry hopes no cuts 
will be made in steel until the fourth 
quarter, but expects it will have to 
reduce its output if the steel strike 
continues If controls are not too 
drastic, sudden shutdowns can be 
avoided during the catch-up period 
after the strike. Spokesmen object to 
an NPA proposal to remove controls 
on secondary steel, and at the same 
time reduce allotments of prime steel 
in proportion to the amount of sec 








ndary steel made available. Manu 
turers who’ cannot use secondary 
1 would be penalized, it was 
harged ’A’s decision is still pend 
SEMI-STEEL WV a 
PFUBULAR HEAT EXCHANG- 
ERS—The industry is operating at 80 


to 55 percent of capacity, with some Pie . 
oftening of orders reported in mili er. 
tary contracts. Planned programs for 
Atomic Energy Commission, petro 
leum, and chemicals, however, may 
mean a 50 percent increase of heat 
exchanger needs over 1951. Impact of 
these programs has not yet been felt 
Industry spokesmen say material al 
lotments are adequate, but report diff 
culty in getting orders placed for wide 
heavy plate steel, seamless carbon steel 
tubes, nickel-bearing allovs, and stain- 
less steel tubes. Lighter gages of steel 
plate were fairly plentiful before the 
strike, but wide heavy plate was tight 
and expected to remain so 


ALUMINUM FOIL CONVERT- 
ERS—Industry spokesmen warn of machinists’ bench @ quick action 
“growing paralysis” unless NPA re nner nl gg ‘ane 
vokes the order limiting the amount steel motel workers continuces eorew 
of aluminum available for foil for © We — pom ag ee oe oe they buy 
packaging purposes. No expansion 


goal is contemplated. The industry is ; 
equipped to handle several times as [ ‘ 108-112 N. Jefferson St. Chicago 6, III. 








much military and civilian production 
as is now required wean ll 





OUTBOARD ENGINES Sales 
are holding up well with demand 
from military, domestic and foreign 
sources continuing heavy. Long lead 
times for such items as roller bearings 
and crankshafts continue to hold up 


production. However, indications are ' YY, WW ZT \' 
that there will be enough CMP tickets Yyyy } inf \ 
issued to meet both the defense and PA \\\ ie J ) 
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civilian programs 
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20) SRMERRIST 


No question about it. It's your best source of 1) 


supply for precision “milled-from-the-bar” 





screw machine products. 


CAP SCREWS COUPLING BOLTS 
SET SCREWS 


i\\ j 
\\\\\ }\\\\\ HH \\j 
MASONRY SAW st | \\!)) NM \\ 
‘ ‘ shipment is checked (J nied ‘Hi 


by J. H. Spruance, Jr., at Hudson Sup HA; \ Nw \ ( ”" 
vy Co., Wilmington, Del., who just iH} ) NV 2 
| ilmington 10 ju HW) \ \\\ WW) NS York, \Penna. 
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$20,000 in Sales 





Say CHICAGO MOUNTED 
WHEELS for the world’s safest 
grinding wheels. 


Over 200 different sizes and 
shapes. 

a 
For the best delivery in the in- 
dustry —order Chicago Mounted 
Wheels. 

e 
For a wider range of treat- 
ments and bonds covering spe- 
cial jobs . . . Chicago Mounted 
Wheels. 

s 
20,000 manufacturers through- 
out the world, including the 
largest companies, are using 
Chicago Mounted Wheels. 


(ctr, 


for Chicago Wheel’s Profit 
Opportunities for ‘52 


| 


SOOSSSESSSSHEHESESSHESSSESEESSSSEESSESESESEESHEESHEEHEHEEEE 


FROM A 1,200 INVESTMENT IN | 


pica? 
quate? Wheels 


“In 1951 my entire stock of Chicago 


Mounted Wheels was sold out 26 times—that’s 


ve 
/ 


al a complete sell-out once every two weeks! 


eeeeeeeeeee 


There isn’t another line I know of that gives me the fast 
turnover and the high mark-up profit I get from selling 


Chicago Mounted Wheels.” 


“What's more, Chicago Wheel takes any slower-moving 
numbers right off my hands... and gives me any of their 
complete Mounted Wheel line of over 200 different sizes 


and shapes that sell best in my locality.” J 


Get on the Chicago Wheel bandwagon—write today for 
your special deal on this easy-to-sell, customer-approved 


grinding and mounted wheel line. 





Ae eee 
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CHICAGO WHEEL & Mfg. Co. 


Dept. ID, 1101 W. Monroe Street 
Chicago 7, Illinois 
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NO. 1 OF A SERIES we © (2) I 
MECHANICS’ HAND MEASURING TOOLS AND 
PRECISION INSTRUMENTS + DIAL INDICATORS 


STEEL TAPES « PRECISION GROUND FLAT STOCK 
HACKSAWS, BAND SAWS end BAND KNIVES 


NEWS, IDEAS AND INFORMATION 
OF INTEREST TO STARRETT DIS- 
TRIBUTORS AND THEIR SALESMEN 








THE L. S. STARRETT COMPANY «+ SINCE 1880 WORLD'S GREATEST TOOLMAKERS «+ ATHOL, MASS., U.S.A. 


FRICTION THIMBLE FEATURE BOOSTS 
SALES OF STARRETT MICROMETERS 


Mechanics who want the best quickly 
recognize the advantages of Starrett 
Chrome Micrometers with 
Thimble. The 


friction control built right into the 


Satin 
Friction improved 
thimble permits easy, one-hand op- 
eration of the micrometer... insures 


uniform contact pressure on every 


measurement. Friction Thimble puts 
the friction stop mechanism “right 
under your thumb” where it’s easy 
to reach, easy to use. Don’t fail to 
demonstrate the advantages of Fric- 
tion Thimble when you are counting 
off the 12 big features of Starrett 


Satin Chrome Micrometers. 
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Small tools with big 
sales possibilities 


Aircraft and electronic instrument 
mechanics, model makers, watch 
and instrument repairmen, office ma- 
chine servicemen, jewelers, opticians 
and other craftsmen doing fine work 
rate Starrett Precision Screwdrivers 
No. 555 and Starrett Pin Vises No. 
240 absolutely tops in their class. 


We are featuring these small tools in 


4 


The Saturday Evening Post, Popular 
Mechanics, Popular Science and Me- 
chanix Illustrated over the next few 
months. Cash in on this promotion. 
Display them and talk them up... 


over the counter and on sales calls. 
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A bigger boost for 
Starrett Distributors 


Alwaysa big feature of every Starrett 


The STARRETT name 
helps build Hack and 
Band business 


Because the men who buy tools in 
industrial plants are often the same 
men who buy hacksaws, band saws 
and band knives, you have a double 
opportunity to capitalize on the 
Starrett name and reputation for 
quality. These men know Starrett 
tools as the finest they can buy. It’s 
easy to convince them that Starrett 
blades and bands are also the finest. 
Stocking the complete line which in- 
cludes hacksaws of every type for 
cutting metal by hand or machine, 
band saws for cutting metal, wood, 
plastics, etc.; and band knives for 
cutting all soft or fibrous materials 
means you are always prepared for 


sales opportunities. 








advertisement, the message “Buy 
Through Your Distributor” now 
gets even more prominence and ef- 
fectiveness. More than 90 million 
Starrett advertising messages ad- 
dressed to your customers and pros- 
pects will carry this new seal during 


the next twelve months. 





product 


and leave ‘em 


© If your customer has a problem lifting, 
moving or containing bundles of bars, rods, 
or pipes—here’s your answer. Sell him 
some of the new AMERICAN Bundling Chains 
with automatic locks. They’re easy to hook 
up, and once they’re locked, they stay 
locked. Yet they unlock with a flip of the 
fork. Satisfied users tell us they have made 
possible real savings in handling costs. 

This new product is a door-opener for 
your salesmen. Write today for information 
on the Bundle Lock or the 1001 other items 
in the complete AMERICAN Chain line. 


(Patent Pending) 
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AMERICAN CHAIN DIVISION 
AMERICAN CHAIN & CABLE 


7 te 
Trane MOP” York, Pa., Atlanta, Chicago, Denver, Detroit, Los Angeles, New York, 


GAARK Philadelphia, Pittsburgh, Portland, San Francisco, Bridgeport, Conn. 


American 
Chain 





